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~ Dealer Sees “Instalmentitis” as National Malady 


[There is said to be two sides to every question. The advantages claimed for, as well as the disadvantages charged 
against, instalment selling by retail lumber dealers are vigorously set forth in the letters from dealers printed in this 
issue, beginning with the interesting communication on this page from Reed Hayward, president Loveland Lumber 


& Investment Co., Loveland, Colo. 


Earlier letters have appeared in issues of July 25 and Aug. 8. Everyone wishing 


to be thoroughly informed on this vital subject should carefully read the entire series, which will be continued in suc- 


ceeding issues of the AMERICAN LUMBERMAN.—EDITOR. | 


The ‘‘instalment plan’’ simply is the newer and more digni- 
fied name for ‘‘credit’’ that merchants back to the time of Eve 
have practiced. Before the name ‘‘instalment plan’’ was 
adopted, the terms of payment were not at all strict. The 
advent of a new baby, sickness or death, son Bill going to col- 
lege, or even the occasional visit to the home folks, was suffi- 
cient excuse to ‘‘pass up’’ the 


due on it today. We lean back in the overstuffed chair or 
recline on the davenport, both bought on the instalment plan, 
and try to be sociable to friend wife, who is also paid on the 
instalment plan—and most good wives can say that their hus- 
bands are behind with the payments due them; we reflect that 
the house is roofed and painted on the instalment plan, and 

that the wallboard and the 








promised monthly payment. 
However, in those days the 
merchants carried the load 
themselves, and could do it. 
Today conditions are differ- 
ent; one piece of misfortune 
that causes a payment to be 
missed may break the spirit 
of a man; and bring out the 
yellow streak if he is a coward. 

Tonight, and every night, 
we go to bed in a house, and 
on a mattress, bought on the 
instalment plan; to soothe 








“There is a cure for the instalment 
malady, and it is simply this : 


Think Before You Spend.” 


More letters from dealers, both for 
and against instalment selling, appear 
on pages 36 and 37 


pedestal bath were acquired 
by the same system. The 
monotony of the week day is 
broken when on the Sabbath 
we are reminded to make our 
regular instalment payment 
so that salvation may be free. 
We spin over the concrete, 
rest in the park, and enjoy the 
thought that those public im- 
provements are bought on the 
instalment plan. 


When the last illness comes, 
and the doctor begins his fre- 











quent calls (he gets his pay on 





ourselves to sleep we read a 
few pages in Dr. Eliot’s five- 
foot shelf of books, bought the same way. After a troubled sleep 
we awake to the tune of.an eight-day alarm clock, and cook 
breakfast on a two hundred dollar combination range, both 
bought on the instalment plan; crank up the family flivver, 
which is being paid for in the same way ; start to work, and stop 
to fill up with gas bought on the same plan; get to work, and 
find that all the boys have driven down in cars bought on the 
instalment plan, and that require considerable time off the 
work day to keep washed and in running order ; and too many 
of us are worrying about money borrowed of the banker on 
the instalment plan to put forth the effort and give the service 
necessary to make sales. 

At noon we go home, only to hear that the electric sweeper, 
the electric iron, the electric washer, and the electric sewing 
machine, all bought on the instalment plan, are not giving good 
service. After lunch we assemble at the yard and put in more 
time, for which we are all paid on the instalment plan. We 
g0 home with the thought that we have paid the premium on 
the twenty-year endowment policy—payments being made on 
the instalment plan—and after we have made our instalment 
deposit in the Christmas Saving Club at the bank we listen 
to a number on the talking machine, and hear a program over 
the radio, both bought on the instalment plan, or hear brother 
toot his saxophone and wonder if we have made the payment 


the instalment plan), we real- 
ize that we have lived not in the stone, iron, or any ‘‘age’’ other 
than the ‘‘instalment age,’’ and as we gently go into the eternal 
sleep we are content in the thought that, regardless of the 
future in store for us, we at least are free from further instal- 
ment payments. 

They tell us that science offers proof that there is a cure for 
every ill, and I believe that there is a cure for the instalment 
malady. It is simply this: ‘‘Think Before You Spend,’’ and 
the magic of the cure comes in the application of constant 
repetition given to the world by Dr. Coué. A contributing 
remedy also essential, though not a cure in itself, is ‘‘work’’ 

that much abused privilege that is given to all of us, but 
which in the last few years so many people seem to have for- 
gotten the meaning of. 

Originally instalment selling was done only in a limited 
way; each merchant knew and kept within his bounds, or else 
in time he went out of business broker in spirit and in pocket- 
book. In the olden days every merchant knew his customers ; 
he was his own appraiser, he paid no commissions for procuring 
business or for other frills that are now deemed so necessary. 
As time went on came the desire (in the second childhood of 
the boss) of the new generation to do a greater business. They 
tried to run before they could crawl, and to leap over barriers 

(Continued on page 36) 
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You'll find our quality right 
and values above the average. 
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that it pays to buy Underwood 
products. 
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Surveying the Field for Short Lengths 


HE DEVELOPMENT of a continuous demand for short length 

lumber, of sufficient volume to absorb, on a sound economic 

basis, that unavoidable part of the mills’ output, is a goal 
toward which the lumber industry has long been looking, and toward 
the attainment of which some progress has been made, though much 
distance is still to be traveled. 

While a considerable volume of short length softwood lumber 
now finds its way into consumption through the retail trade, being 
quite largely used for certain building purposes for which it is 
especially adapted, and while this proportion doubtless will in- 
crease as the consuming public becomes more generally educated 
to the economy and convenience of short lengths for certain pur- 
poses, the industrial field probably offers the greater potential out- 
let for this description of stock. 

Much has been done in the way of surveying the fields for short 
length lumber, both in construction and in the industries. There 
appears in this issue, beginning on page 46, a review by Edward 





M. Davis, of the results to date of the survey by the Forest Prod- 
ucts Laboratory of the uses of short lumber in the wood fabricat- 
ing industries. The author of the review, who is a member of the 
Laboratory staff, says that only by diligent effort can the present 
markets be expanded, emphasizing the fact that the responsibility 
of educating the consumer to the advantages of buying his mate- 
rial in short lengths devolves very largely upon the manufacturer 
and the large distributer. 

Some practical suggestions are offered as to how increased con- 
sumption by the industries can be brought about, and some of the 
conditions which operate against such use also are enumerated. 

There is presented with the review a statistical table showing 
the uses for short length softwood lumber in the wood fabricating 
industries, the whole forming a comprehensive yet fairly brief 
analysis and discussion which well merits careful reading by every- 
one interested in the subject of the economic marketing and utiliza- 
tion of short length lumber. 
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A Subject That Demands Consideration 


ANY LUMBER DEALERS, as well as merchants in other 
lines, who have been inclined to regard the spread of the 
instalment system of selling merchandise as an abstract 

proposition not directly affecting their own individual businesses 
have been brought bump up against the cold fact that it does affect 
them, and that vitally. 

Two factors have combined to bring about this awakening. One 
is the wildfire spread of the great American epidemic of “instal- 
mentitis,” so cleverly diagnosed by a well known Colorado retailer 
in a letter reproduced on the front page of this issue. He also 
prescribes a sure remedy, but one which a great many people ap- 
parently find hard to take; in any event, the bottle remains unopened 
and the epidemic sweeps on. It does not require very close reason- 
ing to arrive at the conclusion that the round and shiny dollar that, 
long before it has been earned, is predestined to roll into the cash 
drawer of an enterprising instalment merchant in return for some 
luxury or necessity—most likely the former—that has been bought 
on the “dollar-down-and-a-dollar-a-week-the-rest-of-your-life” sys- 
tem, will not find its way to the lumber yard or the building and 
loan association. 

If one wishes to carry the proposition through to a logical con- 
clusion let him apply the reductio ad absurdum, and imagine a situa- 
tion with the future income of the entire population of the country 
pledged in advance up to the hilt in “payment” for goods and com- 
modities of every sort, sold and delivered, and to a large extent 
consumed before the final payments thereon had been made. If 
good for a part of the population, why not for all? Business 
surely would hum for a _ while—until the income-mortgaging 
capacity of the people had been exhausted. One hardly needs 
prophetic vision to picture the period of depression that would 
then follow, as surely as the night follows the day. 

An improbable situation, of course, because a very large num- 
ber of people, whose combined buying power is sufficient to provide 
the needed counterbalance to business, will continue to decline to be 
swept off their feet by the wave of easy spending; even though 
clothed in such euphonious terms as “budget buying,” with its smug 
suggestion of thrift and airy disregard of such trifling items as in- 
terest, credit investigation, increased bookkeeping, risk bearing, 
collection expense etc., all tucked away in the selling price charged 
the unwary customer. 

The other factor that has aroused lumber dealers to the im- 
portance of this subject is the application of the modern high-pres- 
sure instalment system to a number of sidelines commonly handled 
by the retailer of lumber and other building materials. The plan 
as offered to retailers, and in a great many cases accepted, involves 
the disposal of customers’ instalment notes to one of a nation-wide 
chain of financing companies, which remits the dealer the face 
thereof, less an amount representing interest and the various other 
items that of necessity are included in a selling price fixed on basis 
of future payment in ten or more monthly instalments. 

Some of the numerous retailers who have expressed their views 
on instalment selling in letters to the AMERICAN, LUMBERMAN ap- 
parently have not distinguished between ordinary credit accom- 
modation extended by a dealer to his customer on a basis of 
periodical payments on account, and. the system of instalment sell- 
ing, coupled with outside financing, which has so recently been 
introduced in the retail lumber business, although something 
similar had been widely used for some time in the financing of in- 
stalment sales of automobiles. It appears to be the consensus of 
dealers who have thus far expressed themselves to this newspaper 
that it is the function of the retailer to provide, either through his 
own resources or those of local financial institutions—the bank and 
the building and loan association—all the credit accommodation to 
which his customers are legitimately entitled, without resorting to 
the aid of foreign financing corporations whose participation in the 
transaction is solely for profit, and who can not have the same in- 
terest in the welfare of the customer and of the community that 
the dealer and the local bank and building and loan association 
officials have. 

It is possible that, in order to divert to home building, remodeling, 
and other construction and repairs, some of the dollars now flowing 
into the coffers of instalment sellers of commodities of many sorts, 
lumber and building material dealers may be forced to finance 
their customers, on a basis of deferred payments, to a greater ex- 
tent than they have hitherto done. In fact, such financing already 
is being successfully done, without the aid of outside money lend- 
ers, by numerous dealers, some of whom tell of their methods in 
letters published in this issue. 


This entire matter calls for careful study and discussion. The 


AMERICAN, LUMBERMAN suggests that the subject be given a promi- 
nent place on the programs of all retail association meetings during 
the coming fall and winter, to the end that by thorough discussion 





- and the interchange of experiences the best way to meet the situa. 


tion created by the present trend to instalment selling in so many 
lines of retail merchandising may be discovered. 

The AMERICAN, LUMBERMAN heartily coincides with the view ex. 
pressed by a number of retailers contributing to the present sym. 
posium, that the best institution to which to make instalment pay- 
ments is the building and loan association, which pays liberal] 
interest instead of exacting it, and which has in its favor every argu. 
ment that can be advanced in favor of any other sort of instalment 
paying except that it does not promise a man that he can eat his 
cake now and also have it for enjoyment later. One of the best 
ways for lumbermen to combat unwise and uneconomic instalment 
buying is to multiply building and loan associations, and see that 
their benefits are brought to every potential home builder. 





Knowledge of Lumber an Asset 


XACT KNOWLEDGE of any subject is a desirable possession, 
People listen attentively to the man who knows, and who 
knows that he knows. There is a lot of hazy, nebulous near- 

knowledge floating about, a condition which a famous American 
humorist-philosopher once satirized in the statement that, “It is 
better not to know so much than to know so many things that aren’t 
so.” In no business is real knowledge concerning the goods handled 
more essential than in that of selling lumber. Thorough knowledge 
of the characteristics of the various species of woods, the different 
uses to which they are best fitted, and the many grades and sizes 
into which they are separated, as well as the sources of supply and 
the processes of manufacture, is an asset of great value to the 
seller or the buyer of lumber. 

Lumbermen as a rule are good students, realizing that no mat- 
ter how long they have been in the business there always is some- 
thing more to be learned. An interesting illustration of this was 
noted in connection with a recent meeting of the Northern Illinois 
Lumbermen’s Club, a feature of which was what was styled a “cross- 
wood” puzzle contest. A number of boards were on display, and 
each dealer was given a card on which he was expected to note the 
grade of each piece. The cards were then read and the true grades 
announced so that each contestant could see what sort of a score 
he had made. This little stunt resulted in considerable amuse- 
ment, as well as being of real educational value. 

As related in the Tacoma (Wash.) correspondence appearing on 
page 68 of this issue, the recent annual picnic of the Northwest 
Lumber Buyers’ Club was featured by a contest in the form of a 
list of questions, starting with such simple queries as: “What is 
lumber?” and “What is a board?” the questions becoming increas- 
ingly technical and difficult until most of the contestants were 
“stumped.” Many of the buyers who participated expressed them- 
selves to the effect that they had gained some valuable informa- 
tion, as well as being stimulated to further study of the technical 
side of the commodity which they were constantly buying. 

A few years ago the writer of this editorial had the privilege 
of attending a meeting of the managers of a well known line-yard 
company, at which was presented a very unusual and valuable 
feature in the form of a list of about seventy questions, all relating 
to items of stock sold by the company at its various yards. Each 
manager was given a typewritten copy of the list, and a period of 
twenty minutes was allowed for him to write the answers to as 
many of the questions as he could, a prize being offered for the 
most nearly correct set of replies. After the lists had been gath- 
ered up and the prize winner announced, the correct answer to 
each question was given by the chairman. This afforded opportunity 
for discussion of a number of interesting points suggested by the 
questions, and it is safe to say that this group of managers left 
the meeting much better informed regarding the stocks in their 
several yards than when they entered. 

In this connection, there also comes to mind a mail contest con- 
ducted about two years ago by C. B. Harman, the energetic secre- 
tary of the Southern Sash, Door & Millwork Manufacturers’ As- 
sociation, in which a prize was offered for the best answers to a 
set of six questions, two of which were: “What is lumber?” and 
“What is millwork?” The simplest questions sometimes are the 
most difficult to answer, as proved true in this case, for none of the 
answers received was deemed sufficiently accurate and explicit to 
be given out for publication. 

These incidents are cited in part to bear out the statement made 
at the beginning to the effect that lumbermen are good students, even 
those most advanced not considering their education as completed; 
and in part with the thought that they may suggest the putting 
on of similar features when occasions such as lumbermen’s picnics, 
managers’ meetings etc., afford opportunity for combining fun with 
the acquiring of knowledge of a practical character concerning the 
lumber business. 
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Lumber Movement Shows Decrease 
[ Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Aug. 13.—Reports re- 
ceived by the National Lumber Manufacturers’ 
Association from 356 of the larger softwood 
mills of the country for the week ended Aug. 8, 
as compared with 339 mills reporting for the 
preceding week, indicate production about the 
same, while shipments and new business were 
considerably less. There were, however, in- 
creases in production and shipments, with a 
slight decrease in new business as compared 
with the same period a year ago. 

The unfilled orders of 249 southern pine and 
west Coast mills at the end of last week 
amounted to 602,165,570 feet, as against 613,- 
067,667 feet for 250 mills the previous week. 
The 136 identical southern pine mills in the 
group showed unfilled orders of 249,329,760 
feet last week, as against 251,288,720 feet for 
the week before. For the 113 west Coast mills, 
the unfilled orders were 352,835,810 feet, as 
against 361,778,947 feet for 114 mills a week 
earlier. 

Altogether the 356 comparable reporting mills 
had shipments 96 percent and orders 98 percent 
of actual production. For the southern pine 
mills, these percentages were respectively 103 
and 101; and for the west Coast mills, 97 and 
96. Of the comparable reporting mills, 343 
(having a normal production for the week of 
222,026,433 feet) gave actual production 104 
percent of normal, shipments 101 percent, and 
orders 101 percent thereof. Reports from 12 
Southern Cypress Manufacturers’ Association 
mills are included in these totals. 

The figures for last week, the week before 
and the same week last year, with 355 mills re- 
porting, follow: Production—244,317,486 feet, 
against 238,898,744 feet the week before, and 
219,548,244 feet last year. Shipments—235,- 
041,424 feet, against 263,604,582 feet the week 
before, and 213,727,903 feet last year. Orders 
—238,375,904 feet, against 260,488,296 feet 
the week before, and 256,082,239 feet last year. 

A comparison of the lumber movement for 
the first thirty-two weeks of this year with the 
same period of 1924 follows: Production— 
7,763,427,213 feet, against 7,451,264,177 feet; 
1925 increase, 312,163,036 feet. Shipments— 
7,687,883,943 feet, against 7,409,537,263 feet; 
increase, 278,346,680 feet. Orders—7,537,405,- 
739 feet, against 7,151,674,074 feet; increase, 
385,731,665 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing 
figures. Nine of these mills reported a cut of 
14,503,000 feet; shipments, 11,697,000 feet, and 
orders, 8,558,000 feet. The reported cut repre- 
sents 32 percent of the total of the California 
pine region. As compared with the preceding 
week, with reports from seven mills, there were 
marked increases in all three of these items. 

The Southern Cypress Manufacturers’ As- 
sociation, for the week ended Aug. 5, reported 
from 12 mills a production of 4,477,797 feet; 
shipments, 4,420,000 feet, and orders, 5,560,000 
feet. With two fewer mills reporting, this as- 
sociation showed slight decreases in production 
and shipments, and a fair increase in new busi- 
ness as compared with the previous week. 

The West Coast Lumbermen’s Association 
wires that new business for the 113 mills re- 
porting for the week ended Aug. 8 was 4 per- 
cent below production, and shipments were 1 
percent above new business. Of all new busi- 
ness taken during the week, 37 percent was 
for future water delivery, amounting to 36,- 
073,648 feet, of which 23,769,658 feet was for 
domestic cargo delivery and 12,303,990 feet ex- 
port. New business by rail amounted to 1,884 
cars. Thirty-nine percent of the week’s ship- 
ments moved by water, amounting to 38,245,417 








feet, of which 31,183,522 feet moved coastwise 
and intercoastal, and 7,061,895 feet export. 
Rail shipments totaled 1,842 cars, and local de- 
liveries, 5,672,216 feet. Unshipped domestic 
cargo orders total 121,431,391 feet; foreign, 
91,124,419 feet, and rail trade, 4,676 cars. 

[The Southern Pine Association barometer 
appears on page 45 of this issue.—EDITOR. | 

The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting than for 
the preceding week, showed some increase in 
production, a slight decrease in shipments, and 
a good gain in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with three additional mills reporting, in- 
dicated slight increases in all three items. 

The Northern Pine Manufacturers’ Associa- 
tion reported production about the same; ship- 
ments fell off to some extent, with a decided 
increase in new business, as compared with the 
previous week. 


[Special telegram to AMERICAN LUMBERMAN] 
Norrouk, VaA., Aug. 13.—For the week ended 
Aug. 8, forty-three mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 12,294,000 feet, manufactured 
8,413,736 feet, shipped 9,154,244 feet, and 
booked orders for 11,053,000 feet. 


Forest Fire Situation on Pacific Coast 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Aug. 12.—Higher humidity 
has somewhat reduced the forest fire hazard, but 
there is no immediate prospect of rain. While 
ground fires have been raging through broad 
areas, the loss in green timber has been phenom- 
enally small. A fire near Index, King County, 
is heading toward green timber in the Snoqual- 
mie national forest, and W. G. Weigle, super- 
visor, is on the ground personally directing the 
fire fighters. ‘‘Billy’’ Entwhistle, of the Wash- 
ington Forest Fire Association, left this evening 
for Bellingham, to put fifty additional men into 
the fight against a fire that has swept across 
the international boundary from holdings of the 
Campbell River Lumber Co. and is threatening 
the Columbia Valley north of Maple Falls, in 
timber owned by the E. K. Wood Lumber Co. 
Page Simons is at the Snow Creek fire on the 
Quilcene watershed, eastern Jefferson County, 
where two hundred men are fighting fire, fifty 
of them outside and one hundred and fifty inside 
the Olympic forest. The privately owned tim- 
ber in that district belongs to the Puget Mill 
Co. This fire, which has been burning for about 
a month, has swept into the green timber over 
a six-mile front, and is still troublesome. 


Mississippi Firm in Redwood Deal 

[Special telegram to AMERICAN LUMBERMAN] 

San Francisco, Cauir., Aug. 12.—A transac- 
tion involving more than $2,000,000 and which 
will call for an additional expenditure of over 
$1,000,000, is reported to have been consum- 
mated. It involves the inauguration of a fleet 
of five steamers, and the opening of a new phase 
of the redwood industry. This transaction is 
the purchase by the Finkbine-Guild Lumber Co., 
of Jackson, Miss., of the holdings of the Cotto- 
neva Lumber Co., totaling about 28,000 acres of 
virgin redwood timber lands and cruising slight- 
ly more than 1,000,000,000 feet, and adjoining 
land totaling about 2,000 acres. The closing of 
the deal and the actual purchase, according to 
H. O. Preston, president Ft. Bragg Commercial 
Bank, of Ft. Bragg, near which the land is 
located, followed a survey of the property by 
the owners of the Mississippi concern, an exten- 
sive cruise by James D. Lacey & Co., of Chicago, 
and several directors’ meetings. At the com- 
pany’s stockholders’ meeting, held in Des 
Moines, Iowa, in July, it was formally voted to 
conclude the deal. Mr. Preston, who was one of 
the prominent workers for the negotiations, de- 
clares that the plans of the company are to cut 


the timber into cants or dimension timbers and 
to remill them in the Mississippi mills. To do 
this, a fleet of five large steamers will be com- 
missioned, carrying redwood dimension to Gulf- 
port, Miss., and picking up freight from Gulf 
ports for California on the westward voyage 
through the Panama Canal. 

The plans, according to Mr. Preston, also call 
for the erection of a sawmill, to have a capacity 
of 300,000 feet daily, the construction of a 
wharf and loading facilities, and several miles 
of logging railroad. 

Actual construction of the harbor facilities is 
to be begun during the present month, according 
to Mr. Preston, and work on the mill will be 
started as soon as plans are approved and mate- 
rial arrives. 

Redwood manufacturers of California are 
enthused over the reported purchase, inasmuch 
as the importation of redwood into southern and 
southeastern States in such quantities as the 
Finkbine-Guild Lumber Co. obviously intends to 
handle, will mean a great deal toward develop- 
ing markets for California redwood in that see- 
tion of the country. 


West Coast Concern in. Receivership 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Aug. 13.—With appraised 
assets of $10,000,000 and liabilities of $2,500,- 
000, the Clear Lake Lumber Co., of Clear Lake, 
Wash., has passed into a receivership under an 
order signed by Judge Joiner of the Superior 
Court of Skagit County, at Mount Vernon. The 
receivers are L. L. Crosby, vice president of the 
First National Bank of Everett; Clyde Walton, 
president of the Walton Lumber Co., of Everett; 
and B. R. Lewis, president of the Clear Lake 
Lumber Co. The action is friendly and pro- 
tective, is not hostile, and is designed to con- 
serve the property. 

The assets include sawmill, store and town- 
site at Clear Lake; main line railroad 30 miles 
long valued at $35,000 a mile; one billion feet 
of fir and cedar timber, which if valued at the 
low stumpage value of $2.50 a thousand feet 
alone would wipe out the present debt. 

The Clear Lake enterprise is complete in 
every way, the receivers stating that they do 
not know of any similar sawmill and logging 
plant making a stronger bid for success. The 
plant has an annual capacity of 125,000,000 feet 
of logs and lumber. The operation has been 
hampered by lack of working capital. Forest 
fires recently forced a shutdown of the logging 
camps and the mill went down from lack of logs, 
in that way curtailing the output of lumber and 
receipts from sales, finally forcing the receiver- 
ship. 

Mr. Crosby states that the receivers will try 
to keep the property going with a program of 
reorganization to provide more capital as soon 
as possible. 


To Join Forest Engineering Concern 


NEw OrLEANS, La., Aug. 12.—V. H. Sonde- 
regger, chief of the forestry division of the 
Louisiana conservation department, tendered 
his resignation of that post yesterday, effective 
Oct. 1. On that date, it is announced, Mr. 
Sonderegger will enter upon new duties as vice 
president and southern manager of Banzhaf & 
Watson (Inc.), forest engineers, with head- 
quarters at Milwaukee, Wis. He will open 
offices for the Milwaukee company here in New 
Orleans and will have personal charge of its 
activities in the South. 

In his letter of resignation, after explaining 
that he has accepted a position in private for- 
estry at increased salary, he adds: ‘‘As my 
headquarters will be in New Orleans, I will be 
only too glad to assist the forestry program 
and the department in all future develop- 
ments.’’ 

W. J. Everett, who resigned as State con- 
servation commissioner last Monday, will be suc- 

(Concluded on page 61) 
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Kidding on the Manufacturing Returns 

It may be considered distinctly poor form to 
publish “horrible examples” in this day and time 
when every lumberman is endeavoring to leave no 
stone unturned in an effort to advance the cause 
of conservation, and it may be advisable to classify 
this article with those that Will Rogers tells as 
“The Worst Story I Ever Heard.” However, here 
goes. 

Some years ago there was a lumber manufacturer 
who decided to make an intensive campaign at his 
mill for the purpose of obtaining a higher realiza- 
tion per thousand of lumber manufactured, He 
knew that in order to do this it would be necessary 
to increase his percentages of “uppers” or high- 
priced items. His was an operation comparatively 
efficient, and his realization on sales had been for 
some years pretty well the same as that of his 
competitors who were operating in the same class 
of timber. 

Some months afterwards the sales average sud- 
denly jumped well up above that of the neighbor- 
ing mills, even though there was no noticeable dif- 
ference in the prices he got for his stock, and the 
neighbors began to wonder what brand of magic 
was used to accomplish this unheard-of result. 
One day an inquisitive sawmill man strolled into 
this efficient plant, stood at the trimmers awhile 
and, turning away, scribbled something on the 
back of an envelope. This was his analysis: 


NORMAL OPERATION 


Grades Footage Price Amount 
B&better ......... 150 $45.00 $6.75 
TAMDOTS 6.icce0s oes 200 30.00 6.00 
No. 1 COM......66% 200 25.00 5.00 
NO, 2 COM... 22sec. 200 20.00 4.00 
NO. BS COM... 2.20% 200 15.00 3.00 
No. 4 com......... 50 8.00 40 

oo er 1000 $25.15 

Average realization per M..............$25.15 

THIS OPERATION 

Grades Footage Price Amount 
B&better ......... 150 $45.00 $6.75 
REVOTS 5 sci cse ews 200 30.00 6.00 
INO. EDOM. 2 oc oe oes 200 25.00 5.00 
ea | nr 200 20.00 4.00 
INO: 3 COM... sees sc 100 15.00 1.50 
oe | re or rr 

J ae 850 $23.25 

Average realization per M.............. $27.35 


The owner of this operation had figured that the 
No. 4 common was bringing such a low return 
that it was not worth making, and he hammered 
on his trimmerman so hard that the trimmerman 
decided to take no chances, the result being that 50 
percent of the No. 3 common which developed from 
red-heart logs also went into the burner. The 
keen-minded lumberman may say that the trouble 
was due entirely to a “bonehead” trimmerman, but 
on second thought he will admit that it is more 
profitable to spend $2 or $3 additional on the No. 
4 common and get $8 for it than it is to burn it 
up even though destroying low grade lumber does 
sometimes make it easier to display a showing to 
a critical board of directors. 

E. E. HAYEs, 
Vernonia, Ore. 


Uses For Palmetto Timber 


On some of the timber land we own in the 
South we have considerable palmetto timber, and 
we should be pleased to know whether you can 
put us in touch with anyone who uses palmetto 
in his business. We should be glad to have any 
information you can supply us with a view to work- 
ing this palmetto timber into whatever sizes buyers 
may require.—INQuiRy No. 1,570. 

[This inquiry comes from a Missouri lumber 
concern. There are several varieties of palm- 
etto in the South and they are doubtless utilized 
for various purposes. Information at hand in- 
dicates that the cabbage palmetto wood is light, 
soft and pale brown and that in the South the 
trunks of the trees are used for wharf piles. 
Polished cross sections of the stems sometimes 
also serve for the tops of small tables and the 
wood is largely manufactured into canes. From 
the sheaths of young leaves bristles of serub- 
bing brushes are made and the large leaf buds 
are cooked and eaten as a vegetable, while 
coarse hats, mats and baskets are made from 
the leaves. Pieces of the spongy bark of the 


stem are used as a substitute for scrubbing 
brushes. 

-alms belong to a different family from that 
of the ordinary tree of commerce and according 
to Samuel J. Record in his recent book, ‘‘Tim- 
bers of Tropical America,’’ the family em- 
braces 1,200 species, most of which are tropical. 
Prof. Record also refers to the statement of 
Humboldt that the palms are ‘‘the princes of 
the vegetable kingdom,’’ being as Mr. Record 
says, ‘‘regarded as one of nature’s greatest 
gifts to man, particularly in the tropics where 
they grow most abundantly and luxuriantly.’’ 
This author goes on to say that ‘‘every known 
palm growing in regions inhabited by man has 
its peculiar uses, and the people appreciate them 
not only for their beauty and shade, but also 
for the varied and valuable products they yield. 
Economic products are obtained from all parts 
of the tree. The roots, trunks, pith, leaves, 
flowers and fruits are variously used for food, 
drink, medicine, or means of providing shelter, 
as well as for such technical products as tan- 
nins, dyes, sugars, waxes, oils, fats, fiber, tim- 
ber, ivory substitute, and other materials of 
more or less importance. ’’ 

This inquiry is published with the hope that 
readers may give additional information re- 
garding the uses of palm in the United States, 
for the benefit of the inquirer.—EpITor. | 


Table to Show Selling Discount 


Do you know of a table showing the percentage 
off a list required to produce a given mark-up, the 
cost of which is a certain percentage off. As an 
example, if we buy doors at 52 and 15 percent off 
the universal list, and add 25 percent mark-up on 
the cost, our retail price will be 501% percent on, 
or off the list. We can work it out, but we thought 


some of the actuaries might show such a table.— 
Inquiry No. 1,563. 

[This inquiry comes from an Indiana retail 
lumber concern. In response, a booklet entitled 
‘A Uniform Accounting System for Retail 
Dealers’’ has been supplied. In this booklet 
is a table showing a means of finding the selling 
price of any article to obtain a given percentage 
of net profit when the percentage of the cost of 
doing business is known. Another table in the 
booklet is to find the percentage of net gain 
when the percentage of mark-up and the per- 
centage of cost of doing business are known. 
Still another table or chart shows how to find 
the percentage of cost that must be added to 
cost to obtain a given percentage of profit on 
sales. 

No one of these tables or charts is apparently 
exactly what this inquirer seeks. The inquiry 
is published with the hope that some other reader 
of the AMERICAN LUMBERMAN may be able to 
supply the needed information. The name of the 
inquirer will be furnished on request.—EbITor. | 


Small Losses From Unpaid Accounts 

I have noted with considerable interest the arti- 
cle “Why Pay Cash.” In the Southwest where 
we have one crop it is impossible to sell for cash. 
The losses sustained from bad credit are usually 
so very small that they average about one-half of 
one percent, and in bad years not over one percent 
of the sales, so that we don’t believe that in this 
country it will ever be put into effect by the lum- 
ber interests. 

We have tried giving a discount for cash, that 
is, offering 5 percent off to pay within thirty days, 
and the first thing we knew everybody was getting 
the 5 percent off, and we were not getting any 
better results than we were before we put it into 
effect. For that reason we discontinued it.—E. P. 
HUNTER, William Cameron & Co., Waco, Tex. 
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Messrs. J. J. Dale & Co., of 
Savannah, Ga., have made the 
experiment of _ substituting 
steam for animal power in 
hauling cars at their extensive 
lumber mills on the Atlantic 
& Gulf Railroad. Their minia- 
ture locomotive ““The Woods- 
man,” built by Porter, Bell & 
Co., of Pittsburgh, Pa., has 
cylinders eight inches in diam- 
eter by sixteen inches stroke, 
and four drivers thirty inches 
in diameter with wide tread 
tire for wooden rails. In or- 
der to test the full power of 
the locomotive, steam was got- 
ten up and a passenger coach 
attached. After a run of 
about an hour, Way’s Station 
was reached, the engine at 
times making a mile in two 
and one-half minutes, and this 
with stiff machinery and boiler 
foaming constantly, having 
been fired up but once pre- 
viously. On returning to the 
city a train of ten lumber cars 
with over 40,000 feet of lum- 
ber on board, in addition to 
an empty box car, was suc- 
cessfully hauled on an up 
grade. This feat was beyond 
the expectation of her owners 
as well as of those present, and 
fully convinced everyone that 





the days of horseflesh and 
grain bags will be things of the 
past as far as country sawmills 
are concerned. The great dis- 
advantage heretofore existing 
whereby the mills could not be 
kept going for want of timber 
is now removed, for these en- 
gines can, without difficulty, 
haul a train of logs for ten 
miles on either side of a mill 
from inexhaustible forests. 


* * * 


We can not have an advance 
in the price of certain grades 
of lumber while there are 
large quantities on hand and 
continually being made. The 
price of good lumber is not 
low now. There is a good de- 
mand for the upper qualities 
at paying figures. Our advices 
from the different distributing 
points along the Mississippi, 
and the large market east, in- 
timate an expectation of an 
active demand throughout the 
season for fall trade. A large 
amount of lumber is now being 
sold in this market, but at low, 
we might say ruinous, prices. 
There is too much low grade 
lumber on hand and con- 
stantly being shipped here to 
expect any material advance 
very soon. The only remedy 





for this is in a cessation of 
shipments. Thus, we can only 
argue for the immediate future, 
an increase of sales with but 
little advance in prices. 

* * * 


One of the best and most 
popular railway lines extend- 
ing from the Mississippi River 
westward is the ““Old Reliable” 
Hannibal & St. Joseph. From 
Hannibal and Quincy on the 
“Father of Waters’ this road 
extends across the great State 
of Missouri, terminating at 
Kansas City, otherwise known 
as the “Chicago of the West.” 
Its entire line extends through 
one of the finest of agricultural 
regions. Palace cars are at- 
tached to day and night trains, 
all being equipped with Miller 
platforms and Westinghouse: 
brakes. 

* * * 

Mr. D. Kelley, of Muskegon, 
is the inventor and sole manu- 
facturer of a weather-proof 
window blind, which is attract- 
ing universal attention. He 
has just fitted out the Palmer 
House of this city with a full 
equipment of these, requiring 
in all about 1,200 sets. This 
fact is a pretty good evidence 
of the superiority of Mr. 


Kelley’s invention. 
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Southern Pine in Low Supply 


Heavy business in southern pine has greatly 
reduced mill stocks. Shipments for the week 
ended Aug. 7 again exceeded the output, but 
the excess was only about three and a third 
percent. Demand continues strong, and book- 
ings again exceeded the production, though by 
only about one-half percent, for the depletion 
of mill holdings has made the placing of orders 
more difficult. The hundred thirty-six mills 
reported an average of 1,833,307 feet of un- 
filled orders on hand, while their average pro- 
duetion was 522,717 feet. Heavy inquiries show 
that fall buying will be in large volume. 

Building items are in most active request, 
dimension, boards and shiplap all selling well. 
Scarcity of flooring, ceiling and finish is re- 
ported. Many of the orders are for mixed cars, 
and these are becoming harder to place because 
of difficulty in finding supplies of such uppers. 
Rush shipment is generally wanted, and there is 
therefore a good demand for transits, which 
are none too plentiful. Country trade continues 
to be the best feature of the market, and the 
most promising for fall, though construction 
projected by cities and towns ensures an active 
call from them. The nature of the demand is 
such as to indicate that there is little stocking 
up on the part of any buyers. 

Prices show great strength, and lists gen- 
erally have been revised upward in the last week 
or so. The upward tendency is, of course, espe- 
cially marked as to scarce items. That the re- 
turns are not so attractive as to stimulate pro- 
duction, however, is shown by reports on running 
time, for while of one hundred sixty mills, sixty- 
one were on full time and twenty working over- 
time, forty had curtailed. 


Cypress Mills Booked Ahead 


Orders booked by twelve reporting cypress 
mills during the week ended Aug. 5 were about 
twenty-six pereent ahead of their production, 
and that week there was an increase of seven 
and a quarter percent in their unfilled orders. 
Expansion in business during fall had been 
confidently counted on by producers, but the 
totals are probably larger than normal for this 
season. A large part of the orders are of the 
mixed-car variety, and come mostly from retail 
yard trade, country dealers now buying better 
than city. Numerous repeat orders are reported, 
indicating that buyers are following a very con- 
servative course, and most of them are accom- 
panied by requests for quick shipment. This 
the mills have been able to give, because their 
stocks have been in good assortment, and cur- 
rent production has been at practically normal 
rate. Prospects are bright for an active trade 
from rural yards this fall. Factory consumers 
have not been active purchasers, and have been 
buying closely in line with requirements, but 
in face of the present large bookings it seems 
unlikely that they will care to depend on a con- 
tinuance of quick deliveries. Prices remain 
steady. 


Northern Hardwood Stocks Lower 


The northern hardwood mills had a heavy 
business during the week covered by the last 
report, that ended Aug. 1, booking orders for 
4,575,000 feet against production of 2,708,000 
feet, while shipments totaled 3,228,000 feet. The 
northern producers are undoubtedly benefiting 
by the curtailment of southern output, for the 
low prices at which southern species had been 
selling a month ago made severe competition. 
The northern list as a whole is more easily 
adhered to in current transactions, and some ad- 
Vvanees are being secured. 

While orders booked during July ex- 
ceeded production by around fifty percent, it 
18 felt that a fine volume of business is yet to 
be done. Industrial consumers have been buy- 
™g so closely to their needs that purchases are 


practically offset by current consumption, with- 
out any accumulation of stocks. The month for 
active fall buying of birch is September. Maple, 
especially in the higher grades, has already 
reached a very satisfactory position, and the 
flooring factories may be expected to become 
more active buyers of raw material as shipments 
reduce their stocks. Box grades of all species 


_are in low supply. 


Flooring and trim will probably continue to 
utilize the bulk of the product, because of the 
huge volume of construction that is nearing the 
finishing stage. But fall demand from the furni- 
ture industries will doubtless be on a much 
larger scale, because of the retail demand 
created by the large number of residences now 





Statistics on production, orders and 
shipments appear on page 44 





being built, and the low stocks of raw materials 
held by the furniture factories, And makers of 
the better grades of automobiles, now producing 
such a large proportion of closed bodies, will 
also require large amounts of hardwood. These 
industrial consumers have been depending to 
some extent on picking up bargains but the 
condition of the market indicates that these are 
partically things of the past. 


Southern Hardwoods Are Strong 


The curtailment program adopted by most 
of the southern hardwood producers has resulted 
in great market strength. Production of one 
hundred sixteen units during the week ended 
Aug. 1 was about sixty-eight percent of normal, 
and since that date other mills have shut down, 
to remain inactive for a month or longer. Buy- 
ers naturally have sought to cover themselves for 
some time ahead. In some eases they have been 
able to secure their requirements through re- 
handlers at less than the advanced quotations 
now current, but they find the mills very firm 
in their ideas as to prices. Some buyers, on 
the other hand, have shown much hesitancy in 
committing themselves at the higher price 
ranges, and refuse to take more than they must 
have for immediate use. It is generally re- 
ported, however, that most buyers willingly pay 
one to two dollars above the quotations prevail- 
ing a couple of weeks ago. 

Gum and oak have been in greatest demand, 
the former by the furniture factories and the 
latter by the flooring and trim makers, while 
a large amount of sap gum has been sold to auto- 
motive interests. Ash, maple and elm also are 
moving well to the automotive industries, and 
there is good eall for poplar and chestnut. Agri- 
cultural implement makers are now taking larger 
quantities. Overseas demand is not active at 
the higher price levels, but sales are fair and 
are expected to increase as the vacation period 
draws to a close. 

Prospects for fall trade with both manufac- 
turing consumers and retail yards are considered 
very good. The retailers will sell an immense 
amount of flooring and trim as a result of the 
large residential building programs being under- 
taken practically throughout the country, and 
flooring factories and millwork plants, it is 
generally conceded, have yet to purchase a good 
part of their raw material. Makers of automo- 
biles, furniture and implements are all prepar- 
ing to reap their share of the prosperity that 
good crop returns are bringing to the country, 
and will need large quantities of hardwood. 


Western Pines Demand Expands 


A striking expansion in demand for Inland 
Empire pines is shown by the reports of thirty- 
three identical mills for the week ended Aug. 5, 
bookings being seventeen and a half percent 
above those for the previous week, and practi- 
cally equal to production. The increase comes 
largely in business from retail yards, and is be- 





ing placed at the advanced quotations recently 
put into effect, which are held to firmly by the 
mills. The mark-up in shop has caused some 
deferment of purchasing, however. Trade with 
the middle West has picked up, good crop re- 
turns are stimulating demand from Montana, 
and the eastern market is quite receptive. Pro- 
duction has increased slightly because of the 
improved market, but is at a conservative rate, 
though mill stocks are less than they were a 
year ago at this time. The tendency of prices 
is upward, and it is possible that advances of 
one or two dollars may be put into effect during 
the present month. 

California pines are in exceptionally good 
demand, both by outside consumers and those 
within the State. Bookings during July were 
very heavy, and most mills are oversold. Yard 
lumber, shop and shook all have advanced. Dur- 
ing June the same twenty-four operations cut 
15 percent more than in June of 1924, but 
shipped 63 percent more than in that month 
last year, although at that production was con- 
siderably ahead of shipments for the month, 
while their July 1 inventories were 3 percent 
less than they were a year ago, and their unfilled 
order files were 6 percent less. During July, 
however, there has been a rapid expansion in 
demand that has given the market great 
strength. 

Redwood orders have now pulled well ahead 
of production. Because of general financial con- 
ditions in California, shipments to southern 
ports of the State during the first half of 1925 
amounted to only about sixty million feet, 
against one hundred and four million feet for 
the corresponding period of 1924. Business 
in the valleys is now increasing, as a result of 
a fruit crop that promises prosperity for the 
growers. Australia, an important buyer, will 
soon enter the market, and in fact overseas 
bookings are showing a healthy increase. Prices 
are firmly held. 


Fir Log Shortage Imminent 


All other factors in the Douglas fir market 
this week are eclipsed by the prospects of a log 
shortage. The large surplus of several weeks 
ago has largely been taken over by the mills 
to meet the heavy requirements of capacity op- 
eration, and, with fire hazard more acute, crews 
of camps still active are being withdrawn to 
engage in fire fighting, and log production in 
several localities has practically reached a stand- 
still. Little hope is entertained for an imme- 
diate increase in log supply, as weather reports 
indicate that the fire hazard is liable to con- 
tinue indefinitely. If the shortage reaches a 
serious stage before operations can again be 
resumed, it is likely to result in bidding up the 
price of lumber to fill contracted cargo space. 

Mill stocks are low because of heavy ship- 
ments to the middle West and California, and 
many items of uppers are difficult to obtain 
for prompt shipment. One hundred and one 
identical west Coast mills on Aug. 1 showed 
stocks in five standard items of uppers to be 
from 17.11 to 20.13 percent less than on July 
1 of this year. The effect of this shortage has 
been to create a more buoyant feeling among 
producers who have been quoting low prices, 
and to take considerable slack out of the mar- 
ket, so that all the mills are obtaining some- 
what nearer the maximum prices that have been 
asked. Further advances on common items 
are not expected, but producers are inclined to 
believe the shortage of clear logs and low stocks 
will maintain the present level of all upper 
items. 

For the week ended Aug. 8, 113 of the larger 
west Coast mills reported orders 4 percent below 
production and shipments 1 percent above new 
business. Orders for Atlantie coast delivery 
fell off, probably due to recent advances and 
the prevailing high space rates. Rail orders 
held their own, but export bookings declined 
following a $1 advance. 
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What Retailers Think About Instalment Selling 


(Continued from Front Page) 
that developed into mountains of debt which many 
could not surmount. Along came the second 
“Moses” who started to do a cash business; and 
he has succeeded to a great extent. The success 
of the cash store has brought a flank attack by 
the same old forces reorganized under the name 
of the “Instalment Plan,’ and the fight is still on. 

The instalment plan sellers roped the merchants 
for nice fat fees, and in order not to be entirely 
eliminated from the dealings with his customers the 
merchant more or less willingly endorsed the cus- 
tomers’ paper without realizing that he might be 
called upon to take it up, in accordance with the 
strict terms thereof, which included fees for this 
and that, as well as the provisions that default 
on any one payment caused the entire series to 
become due and that “the maker and endorser 
waive the right of appeal and appoint any attorney 
to appear for him without service and confess judg- 
ment.” ; 

In the earlier days we got along without these 
modern things. ‘True, we earned less and we 
worked more, but we did not have to worry about 
the payments on this, that and the other thing, 
and we were more contented. Today we are far 
from being contented. Our stockholders want divi- 
dends, at least equivalent to ordinary interest 
rates, if nothing more. The only answer is to 
work harder, think twice before you spend, and live 
to enjoy your turkey after you have paid for it.— 
ReeD Haywakp, president Loveland Lumber & Sup- 
ply Co., Loveland, Colo. 


Thinks Plan All Right If Not Abused 

Referring to article in your July 25 number, 
“Will Instalment Selling Help the Retailer?” I 
want to change the caption and say, “Does Instal- 
ment Selling Help Anybody?’ I maintain that it 
does. 

There is no man anywhere, any time, but what 
would rather buy for cash, sell for cash, and sell 
the highest grade materials available. But it 
never has been done and never will be. In my 
opinion there is positively nothing wrong with 
honorable instalment business. The trouble is, and 
all along has been, the abuses of same by sharks 
in selling and by jellyfish buying. 

I know that it is all wrong when a manufacturer 
puts his goods on the market through an agency 
that has to go to a finance corporation in some 
other city, and I know the profit has to be big 
enough to go around to about five operators, and 
that certainly works a hardship on a customer and 
community. It drains away cash that should stay 
in the community. 

In thinking seriously of the instalment business, 
what would young men and young women do when 
they get married if they were not able to buy their 
housekeeping necessities on instalments? Place at 
least sixty-five percent in class referred to. On the 
other hand, if they happen to have enough, from 
home folks or savings, what do they do with their 
earnings? They spend it on dress, shows, and God 
knows what else that is not necessary, forming a 
habit that possibly keeps them poor for years, if not 
always. The home is bought on the instalment 
plan. So I still say instalment selling and buying 
are all right if not abused. 

I am speaking from long observation and con- 
siderable experience. The Riverside Lumber Co. is 
handling “everything from foundation to chimney 
top,” carrying a stock at different seasons ranging 
from $200,000 to $300,000, and among other things 
we are financing a roofing application company 
which is now in its second year and practically self 
supporting. Our plan is to buy the best materials, 
and our roofing company sells and applies same. It 
furnishes this material to the customer, and the 
applying is done by experts, at a normal profit, 
and usually at quite a saving to the customer, who 
is getting good material and good work backed by 
a local organization. Ours is a ten months’ plan, 
equal payments, first payment on application, and 
only six percent, or legal interest, on deferred pay- 
ments. It is honorably handled from start to fin- 
ish, and for us it is a real life-saver in dull times, 
as this roofing business goes on forever. We feel, 
and we think all of our customers feel, that in this 
proposition we are a real asset to the community. 

With reference to foreign corporations coming 
into the city or community to do this work, our 
only advice is, fight the devil with fire. Keep the 
money at home. There are, at this time, very few 
communities that can not finance just what the 
large corporations do. My opinion is this plan of 
enlisting foreign capital which is being used in 
various sections is at its peak. I know it is if 
we will be alert to the requirements of the situation 
and go them one better by giving personality with 
service. The proposition is a legal one and we can 


not outlaw them, so there is no course, in my 
opinion, other than above mentioned. 

We may not all be selling on the instalment 
plan, but we all are accepting instalment payments 
without interest just the same.—W. H. PICKLE- 
SIMER, Riverside Lumber Co., Knoxville, Tenn. 





Favors as Near a Cash Basis as Possible 

With regard to the subject of instalment selling, 
I desire first of all to commend the AMERICAN 
LUMBERMAN for the interest manifested toward the 
retailer. 

I take it for granted that every lumber dealer 
wants to sell as many homes or remodeling jobs 
as possible, where satisfactory financial arrange- 
ments are made. 

In regard to instalment selling through commer- 
cial credit corporation plans, I view this as an un- 
sound, uneconomic proposition. Credit is too cheap 
now, as evidenced by Babson’s statistics. 

What has been the success of the mail order 
houses, with which so many businesses have had 
to compete, and which members of trade organiza- 
tions have condemned on account of their low price 
making? Their policy has not in any instance been 
one of deferred payments, but of strictly cash, 
which has enabled them to keep their capital turn- 
ing and to take advantage of cash discounts, which 
policy has netted them more than term payment 
plans would have done, with no loss from bad ac- 
counts. 

I have found in my twenty-seven years of busi- 
ness that when a worthy and reputable person 
really wanted and needed financial assistance in 
building he could obtain it locally. If he is a farm 
land owner or builder and can meet the require- 
ments he has the benefit of the Farm Loan Bank, 
at a very low rate of interest, by which he can 
secure what he needs; or if he is a city or town 
lot owner or purchaser, he can secure the neces- 
sary capital from the local banks, by furnishing the 
proper collateral, and pay his lumber and labor 
bills, except, of course, in time of financial panic, 
which usually is a result of easy credits and in- 
flated values. 

I have refused many times to take on lines from 
manufacturers who made long term conditions, 
which possibly would have been easy to sell, but my 
endorsement had to be one of the conditions of the 
sale. It would have been “my pole knocking his 
persimmon.” Let’s have as near a cash basis for 
the lumber industry as possible. Even then we 
necessarily have thirty or sixty day accounts, con- 
sidered cash, which result in some loss notwith- 
standing constant scrutiny—W. W. McGINNISs, Col- 
lierville, Tenn. 


Retailer Favors Local Financing 

Only one commodity that we sell has been placed 
on this basis, and we tried it out. Thus far selling 
it on the instalment plan has proved a failure, for 
which we have no regret. 

For years the associations, the banks and the 
balance sheets of every retailer have been talking 
and pleading for the selling of building materials 
on a more nearly cash basis. The retailer who has 
listened to that song is undoubtedly at the present 
time enjoying himself a “heap sight’? more than he 
ever could with a bunch of contingent liabilities 
hanging over his head from urging people to mort- 
gage their futures. Why pay the finance companies 
nine or more percent for something you can obtain 
right at home for six or seven? In case of trouble 
it is easier to talk things over with your own 
banker than try and make yourself understood by 
correspondence with a bunch you never saw, who 
are not interested in anything except their pay- 
ments, and who do not care very much whether 
what you say is true or not, basing their entire 
conclusions upon the legal side of the question. 

The manufacturers, it occurs to me, were simply 
going it blind to create more business in any way 
they could. The radio and automobile were exam- 
ples of apparent success along the line of partial 
payments, but consideration of the nature of the 
article was not given timely thought. Building and 
loan associations and their activities, while similar, 
are not to be compared with this scheme of time 
payments as outlined and in effect for the conven- 
ience, so called, of the retailer. In the one in- 
stance a retailer has something to show for his 
money, while in the other he has to show his money. 

One idea has occurred to me since the manufac- 
turers came out with their instalment plan. It is 
workable and in my estimation would stimulate 
activity more than anything else. In most con- 
struction bills there are the items of lumber, mill- 
work and roofing. There are substitutes used, and 
each has gained favor in the various communi- 
ties. Not all communities use exactly the same 


materials, and unquestionably every dealer has foyr 
or five items that he particularly favors because 
he likes them, knows their worth, has proved their 
dependability and has enjoyed 2 good business 
through pushing their sale. Why is it not a feagj- 
ble plan for the manufacturer of such an item to 
sell the dealer stock in his company ; in fact, urge 
him to buy, as well as having the dealer urge eon. 
sumers of the product to purchase stock also? The 
public utilities and the railroads have worked that 
idea to the satisfaction of a larger number of peo- 
ple than the ordinary individual imagines and it js 
an excellent plan. The proof of how it works out 
is evident. Ask anyone about rails or utilities to. 
day and you will find that the old, antagonistic 
feeling has become very weak. Look at the records 
of any of the companies for the last three years 
and you will notice their growth. 

The majority of manufacturers of building mate. 
rials today are large enough to be national adver. 
tisers, they are proud of their goods, and it is my 
candid opinion that if even thirty percent of 
their dealers owned stock in the companies they 
would find more hearty codperation, a_ stronger 
tendency toward increased output, and within a 
short time the fellows who were trying to get by 
with a poor piece of merchandise would be elim. 
inated from even the marginal producers. 

Credit is a wonderful thing, but anything can 
be spoiled by overburdening it or using it in a way 
that is against correct principles. If you own any- 
thing you are likely to watch it, to see that it is 
right in every particular, and, moreover, to try to 
boost it for your own good. Individual effort goes 
a long way toward bringing satisfaction and re- 
sults.—L. T. Burritt, treasurer Cadillac Lumber 
Co., Cadillac, Mich. 


Should Not Encourage Deferred Payments 


Referring to article appearing in your July 25 
issue in reference to “Instalment Selling,’’ I would 
rather quit the lumber business than to try to 
operate under a deferred payment system. We 
have too many such payments as it is without en- 
couraging that feature.—ScHMucK Co., Han- 
over, Pa. 


Sells Remodeling and Repair Jobs on Instalments 


The writer has been selling building material for 
remodeling and repair work in Fort Worth for more 
than twenty years and it has been a common prac- 
tice with all dealers here during that time to finance 
such improvements, including labor and material, 
and accept payment in instalments when _ proper 
arrangements could be made to secure payments. 
Our company does an extensive business in monthly 
instalment contracts. Of course, we do not take 
the contracts. These contracts are made by vari- 
ous contractors who do business with us, and the 
contracts are assigned to us, sometimes before com- 
pletion and sometimes not until after complezion. 
All kinds of work may be included in these con- 
tracts, such as roofing, painting, papering and gen- 
eral repairs. We regulate the maturity of a note 
according to the ability of the maker to pay, and 
not on a basis of a fixed number of payments. Some 
are made with weekly, some monthly, and some 
quarterly payments.—W. B. SLOAN, president Sloan 
Lumber Co., Fort Worth, Tex. 


Retailer Should Handle Financing Himself 


When the manufacturers first put into effect 
their program of instalment selling I began to give 
the matter thorough consideration. I feel that in 
justice to the general public and to ourselves as 
retail dealers we should use every effort to discour- 
age the manufacturers in their plan of instalment 
selling. 

The instalment business is one that belongs legit- 
imately to the retail dealers. I agree that nothing 
is more beneficial to a community or to our country 
than to devise ways and means whereby people 
can secure and own their own homes, but this should 
be done by the retailer, either himself or within 
his local financial institutions. In order to secure 
the sentiment of the Tennessee retail dealers I 
have asked the secretary of our association to send 
out a letter asking for the opinion of each dealer. 
When the replies are all in I shall be very glad to 
have him notify you of the results. 

We assure you that we personally appreciate the 
assistance which your journal is rendering in this 
matter.—C. LL. MARSHALL, president Marshall 
Brothers Lumber Co., Johnson City, Tenn., and 
president Tennessee Retail Lumber Dealers’ Ass0- 
ciation. 


Sees No Benefit to Dealer in Plan 


We are very much opposed to instalment selling 
plans and have taken no stock in them at all. Dif- 
ferent manufacturers from whom we buy have 
asked us what we thought of the plan and we have 
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always discouraged it. We are not buying prod- 
ucts of any manufacturers who are pushng plans 
of this kind. To our minds it seems very unsound 
and we can not see how it will help the retail 
lumber dealer or his trade in any way. 

We are very much interested in legitimate build- 
ing and loan association activities. Our firm owns 
stock in building and loan associations and we do 
everything we can to promote them. To our mind 
there is no relation whatever between this instal- 
ment selling plan and building and loan associa- 
tion memberships.—J. L. LESLIE, general manager 
Leslie Lumber & Supply Co., Pine Bluff, Ark. 


Local Credit Ample for All Good Risks 


We believe that it is unthrifty to spend money 
before it is earned. We further believe that the 
local lumber dealer, building materials dealer, 
banker or building and loan association is able 
to take care of all the good risks and charge only 
a reasonable rate of interest. We shall oppose with 
all our strength the movement to sell on the in- 
stalment plan as agents for the manufacturers.— 
D. R. KINCAID, president Calexico Lumber Co., 
Calexico, Calif. 


Biggest July Building Volume 


Last month’s construction contracts reached 
the highest July total on record, according to 
survey of the F. W. Dodge Corporation just 
made public. Contracts in the 36 eastern States 
(which include about seven-eighths of the total 
construction volume of the country) amounted 
to $529,000,100. In only two previous months 
has this total ever been exceeded, April and 
June of this year. The decrease from June was 
only 2 percent, while the increase over July of 
last year was over 53 percent. There is usually 
a considerable seasonal decline in July. 

Last month’s record included: $224,712,500, 
or 42 percent of all construction, for residen- 
tial buildings; $72,743,400, or 14 percent, for 
public works and utilities; $67,165,900, or 13 
percent, for commercial buildings; $58,148,000, 
or 11 percent, for industrial plants (including a 
30-million dollar power development in Ohio) ; 
and $57,572,000, or 11 percent, for educational 
buildings (including large building projects for 
Harvard, Yale and Pittsburgh universities). 

Last month’s figures brought the year’s total 
of construction begun to date up to $3,189,173,- 
800, an increase of nearly 20 percent over the 
first seven months of 1924. At the end of June, 
this year was only 15 percent ahead of last year. 

Contemplated new work reported in July 
amounted to $702,431,300. This was an increase 
of 5 percent over the amount reported in June 
and 63 percent over the amount reported in July 
of last year. 


All Previous Records Broken in New England 

July building contracts in New England 
reached the highest monthly total on record, rep- 
resenting $58,259,300 worth of new work started. 
The increase over June was 36 percent; over July, 
1924, 98 percent. The July building record in- 
cluded $20,456,500, or 35 percent of all construc- 
tion, for residential buildings; $13,416,200, or 23 
percent, for educational buildings (including a 
$5,000,000 project for Harvard University and a 
$1,000,000 project for Yale University); $9,833,100, 
or 17 percent, for commercial buildings; $4,728,- 
200, or 8 percent, for public works and utilities; 
$3,438,300, or 6 percent, for social and receational 
projects; and $3,026,500, or 5 percent, for indus- 
trial buildings. 

The July building volume brought New Eng- 
land’s total from the first of the year to date up 
to $270,646,700, an increase of 31 percent over the 
first seven months of last year. 

Contemplated new work reported in July 
amounted to only $42,770,900, considerably under 
the amount of contracts awarded, an indication 
that the current building volume is running 
ahead of the current demand. 


New York State and Northern New Jersey 


«Contracts awarded last month in New York 
tate and northern New Jersey amounted to 
$121,973,900._ This was the highest July total on 
record for the district, being 40 percent greater 
than that of July, 1924. Last month’s contract 
total was practically equal to that of June. It in- 
cluded the following important items: $69,468,500, 
or 57 percent of all construction, for residential 
buildings; $23,467,600, or 19 percent, for commer- 
cial buildings; $8,182,000, or 7 percent, for public 
works and _ utilities; $6,246,800, or 5 percent, for 
educational buildings; and $5,172,500, or 4. per- 
cent, for industrial buildings. 
‘ The big July construction volume brought the 
oan of work started since Jan. 1 up to $747,030, - 
0, which is only 11 percent behind the total 
volume of the first seven months of last year. 


On July 1 this district was 17 percent behind last 


Can Not See Benefit to Retailer 

We believe that it is perfectly all right for a 
man to build a, home and make a first mortgage 
loan to take care of his indebtednes. However, we 
can not see that the retailer or the consumer is 
going to be helped a great deal through what is 
termed the instalment selling plan. We believe 
that the consumer will be hurt in this way: He 
naturally feels that he can meet his monthly pay- 
ments, but the great trouble is that it usually goes 
too far, and by the time two or three monthly pay- 
ments become due, and perhaps the man is out of 
a job besides, he finds it very hard to meet his pay- 
ments; in many cases he can not meet them, and 
consequently loses what he might have saved and 
put into his property. 

We believe that when a man’s home needs re- 
pairing it should be repaired at the proper time; 
but if the necessary material could not be bought 
on the instalment plan the repairing might be de- 
ferred until such time as the man was able to pay 
for it, and in that way he be saved embarrassment, 
and possible loss of his property. 

We can not see that the instalment plan is eco- 


Contemplated new work reported in July 
amounted to $183,977,600, which is not only con- 
siderably above the amount reported in June, but 
is more than double the amount reported in July 
of last year. 

The Middle Atlantic States 


Construction started last month in the middle 
Atlantic States (eastern Pennsylvania, southern 
New Jersey, Maryland, Delaware, District of Co- 
lumbia and Virginia) amounted to $48,271,900. 
This was an increase of 8 percent over June and 
of 16 percent over July of last year. The total 
construction volume of this district for the first 
seven months of this year has amounted to 
$325,071,300, which is a 20 percent increase over 
the corresponding period of last year. 

Last month’s record included: $28,710,300, 
or 59 percent of all construction, for residential 
buildings; $5,398,700, or 11 percent, for public 
works and _ utilities; $4,706,800, or 10 per- 
cent, for commercial buildings; $3,701,500, or 8 
percent, for industrial buildings; and $2,368,800, 
or 5 percent, for educational buildings. 

Contemplated new construction reported in 
July amounted to $80,423,700, a substantial in- 
crease over the amounts reported in June and in 
July of last year, indicating a continuing build- 
ing demand. 


Record Month in Southeastern States 


Last month’s building contracts in the south- 
eastern States (the Carolinas, Georgia, Florida, 
Tennessee, Alabama, Mississippi, Arkansas and 
Louisiana) amounted to $87,701,800, the highest 
monthly total yet recorded for this district. The 
increase over June was 18 percent; over July of 
last year, 53 percent. Construction started in 
the district during the last seven months has 
reached a total of $422,824,200, an increase of 
nearly 19 percent over the corresponding period 
of 1924. 

The July record included: $36,399,600, or 42 
percent of all construction, for residential build- 
ings; $16,470,800, or 19 percent, for public works 
and utilities; $11,563,800, or 13 percent, for edu- 
cational buildings; $10,322,500, or 12 percent, for 
commercial buildings; and $4,988,700, or 6 per- 
cent, for industrial buildings. 

Contemplated new work reported for the south- 
eastern States last month amounted to $157,- 
054,500. This was 25 percent more than the 
amount reported in June and 68 percent more 
than the amount reported in July of last year. 


The Pittsburgh District 


Last month’s total of building contracts in the 
Pittsburgh district (western Pennsylvania, West 
Virginia, Ohio and Kentucky) amounted to $103,- 
570,600. This was not only the highest July on 
record, but the second largest monthly total on 
record, having been exceeded only in March of 
this year. The increase over June was 65 per- 
cent; over July, 1924, 135 percent. The big July 
volume brought the total of construction started 
during the first seven months of this year up to 
$516,978,100, an increase of 60 percent over the 
corresponding period of last year. 

Included in last month’s record were: $34,- 
992,500, or 34 percent of all construction, for in- 
dustrial operations (including a $30,000,000 power 
development in Ohio); $25,334,600, or 24 percent, 
for residential buildings; $16,293,000, or 16 per- 
cent, for public works and utilities; $13,429,300, 
or 13 percent, for educational buildings (includ- 
ing the $10,000,000 skyscraper building for the 
University of Pittsburgh); and $6,355,100, or 6 
percent, for commercial buildings. 

Contemplated new work reported in July 
amounted to $72,528,000, about the same as the 
amount reported in June and 60 percent more 
than the amount reported in July of last year. 


in the Central West 


July construction contracts in the central West 
(Illinois, Indiana, Iowa, Wisconsin, southern 
Michigan, Missouri, Kansas, Oklahoma and 
Nebraska) amounted to $100,264,700. While this 
was a 45 percent drop from June, it was a 29 
percent increase over July of last year. Con- 


nomically sound, and believe that, in course of 
time, it will prove demoralizing——A. H. VIETH, 
secretary Coudy Brothers Planing Mill Co., Granite 
City, Ill. 


Objects to Exorbitant Interest Charges 


We are not in sympathy with any of the de 
ferred instalment plans that have been proposed 
to us'so far. We would not think of offering this 
scheme to our trade, with the exorbitant rate of 
interest which these plans carry. It looks like poor 
business to us to mortgage too far into the future, 
and we do not consider it economically sound or 
good business to do so.—FRED MASSaR, Massar 
Lumber Co., Mount Vernon, Wash. 


Plenty of Credit Available Locally 


We are opposed to the selling of lumber or other 
commodities on the instalment plan. The article in 
the AMERICAN LUMBERMAN of July 25 covers our 
views on this subject. We have long since learned 
that there is plenty of capital and credit available 
locally to people who are entitled to credit, or who 
have anything in the way of security to offer.— 
W. H. ALLEN, Belzoni Lumber Yard, Belzoni, Miss. 


on Record 


struction started in this district during the last 
seven months has amounted to $846,609,500, which 
is a 38 percent increase over the corresponding 
period of last year. 

Last month’s record included: $40,457,900, or 
40 percent of all construction, for residential 
buildings; $20,763,200, or 21 percent, for public 
works and utilities; $11,349,400, or 12 percent, for 
commercial buildings; $9,458,700, or 9 percent, for 
educational buildings; and $5,051,800, or'5 per- 
cent, for industrial buildings. 

Contemplated new work reported in July 
amounted to $152,192,800. This was a decrease 
of 18 percent from the amount reported in June, 
but 28 percent over the amount reported in July 
of last year. 


The Northwest’s Showing 

Contracts awarded during July in Minnesota, 
the Dakotas and northern Michigan amounted to 
$8,957,900. This was a 28 percent decrease from 
June, but an increase of 27 percent over July of 
last year. New construction started in this dis- 
trict during the last seven months has amounted 
to $60,013,800. The increase over the correspond- 
ing period of last year was nearly 6 percent. 

Included in the July record were: $3,885,100, 
or 43 percent of all construction, for residential 
buildings; $1,214,500, or 14 percent, for industrial 
buildings; $1,068,400, or 12 percent, for educa- 
tional buildings; and 907,500, or 10 percent, for 
public works and utilities. 

Contemplated new work reported for the 
Northwest during July amounted to $13,483,800, 
an increase of 26 percent over the amount re- 
ported in June and of 87 percent over July, 1924. 


What Texas Is Doing 


July building contracts in Texas (which is not 
included in the 36 eastern States) amounted to 
$18,106,300. This was a decrease of 11 percent 
from June and an increase of 61 percent over 
July of last year. New construction started in 
Texas during the last seven months has 
amounted to $106,627,400, which was an increase 
of 9 percent over the preceding seven months. 

Last month’s record included: $7,568,000, or 
42 percent of all construction, for residential 
buildings; $4,866,200, or 27 percent, for commer- 
cial buildings; $3,111,600, or 17 percent, for public 
works and utilities; and $1,218,200, or 7 percent, 
for educational buildings. 

Contemplated new work reported in July 
amounted to $11,198,500. Since this was less 
than the total amount of work started, it indi- 
cates a falling off in building demand. 


Building Is Active in New England 


Boston, Mass., Aug. 12.—Great activity in 
the building industry is reported by all the 
New England States. Paper and woodpulp 
mills are busy in Maine and building is brisk 
throughout the States. Some industries in New 
Hampshire are now running to capacity, and 
building is providing employment for an excep- 
tionally large number of mechanics. Industrial 
conditions in Vermont show some improvement. 
Overtime is reported in Vermont woodpulp mills, 
and about all available building tradesmen are 
fully employed. An extensive building program 
is keeping building labor fully employed in 
Rhode Island and dealers report that they are 
moving a large volume of lumber. Connecticut 
reports improved industrial conditions and very 
active building operations. Extensive building 
operations provide employment for al] available 
skilled labor in Massachusetts. Building 
throughout the Boston industria! district is ac- 
tive and more plants are running full time than 
last month. 
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Remodeling to Provide Needed Space 


Speaking of remodeling, especially in the way of additions to the 
original structures made because of requirements for increased living 
space, the example here presented shows an unusual number of consecu- 
tive additions. Such examples are to be found in almost any community, 
illustrating the sort of remodeling that keeps pace with the increase 
of a family, or its improved financial condition. 

Although, from the architectural and artistic standpoints, this may 
not be the acme of perfection in remodeling, it nevertheless is of a very 
practical character, resulting in a ‘‘homey’’ sort of residence well 
adapted to the needs of its occupants. Furthermore, it illustrates the 
elasticity and the adaptability to remodeling of wooden construction, it 








Cut out in outline 
this part, which 
shows the improve- 
ments described 
above, lay it on the 
large picture, mov- 
ing it about until in 
position, and ob- 
serve the effect. 


being practicable to add to or reshape any portion of a wooden house at 
any time with very small waste of material; which is one reason why that 
great majority of people with whom financial considerations are a deter- 
mining factor prefer lumber as a home building material. 

When ‘‘grandfather’’ built the house shown in the upper picture, 
back in the ‘‘seventies,’’ he followed the common plan of that day with 
regard to houses of moderate cost, and erected a plain, upright structure, 
without exterior embellishments of any sort. With increasing needs 
and enhanced prosperity the wing shown directly below was added, and 
later came the porch extension on the front of the wing. Still later the 
need for additional sleeping room space brought about further extension 
of the wing. The fourth and last addition was put on later, when another 
bedroom was built on the rear of the wing of the house; a development, 
it is safe to say, that came after the former dread of ‘‘night air’’ had 
passed away with the older generation, and people had become converted 
to the idea of plenty of fresh air and cold sleeping rooms. 
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Autumn Is Time to Harvest Remodeling Jobs 


The fall months are the most favorable 
of the entire year for selling remodeling 
jobs. Many home owners are contemplating 
making more or less extensive repairs any- 
way, in order to put their homes in good 
shape for the winter. Repairs that have long 
been needed can be no longer delayed, be- 
cause inc:ement weather, when outside car- 
pentry is difficult and expensive, is only a 
few months away. 

Why not take advantage of this situation 
and push remodeling just a littie harder be- 
cause of it? If shown the many ways in 
which their homes may be improved, beau- 
tified and modernized through remodeling, 
customers can, in many instances, readily be 
induced to expand their ideas concerning re- 
pairs, which may originally have contem- 
plated only such work as reroofing or laying 
a new floor, so as thoroughly to modernize 
the old home. 

But it will not do to talk generalities with 
the prospective customer for remodeling. 
He naturally and properly wants to know, 
at least approximately, how his house is 
going to look after the improvements that 
you suggest have been made. A successful 
job of remodeling is one where, after the 
desired interior and exterior changes have 
been made, the architecture of the added 
parts blends harmoniously with that of the 
original structure to make a pleasing and 
well balanced entity. 

How is the lumberman going to convey 
to his prospective customer, without in- 
curring the expense of making drawings, a 
satisfactory and adequate conception of the 
appearance of the finished job? There is 
a method, and only one. 

That method, simple, effective, and in it- 
self a strong selling aid, is embodied in the 
AMERICAN LUMBERMAN’s remodeling book, 
“Old Homes Made New,” more than 20,000 
of which have already been sold to lumber 
retailers, by whom it is unanimously pro- 
nounced the greatest aid in selling remod- 
eling jobs ever devised. The book has been 
so thoroughly described previously that it 
is hardly necessary to go into further de- 


tail regarding it. It will, however, interest 
many dealers to know that a new edition of 
Volume 2 has recently come from the press; 
also that Volumes 1 and 2 combined in a 
single binding, for the convenience of dealers 
who wish the complete set of remodeling 
examples in one book, are now available. 
Volumes 1 and 2 each contain twelve typi- 
cal examples of successful remodeling, re- 
produced from actual photographs taken by 
the AMERICAN LUMBERMAN’s staff artist ex- 
pressly for this purpose, while the combina- 
tion book, embodying Volumes 1 and 2 in 
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a single binding, contains twenty-four of 
these examples. 


By an ingenious arrangement, the half- 
tone engraving showing remodeled portion 
or portions is hinged to that showing the 
original structure, so that by a mere turn of 
the finger the house may be shown exactly 
as it appears before and after remodeling. 
As the examples were carefully selected to 
include practically every type of house likely 
to be the subject of remodeling, it is very 
easy for the dealer, especially if he has the 
complete book of twenty-four examples, to 
show his customer a house, of the same type 
as his own, that has been remodeled in vari- 
ous ways; moreover, these changes are 
shown instantaneously, and without the 


slightest effort on the part of either the 
dealer or the customer. All the latter has 
to do is to look, and in practically every in- 
stance where the dealer shows these exam- 
pies the customer expresses deep interest 
and often amazement at the wonderful 
transformation. That is the testimony of 
dealers who are using the books, as ex- 
pressed by them in letters of acknowledg- 
ment, hundreds of which have been printed in 
these pages, and as many more could be 
published if the space were available. The 
AMERICAN LUMBERMAN, however, sees no ne- 
cessity for multiplying these testimonies, 
in view of the fact that so many representa- 
tive and successful dealers in all parts of the 
country have already registered their en- 
thusiastic approval of this method of selling 
remodeling jobs. 

Hundreds of dealers have ordered these 
books in quantities of from a dozen to one 
hundred or more, in order to place them in 
the hands of prospective customers, as well 
as contractors, salesmen, and others who 
should be interested. Many also place copies 
in such semi-public places as doctors’ and 
dentists’ offices, barber shops etc., feel- 
ing that this is a good investment, in that 
it helps to create interest in remodeling and 
in home building in general. As the books 
are bound with a handy loose-leaf device, 
it is possible for the dealer to insert sheets 
bearing any advertising message that he 
may wish to get across to the public. When 
ordered in quantities, the dealer’s name may, 
by special arrangement, be printed on the 
front cover. 

Dealers who have on hand a sufficient sup- 
ply of Volume 1 and therefore require only 
Volume 2 to make up the complete set, can 
obtain same at 50 cents per volume. A sup- 
ply of Volume 1, singly, is available at the 
same price. The price for the new and com- 
plete edition, comprising the two volumes 
bound together in a single cover, is $1. 
These prices all include delivery. Orders 
should be addressed to the AMERICAN 
LUMBERMAN, 431 South Dearborn Street, 
Chicago. 


“Ad” Signatures That Help Sell Lumber 


Since an advertisement must have a signa- 
ture anyway why not make it do something more 
than serve merely as an identification tag? 
Many lumber dealers use effective ‘‘ad’’ signa- 
tures, featuring a wide variety of selling ideas. 


In an advertisement of the Brace Lumber Co., 
Seattle, Wash., the name of the company ap- 
pears on a wooden sign nailed to two upright 
pieces. Below, between the uprights, appear the 
address, the telephone number—referred to as 
**3,000-Easy’’—and the slogan, ‘‘A Board or 
a Building.’? 

The Boleom-Canal Co., also of Seattle, has a 
trademark signature which features a slogan. 
On a round seal, in black lettering against gray, 
are the name and address. Across this is a long 
plate, in which, in white italic letters against 
black appears: ““Speed Gets ’Em.’’ The slogan, 
not the name of the company, is made most 
prominent. 

The same idea of making something other 
than the name most prominent is used by the 
First Avenue Coal & Lumber Co. This signature 
features in heavy black letters the word ‘‘ Lum- 
ber.’? The horizontal section of the ‘‘L,’? 
which is larger than other letters, is extended 
to the end of the word, below the other letters. 
On this broad band of black the name of the 
advertiser appears in white letters. Above the 
Word are the street address and telephone num- 





ber and below is the slogan ‘‘ Everything in 
Building Material.’’ 

Stacks of boards are used in the ‘‘ad’’ sig- 
nature of the Lillibridge Lumber Co., of De- 
troit, Mich. Each giant letter in the name is 
represented as a stack of boards, the front 
white with a heavy black outline. The effect 
is very striking. The letters diminish, the last 
letter in the word being considerably smaller 
than the first. Below are the usual signature 
details. 

The C. W. Kotcher Lumber Co., of Detroit, 
employs a representation of two horizontal 
and two upright logs, the name appearing in 
black within the frame. Along the top log is: 
‘*For Over 50 Years,’’ and on the base log, 
‘“Good Lumber—Al]l Kinds.’’ On one upright 
is the telephone number and on the other, ‘‘In- 
terior Finish.’’ 


The Pattillo Lumber Co., of Atlanta, Ga., uses 
the company name in a reproduction of hand- 
writing. Below the first word of the name ap- 
pears in black letters, ‘‘Lumber,’’ followed by 
a dash, then the word ‘‘ Millwork.’’ 


A selling idea of an unusual sort is used in an 
Oklahoma advertising signature. The Martin 
Lumber Co. is the advertiser. The signature 
does not contain the letter ‘‘I,’’ of the name 
but instead is inserted a cut of a human eye. 
A slogan tying in with the idea is used. 


Some ideas which can be incorporated in a 
signature, making it easier for the reader to 
remember the advertisement, besides, perhaps, 
presenting a sales appeal, are: 

1. Signatures featuring the dealer’s location 
or telephone number. The telephone number 
can be emphasized by working a telephone in- 
to the design, along with appropriate wording. 

2. Signatures built up around the age of the 
business. A thumb nail sketch of the original 
place of business, or of the founder, with ap- 
propriate slogan, is a common device. - 

3. Signatures which emphasize the location 
by ‘‘hooking it up’’ to some landmark known 
to everyone. 

4. Signatures embodying a direct invitation 
to buy, as, for example, ‘‘Try Brown’s First.’’ 

5. Illustrated signatures sometimes help the 
memory. The Bear Co., for instance, could ap- 
propriately have a bear as a part of the signa- 
ture design. 

6. Signatures sometimes can advantageously 
be made very personal. A dealer commonly 
known as ‘‘Harry’’ might use that name as a 
signature, with a good slogan and the address. 
Or he can incorporate in the design a sketch 
of himself. Still another plan is to use the 
dealer’s hand-written signature. 

7. A design can incorporate a sketch of a 
truck, with a slogan indicative of speedy service. 
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An Old Stager Finds Success in Retailing Needs Simply Common Sense— 
Has Lively Interest in Houses, Likes Folk and Tries to Satisfy Them 


A few days ago the Realm sat under a 
tree in front of a lumber office and talked 
with the owner. His sleeves were rolled up, 
his collar unbuttoned and his semi-bald head 
sunburned the color of brick dust. He has 
a profitable business in a small city, and 
none of his neighbors would have held it 
against him had he dressed like a 
floor walker and kept a headquarters 
guard of a secretary or two out in 
front. But like many other good 
dealers he has a personal, first-hand 
interest in the yard and knows how 
to load a wagon as well how to sell 
a house bill. I made some pointless 
remark about his having contact 
with every part of the business. 

“Well,” he said, “it’s just my way. 
Maybe I ought to do the office dude 
stuff a little more. Some of my 
friends tell me so. But after all a 
man has to be himself. I got started 
this way, and if I dressed up like a 
lily my line of talk wouldn’t fit, and 
by the time I got my conversation 
sanded down I’d be all tired out, and 
somebody else would have to sell the 
lumber. Probably my act would be fi 
a flop, at that. Then they say com- 
petition is getting harder, so I save 
up all my energy to meet it.” 

“Do you think competition is get- 
ting harder?” I asked. 

“T guess so,” he answered rather 
indifferently. “Maybe not. 
pends on what you mean. I never 
really worried about it, for it’s one 
of those things you can play both 
ways. If competition is going to 
get harder you can risk a reckless 
nickel that the fellow with common 
sense and common observation can 
pick up ways of meeting it. Its 
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got to be that way. Sure it has. 
Why? Simple logic. What makes 
competition hard? It’s the fact that y 
some of the boys have found better ¥% 


or simpler or less wasteful ways of 
doing things. That goes on all the 
time, for all dealers keep thinking 








would be funny if they didn’t stop 
a few leaks and learn some better 


some real difficulties. 
* us today. 


Booth & Boyd Lbr. Co. 


more or less about their jobs, and it ‘ieee Street 
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in fair fashion year after year. Look at 
our sons who enter our businesses, learn 
them rather quickly and carry on without 
a ripple. If in that crowd you can pick out 
a big flock of super-men I’ll buy us a couple 
of sodas. You’ll have to admit when you’ve 
given them a look over that the fellow who 








YOU can have 


A Home of 
Your Own 


if you really want it! 


It de- %& Js merely a question of wanting enough 


Many young people are afraid of going into debt. 
But that is a mistake—go into debt for something 
worth while and you will be surprised at your own 
sacrifices and savings—‘‘you will get along” 
how—and the thing will be paid for almost before 
you know it. 


The Booth and Boyd Lumber Co. 
pleasure in counselling young people who are 
beginning.” 





some- 


takes a real 
“just 
Our years of experience are always at 
your disposal and we may be able to help you over 
Come to the office or phone 
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find a sackful in the mercantile field. 
They’re the finest lads in the world, and 
I’m for them a million, all the time. But 
the point I’m making is that mighty few 
of them have fixed up any complicated and 
dazzling commercial skyrockets that the rest 
of us can’t learn to manage if we’ll just do it. 
Think about it now. Don’t methods 
that have proved to be sound sweep 
pretty quickly through the business 
world? Oh, yes, the business experts 
get mad at us now and then and call 
us a bunch of boobs because we don’t 
go crazy over their pet schemes. But 
sometimes we have methods of our 
own that produce the same results, 
and I’ve noticed that a few of these 
life rafts they’ve tried to launch are 
about as buoyant as a paving brick. 
I’ll leave it to you if the really sound 
ideas don’t become common property 
pretty quickly. It usually takes an 
extraordinary person to think of 
them in the first place, but once they 
are thought of the rest of us don’t 
have much trouble in using them. 
The big remodeling campaign being 
conducted by the AMERICAN LuM- 
BERMAN is a Case in point. 

“I’m glad it is that way, for the 
world needs a lot of merchants, and it 
gives all of us a chance. A man 
doesn’t have to be an intellectual 
genius to make a modest success of 
business; and when somebody gets 
all gummed up with admiration and 
tries to tell me that the general log- 
run of mercantile success is stuck 
full of secret and terrifying knowl- 
edge, I know it’s banana oil.” 

“But,” I objected, “some men make 
big successes while other men just 
make a living. Most business peo- 
ple would like to have large incomes 
if they could get them. If the prin- 
ciples of business are comparatively 
simple, what is it that makes the dif- 
ference? For instance, what makes 
a successful retail lumberman ?” 

“Well, that’s something different 
again, if you’re going to talk about 
the big successes. I don’t know so 
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ways of selling their stuff. If a 
man cuts out a little waste and in- 
creases his volume of sales he’s just 
naturally making competition harder 
for the other fellow. 

“But after all a thing isn’t really 
hard unless a man can’t find ways of meet- 
ing it. And if I happen to think of these new 
things first, I’ll teach them to you and to all 
my other competitors if you’ll just keep your 
eyes open. I can’t help myself, even if I 
wanted to. Honest now, as you see it, is busi- 
ness such a difficult thing to learn that any- 
body with common sense need be afraid of it? 
Oh, sure, I know about the statistics of busi- 
ness failure, and I know a lot of stories of 
pretty able business men who have pinched 
their fingers in the door of circumstance. 
But just take a look at us fellows who get by 


A young fellow can think himself into the picture, for perhaps 
even possession of a motor car hinges on having a place to keep 
it free from garage rent and expense. 
advertisement is a challenge to the sincerity of his desire to 
get ahead, and an offer of friendly counsel in overcoming 


difficulties 


sticks to his business has better than an 
even chance of making a fair success of it. 

“I’m not knocking the brotherhood of 
business men, either. I’m one of them. I 
have scores of friends among them, and 
they’re a fine, human lot of boys. They 
carry a big pack of worries and enter the 
straight gate in the face of temptation and 
bear with ungrateful families and all that 
stuff. If you’re looking for the gold nug- 
gets of personal qualities such as patience 
and persistence and self sacrifice, you’ll 


This Saginaw (Mich.) 


much about those things, but I’ll 
guess that I’m still right. Probably 
these men don’t know so much more 
about sound principles of business 
than I do. Maybe it’s something 
like the difference between me and 
the golf professional out at the coun- 
try club. He carries the same number and 
kind of clubs that I do. I probably have 
as much theoretical knowledge of the 
game as he has. And yet he plays his 
18 holes in 75 or 80 right along, while I 
feel lucky to break 100. He has what 
we call natural aptitude; and I guess 


that means he’s always liked the game, has 
always wanted to excel, thinks about golf, 
lives it, practices his shots with intelligent 
care and plays at every opportunity. He 
pays the price, and I don’t. He makes it an 
Suppose I 


art, and I make it an exercise. 
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tell myself I’d like to have an income of half 
a million a year. I think of all the things 
!’d do with that money. But you'll notice 
I’m not thinking of making that money. 
I’m thinking of spending it. That tells you 
a lot about my real interest. Spending 
money is something of an art, or at least it 
can be. But efficiency at spending doesn’t 
tell you a thing about the same person’s 
efficiency at making money. We'll say that 
I know quite a lot about the science of busi- 
ness, just for argument. And yet I don’t 
make my half million a year. Maybe if the 
whole truth got out you’d find that I don’t 
really like business; or maybe my interest is 
divided or I’m lazy or half hearted. I’ve got 
plenty of knowledge, but I don’t work as 
hard as I might at practicing the art of 
business. I’m kind of glad it works out this 
way. I divide my interest and spend part 
of it in getting other things that I value 
besides business profits; and it’s only fair 
that the boys who put all their thought and 
energy into business should get what they 
pay for. These hard working boys with the 
single-track minds get things done that the 
rest of us can’t seem to put over; and they’re 
the fellows we look up to in awe and call 
super-men. Well, maybe so. It doesn’t seem 
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The Man Who Is Building a 


HOME 


Usually thinks he carries the 
weight of worlds on his 
shoulders. When the Herculean 
task is completed, he throws up 
his hat and says, ‘That's off my 
mind!” 

You will be satisfied with the 
quality of building materials if 
those used are such as we fur- 
nish. 

If you have building plans— 
whether for small repairs or 
something bigger—drop in and 
talk them over. It won't do any 
harm to get estimates and any 


suggestions we may be able to 
offer. 


SHINGLES, ROOFING, WALLBOARD 
LIME, PLASTER, SEWER PIPE 
PORTLAND CEMENT 


Fullerton Lumber Co. 


Phone 66, Wakefield, Nebraska 
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Any man who wants a home knows what it is 
to pore over plans in the family circle. This 
retailer offers suggestions and estimates, and 
welcomes an opportunity to talk things over 


quite human to me to burn up the business 
road with a glare of intense purpose in your 
eyes, running over all the softer values of 
life in a chase after dollars. Sometimes I 


wish I could issue a two weeks’ guest card 
admitting these supers to the association of 

uman beings, just to see how they’d act. 
But that’s my peevishness. 


I guess you see 


what I mean. As I dope them out, these 
enormously successful lads are pretty much 
like the rest of us, with the important dif- 
ference that they don’t divide their interest. 


Sales Skill Most Important 


“But if you’re talking about the general 
run of common, garden variety of success in 
our field, I guess we can find a few things 
of interest and importance. I’m not going 
to set forth a complete catalog of business 
virtues, such as ‘Honesty is the best policy’ 
and ‘Collect your accounts when you sell the 
bill’ and all that stuff. It’s important and 
good, but everybody knows about it. Most 
dealers have a fair idea of organization and 
how to put it across. 

“If I were picking out the thing in a yard 
the size of mine that is important in mak- 
ing a modest success I’d say it was a first- 
hand knowledge and skill at selling. No, 
it’s not a new idea. Some time back I no- 
ticed a little box in the AMERICAN LUMBER- 
MAN containing a couple of sentences with 
a lot of substance in them. ‘The only job 
you can get without knowing anything about 
it is selling. That’s why there are so many 
salesmen—and so little salesmanship.’ I 
suppose the fellow who wrote it was think- 
ing about the boys who come around to the 
yards and try to sell lumber by the car, but 
he might just as well have included us re- 
tailers. Selling is our big job, and I’m 
afraid too many of us think that when we’ve 
learned what stock is in the yard and how 
much we want for it by the thousand, we’re 
well equipped little salesmen. 


Must Like and Understand Folk 


“Of course that’s not so. It’s only about 
half or less than half of the problem. You 
can’t sell a thing if you haven’t got it or 
if you don’t know it’s in stock, of course; 
but you can’t sell it unless you can make it 
fit into your customer’s desires and plans in 
such a way that he’ll be willing to pay for 
it. Salesmanship is pretty largely a matter 
of personality, if you know what I mean by 
that. No two men are alike in personality, 
and so it’s pretty hard to teach salesman- 
ship. But I’ve noticed that the retailers of 
my acquaintance who seem to get along 
pretty well have a real friendliness for peo- 
ple and imagination enough to understand 
what those people are trying to do. Some- 
times you have to persuade a man that what 
he’s set his heart on is not good for him; 
but it isn’t a real sale until he is fully per- 
suaded and not just black-jacked into doing 
something he doesn’t want to do. I’ve heard 
my father tell about a clothing merchant 
from whom he used to buy his clothes when 
he was a young pioneer on the Middle Bor- 
der. This dealer invariably sold him more 
expensive suits than he intended to buy, and 
he was invariably glad of it. But the old 
clothier was a real merchant, saw that the 
young customer was trying the wrong way 
of being economical, and had the imagination 
and tact to show him the better way. 

“T can’t think a man is ever a good retail 
lvmber salesman, in a yard with home build- 
ers as customers, who doesn’t have a lively 
and genuine interest in houses. That in- 
terest has to be stiffened up by technical 
knowledge and financial ability and common 
sense. But a man can have all these things, 
and if he lacks a real, sprouting interest in 
houses and the people who live in them, he'll 
be a rather commonplace administrator and 
not a creative salesman. 

“T met a fellow like that at a convention 
last winter; a chap who takes evident pride 


in being hard boiled. His company makes 
quite a showing, too, for it happens that it 
sells to industrials and large contractors 
rather more than to individual owners who 
are timid and flustered. This man made a 
cool, hard speech in which he located all 
success in knowledge of costs, in saving the 
10-cent margins in buying, in taking all 
necessary pains to see that nothing was 
put over on you. Of course he needed those 











Building Problems 
Cleared Up 


We like nothing so well as to have 
old customers, and those who wish to 
be, drop in for a personal talk. Our 
latch-string is always out. 


Many building problems have been 
anickly cleared up in this way. And, 
likewise, many visitors have gone away 
with a more appreciative understanding 
of our ability to serve them. 


We have ample variety and quantity 
of select building material from which 
to construct most anything desired, and 
our location favors you. 
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A picture of the yard is a good thing to use 

occasionally in an advertisement, making it 

seem more familiar to the one who seeks it for 

the first time. The advertiser asserts his ability 

to serve, and thinks there’s nothing better than 

a friendly talk for clearing up building 
problems 


things in his kind of business; but he was 
talking to men who deal with individual 
house owners; people who need instruction 
in paths that are unknown to them and 
who need to have their imaginations and 
enthusiasms wisely guided and stimulated. 
His hearers very evidently were not im- 
pressed with his statements; at least they 
were not converted. So they began trying 
to pick holes in his arguments. That was 
a poor thing to do, for their disagreement 
was with his premises. He went on the 
assumption that his customers were his 
natural antagonists and that they need ex- 
pect nothing more from him than common 
honesty in keeping his carefully limited 
promises. His hearers for the most part 
were operating on the basis that their cus- 
tomers are in a sense their partners and 
fellow workers in the art of housing people 
comfortably and pleasantly. It was plain 
to be seen that this speaker took a covert 
pleasure in refuting the objections put for- 
ward by the men who felt that in some re- 
spect he must be wrong. He won the argu- 
ments, but he didn’t convince. I guess he’s 
a valuable man in his business, but I wouldn’t 
have him act as a salesman for me for a 
single day. He could do more damage to 
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my business, to the confidence and good will 
and downright trust I’ve been at such pains 
to build up, than I could repair in a year. 


Love of Houses Helps Sell Them 


“T know another feilow who has made a 
big success of selling lumber in towns and 
small cities. He began with a big, winning 
personality and a liking for people. He was 
a good fellow in the best sense of the word; 
people trusted him, were always glad to see 
him, talked with him freely of their prob- 
lems. His problem lay in steadying him- 
self sufficiently with sound principles of 
finance, but he did it, for he soon discovered 
that friendliness was a fine beginning but 
was not enough unless it were backed up 
with dependable service. So he brought 
that side of his equipment up to par, and 
now he is one of the best retail lumber sales- 
men I know. He loves houses. He built a 
fine residence for himself, and before it was 
built he had fairly lived in it by means of 
a vivid imagination. He reconciled what he 
could afford to invest with what he wanted 
in the way of design and size; and he has 
the capacity of doing that same thing for his 


customers. When a man and wife bring 
him their desire for a house, he has the abil- 
ity to get at the facts; how much they can 
afford to spend, where they want to build, 
the few features they have definitely ,in 
mind. He seems able to get outside his own 
situation and to put himself squarely into 
theirs; and then without insistence or pres- 
sure he helps them to decide on something 
feasible and beautiful and serviceable. No- 
body is surprised that he is the best sales- 
man in his organization. 


Takes Viewpoint of Customer 


“T know another man of large success who 
started in a small way and had to put up a 
pretty hard fight for quite a while to keep 
solvent. He worked long hours and did 
much of the yard work, as well as sitting 
far into the night over his books. This 
very often makes a man mentally muscle 
bound; keeps him too intent on his side of 
the partnership, and makes him forget that 
customers usually like to be led but hate 
to be driven. But this man was too intelli- 
gent to forget these things. He liked people. 
So from the very first he figured it out that 
if he was to make the big and reasonably 


profitable sales he hoped to make, he must 
see his customers’ side of the problem. For 
instance, he wanted to sell short lengths, for 
he could see at that comparatively early 
time that these lengths contained good stuff 
and ought to be a profitable line if they could 
be moved. He saw first of all his big desire 
to sell these things. Then he hunted for 
sound reasons why customers should buy 
them. He put himself into their shoes and 
thought until he found sales arguments that 
would appeal to him if he were buying. The 
big sales followed as a matter of course, 
He’s the kindliest, friendliest, most winning 
millionaire you could hope to meet.” 

“Se here,” I said. “You began by saying 
that the basic principles of business are easy, 
Then you ring in a lot of the arts of business 
that seem to me anything but easy. You're 
making out that after all business is a pretty 
difficult thing.” 

“No, I’m not,” he answered. “Learn the 
principles, use your imagination, see your 
own business from the point of view of your 
customers’ interests. It’s just common 
sense.” 

“Tf only,” I said, “common sense really 
were common!” 


News and Business Ideas for Retailers 


To Draft Standard Lien Law 

WASHINGTON, D. C., Aug. 10.—Secretary of 
Commerce Herbert Hoover has appointed twelve 
qualified men to act as a committee to draft a 
standard mechanic’s lien act which will be suit- 
able for adoption in the different States. State 
laws now differ widely, causing confusion among 
organizations doing business in several States 
and among workers who move from one State 
to another. 

Mechaniec’s lien laws provide that contractors, 
mechanics, architects, material men and others 
who have contributed toward the construction 
of a building may obtain a lien on the property 
if they are not paid for their services within a 
reasonable length of time. The owner of the 
property then has to pay promptly or allow his 
property to be sold by the court to settle the 
claims. One class of cases where lien laws. play 
an important part arises when an irresponsible 
contractor defaults or goes into bankruptcy, 
leaving obligations due to workers, material men 
and subcontractors. Under the provisions of a 
lien law these creditors may obtain payment 
from the owner of the property on which the 
work was performed. 


In order to frame a fair act it was felt that 
all interested groups should be represented. The 
committee named by Secretary Hoover, there- 
fore, includes representatives of the principal 
groups, including some who have interests as 
owners. When a preliminary draft of the act 
is completed, it will be sent to interested or- 
ganizations and individuals for criticism and 
suggestions. The committee has held two meet- 
ings, but due to the extensive work necessary 
for drafting a model law, involving an exten- 
sive study of existing statutes and court deci- 
sions, no date has been announced for the com- 
pletion of the preliminary draft. 

The mechanie’s lien committee named by Sec- 
retary Hoover is made up of H. Highlands 
Burns, Baltimore, Md., president Maryland Cas- 
ualty Co.; William F. Chew, Baltimore, Md., ex- 
president National Association of Builders’ Ex- 


changes; John M. Gries, Washington, D. C.,. 


chief of the division of building and housing, 
Department of Commerce; George F. Hedrick, 
Washington, D. C., president Building Trades 
Council, American Federation of Labor; Charles 
O’C. Hennessy, New York City, chairman legis- 
lative committee, New York State Savings & 
Loan Association League; Charles V. Imlay, 
Washington, D. C., National Conference of Com- 
missioners on Uniform State Laws; William B. 
King, Washington, D. C., counsel National As- 
sociation of Builders’ Exchanges; Victor Min- 

deleff, Washington, D. C., American Institute 


of Architects; Charles H. Paul, Dayton, Ohio, 
American Engineering Council; Frank Day 
Smith, Detroit, Mich., National Retail Lumber 
Dealers’ Association; Leonard C. Wason, Bos- 
ton, Mass., Associated General Contractors; 


Plan Service Brings Business 


Hersuey, Pa., Aug. 11—The way in which 
the Hershey Lumber Co., which is owned by 
the well known chocolate concern of that 
name, has increased its 
building business in the 

















buildin’ service what'll surprise. 


ya an’ at th’ saim time smiles, ( 
rite pleasure whin ya Ict Wilcox do it. 









An‘, my, what: powerful good lumber 
they put in them homes! Jim figgers if 
he finances th’ home we wants her t 
stand up an’ he uses th’ best matcrials 
so you'll be satisfied. 


They has taken all th’ fuss an’ fume 
outta puttin’ up yer home an’ always git 
th’ Wileox prices ’fore ya finish up yer 
mind on yer honic. 


The comic character depicted in this ad is supposed to be its author, 
Uncle Jake, sport expert for the imaginary small town Red Sox. J. M. 
Wilcox § Co., of Dallas, Tex., join with other advertisers each year on 
the opening day of the baseball season in a special Uncle Jake news- first 

paper column 


John L. Weaver, Washington, D. C., ex-presi- 
dent National Association of Real Estate 
Boards; and Dan H. Wheeler, secretary of the 
committee. 























He’ ll Bring 
Ya in Home 


Jim Wilcox is a clean-up 
mun in th’ lumber bizniss, 


He not only sells lumber 
fer homes but ges rite 
through aw’ financies ya an’ 
then builds ’em, 


They has 
buildin’ bizniss figgered out 
to a shingle nail out at the 
Mileox Lumber Company on 
Knox street at Cole avenuc 
an’ they taik away ’bout 90 
per sint oO th’ wurry o’ gittin’ 
a home built. 


All ya gotta do is t’ tell Jim Wileox jist *hout what price ya 
wanta pay an’ he starts his organizashun off fer ya U’ sive home 


No worry over contractors an’ workmen, Jim does all that fer 
Bulldin’ a home is jist a down- 













last few years, is a 
strong testimony to the 
value of an _ architec- 
tural or plan service for 
a retail lumber business. 

About eight years 
ago the Hershey com- 
pany selected R. W. 
Glace, who at that time 
was employed in a re- 
tail lumber yard in 
Harrisburg, to take 
charge of its lumber 
business here. Mr. 
Glace, who had built up 
a strong trade in build- 
ing materials in his 
former connection, put 
into practice a plan 
which is said to bring 
in around 80 percent of 
the outside business of 
the Hershey Lumber Co. 
This business was 
worked up by first em- 
ploying an architectural 
draftsman to prepare 
plans for use of local 
contractors. The busi- 
ness grew so rapidly 
that today there are 
four draftsmen thus em- 
ployed, and these men 
are the salesmen for the 
concern. 

The company has on 
its payroll 340 men, 
many of whom are em- 
ployed in the box fac- 
tory, where shipping 
boxes and erates for the 
Hershey chocolate prod- 
ucts are made. For 
that purpose tupelo and 
poplar are used, being 
thoroughly  sea- 

soned in the company’s 
kilns, which have a ¢a- 
pacity of 50,000 board feet a day. The other 
equipment of the plant includes a large plan- 
ing mill, two overhead electric traveling cranes 
and a locomotive crane, together with sheds ete. 
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got this home 
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Solid Foundations an Economy 


DeTroIT, Micu., Aug. 10.—The Gratiot Lum- 
ber & Coal Co., of this city, believes that solid 
and well constructed foundations for its lum- 
ber piles are one of the best investments that a 
frm can make. Accordingly when planning 
the layout for its yard the company decided 
on concrete and steel foundations of the most 
substantial character. The piers are of solid 
concrete, made with shoulders, in which are em- 
bedded 8-inch steel ‘‘I’’ beams, with spacing 
of 4 and 8 feet, and proper pitch for good drain- 
age. The piers are of sufficient height to per- 
mit free circulation of air under the piles. 
‘(Old steel rails probably would have served 
the purpose just as well, but they do not look 
as well,’’ remarked Thomas J. Anketell, presi- 
dent, adding: ‘‘On the other hand, old rails 
would not require as much paint as the ‘I’ 
beams. ’’” 

Another interesting feature of this yard is the 
fact that it has concrete pavements throughout 
and the mill, located in the far section of the 
yard, has a concrete floor. Because of these 
smooth, hard driveways, it is possible easily to 
move larger quantities of lumber on earts, 
trucks or other conveyances than could otherwise 
be done. The difficulties of moving lumber in 
rainy or snowy weather are avoided. Not only 
the unloading of cars but the loading of deliv- 
ery trucks is greatly facilitated, with the result 


There is practically no call for shortleaf dimen- 
sion stock, in which I once specialized, and of 
course this has surprised me.’’ 

The yard of the Manor Lumber Co. is located 
some distance from any village and Mr. Priger- 
son was asked why he had selected a spot that 
apparently was isolated. He replied: ‘‘We 
think the town is going to grow out our way 
and we expect in a very few years to be the 
center of a thriving business area. We already 
have seen evidence that our calculations in this 
respect will not go astray.’’ 


Foresight Saves Big Repair Bill 


Houston, Tex., Aug. 10.—What’s the use of 
running a chance of having a perfectly good 
office safe wrecked by robbers seeking cash, 
when it contains none? ‘That’s the way the 
Home Lumber Co. figured out the situation, and 
in these days of lawlessness and banditry other 
lumber dealers might do worse than to adopt 
the tip. 

Realizing that it might be favored with an 
informal call by yeggmen at any time, the com- 
pany pasted on the safe, just above the com- 
bination lock, a typewritten notice reading as 
follows: ; 

‘‘This safe contains nothing but records. 
The combination is—.’’ 

The other night the expected visitors arrived, 


is not cut to size, but is regular stock, to be cut 
and fitted by the carpenter from the plans and 
specifications furnished. 


By this means the Schroeder company is suc- 
cessfully competing with outside concerns which 
furnish lumber cut to size for small buildings. 
The company points out to its trade that under 
its plan freight and hauling charges are elimi- 
nated, and that the cost to the customer for his 
finished building is less than that quoted by 
outside concerns. 


(SAEBGAGA@G@@G@E@: 


Some Dealers Lack Proper Signs 


Boston, Mass., Aug. 11.—A lumber associa- 
tion secretary who has been doing a lot of 
traveling about the country recently com- 
mented upon the fact that he found a number 
of dealers who are doing business without dis- 
playing any attractive signs. He said that even 
when in the immediate vicinity the only way 
he could spot these yards was by watching out 
for buildings that looked as if they might be 
lumber sheds. In many eases the sheds were 
hidden and it was necessary to inquire in the 
neighborhood to ascertain the location of the 
particular yard sought. 


‘*It would seem,’’ he said, ‘‘that every 
dealer in lumber or other lines should have prom- 
inent signs. This is a kind of advertising that 

















er 





These illustrations show the substantiallly built foundations for lumber piles in the yard of the Gratiot Lumber §& Coal Co., Detroit, Mich. The 
supports are of solid concrete, made with shoulders, in which are embedded 8-inch steel ‘‘I’’ beams 


in the latter connection, that delivery service 
is speeded up to a marked degree, in spite of 
the fact that this firm is located in one of the 
outlying sections of Detroit, where road making 
is still in its initial stages. 


New Concern Expands Rapidly 


New York, Aug. 10.—The Manor Lumber Co., 
which started business May 1 at Northern Boule- 
vard and Thirteenth Street, Bayside, L. I., re- 
ports that business has been far beyond its 
expectations and that since operations got 
under way a number of building projects have 
been inaugurated in the near vicinity. 

The firm is a partnership between Henry Prig- 
erson and his father, Samuel F. Prigerson. The 
elder Prigerson had formerly been in the real 
estate business in Ansonia, Conn., but the son 
has been in the lumber business ever since he 
started out to work for himself and is well 
acquainted with the trade in Brooklyn and on 
Long Island. 

The yard of the Manor Lumber Co. comprises 
33,000 cubie feet of space and already a shed, 
Warehouse and office building have been com- 
pleted. 

Henry Prigerson said the firm started on a 
strictly cash basis, paying for its leasehold 
and all buildings. ‘‘The best evidence I can 
8ive of our success,’’ he said, ‘‘is that in six 
weeks we more than turned over our entire stock. 
We started on a small scale through choice and 
Will improve gradually as our business expands. 
We have found a-good general demand for fir 
and hemlock, but the preference of most build- 
ers on Long Island is for fir. I have sold a 
good deal of spruce and a fair volume of west- 
ern pine, but North Carolina and southern pine 
have not met the demand that I had anticipated. 


and evidenced their appreciation of the infor- 
mation given by utilizing the combination to 
open the safe, instead of blowing it. They 
then forced open several small inner boxes, but 
without material damage, receiving for their 
trouble exactly $5.70 in loose change which the 
safe contained. 

‘‘The company was saved a repair bill of 
about $150 by this little notice,’’ was the com- 
ment of Manager R. H. Haberlein. 


Develops Garage and Cottage Sales 


MILWAUKEE, Wis., Aug. 12.—The John 
Schroeder Lumber Co., one of the largest retail- 
ers of lumber in this section of the country, 
is employing a method of merchandising lumber 
which is meeting with favorable results. The 
company had its architect draw plans for sev- 
eral styles of garages and summer cottages, a 
number of which are shown in a folder which 
has been circulated. 

The customer selects the garage or summer 
cottage which he desires, from the plans at the 
offices of the company. The lumber is all sound 
No. 1 common. The millwork includes No. 1 
glazed garage doors, service door, if specified, 
window sash and frames. The roofing furnished 
is red or green roll roofing. Prices quoted in- 
clude all necessary lumber, millwork, roofing, 
and complete plans. 

The plans are sufficiently clear to enable 
the customer to erect his own building. In 
case he wishes to have it built by a carpenter, 
the company will furnish him with a list of 
reliable contractors. The Schroeder method 
does not work against the contractors as there 
is a certain percentage of people who would 
erect their own garages and cottages even if no 
plans were furnished. The lumber furnished 


costs little but identifies dealers and helps 
people to find them.’’ 


Farm Building Increase in Prospect 


MINNEAPOLIS, MINN., Aug. 12.—Northwest- 
ern farmers, equipped with automobiles, no 
longer are isolated. Lumber retailers, whole- 
salers and manufacturers regard this as one of 
the most important factors in contributing to 
greater lumber consumption. There has devel- 
oped among the farmers a competitive feeling 
as a result of the wider contacts made possible 
by the automobile. Farmers are more eager 
to show prosperity by building homes and other 
substantial farm buildings. This is accumula- 
tive, from the lumberman’s standpoint, and the 
result that most of the farmers today are evi- 
dencing renewed interest in home and farm 
buildings. From this must come a heavy con- 
sumption of lumber, according to the lumber 
dealers. This situation is being discussed by 
many lumber dealers from towns in adjacent 
territory who have been in the market in the 
last week. There is uniformity in the forecast 
that farmers, now well out of debt after three 
years of depression, will turn their first atten- 
tion toward better buildings, including homes. 
P. M. Lachmund, sales manager for the Winton 
Lumber Co., manufacturer, is one of those who 
looks forward to heavier building on farms 
in the next year. ‘‘This phase of farm activity 
has been neglected for so many years in the 
West and Northwest that farmers today will 
be forced to build out of sheer necessity,’’ he 
said. ‘‘I am convinced that the aggressive 
farmer today is taking a pride in his home sur- 
roundings, and I look for much of the new 
money to go into building. This necessarily 
must be reflected in increased lumber sales.’’ 
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National Production, Shipments and Orders 


WasHINGTON, D. C., Aug. 10.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


























Softwoods: Production Shipments Orders 
Week ended: 1925, Aug. 1; 1924, Aug. 2— 1925 1924 1925 1924 1925 1924 
ORO iO RENO Ss vaio ss piu vues ances sosseesw sna be ees 67,911,941 69,003,887 72,835,800 79,858,350 72,002,200 92,363,700 
West Coast Lumbermen’s Association.............cccceeceeeces 102,358,276 81,299,974 128,748,138 104,594,205 123,593,350 104,091,833 
Western Pine Manufacturers’ Association...........ceeceeeeeeee 34,600,000 26,980,000 31,879,000 23,428,006 34,583,000 - ,575,000 
CRRIEOTIE TRORWOOE ARGOCIQUION 6 65-56 oik ccccinc0 ssc nso. bs 000s 00 6,985,000 8,521,000 6,135,000 7,348,000 7,376,000 6,082,000 
free eee 2 ce rc fs oc eee 7,099,127 7,477,460 7,055,544 7,902,055 8,272,746 8,063,909 
Northern Hemlock & Hardwood Manufacturers’ Association.... 3,355, 3,755,000 1,608,000 1,549,000 1,431,000 4,204,000 
Northern Pine Manufacturers’ ASSOCiatiOn...........eeeeeeeeees 12,978,400 9,664,400 11,339,000 9,195,200 8,195,000 8,116,000 
Pista AAT WOEE 6.555 6 dd Saxe weeaeeeaien nce eeeadaeussGuNe — 287,744 206,701,721 259,600,482 233,874,810 255,453,296 248,496,499 
Thirty-one weeks: 1925, Dec. 28 to Aug. 1; 1924, Dec. 30 to Aug. 
Southern Pine Associ: ution ieee GaSe Sibu ae clea pAwe SERS OER ee ee 2 410, 873,355 2,392,729,736 2,352,214,446 2,378,602,810 Perea 4 2,342,229,103 
Weet Coast Laimbermen’s ABSOCIAtON 4 o.ocicicccccccccccvcsecesces 33 079, 533, 194 2,864,436,981 3,252,060,973 3,029,285,830 3,199,548,523 2,830,363,381 
Western Pine Manufacturers’ Association..........ccesececscees 969,962,000 969,636,000 933,721,000 902,315,000 934,2 78,000 897,800,000 
CREIEOPTNIE. TOU WOO AGBOCIREION 6. o:00-0'0:05.0 610606 .04'0 040080100 000 sive 233,535,000 268,158,000 212,260,000 214,351,000 215, 427, 000 208,283. 000 
Perrin TIBPOUNG, FING AGSROCUTIONN s 6 6 i :i0:6 0:60:5 0' 0:0 ess. 9.9.00 e0bn we ose 65 259, 111,598 235,419,116 255,790,900 237,990,120 202, 366, 013 205,848,551 
Northern Hemlock & Hardwood Manufacturers’ Association.... 89, '996 ‘000 78,856,000 78,010,000 70,837,000 62, 783,000 59, 898, 000 
Northern Pine Manufacturers’ ASSOCiAation..........eeeeeeeseeee 7,984, 277, 568,100 268,861,100 254,265,600 249/342,000 257,911,000 
DORIS: ARIS Gy HONG APOEEB iiikb 0.66. h5 esos ode e ea sinwaesew.cesssion 7,350,995,727 7,086,803,933 7,352,918,419 7,087,647,360 7,203,577,835 6,802,333,035 
*California White & Sugar Pine Manufacturers’ Association— 
TE A OE 5666555. 5 5 2da8.2 ost wsedinn se Wwe ness Kegan sews 597,093,000 542,340,000 598,017,000 414,896,000 518,658,000 446,799,000 
TI I ANI. Dg os soo 5s ons 4 0SCKSEREOSScawSdUTONE SOOO 8,033,000 9,942,000 5,473,000 7,954,000 3,951,000 8,201,000 
Hardwoods: 
Northern Hemlock & Harwood Mfrs.’ Assn., 31 weeks.......... 166,732,000 137,675,000 98,368,000 93,137,000 94,847,000 83,944,000 
*Revised figures for thirty-one weeks; not included in general totals; represents about 77 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WaSH., Aug. 8.—Direct sales of Douglas fir from July 27 to Aug. 1, inclusive: 
—Sales—— Prices ——_——— ——Sales—— Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”’— No. Feet No. High Low Spread 
OLA. s69ss orecseadabaewneuny 8 30,000 4 $48.00 $44.00 $ 4.00 No. 2 and better............. 99° = 616,000 §=611 = $39.00 = $32.00 
BOLE dsuahibwseersecesdboweees 94 387,000 12 48.50 38.00 10.50 LC oe, A ee Serer merrier 40 274,000 11 30.5 23.5 7.00 
ED: Bpscusauscicay ohesmeaccst 35 193,000 10 33.00 23.00 10.00 Common, No. 1 S1S— 
‘. «. tote — B10" oo ccscsscscecesccsnrcees 90 617,000 8 18.50 14.50 4.00 
4” No : and better.......... 42 345,000 8 31.00 26.00 5.00 Oe Sie esha nese esse caease 36 164,000 8 19.00 15.00 4.00 
DD Be depiceepnsesesas odes 16 69,000 4 24.00 21.00 3.00 ee 
6” No 3 and better.......... 33 91,000 4 40.00 34.00 6.00 2x4”, 12-14 398,000 5 17.50 «15.50 2.00 
UE U, ceneknvnnessussseees 3 51,000 4 30.00 27.00 3.00 16) veeeeeeeeeeeeeeeeees 335,000 6 19.50 16.50 3.00 
: : BO sswasieics errr 186,000 7 21.50 17.50 4.00 
Stepping o so0e + “te ee se _ er earn 70, 7 21.50 17:50 4.00 
2 Finish. e Pesceccssvress ’ ° o 2x6 & 8”, 22- 24’. 88,000 4 24.00 17.50 6.50 
REO ve wwsdi cis coeaesanesiows 10 22,000 6 57.00 51.00 6.00 Lath— y . . _ 
Casing and base............. 3 5,000 1 man wsses. bea MT ae fe or erates a elernkaprernt 219,000 5 4.00 3.25 6 
Ceiling, 5x4”— Ce Ee eee 2 ,000 1 Coe eines 8 seees 
NO. @ GE BStECP. .cc0sc00008 66 296,000 9 32.00 25.00 7.00 BOPUCO .0s00swencses Re re 2 65,000 2 6.20 4.00 2.20 
sD. bagesass oussevernvaneee 17 85,000 8 23.50 18.50 5.00 WEG IRINOONG. wis siveieicneeeeeeweb ahs 4 0,000 2 3.50 3.25 25 





Bureau of Census Delivered Prices 


WASHINGTON, D. C. Aug. 10.—The Department of Commerce has secured through the bureau of 
the census the following prices, per thousand for lumber items and per hundred square feet for 
shingles, as the average paid July 1 by contractors for building materials delivered on the job, these 
being selected from the complete list: 


Hemlock and Hardwood 


OSHKOSH, WIs., Aug. 10.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movements 
supplied to the Northern Hemlock & Hardwood 


No. 1 Dimension, Common Flooring, 1x4” Shingles, Extra | Manufacturers’ Association by twenty to twen- 
Pht Ase —_—, a Boards ‘ mi... to hl ; Clear, 5 ty-five firms that ordinarily ship about one-third 
outnhnern ougias outnern ougias 
ine 4 1x6” cine os Red of - total monthly shipments reported by all 
PHESDOOE | o...cicciciccccccesswveics $49.00 ...... No. 1 “C’ eg. No.2v.g. cedar Cypress | members, and shows averages for June, July and 
MOUTON. 5:0 :0:5.0:0000109.9 a/0:.00005% ch $48.00 SU0Z00 ss weisa $6.25 1925 to date, and weekly figures for August: 
ee err 47.50 $47.50 50.00 S600 3 kb euwios 5.80 H lock 
Philadelphia cineaivetentcondins 45.00 ...... 60.00 110.00 $90.00 6.00 ; : — 
Kansas City, Mo..............0. 46.50 46.50 5 er ee 7.20 Period— Firms Cut Shipments Orders 
IY osc cick 6a <80n'G ane eaienetes A500 heehou 52.50 100.00 80.00 6.25 Weekly average— 
RUN oo 55:0 ain 010.» 0:0)n.s corn ninintorers 43.00 43.00 40.00 BO00 8 bsaeecs 5.60 JUNE .occesee oe 2,693,000 2,584,000 2,102,000 
Springfield, Ill. ................ 50.00 50.00 38.00 96.00 96.00 6.00 JULY ooccccees. oe 3,284,000 2,295,000 2,060,000 
BROCKTON i vnieisisanccwesiec anes 54.00 54.00 800 sureve 95.00 5.80 To date, 1925 2,916,000 2,524,000 2,027,000 
PANT: icscaswtsnsvedsenawanmbx 53.00 53.00 47.00 82.00 94.00 5.80 ug. 1 .....eee 3,758,000 1,934,000 1,491,000 
NE Sinks ccveennsedeern eceeds 50.00 eed es 4 100.00 a ore Hardwood 
Oe ae 48.00 — oo See a ene 
Los Angeles 36 “4 48.00 see 90.00 6.25 Jun By mee & ey 000 2,797,000 3,328,000 
© ons lalallala te a sp 36 ) ee 69.00 Gye: | oceiesl GaN oo ee 7000 2.979.000 4.358, 000 
SSDS. ons seaesinnwereie.s. Baise 23. ) 22 BO. omens 55.00 3.80 To ‘ie, 1925. Hy a 000 3,198,000 3,064,000 
OID A snes sensenssenseSeauaiss ostaNs 20.00 U1 |) ser 56.00 3.65 yas ee aes 16 2,708,000 3,228,000 4,575,000 











Hardwood Barometer 
MEMPHIS, TENN., Aug. 10.—The Hardwood 


National Analysis 


WASHINGTON, D. C., Aug. 10.—The National 


California Redwood Data 


San Francisco, Cauir., Aug. 8.—The follow 


Manufacturers’ Institute barometer for the 
week ended Aug. 1, one hundred sixteen units 
reporting, is as follows: 


Percent of-—-—— 
Nor- Iden- 
mal tical Actual 





Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Aug. 
1, orders and shipments being shown as per- 
centages of production: 


ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Aug. 1: 


————Redwood————,_ White- 
Percent of wood 





, During During 31 ill Feet ducti Feet 
, out- nor- out- Ship- Week Ended Wks. Ended i mB 35,000" 100 000 
Production— ‘Feet put mal put ments Aug. 1 Aug.1 | Shipments 12115 6138000 "38 1/169,00 
tical units) .21,629,000 No. of Ship- Or- Ship- Or- Orders— 
inant... |. 14'701.154 68 68+ ASSOCIATIONS— mills ments ders ments ders Received ..... 15 17,376,000 105 1,529,000 
Shipment 15.930 683 4 Southern Pine....... 124 107 0 9 97 On hand <2... 14 29, 542, 000 ene 4; 009, 000 
aa 4 678 108.4 West Coast ......... 114 126 121 106 104 , 
—, 19,291,757 89 ‘ Western Pines ...... 33 92 100 96 96 Detailed Redwood Distribution for Week 
gD AS 94 131.2 121.1 | California Pines*...: 7 68 49 100 87 Shipments Orders 
wine 94,664,702 California Redwood... 15 88 106 91 92 | Northern California* ....... 3,261,000 2,529,000 
Ps aaah No. Carolina Pine.... 26 99 117 99 78 Southern California* ....... 548,000 ? 824, 000 
There was fabricated at sawmills 1,119,360 No. Hemlock & Hdwd. 12 73 105 SD GL | Westernt 2... chepaeoees 40,000 2,0 
_~ pony apes . Ego reso yee ao. construction i — Snauevars re 87 63 87 81 Hastern} ........ wetbiewasiersiare 1,365,000 3 613, 0 
ee Southern res TA DE SOG cece occ HIOMOIED, éisvicvadeucceeseans 8, 
tIdentical mills were operating 67 percent of _— 05 Foreign 921,000 1,28 
normal time. 355+ 109 107 | ee é9:00'e1e'a oieiaie’s AOpRROEOOe 7,376,000 


There was 8,797,457 feet of logs received dur- 
ing the week, and 8,597,449 feet sawn, leaving 
a mill supply of 22 ,028, 987 feet. 





99 96 
*Represents 20 percent of cut in California pine 
region. 
gua week there were reports here from 368 
mills, 





*North and south of line running through San 
Luis Obispo and Bakersfield. 

7Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 
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Stock Report of Coast Mills 


SEATTLE, WasH., Aug. 8.—The Aug. 1 stock report of the West Coast Lumbermen’s Association, 


comparing Aug. 1 with July 1, is as follows: 
Stock report 


119 mills 117 mills 
Aug. 1 July 1 
flooring, v.g., No. 2, 1x4”..... 7,326,000 7,914,000 
Flooring, s.g., No. 2&btr., 1x4” 3,127,000 3,970,000 
pr.siding (106), No.2&btr.,1x6” 2,222,000 2,724,000 
Ceiling, No. 2&btr., 5x4”..... 3,505,000 4,329,000 
No. 1 S1S or shiplap, 1x8”..... 21,307,000 21,199,000 
No. 1 S1S1E & rough, 2x4”....40,519,000 40,574,000 
COE Sets 1” vicccsnecdeseaens 21,093,000 25,240,000 
*Increase. 


. 


Identical mills—101 Item comparisons 


Percent No. Average stock 


Aug. 1 July 1 decrease mills Aug.1 July1 
6,520,000 7,879,000 17.25 53 138,226 123,656 
3,095,000 3,875,000 20.13 55 56,855 65,082 
2,172,000 2,696,000 19.44 45 49,378 59,217 
3,388,000 4,232,000 19.94 48 73,021 70,967 
20,790,000 19,388,000 7.23* 81 263,049 261,716 
38,798,000 40,195,000 3.48 89 455,270 450,822 
20,855,000 25,159,000 17.11 71 297,085 355,493 





The West Coast Review 


SEATTLE, WASH., Aug. 8.—For the week end- 
ed Aug. 1, 114 mills report as follows to the 
West Coast Lumbermen’s Association: 

Feet 


Production ..102,358,276 
Shipments ..128,748,1388 4% below new business 


OPGCLE cccvce 123,593,350 21% above production 
Shipments— 
Water delivery: Feet Feet 
PMUIOMBID sii sc etuceehcneemes 44,328,464 
MIE. (555 foie sinnds ew elccwaas 15,843,090 
Wetal WACO COTS vcs ccacccenaccsces 60,171,554 
MAG OU (COMME cchdacancousnaewadeeece 61,710,000 
Local auto and team deliveries......... 6,866,584 
OEE GIIDINONEE oc cc eccccececsveens 128,748,138 


New business— 
Water delivery: 


RMMMOMIIO. ioc wics cdeccckees 39,039,257 

(0 Od Se ae er 20,447,509 

WOtAl WAC C489 )iac o cccccccccccccvcce 59,486,766 
WEAIE FROG COU sib ice de oKns beware eee 57,240,000 
Local auto and team deliveries........ ,866,584 

Total NOW DUSINESS. ....cccccccicesses 123,593,350 
Unfilled orders— 
Pele CONGO: a.5.68. 00 ce Chndecwnseeews 126,194,672 
ME Ao Aeua6e-RaaenKeeReKeRek oa HE WS 87,804,275 
PEs CONG 6d os ca pecenacees sneinesis 147,780,000 

TOtCS! UNHNCE OFESKH i.e 6c cccceccecess 361,778,947 


7Car is figured at 30,000 feet. 

Totals for the thirty weeks of 1925 show the 
following percentage increases and decreases 
compared with corresponding periods of the 
last five years: 


Over Over Over Over Over 

1924 1923 1922 1921 1920 

Production .... 6.97 1.20 23.86 106.29 25.57 
Shipments ..... 6.79 2.73* 30.90 102.10 48.64 
CHUNG). 6cewens 12.83 1.61 27.04 100.12 65.52 


*Under. 





Western Pine Summary 


PoRTLAND, ORE., Aug. 8.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 1 from 
thirty-three member mills: Percentages of 





Ship- 
Production— Cars} Feet Cut ments 
INOPDIAD ces cece ra) ae 
Ji reer 8 
Shipments ....1,179 SU GHSCCO ick Geen 
Local deliveries... . gene «<ccee «esos 
1) ee ee 31,879,000 AES chess 
Orders— 
Canceled .... 15 GU | ee eee ere 
LC 1,283 33,358,000 99.95 108.48 
On hand..... S,3986 FOLOSE000  ..ci5 asuwae 


7Car basis is 20,000 feet. *Local sales included. 

Bookings for the week by thirty-three identical 
mills were 117.54 percent of those for previous 
week, showing an increase of 5,161,000 feet. 





Southern Pine Barometer 


New Organs, La., Aug. 10.—For the week 
ended Aug. 7, Friday, one hundred thirty-six 
mills report as follows in the Southern Pine 


Association : Percent Percent 
of pro- of ship- 
Cars7 Feet duction ments 
Production ... .... T1,089,488 ones 
Shipments .... 3,525 73,461,000 103.34 
Orders*+— 
Received eee 3,481 71,502,040 100.58 97.33 
On hand end 
week ....11,964 249,329,760 ..... 


: *Orders on hand showed a decrease of 0.78 per- 
cent; one hundred twenty-four mills contributed 
to previous week’s report. 

‘Based on June average load, 20,840 feet. 

Of 121 mills reporting running time. 20 were 
working overtime and 61 full time, while 4 were 
Shut down; 1 operated two days; 1, four days; 





«1, five days, and 13, five and one-half days. 


California Pine Sales 


San Francisco, Cauir., Aug. 8.—For the 
period July 26 to Aug. 1, the California White 
& Sugar Pine Manufacturers’ Association re- 
ports sales as follows: 


California White Pine Mixed Pines | 


Feet Common— Feet 

Nos. 1&2 clr. 88,000 ING Reosacaaes 21,000 
© GGIGGS. 2 ccc 367,000 1, Oey A 567,000 
EP SOIGCE ccs: 636,000 ING Sekaccaes 868,000 
No. 3 clear.... 185,000 jee 353,000 
Inch shop .... 16,000 No. 1dimen... 272,000 
No. 1 shop.... 408,000 No. 2dimen... 56,000 
No. 2 shop.... 409,000 Beveled siding— 
No. 3 shop.... 128,000 in. ft. 
Panel, %” a.w. 1,000 BORE. ..c0% 20,000 
Shop, std..... 60,000 MS ceeeaaeennk Be ry 
_, aor Oe Woicsnssaess 5.000 
Nos. 1 & 2 clr. 144,000 
c SA Ch See 195,000 Douglas Fir _ 
No.8 cir...... 211000 C&better ..... 0,000 
Inch shop .... 106,000 Com., 4/4 a.w. 255,000 
No. 1 shop.... 550,000 Com., 5/ 

No. 2 shop.... 600,000 , thicker ..... 32,000 
No. 3 shop.... 249,000 Dimension .... 72,000 
Std., D&btr.... 11,000 Box 


Std., No. 3 clr. 19,000 Mixed pine— 


SHOP, Std... 2... 88,000 5/4 & 6/4 a.w. 214,000 
White Fir 8/4 a.w. .... 25,000 

1 51,000 Lath 

No. 3 & Ws Mixed pine— 

CONS so wcewara 177,000 Pieces 
No. 4common. _ 67,000 1. CE ne 1,886,000 
No. 1 dimen... 301,000 1 OS. Sere 252,000 
No. 2 dimen... 239,000 San aceccéeas 125,000 





Oak Flooring Statistics 


The following statistics for July have been 
compiled by the Oak Flooring Manufacturers’ 
Association : 

Statistics for July 


“eet 
D0 eer Ere rer rT err 44,026,000 
SIIENIOINED, as ceainsn eden seecnedeacnuas®s 48,029,000 
Orders— 
POON. ko race eae eee ehuabaewe 49,904,000 
rg a OU” OS ene ere 53,740,000 
SIOGHS Of) HANG AUG. Bevcdicscceadeckus 45,155,000 
Consolidated Figures for Seven oe 
"eet 
PREMIO 126. daekend cu ccadeeaawesaeed 292,414,000 
SSINEUONES- hicdadecueccreedundeonauveees 288,544,000 


OTGGES. cccmcicccscncssnctcvsccsscnseaces 285,894,000 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 




















on hand Aug. 1: Per- 
Stocks Unfilled cent 

on hand orders sold 

TEGO Ssicen cues 4,984,000 2,403,000 48 
RS aso a6 oe same 601,000 211,000 35 
Bs De 6g wie wna 14,540,000 36,008,000 248 
WEG IE” eca<s 20,125,000 38,622,000 192 
> 1 2 gall Re eer ae 6,676,000 4,051,000 61 
SEPA a GiaSaserwres wae 6,858,000 2,435,000 36 
TUR UR fe acaiard 13,534,000 6,486,000 48 
TAREE "so cacenaes 2,228,000 1,136,000 51 
WOME asx siediaue eels 2,782,000 2,192,000 79 
(| BR llr 5,010,000 3,328,000 66 
VeRGO” esiacwe Hes 699,000 123,000 18 
WEE” scctances nae 4,112,000 3,728,000 91 
ORS es wena 4,811,000 3,851,000 80 
Grand total..... 43,480,000 52,287,000 120 


Comparative Percentages of Stock Sold 





Aug. 1, July 1, Aug. 1, 
1925 1925 1924 
| GIRO PC RE CC OLE ERT 192 154 133 
Me ckcwc@nddend acne 48 35 41 
MEO ada neater necaaaee 66 49 36 
Wt” weepar mewwiudnwae 80 52 120 
120 94 88 


Of the total 10,176,000 feet booked during the 
week ended Aug. 1, 73 percent was ern 17 per- 
cent, %-inch; 4 percent, 14-inch and 6 percent was 
fs-inch. L. c. 1. sales in addition, it is estimated, 
amounted to 1,018,000 feet, making a grand total 
of 11,194,000 feet. 





e e e . a 
California Pine Statistics 
San Francisco, Cauir., Aug. 8.—The follow- 

ing figures for June, and percentage compari- 
sons with 1924 figures from the same operations, 
representing 76 percent of the total pine indus- 
try and covering twenty-four mills within Cali- 
fornia, have been submitted to members of the 
California White & Sugar Pine Manufacturers’ 
Association : 

Comparative Reports from Twenty-seven Milis 


Percent 

Percent All increase 
increase species com- 
compared includ- pared 


Pine only with 1924 ing pine with 1924 
153,843,565 15 
100,302,900 63 


June— 
Production .126,736,856 15 
Shipments.. 81,988,393 64 


No. 3 shop All grades 
Julyi— and better and species 
Inventory .179,523,684 %2 514,739,067 *3 


Unfilled or- 
ders ..... 47,855,176 *6 


*Decrease. 


The following is a summary of June produc- 
tion and shipments and July 1 inventory and 
unfilled orders, covering twenty-seven opera- 
tions: 

Reports from Twenty-seven Operations for June 


165,064,245 *6 














Production Shipments 
WHO Io a deccccivceds 101,223,984 65,054,983 
BO DING sasicdcdiccve 32,388,814 9,925,662 
PRR DEO Geccewccweus 738,979 9,893,580 
"POCAD DANE occ ccewscs 134,351,777 84,874,225 
A) Seer rrr rrr 18,871,372 11,079,689 
Red (Douglas) fir...... 3,085,957 1,698,935 
All other woods........ 3,689,575 8,705,589 
Unsegregated .......... 5,517,203 1,553,000 
Total other woods.... 31,164,107 23,037,213 
Gran® total ..cdccas 165,515,884 107,911,438 
Inventories and Unfilled Orders July 1 
Inventory Orders 
—(Total on hand)—— 
No. 2 shop & btr. Cal. 
Wiley MI dcdcecadsues 106,275,327 31,341,906 
No. 2 shop & btr. sugar 
BG cidcdctcuwseadanae 55,150,429 9,652,044 
No. 3 shop mixed pine.. 26,103,464 7,923,036 
No. 3 shop & btr. wht. 
& sugar pine......... 2,626,893 195,790 
Total uppers .....cee- 190,156,113 49,112,776 
*Commons, Cal. wht. & 
SUR MNO. cccetcacues 242,360,510 92,306,950 
All other woods........ 113,465,686 30,531,119 
Total commons ...... 355,826,196 122,838,069 
Grand CaGee <csscus 545,982,309 171,950,845 
Box shook and cut stock 17,490,529 26,658,600 


*Includes pine box lumber. 


North Carolina Pine 


NorFo.k, Va., Aug. 10.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-seven mills for the week 
ended Aug. 1: 





——Percentages of. 
Production Ship- 





Production— Feet Normal* Actual ments 
Normal ..... 9,546,000 ad 
Actual ..... 7,743,705 82 mr 
Shipments .... 6,561,256 69 90 wig’ 
QNGGEST -sacaas 7,676,246 81 92 116 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there was a de- 
crease in orders of 8 percent; but last week there 
were reports from forty-seven mills. 





Cypress Barometer 


New ORLEANS, LA., Aug. 11.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Aug. 5, twelve mills report- 


ing, is as follows: —Percent of— 

Normal Actual 

Pro- Pro- 

Production— Cars] Feet duction duction 

Normal ..... a See. «asaa <cuan 

po eee ae 4,477,797 GOSS casas 

Shipments* .... 221 4,420,000 98.09 98.71 

Orders— 

INGO adandaa 278 5,560,000 123.38 124.16 
On hand end 

weekft ..... S46 16,920,000 ..... ceecs 


*New orders were 125.79 percent of shipments. 
+Basis for carload average is 20,000 feet. 


tOrders on hand increased 7.22 percent, 1,140,- 
000 feet, during the week. 
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In sawing the maximum amount of lumber from 


the log, short lengths are unavoidably produced 
partly 


grade. 





Shipping boxes for burial caskets. This use 
requires about 70,000,000 feet yearly, chiefly of 
No. 2 common quality, usually D&M. The usual 
method of construction, as illustrated, allows 
over half the lumber in the commonest sizes 
to be less than 30 inches long. The lumber 
bought in shook form is only a small percen- 
tage of the total consumption 


a certain return from the product of the log or 
go bankrupt. There are two alternatives. The 
larger the proportion of the log sold, the longer 
will be the life of his investment in mill and tim- 
ber. The smaller the proportion sold, the larger 
must be his return per thousand feet. 

Broadly, then, it would seem that the interests 











owing to the taper of the log and more 
largely on account of the practice of trimming out 
serious defects in the lumber in order to raise the 
The manufacturer must, of course, secure 





Short Lengths of Softwoods in the Industries 


[By Edward M. Davis, Forest Products Laboratory, Madison, Wis. ] 


of all parties demand the marketing and use of 
shorts. Yet it is not uncommon to find shorts 
or material from which shorts could be made going 
to waste or being sold under circumstances that 
are little better than a dead loss. Industrial con 
sumers buy 86.2 percent of their lumber require- 
ments in long lengths, whereas 69 percent of it is 
actually used in lengths under 8 feet. 

The problem of short lengths is a complex one, 
but a solution is of basie importance to the milling 
industry. It was for some time a subject of in 
effectual discussions at meetings of the trade in 
connection with the standardization movement. 
Finally, in 1924, the interests concerned decided 
that the question could never be settled except 
through a technical investigation, and the Forest 
Products Laboratory was asked to make the neces- 
sary studies. 

This project, however, seemed too large for the 
funds available at the laboratory, and consequently 
the field was divided——the Department of Commerce 
taking up the study of construction uses, the Cen 
tral Committee on Lumber Standards, represented 
by Arthur Upson, taking up the production phase, 
and the Forest Products Laboratory undertaking a 
survey of the uses of shorts in the wood-fabricating 
industries. In May, 1925, reports of all three in- 
vestigations were presented to the General Stand- 
ardization Conference of the lumber industry at 
Washington, D. C. The Central Committee has re- 
quested the various branches of the trade to co- 
operate in considering the reports, and recom- 
mendations for final action are scheduled for the 
next conference, about May, 1926. The present 
article is a brief review of the Forest Products 
Laboratory’s study of the short-length problem 
from the one important angle of industrial uses. 

The shorts (lengths under 8 feet) which are 
most difficult to market are those in worked items, 
such as ceiling and partition, D&M, and siding, and 
for that reason special attention has been given to 
such items. Useful and suggestive data have been 
collected on products such as refrigerators, ready- 
cut buildings, and auto export boxes, which use 
large proportions of worked lumber, and it is 
thought that no important outlet has been over- 
looked. 

Extent of Survey 


The survey of the industrial uses for short 
lengths which the Forest Products Laboratory has 
conducted involves a study of the amounts of soft- 
woods used yearly, the distribution of the soft- 
woods among the various items, the cutting sizes, 
species, and grades demanded, and the present and 
potential consumption of short lengths for eighteen 
industries using 858,000,000 feet of softwoods 
yearly exclusive of box and crate lumber. In addi- 
tion, less detailed data are offered on thirteen other 
industries consuming several billion feet yearly, 
and on the use of 210,000,000 feet in non-wood in- 
dustrial production. 

The 858,000,000 feet used by the wood fabricat- 
ing industries proper that are covered in this sur- 
vey constitutes 4.5 percent of the total annual pro- 
duction of softwood yard lumber, excluding box 
grades, and it constitutes 56 percent of all softwood 
lumber used in the manufacture of wooden factory 
products exclusive of boxes and erates, millwork, 
and railway cars. It is expected that a govern- 








mental bulletin covering the studies will be pub- 
lished in the near future. Meanwhile some of the 
salient features are presented here in summary and 
tabular form. Much of the information consists 
of figures which may very conveniently be eon- 
densed and tabulated. ‘Table I shows details per- 











Ming & 


Grain doors for box cars, a use for 7-foot 

lengths of low grade lumber. Large railways 

running through the grain producing regions 

frequently buy several million feet apiece yearly 

for this use. The doors are usually 7 feet long, 

20 inches wide, and made of two thicknesses of 
4/4 lumber 


taining to the eighteen wood using industries prin- 
cipally considered. Table II deals with the thir- 
teen additional wooden products to which incidental 
attention was given in the studies. 

Before considering the problem from the special 
point of view of industrial outlets, however, it is 
well to consider for a moment the primary im- 
portance of controlling the production of shorts. 











Cut stock for tank and windmill manufacture. 


While metal is used to a 
large extent for these products (which are frequently made in the same 
factory) it is estimated that 59,000,000 feet of softwoods are used yearly 














In buildings there are many places requiring comparatively short lengths, 
and manufacturers of ready-cut buildings often find it practical to by 
cars of short dimension, as illustrated by this pile of 6-foot, 2x6-inch 
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Reels for electric cable, wire rope ete. 


short lengths. 


Specifically, the conditions of production could be 
measurably improved by the extension of milling 
practices such as the following: 

1. Surfacing the piece and, when necessary, trim- 
ming out defects before machining to pattern. 
Shorts so produced would be square-edged and sus- 
ceptible of subsequent machining to any desired 
pattern, and would therefore possess a wider range 
of possible uses. This method requires one addi- 
tional machining operation, but certain companies 
now following it are convinced that it pays. 

2. End matching of softwood flooring and other 
large items. Although this is not a new idea, it 
is seldom carried into action even with flooring. A 
consistent extension of the practice of end match- 
ing not only to flooring but to ceiling, partition, 
and conerete form lumber as well would tend to 
make short lengths in those items more practical 
for the building trade—which is and will remain 
for a long time to come the biggest outlet for lum- 
ber of all sorts. 

Salesmanship and Careful Manufacture Required 

It can not be expected that an immediate and 
complete solution even of the industrial aspect of 
the problem will result from the mere fact that a 
study has been made. While the evidence concern- 
ing use of shorts strongly indicates that rarely is 
the point of saturation closely approached, the 
present markets can be expanded only by diligent 
effort. It will generally be the manufacturer’s or 
large distributer’s responsibility to ‘‘sell’’ the con- 
sumer on the idea of purchasing his material in 
short lengths. With most wooden products short 
lengths have already been tried often enough to 
prove that within the necessary individual limita- 
tions their use is both practical and advantageous. 
It only remains to bring about a fuller development 
of these uses. 

Such a development will inevitably require 
greater refinement of manufacture at the sawmill— 
in fact, the greater production of ready-cut stock. 
The strong preference of the wood-using industries 
for such stock is indicated by the fact that 85.5 
percent of all shorts purchased are bought cut to 
the size desired and frequently to special sizes. An 
increased sale of shorts therefore involves special- 
ization of sales forces and greater attention to 
indvidual cases. Without greater care in these 


This use is estimated to require 
aver 13,000,000 feet of softwoods yearly, 90 percent of which is used in 
Only 3 percent, however, is bought in that form 





MANgST 


particulars, production of increased volumes of ran- 
dom-length shorts is no more likely to bring lucra- 
tive returns than at present, and the industry can 
not reasonably expect to increase the sale of such 
shorts in any great measure. 

This study has revealed many instances that 
offer encouraging evidence of what may be done in 
the utilization of shorts. It will be understood 
that conditions vary greatly between consuming 
plants, even in the same industry, that the feasi- 
bility of using short lengths will be determined by 











Short lengths for tank stock. Stock watering 
tanks are fairly well standardized in size, and 
manufacturers often buy short rough clears 
for the staves 


balancing the pros and cons of each individual case, 
and that price and availability will be the final 
determining factors. 

Some general considerations militating for or 
against the sale and use of shorts are presented in 
the following paragraphs. It is hoped that they 
will serve more or less as a guide to lumber pro- 
ducers in forming their selling policies with respect 


Finished 4-foot roof sections. 
about 1,250,000,000 feet yearly, of which slightly more than half is used 
in short lengths, and only about one-sixth bought in that form 








Sectional and ready-cut buildings require 


to short lengths. By proper effort the present un- 
satisfactory situation can be greatly relieved. 


Consuming Conditions Favorable to Use 


In plants where shorts are used to the best ad- 
vantage, the following conditions are usually found 
to prevail: 


1. Production is on a quantity basis, or the prod- 
ucts remain standard from year to year. 


2. A few cutting sizes are used in relatively 


large volume. 
3. Shorts are purchased in carload lots. 


4. Shorts are purchased in specified lengths and 
bundled to facilitate handling. 


Consuming Conditions Unfavorable to Use 


Some conditions militating against the purchase 
of short lengths by the wood using industries are: 


1. Frequent lack of a reliable source of supply. 
Consumers would often be more favorably inclined 
toward use of shorts if it were not for the frequent 
difficulty of securing reasonably prompt shipments 
of uniform quality. Producers on their part are 
hampered in selling shorts by an unreliable market. 

2. Failure of some manufacturers to offer shorts 
in the most acceptable forms. Shorts in exact 
lengths (corresponding to cutting sizes used) or 
multiples, and usually bundled, are strong favorites 
with consumers. Such material is preferred to 
loose random lengths, since waste is practically 
eliminated and handling costs reduced. 

3. Unavoidable production of shorts as a by- 
product of cutting operations in consuming plants. 
Many wooden products require more or less long 
cuttings in their manufacture. In getting out these 
cuttings from the board there are left many short 
cuttings which may more than meet all needs for 
such lengths. In such cases the only possibility 
of selling shorts would be through the purchaser’s 
taking all his material in cut stock rather than 
in lumber. 

4. The necessity in some industries of buying 
lumber in a form convertible into cuttings of any 
size with a minimum,.of waste. Some industries 


require cuttings of a great number of sizes, and 
others are subject to abrupt changes in trade de- 
mands from year to year. 


In such cases it is fre- 





Washing machine tub stave blanks at a southern cypress mill. It is esti- 

mated that 14,000,000 feet of softwoods yearly is used for this purpose, 

despite the inroads of metal. Seventy-five percent of the wood is bought 
in short lengths, including 58 percent cut to exact size 





Clear shortleaf cut to length, and bundled for manufacture of step- 

ladders. Edges are already rounded or beveled when bought. Of the 13,- 

000,000 feet used for stepladders 66 percent is used in short lengths, while 
only 20 percent is bought in shorts 
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quently preferable to buy lumber in long lengths 
and cut it up as required. Long lengths cut with 
less waste than random-length shorts; specified 
length shorts of obsolete sizes have little value ; 
and where the number of cutting sizes is high it 
may be possible to reduce investment in raw mate- 
rial by using lumber rather than cut stock. 

5. Conservatism of the trade. The trade has 
been somewhat slow in adapting itself to changed 
conditions, and changed trade practices have re- 
sulted from economic pressure rather than from 
individual initiative. Contact between different 
branches of the trade has not been close enough 
to give one man a good understanding of the other 
man’s problems. There may easily be found manu- 
facturers who do not push the sale of shorts and 
consumers who have never seriously considered 
their use. 


Milling Conditions Favorable to Use 


In general, the following milling practices tend to 
facilitate the sale of shorts to wood using indus- 
tries: 

1. Cutting to the exact lengths desired, or mul- 
tiples thereof. This removes one of the common- 
est objections to the use of shorts; namely, the 
waste involved in cutting random lengths to size. 


2. Bundling lengths separately. Unless bundling 
is resorted to, handling costs are likely to prove 
excessive. 


3. Surfacing the strips and trimming out defects 
before machining to pattern. Shorts produced in 
this manner are convertible into any desired pat- 
tern by subsequent machining operations and there- 
fore have a wider range of possible uses than shorts 
which are already machined. 


4. Making special sizes, patterns, or semi-finished 
parts at the sawmill and shipping in that form to 
consumers. This practice is on the increase. It 
tends to increase the refinement of lumber manu- 
facture at the source and to make the consuming 
plants assemblers rather than woodworkers. 


Some Typical Users of Shorts 
As examples of typical industries which meet 
part of their lumber requirements by the purchase 
of short lengths, the manufacture of refrigerators, 





TABLE III.—SOPTWOOD YARD LUMBER 
USED BY WOOD FABRICATING 
INDUSTRIES 


Principal users, 

in order of importance 

Casket industry, tanks and 
vats, portable and ready-cut 
buildings, sign panels, wash- 
ing machines, refrigerators. 

Agricultural implements, 
portable and ready-cut build- 
ings, auto running and floor 
boards, fixtures, screen 
doors. 

Portable and ready-cut build- 
ings, agricultural imple- 
ments, auto export boxes. 

Auto export boxes, portable 
and ready-cut buildings, 
casket industry, refrigera- 
tors, cable reels. 

Portable and ready-cut build- 
ings. 

Agricultural implements, 
portable and ready-cut build- 
ings, refrigerators, incuba- 
tors. 

Refrigerators, portable and 

ready-cut buildings, ice 

cream cabinets, garage door 
panels. 


Percent 


Items of total 


Rough 
(mostly 4/4). 27.2 


Dressed 
(mostly 4/4). 25.3 


Dimension 
(mostly 8/4). 


Siding 


Flooring ..... 3. 


Ceiling and 
partition 





automobile export boxes, and portable and ready- 
cut buildings may be cited. 

The refrigerator industry is one of the best 
known outlets for short lengths of softwoods. The 
shorts are used in backing, bottoms and lining. As 





a result of the survey, which covered 47 percent 
of this industry, it is estimated that refrigerator 
manufacture consumes 36,000,000 feet of softwoods 
yearly, of which 90 percent is used in short lengths 
and 15 percent bought in short lengths. The 
quality ranges from tight-knotted common to clear, 
and in this instance much of the wood is worked 
to pattern. While cutting sizes permit the uge 
of shorts, there are some objections due to the 
number of sizes required in making a line of re. 
frigerators. 


Such objections do not hold true in the case of 
auto export boxes, for only two lengths of 4/4 lum. 
ber are required in the typical box. According to 
a conservative estimate, based on a survey of 50 
percent of the industry, 95,000,000 feet of soft. 
woods is used yearly for this purpose. Only 10 
percent is bought in short lengths (cut to size), 
but 78 percent, nearly all 4/4, is used in lengths 
of approximately 6 feet or under. The only items 
generally purchased are D&M and dimension, both 
in No. 2 common quality. 


Forming a still different class of products of 
interest in this problem are portable and ready- 
cut buildings. This use consumes nearly a quar. 
ter of a billion feet yearly, 55 percent of which is 
used in short lengths and 17.5 percent bought in 
that form. Aside from dimension, this lumber ig 
nearly all machined to pattern and varies from 
No. 2 common in sheathing up to clears in siding, 
In portable buildings few cutting sizes are called 
for, and the purchase of bundled shorts cut to 
exact lengths is common. 


General Conclusions 


Woop FasRicatING INDUSTRIES (Wood fabricating 
industries, as the term is used here, are those in- 
dustries which use wood as their principal raw 
material and make wooden products as their main 
business) — 

1. The classification of the softwood yard lum- 





TABLE I.—INDUSTRIAL USES FOR SHORT LENGTHS OF SOFTWOOD YARD LUMBER IN WOOD FABRICATING INDUSTRIES 


lumber products purchased in thousand feet, 
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TABLE II—INDUSTRIAL USES FOR SHORT LENGTHS OF SOFTWOOD—SUPPLEMENTARY TABLE OF GENERAL INFORMATION 
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per (excluding box) used by the wood fabricating 
industries is shown in Table EEE. 

2, Of the softwoods purchased in lengths under 
g feet, approximately 50 percent is of lumber 
worked to standard patterns, viz., ceiling and par- 
tition, flooring, siding, and dressed and matched 
poards. 

3. The industries collectively may reasonably be 
expected to increase the percentage of lumber 
pought in short lengths from 13.8 to 45 percent. 
This is based on a consideration of the following 
factors for each industry studied : 

(a) The percentage of lumber now bought in 
short lengths. 

(b) The percentage of lumber cut into short 
lengths for use. 

(c) The percentage of short lengths bought by 
the companies using the largest proportions of 
short lengths. 

(d) Practical difficulties operating against the 

use of shorts. 
Non-Woop INDUSTRIALS (By non-wood industrials 
are meant industries which use wood as a raw 
material of minor importance, and whose principal 
products are largely of metal or other non-wood 
material) — 

1. The softwood yard lumber réquired by non- 
wood industrials consists of square-edged materials, 
of which 86 percent is used for boxing and crating. 
Thirty-seven percent is purchased in lengths less 
than 8 feet cut to specified sizes, largely of box 
shook and dimension for blocking. 


Big Offshore Movement Boosts Rates 


SAN FRANCISCO, CaALIF., Aug. 8.—The unprec- 
edentedly heavy lumber movement from north 
Pacific ports to the Atlantic seaboard which has 
been experienced this year is attracting all avail- 
able American and foreign tramp tonnage, it 
was indicated here today when two Japanese 
vessels were chartered from British Columbia 
to ports north of Hatteras. These boats, the 
Clyde Maru and the Havre Maru, were taken at 
$14.75 and $15 a thousand feet respectively. 

The regular line rate of $14, which has been 
quoted through the season, will be raised 50 
cents on Sept. 1. This increase has been de- 
cided upon in an effort to stabilize the rate, offi- 
cials of the regular intercoastal lines announce. 

However, lumbermen are eager to obtain space 
for their eastward cargoes and it is the consen- 
sus among shippers that the tramps will obtain 
as high as $15.50 before the end of the present 
season. Due to the scarcity of American tramps 
at present it is considered doubtful if charters 
will be made for loading at Columbia River 
points for Atlantic coast discharge. 

Owing to the heavy movement of other Cali- 
fornia products, which has been increasing 
monthly, it has become much harder for the 
lumberman to obtain space in the regular line 
ships, which have been cutting down consid- 
erably on their lumber space in order to reserve 
room for other merchandise. 


Dinner for Prominent Lumbermen 


San Francisco, Cauir., Aug. 8.—A dinner, 
at which a representative body of pine manu- 
facturers was present, was tendered by the 
California White & Sugar Pine Manufactur- 
ers’ Association at the Palace Hotel on Aug. 
7, honoring Frank G. Wisner, of Laurel, Miss. ; 
Wilson Compton, of Washington, D. C., presi- 
dent and secretary-manager of the National 
Lumber Manufacturers’ Association respec- 
tively, and John W. Blodgett, of Grand Rapids, 
Mich., former president of the association and 
chairman of the Central Committee on Lumber 
Standards. 

R. D. Baker, president of the Lassen Lumber 
& Box Co. and president of the California White 
& Sugar Pine Manufacturers’ Association, was 
— of ceremonies and chairman of the din- 

er. 

Mr. Wisner discussed in detail the more favor- 
able attitude of the Government toward the 
lumber industry, attributing this to the co- 
Operation of the National Lumber Manufactur- 
ers’ Association in making available to legis- 
lative bodies the facts as to conditions in the 
industry. 

Mr. Blodgett declared that due to the adher- 
ence of the southern pine manufacturers to the 


standardization program of the association they 
had been able to weather the 1925,storm in com- 
paratively good shape. Grade marking, of lum- 
ber, he said, is becOming more and more favored 
by architects and retailers who declare: that 
the mills of the association are now producing 
a guaranteed product to the public. It is this 
method, believes Mr. Blodgett, which will be 
the greatest weapon of the pine man in com- 
bating the low prices of the small and irrespon- 
sible pine operator. The same benefits experi- 
enced by the southern pine manufacturer can 
also be enjoyed by the western operator if the 
standardization program is followed out, Mr. 
Blodgett stated. 

Mr. Compton returned to the East today. Mr. 
Wisner continued a general survey of Pacific 
coast conditions, going to Los Angeles. Mr. 
Blodgett joined his family at Del Monte where 
they are spending the summer. 


New Economy Pattern Redwood Siding 


San Francisco, Cauir., Aug. 8.—The Cali- 
fornia Redwood Association has announced the 
adoption of three new patterns in redwood econ- 
omy drop siding which are now being handled by 
members of the association. The new pat- 
terns of drop siding are the square edge, round 
edge and bevel edge, and are being produced in 
both 5-inch and 7-inch widths, up to 20 feet 
long. 

The three patterns are adaptable to various 
styles of architecture and were designed to satis- 
fy the personal tastes of contractors and build- 
ers. The round edge is for use where decided 
‘“shadow lines’’ are objectionable; the square 
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New economy redwood siding seven-inch size 


edge to produce an extra heavy ‘‘shadow line’’ 
and bungalow effect, and the bevel edge gives a 
‘*shadow line’’ and Colonial stone course effect. 
All three patterns are furnished in three grades, 
clear heart, ‘‘A’’ and ‘‘B.’? 

One of the unusual features of this economy 
drop siding is that it is cheaper to put on; the 
width requiring only one nail while two nails 
are necessary for the ordinary drop siding. 
When laying it, it is necessary to line up the 
first course only and not every course. The 
rapidity of laying this drop siding and the elim- 
ination of splits due to edge nailing makes it 
cheaper on the wall than bevel siding. 

Some of the features of redwood make the 
redwood drop siding very satisfactory. Dry 
redwood lumber is a poor conductor of heat and 
cold and does not shrink or warp and as a re- 
sult it requires less thickness to withstand the 
elements than do some woods. Redwood is 
also rot resisting and fire resisting because it is 
free from rosin, pitch and turpentine. Dry red- 
wood will not shrink, swell, warp or twist and is 
very satisfactory for interior finish, casing, base 
and molding. Being free from pitch it is easi- 
ly painted. 


Contest to Stimulate Redwood Uses 


San FRANCISCO, CALir., Aug. 8.—A contest, 
authorized for the purpose of making available 
to customers additional facts, figures and in- 
stances about California redwood, its advan- 
tages and uses, has been announced by the Cali- 
fornia Redwood Association to begin immedi- 
ately and to expire on Nov. 15. 

The contest, which will be carried on within 
the ranks of the redwood industry, among the 
salesmen, the mills and retailers, is an edu- 
cational plan whereby ideas and information 
relative to the uses, the methods of merchandis- 
ing and the building qualifications of redwood 
will be. gathered, détailed and issued by the 


association as another aid to the salesman and 
the retailer of California redwood. 

Salesmen trying for the several prizes which 
are offered are requested to submit to the red- 
wood association reports containing any infor- 
mation regarding exploitation valuable to the 
redwood industry. Later they will be judged 
by a board of qualified judges and prizes 
awarded according to their value to the retailer 
and the customer in increasing the consump- 
tion of redwood. 

Retailers are advised to get in touch with 
their wholesale salesman and by giving the 
salesman data of value they too are in line for 
cash prizes. 

The prizes offered are as follows: First, 
$100; second, $50; third, $25; four of $10 each. 
And in addition: $15 for the best information 
coming from mills; $15 for the best informa- 
tion coming from any place outside of Cali- 
fornia. Also: $75 to the retail lumberman giv- 
ing the salesman the best selling information; 
$25 to the retail lumberman giving the salesman 
the second best selling information; $10 to the 
retail lumberman giving the salesman the third 
best selling information. 

It is the desire of the California Redwood 
Association, as a result of this contest, to make 
the association more of a clearing house for bet- 
ter merchandising ideas; to organize these ideas 
so that they can be readily available; to use 
them as a sort of a salesman’s handbook; to 
pass the information on to the retailer who 
wishes to use it as a selling aid; to have this 
information for the builder, contractor, archi- 
tect and ultimate buyer to show him why he 
should use redwood, and to stimulate the buy- 
ing of redwood throughout the lumber industry. 


Cutting Pondosa Pine and Fir 


KuickiTaT, WasH., Aug. 8.—The citizens of 
this town of euphonious name, which in its origi- 
nal Indian means rushing water, are proud of 
two things: First, of the three mineral springs, 
which, charged with natural carbonic acid gas, 
bubble and flow their healing waters into the 
Klickitat River, and, second, for the lumber 
plant of the J. Neils Lumber Co. 

And since the J. Neils Lumber Co. gives sus- 
tenance to her citizens, Klickitat naturally feels 
the prouder of that concern whose mill produces 
lumber at the rate of 30,000,000 feet a year. 

Of the 30,000,000 feet cut annually a large 
part is Pondosa pine. The company carries con- 
siderable air dried yard stock, and has six 
dry kilns in which all the upper grades are sea- 
soned. Out of the fir logs are produced boards, 
dimension, and some uppers, so the Neils con- 
cern is able to fill mixed car orders for fir and 
Pondosa pine. 

Gerhard Neils, sales manager, states there is 
7,000,000 feet of lumber on hand at present, 
which is about a normal yard stock. 

The J. Neils Lumber Co. operates a plant at 
Libby, Mont., which is better known to the 
trade on account of having been in existence a 
longer time. The company maintains offices at 
Portland, Ore., and Minneapolis, Minn., besides 
having sales connections in other cities. 


Hogged Fuel Growing in Popularity 


BEND, OreE., Aug. 8.—‘*‘ Hogged fuel,’’ saw- 
mill refuse ground up in special machines pro- 
vided for the purpose at each of the local saw- 
mills, is growing in popularity, according to 
officials of the Miller Lumber Co., who admit 
that it may be necessary to put in a hog ma- 
chine to take care of the demand for that kind 
of fuel. 

Reports of savings in fuel costs have led to 
the extension of the use of hogged fuel, and a 
number of new buildings have been erected with 
that in mind, while others have had the fur- 
naces remodeled to use this kind of fuel. Grind- 
ing the mill waste in this special machine makes 
it of uniform consistency which with the aid 
of a specially constructed grate causes it to 
burn when green at just the right speed. 

The original use of the hog fuel was in the 
sawmill power plants where for a number of 
years it has supplemented the sawdust and shav- 
ings ordinarily used in producing steam. 
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Third Annual Picnic Staged in Redwood Grove 


NAVARRO, CALIF., Aug. 8.—A typical polyglot 
mill town, its houses scattered about as if they 
were huge dice cast from a giant’s hand and 
left laying as they had fallen, rambling houses 











Theodore Lerch, general manager in charge of 

sales, was the dark horse of the field meet, 

winning the fat man’s race hands down with 
plenty to spare 


sprawled under the protection of monarch red- 
woods, a village nestling along the edge of pic- 
turesque Navarro River, a place where Bill is 
Bill and Tom is Tom, where work comes first 
and play is second. Such is Navarro, site of 
the Albion Lumber Co.’s mill, which donned 
its festive regalia on Saturday, July 25, for the 
third annual picnic of Albion employees, forgot 
logs and lumber, steam donkey engines and toot- 
ing locomotives and devoted its day to hilarity, 
‘‘sody-pop’’ and ice cream cones. 

Karly Saturday morning, as the fog drifted 
in whirls and curls up through the mouth of 
the Navarro River, where the schooners of the 
Albion company load their cargoes of redwood, 
while the lights along the docks and about the 
mills still shone in a halo, the asphalt pavements, 
wet under the mist resembling huge pools of 
oil, activities began. Lights twinkled in the 
homes of the lumbermen of the forest. Mothers 
and wives began the task of frying young chick- 
ens in cornmeal—country style; an overall-clad 
man began warming up ‘‘number five’’ for the 
‘*Picnic Limited’’; carpenters’ hammers began 
to thump on seats being improvised on flat cars 
to carry the pleasure bent population of Albion 
southward to Navarro, eighteen miles through 
the towering redwoods; Bill junior and Tom 
junior were rummaging through their ward- 
robes for that prettiest silk shirt, and Ann and 
Sue were putting the final touches on that 
afternoon frock, silently admitting that they 
expected to utilize every dance, and brother and 
sister were blinkingly wondering why they had 
been disturbed so early and what it was all 
about. 


At 8 a. m. two trainloads of Albion folks, a 
special car for the athletes, began a pilgrim- 
age southward to compete in gaiety and athletics 
in the supreme event of the year. Accompany- 
ing them were C. F. Flynn, general manager 
of the mills, and Theodore Lerch, general man- 
ager in charge of sales. 


Just north of Navarro, in a clump of second 








growth redwood, the larger trees having been 
cut in 1883 and some of the new growth meas- 
uring 12 inches in width, a paradise of shade 
and coolness, the specials came to a halt. The 
Navarro celebrators were already on hand and 
the orchestra, composed of four of the millmen 
at Albion, unlimbered their instruments and 
began a program which continued until late in 
the afternoon. 

There was no oratory; King Euphrosyne 
reigned supreme. Officials of the company 
joined Bill and Tom in the fun and not once 
during the entire day was a thought given to 
business, logging or fire fighting, although here 
and there were tool caches scattered about the 
grove, silent evidence that those men of the 
woods never sleep on the job and are not to 
be taken by surprise by Mr. Conflagration. 

C. F. Flynn, general manager of the mills; 
J. C. Philbrick, superintendent; C. W. Sauer, 
office manager; Dr. H. H. Wolfe, company 
physician and surgeon, and Theodore Lerch, 
general manager in charge of sales, were mas- 
ters of ceremonies, reception committee and 
all. Two cups, one a perpetual prize awarded 
by the vice president of the company to the win- 
ning tug-o’-war team and a smaller individual 
cup, awarded by the general manager, was given 
to the winner of the log sawing contest. 

At noon the orchestra, which had been going 
steadily, was given a rest; the picnickers 
retired to shady spots and spread their lunches, 
the athletes, although advised not to, joined the 
chicken devouring contest in anticipation of 
more strenuous exercise later in the afternoon. 

A San Francisco party, headed by Theodore 
Lerch, had not been overlooked and for these 
visitors fried chicken had been prepared, with 
all of the sidelines a hungry man could crave. 

Coffee was served free by the company to 
everyone on the grounds and special drinking 
fountains had been installed at convenient places 
throughout the grove. 

At 2 o’clock the athletic events were called. 
The program had been arranged to give both the 
women and the men a chance to show their abili- 
ties. Probably the most hilarious of the femi- 
nine contests was the baseball throwing feat 
which was finally won by Miss Mabel Prather, 








who would have made Christy Mathewson at the 
height of his career blush with shame. The 
log sawing contest was won by Oswald Pyorre 


when he made a cut of 2 feet 41% inches in 3 








Miss Mabel Prather, champion of the girl base- 
ball stars that participated in an hilarious con- 
test for the women 


minutes 32 seconds; Dan Kukko was second in 
3 minutes 47 seconds. The fat man’s race, al- 
ways one of the main events of the day inasmuch 
as it gives the people an opportunity to laugh 
at and with the executives, was won by Theodore 


The tug-o’-war for the first time was won by Albion 
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Lerch in 12 minutes 3 
yard dash. 

The tug-o’-war, an event which had been car- 
ried away by the Navarro team the first two 
annuals, was won by Albion in the last three 
seconds of a thrilling contest. 

The contests ended shortly before 5 p. m., and 
dancing was resumed until nearly dark when 


seconds. It was a 90- 











Oswald Pyorre, champion of the sawyers, the 
log he sawed through in 3 minutes and 32 
seconds, and the cup he was awarded by the 


general manager 


the Albion celebrators boarded the train to 
return home, victorious with both prize cups, 
their laughs floating backward as ‘‘number 
five’? seemingly impatient, puffed away through 
the redwoods. 


(SEREEABEAEBaBEAEBAAES 


. e o 

Construction of Big Plant Progressing 

Los ANGELES, CaLiIF., Aug. 8.—Work is pro- 
gressing on the big manufacturing plant being 
erected here by the Cadwallader-Gibson Lumber 
Co., capitalized in the Philippine Islands for 
$1,000,000, and the Cadwallader-Gibson Co. 
(Inc.), a California corporation, capitalized for 
$500,000. The improvements on a tract 177x 
750 feet recently purchased from the Union Pa- 
cifie railroad will include an Austin factory 


building, 3-deck dry lumber shed, and a battery, 


of kilns with cooling and storing sheds. The 
factory building is being equipped with all late 
type machinery for manufacturing doors, and 
will have a capacity of 1,000 standard doors a 
day. R. E. Ford, vice president and general 
manager, is superintending the local operations. 
Mr. Ford says that the linking up of northern 
Philippine hardwoods directly with the port of 
Los Angeles and the manufacture here of ma- 
hogany panels, doors and other hardwood com- 
modities, is an important step for Los Angeles 
mits trade relations with the Orient. 


(SE EBBEBBEBBBEAAAAE 


Victoria Assembly Plant Started 

Vancouver, B,. C., Aug. 8.—For a lumber as- 
sembly plant on the Canadian Government docks 
at Ogden Point, Victoria, steel rails and other 
equipment have been delivered. Changes in 
yard trackage, and installation of lumber han- 
dling plant will be carried out by the Canadian 


National Railways, which will operate the plant, 
shipments by rail being concentrated and trans- 
ferred direct to ocean-going steamers. The 
move has been mooted for some years, but was 
slow of realization. The big success of the as- 
sembly plant of the Fraser River Dock & Steve- 
doring Co., at New Westminster, has shown the 
advantages to the export lumber trade for mills 
which have not wharf accommodations for 
deep sea vessels. 


Buys Stock in Hardwood Concern 


MEMPHIS, TENN., Aug. 10.—A large block of 
stock in the Mark H. Brown Lumber Co., with 
general offices in this city, and mills in Lake 
Providence, La., has been sold to the Gayoso 
Lumber Co., of Memphis, according to announce- 
ment made by Mark H. Brown, president. The 
value of the stock purchased was not announced. 


The general offices of the Mark H. Brown 
Lumber Co. will be closed in Memphis on Sept. 
1, 1925, and will be moved to Lake Providence, 
La., where one of the mills is located. Phil 
Haskins, who has been in charge of the Mem- 
phis headquarters, will move to Lake Provi- 
dence, but Mr. Brown will retain his residence 
in Memphis. 

As a result of the purchase of stock of the 
lumber company by the Gayoso Lumber Co., 
Charles and W. A. Ransom, owners of the Gay- 
oso Lumber Co., will become members of the 
board of directors of the Mark H. Brown Lum- 
ber Co. Mr. Brown, however, will continue in 
charge of the company and there will be no 
change in policy. 

Mr. Brown recently consummated a deal with 
the Hyde Lumber Co. for its Louisiana inter- 
ests. The deal involved about $750,000, aeceord- 
ing to the announcement at that time. 


Lower Freight Rates to Texas Ports 


Houston, TEx., Aug. 10.—Lumber will be one 
of the commodities that will profit by lower 
freight rates to Texas ports, the accompanying 
map making clear the territories affected. The 
Houston Chamber of Commerce, together with 
the Beaumont, Port Arthur, Orange and Gal- 
veston chambers, requested the Interstate Com- 
merce Commission to remove the prejudice 
against Texas ports, and the perference for New 
Orleans, by fixing an equitable relationship of 
rates. Texas products could be more cheaply 
shipped to New Orleans than to a Texas port, 
so that a volume of shipping was deflected from 
points in Texas to New Orleans. 

The decision of the commission holds that 
from Texas, Oklahoma and Kansas there should 
be lower rates to points in Texas than apply to 
Louisiana ports, where the mileages are less to 
Texas ports than to New Orleans. This ruling 
applies to lumber, turpentine, rosin, rice, bag- 
ging and ties moving to points in Louisiana 
which lie on the Louisiana side of the half-way 
line. It means much additional business to 
Texas commercial and shipping interests, as 
it will deflect to Texas ports a large tonnage 
now moving to the Louisiana metropolis. 

Lumber is not named among the commodities 
given specific rates, but the reduction on those 
named is intended as a guide in reducing rates 
on all commodities shipped out of Oklahoma, 
Kansas, and Texas. 

The decision means that all of the Texas and 
Oklahoma lines operating between Kansas, Ok- 
lahoma and Texas on the one hand, and Texas 
ports on the other, will enjoy a tremendous in- 
crease in traffic and likewise a substantial in- 
crease in revenue because of the diversion of 
the flow of foreign and coastwise traffic to 
and through the Texas ports, which traffic they 
are entitled to by reason of their geographical 
position, and this will mean the building up 
of the revenue of the Texas and Oklahoma lines 
by reason of the much shorter haul to the 
Texas ports. It sets a precedent for the estab- 
lishment and maintenance of a generally lower 
level of rates in this territory than has hereto- 
fore existed. 

The benefits of the decision to all who reside 
and do business in Texas are such that at the 
mass meeting of the Texas port interests and 
shippers last week arrangements were made to 
employ R. C. Fulbright as special attorney to 
assist the Texas ports in preventing New Or- 
leans from securing a reversal of the decision. 
In sustaining and bringing about the enforce- 
ment of the commission’s order, Texas ports ree- 
ognize this as by far the most important deci- 
sion that has ever been rendered by a rate 
regulating body affecting the welfare of Texas 
ports, and the railroads serving the Texas ports. 

New Orleans opposition and action for a re- 
versal was taken as a challenge to the Texas 
ports, and was met, Friday, July 31, by a mass 
meeting, the outcome of which was a decision 
to: (1) Retain counsel to resist a rehearing 
of the case or any movement aimed at a re- 
versal of the commission’s decision; (2) issue 
a general call for active and militant defense 
of the new rate schedule, appealing to the peo- 
ple of Texas, Oklahoma and Kansas. 

Those meeting in answer to the New Orleans’ 


challenge, declared that ‘‘the interests of the 
individual citizen, as well as all shippers, rail- 
roads, and commercial life are now jeopardized 
by the action of New Orleans and Louisiana 
port organizations.’’ They charged that the 
Louisiana interests, ‘‘not being satisfied with 
the natural territorial advantages, are now seek- 
ing by arbitrary means to force Texas people 
to do business with, and handle their business 
through, New Orleans and via railroads that 
do not operate to observe the Texas ports.’’ 
The Missouri, Kansas & Texas railroad has 
offered unstinted support to the Texas ports in 
the fight, according to a telegram received from 
C. Haile, vice president in charge of traffic. 
The Santa Fe likewise throws support to Texas. 
Texas ports claim that New Orleans fails to 
take into consideration, or to admit when it is 
brought to her attention, that Texas ports now 
have railway, port and steamship facilities suf- 
ficient to handle efficiently and economically all 
business that moves to or from southwestern 
States through Texas ports and on shorter rail 
hauls than if handled through New Orleans. 
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Map showing territories affected by order of 
Interstate Commerce Commission in Docket No. 
12,798. First, west of line ‘‘A’’ rates (export, 
import and coastwise} are to be made lower to 
and from the Texas ports than to and from New 
Orleans etc. Second, east of line ‘‘B,’’ rates 
may be made lower to and from New Orleans 
ete. than to and from the Texas ports. Third, 
in the territory between lines ‘‘ A’’ and ‘‘B,’’ 
rates are to be equalized. The dotted line repre- 
sents added territory in southwestern Louisiana 
given special treatment by the commission 
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Federal Tariff Commission Hearing on Log Import Duty 


SEATTLE, WasH., Aug. 8.—Practically every 
phase of log production in the forests of the 
Pacific Northwest, together with intimate par- 
ticulars of log transportation and sale, and 
lumber manufacture, was brought out at this 
week’s hearing by the Federal Tariff Commis; 
sion of a petition for a 50 percent reduction 
of the import duty of $1 a thousand on saw logs. 

The hearing was conducted by Thomas O. 
Marvin, chairman of the commission, and by 
Dr. A. P. Dennis, vice chairman; the sessions 
were held from Tuesday to Friday, with a night 
session Friday, and were attended by leading 
operators of Washington and Oregon. 

The object was to take testimony to deter- 
mine the costs of log production in the United 
States and the principal competing countries to 
decide whether an import duty is needed to 
equalize such costs—so that the commission 
may make a proper recommendation to the 
President of the United States. Under the 
law, the President is empowered to make a 50 
percent reduction in any import duty, if, in his 
judgment, the downward revision is justified by 
comparisons of production costs. 

The petition for the reduction, which had 
been filed at the instance of J. H. Bloedel, presi- 
dent Bloedel Donovan Lumber Mills, set forth 
these five reasons: 

1. The present duty is not justified, because 
Canadian logs cost more delivered at Puget Sound 
mills than do American logs. 

2. The duty is imposed in retaliation, because 
Canada places an export duty on logs and the effect 
of the import duty is merely to strengthen the Ca- 
nadian embargo on exports. 

3. The Fordney-McCumber: tariff of 1922 tlfat 
imposed the duty on logs admits lumber and shin- 


gles duty free: therefore the American Jumber 
manufacturer should have as free access to the 


same source of raw materials as the Canadian man 
ufacturer possesses. 

4. The high import duty builds up the Cana- 
dian lumber and shingle industry at the expense of 
the American industry. 

5. The timber supply of the United States is 
disappearing, and should be conserved as far as pos- 
sible. The import duty prevents Jumber manufac 
turers from drawing on Canada’s timber supply 
and hastens the cutting of forests on this side of 
the line. 

Lumbermen and Loggers State Their Case 

Under the rules adopted by the commission, 
the lumbermen took the stand at the outset of 
the hearing to make out their case, while the 
loggers were next heard in support of their 
contention that a tariff is necessary to their 
industry. It was shown in a prefatory state- 
ment that the log tariff directly affects only 
the Puget Sound basin and western British Co- 
lumbia, Mr. Bloedel, the first witness, stating 
that log imports are negligible, except through 
the ports of the Sound, and that virtually all 
logs imported come from British Columbia. He 
testified as to comparative production costs; 
labor; stumpage; Crown grants, and interest. 
Replying to a question by Chairman Marvin, 
Mr. Bloedel stated that in his opinion an inter- 
est charge on invested capital would not be a 
proper cost charge, while an interest charge 
on borrowed capital would be. On cross exam- 
ination he expressed the opinion that log prices 
on this side of the line were governed by com- 
petition between Canadian and American lum- 
ber manufacturers rather than competition be- 
tween Canadian and American loggers. 

Ed Cleary, manager of the log buying depart- 
ment Whatcom Falls Lumber Co., Bellingham, 
stated that he had made large purchases of 
logs in Canada. The cedar grown on this side 
of the line, he said, was superior. W. B. Wood, 
assistant general manager E. K. Wood Lumber 
Co., Bellingham, testified as to log purchases in 
Canada, saying prices were about the same, 
notwithstanding the tariff. A. C. Edwards, 
shingle manufacturer, of Everett, Wash., said 
he had used a small quantity of shingle cedar 
from Canada, at prices somewhat lower than 
on the American side. The industry, he said, 
keenly felt Canadian competition. E. F. Blaine, 
Seattle lawyer, interested in the International 
Timber Co., a British Columbia logging enter- 
prise, and also former owner in an American 
logging concern, gave testimony as to compara- 


tive costs, stating that the expense of placing 
the logs in the boom was substantially the same 
whether in Canada or the United States, but that 
the American usually made a greater profit on 
account of superior timber. Clarke V. Savidge, 
State land commissioner, testified briefly. <A 
statement as to the necessity for importations of 
hemlock logs, on account of shortage in supply 
at times, was made by W. W. Keyes, assistant 
manager of the Morrison mill at Anacortes, 
Wash. 


Executive of Door Concern Testifies 


One of the most important witnesses at the 
Wednesday session was W. R. Ripley, treasurer 
Wheeler, Osgood Co., Tacoma, Wash., largest 
manufacturer of doors in the world. He ex- 
plained that the type of log needed in the 
Wheeler, Osgood operation was large, old- 
growth stock, both No. 1 and No. 3, and that at 
times of shortage the company drew some of its 
requirements from British Columbia. He ex- 
plained the necessity for world markets as an 
outlet for a large factory, declaring that unless 
foreign trade was developed, there necessarily 
would be a slowing down in production. ‘‘In 
order to compete,’’ he said, ‘‘we must hold our 
costs in line with competing countries; and the 
duty on logs increases our costs.’? The very 
fact that the Wheeler, Osgood Co. had been able 
to develop its business was proof that the tariff 
was not needed. In the last analysis it was the 
timber owner who benefited by the tariff. Mr. 
Ripley introduced a statement of considerable 
length, after an objection to such testimony, 
entered by counsel for the loggers, had been 
overruled by Chairman Marvin. 

Alex Polson, of the Polson Logging Co., Ho- 
quiam, who has been a logger since 1884, was 
the first witness for the loggers. American 
stumpage at $3, as set forth in a survey for the 
commission, he declared was much too low; that 
the average was close to $5; he denied that there 
had been frequent log shortages, making im- 
portations necessary, and he added that if it had 
not been for the Japanese demand for cedar 
that timber would have been extremely plenti- 
ful; skilled Jabor was required in logging; and 
finally he declared there ought to be a tariff on 
lumber, in order that American labor might be 
benefited. 

Hemlock Operator Cites Experience 

Mark E. Reed, of the Simpson Logging Co., 
and the Phoenix Logging Co., Shelton, showed 
that in seven years his operation had been forced 
by British Columbia competition out of the mar- 
ket at Blaine and Bellingham, and that the 
furthest point north at which he could compete 
was Anacortes. He cited an experience with 
the Anacortes Lumber & Box Co., with which 
concern he had had a contract to supply 2,500,- 
000 feet of hemlock a month at $12, ‘‘at my 
hboom’’—the contract price represented $10 as 
the cost of logging and rafting to tidewater and 
$2 stumpage. But he received notice that 
British Columbia logs were being delivered at 
the mill for $11, all charges paid. His towage 
bill was $1.35, which made his logs stand 
$13.35 at the mill, as compared with $11 for the 
Canadian product. He knew of no other market 
for his surplus hemlock, so he cut his price to 
$10, actual cost, and $1.35 tow-bill—making 
the price $11.35. In order to find an outlet for 
hemlock he had constructed the Reed mill at 
Shelton, a hemlock operation, with a capacity of 
150,000 feet a day. If the duty were removed, 
he said, it would make competition that much 
harder. ‘‘In times of stress,’’? Mr. Reed contin- 
ued, ‘‘we notice competition in particular. 
When a surplus of logs is accumulating, exports 
ean be released through an order in council— 
making a particularly serious situation. As 
soon as a log touches water in British Columbia 
it is very much of a concern to an operator on 
this side of the line. It is a loaded cannon.’’ 

Mr. Reed spoke in highest terms of hemlock as 
a wood, saying that in ten years it would be 
recognized as the equal of fir. But at present it 
was a problem. 

J. E. Frost, manager of the Wallace Falls 


operation, in the course of his testimony, gave 
an instance of a contract to furnish Weyerhaeu- 
ser Mill B at Everett with a large supply of 
logs, but at length his contract was canceled 
because British Columbia logs came in at a much 
cheaper price. He was unwilling to throw the 
input of his operation at a sacrifice price on 
the market. ‘‘The result,’’ he said, ‘‘ was that 
my camps were closed for four months.’’ 


Favors $10 Duty on Lumber 


Another important witness at the session of 
Friday afternoon was Russell Hawkins, of The 
Whitney Company, Garibaldi, Ore., who showed 
that the price of. logs on Puget Sound had a 
far-reaching effect—in fact, coatrolled the price 
of logs and of lumber in Oregon. He declared 
that he was in favor of a $10 duty on lumber, 
in order that wages might be maintained by 
American lumber manufacturers. 

Testimony was given by P. H. Meikeljohn, 
Craig L. Spencer, Hubert Schafer, Paul Webb, 
Kk. B. Chinn and J. B. Swale. 

B. R. Lewis, president Clear Lake Lumber 
Co., with large logging operation and lumber 
mills at Clear Lake, Wash., told of the problems 
of the inland mill, and the adverse effect of a 
tariff on logs. At times, he declared, it was 
‘“disastrous,’’? placing his operation at the 
mercy of a competitor who could take advantage 
of the situation. 

Joseph Irving, of Everett, declared that if 
the duty were removed, the ultimate effect would 
be to force Washington loggers to suspend. 

Counsel for the manufacturers whose petition 
was presented by Mr. Bloedel was E. 8S. McCord, 
and counsel for the loggers was Stephen V, 
Carey, both of Seattle. There were numerous 
good-natured tilts between counsel during the 
progress of the hearing, but a manifest desire 
on the part of both sides to give the commis. 
sioners the benefit of all the information ob- 
tainable. 


British Columbia Against Log Exports 


Vancouver, B. C., Aug. 8.—Timber men in 
British Columbia are following closely the in 
vestigations and representations being made for 
and against the reduction of the United States 
duty on logs to 50 cents a thousand. The com. 
ment is that in Seattle an effort is being made 
to retain the duty—increase it if possible—to 
keep British Columbia logs from going into the 
market in Washington State. 


At the same time the avowed policy of the 
British Columbia Government, which is made 
very effective too, is to keep up the embargo on 
export—there is not an export duty, as some 
of the witnesses at the Seattle inquiry stated. 
It is simply a policy of not allowing logs to be 
exported at all in the unmanufactured state. 
None are shipped without a special permit, un- 
less they are cut on Crown granted land—that 
is, land privately owned. The existing statu- 
tory regulations have also defined very closely 
just what lands are in the class privileged to 
export logs. The claim has always been made 
by officials that only those classes of logs— 
presumably lower grades—which do not find 
ready sale here, or are liable to deteriorate be- 
fore being sold, are permitted to be exported. 

It may be well to recall that the export of 
logs from timber lands controHed by the gov- 
ernment of British Columbia is regulated by an 
export advisory committee, on which officials 
of the forestry service, timbermen and lumber 
manufacturers are represented. Every appli- 
cation for a permit to export comes before this 
committee, and only on its recommendation is 
the desired permit given. 


EMERGENCY FOREST-FIRE CREWS consisting of 
one forest-fire chief, two or three fire foremen, 
one camp superintendent and one cook are 4 
new feature of the Forest Service protective 
organization in the Pacific Northwest. They 


are located at strategic points and direct the 
work on large fires. 
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sug. 19, 20 and 22—TMIllinois Lumber & Material Dealers’ 

“Association, District 9, Aug. 19, Marion; District 
8, Vandalia, Aug. 20; District 3, Aug. 22, Kaskasia 
Hotel, LaSalle. 

ug. 20— Kentucky Retail Lumber Dealers’ 
tion, Frankfort, Ky. Midsummer meeting. 

Aug. 20—Southwestern Ontario Retail Lumber Dealers’ 
Association, West Lorne, Ont. Guests of Seaman 
Kent Co. 

Aug. 22-—East Texas Mill Managers’ Association, Hotel 
Galvez, Galveston, Tex. (Date changed from Aug. 
5.) 

vr, 27—West Coast Lumbermen’s Association, Emer- 
son Hotel, Hoquiam, Wash. 

jug. 28.—Annal golf tournament of West Coast Lum- 
bermen’s Association, Grays Harbor Country Club, 
Hoquiam, Wash. 

Aug. 29—Tri-State Sawmill Managers’ Association, 
Youree Hotel, Shreveport, La. Monthly meeting. 

sept. 9—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Claridge Hotel, Memphis, Tenn. 

Sept. 8—Alabama Mill Managers’ Association, Lock- 
hart, Ala. Monthly meeting. 

Sept. 8—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 

Sept. 10-11—Carolina Retail Lumber Dealers’ Associa- 
tion, Hendersonville, N, ¢ “Vacation convention.’’ 

sept. 11--Indianapolis Lumbermen’s Golf Association, 
Indianapolis Country Club, Indianapolis, Ind. 9 An 
nual fall tournament. 

gept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 

Sept. 16—Plywoud Manufacturers’ Association, 
torium Hotel, Chicago. Quarterly Meeting. 

sept. 19—Pittsburgh Builders’ Exchange, Turner Park, 
Perryville, Pa. Corn roast. 

Sept. 22-24—Southern Logging Association, 
Hotel, New Orleans, La. Annual. 

Sept. 24—New Jersey Lumbermen’s Association, Hotel 
zerkeley-Carteret, Asbury Park, N. J. Fall meeting. 

Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 

Oct, 15-16—-Regional conference on forestry in Indiana, 
Kentucky and Illinois, Madison, Ind. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. v8-31—Pacific Logging Congress, Olympie Hotel, 
Seattle. Wash. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse. N. Y. 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual. 

Noy. 16-17—-Loyal Legion of Loggers & Lumbermen, 
Portland Hotel, Portland, Ore. Semiannual meet 
ing of board of directors. 

Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, Minneapolis, Minn. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 

Feb, 3-5, 1926—-Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 12-14, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An 

nual, 


Associa- 


Audi- 


Roosevelt 


Canada Retailers Set Date 

WINNIPEG, MAN., Aug. 10.—Secretary F. W. 
Ritter, of the Western Retail Lumbermen’s As- 
sociation (Canada), has announced that the 
thirty-fifth annual convention of that associa- 
tion will be held at the Fort Garry Hotel, Win- 
nipeg, on Jan. 27, 28 and 29 next. With the 
dates definitely fixed this far in advance, the 
officers and program committee expect to be 
able to prepare a program for that occasion 
that will excel anything heretofore attempted 
and that will make it worth while for every 
dealer in the territory covered by this associa- 
tion to be present at this annual gathering. 


Midsummer Meeting Postponed 

JACKSONVILLE, FLA., Aug. 10.—The midsum- 
mer meeting of the Georgia-Florida Saw Mill 
Association that was scheduled to be held at 
the Casa Marina Hotel, Jacksonville Beach, 
Fla., has been postponed. Plans are being made 
for a meeting to be held some time in November, 
but the exact date has not yet been fixed. 
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Three District Meetings Scheduled 


Three district meetings of the Illinois Lumber 
& Material Dealers’ Association are scheduled 
or next week, according to announcements 
made by J. F. Bryan, State secretary. 

District 9 will meet Wednesday, Aug. 19, at 
Marion. The meeting will open with a luncheon 
and will be in charge of Rolla M. Treece, chair- 
— of the district. District 8 will gather at 
em Thursday, Aug. 20, at Vandalia. 
“airman Art Risser and Secretary Herb Sonne- 


ms AER EONS ig : 
inn have arranged the meeting. President A. 


. Gauen and other State officers will attend. 


District 3 is scheduled to meet Saturday, Aug. 
22, at the Kaskaskia Hetel, La Salle. State 
Director F. B. Elliott is arranging the meeting, 
which will be presided over by Distriet Chair- 
man Bayne. 
SEALE LAAGEEM: 

Mill Managers Change Meeting Date 

Houston, Tex., Aug. 10.—Secretary George 
R. Christie has sent out notices to the members 
of the East Texas Mill Managers’ Association, 
advising that it has been decided by the presi- 
dent and program committee that Aug. 22 would 
be a better date for the next meeting than Aug. 
15, the date formerly decided upon. The meet- 
ing on Aug. 22 will be held at Hotel Galvez, 
Galveston, Tex., beginning at 11 a. m., Aug. 22. 
R. D. Forbes, director of the United States 
Forest Service at the New Orleans experiment 
station, will address the meeting. 

New Se:cretary of Western Operators 

SEATTLE, WASH., Aug. 8.—Announcement is 
made by the Western Operators’ Association 
that the trustees have unanimously elected 
George B. Sypher as seeretary and general man 





GEORGE B. SYPHER, SEATTLE, WASH. ; 
Secretary and General Manager Western Operators’ 
Association 
ager, to succeed the late John H. McIntosh. It 
is further stated that the affairs of the associa- 
tion are in good condition, with an encouraging 

outlook for continued effectiveness. 

Mr. Sypher was born at Eau Claire, Wis., 
thirty-seven years ago, and was raised in the 
midst of the lumber activities of that region. 
In 1906 he located in Spokane, Wash., where 
he worked first for B. R. Lewis, now of the 
Clear Lake Lumber Co., and later in the logging 
department of the Blackwell Lumber Co. After 
leaving Spokane he worked in Skagit County 
in 1910, and in 1911 located in Montana, gaining 
experience by cruising timber in Washington 
and Idaho. He made his home in Butte from 
1911 to 1918. He was identified with the Mon 
tana Construction & Engineering Co. as _ presi- 
dent, in business construction and general en 
gineering, and was also secretary-treasurer of 
Reynolds & Sypher, real estate dealers. During 
1913-14 he represented Montana in land ex- 
change cruises of the Missoula and Flathead 
national forests, with the Forest Service. 

In 1918 Mr. Sypher enlisted in the aviation 
section of the Signal Corps, United States Army, 
and was commissioned second lieutenant in the 


air service at Columbus, Ohio. He served at 
various flying fields, finally at Vancouver Bar- 
racks, Washington, where he was discharged. 
He served as district manager of the Loyal 
Legion of Loggers & Lumbermen at Seattle, 
and was also connected with the same organiza- 
tion at Portland, over an interval of three years. 
He also logged independently in the Puget Sound 
section. Mr. Sypher has been identified with 
the Associated Industries and the Western 
Operators’ Association since early in 19253. The 
main office of the association in in Seattle, with 
branch offices at Centralia, Wash., Portland, 
and Marshfield, Ore. 

Mr. Sypher is married, and is the father of 
three children. ; 

SeaLL@2424242442484 
Cape Cod Dealers Optimistic 

CENTREVILLE, Mass., Aug. 11.—Nearly all 
the lumber dealers on Cape Cod were represented 
at a recent meeting here in Camp Opeechee of 
the Cape Cod lumbermen. After one of the 
famous Camp Opeechee dinners, the lumbermen 
listened to a very interesting talk on association 
work by Field Secretary B. F. Lippold, of the 
New England Builders’ Supply Association. 
The dealers present agreed with Mr. Lippold 
that the mingling together of men in the same 
lines of business is certain to result in great 
good for the individual. 

Lumber business on Cape Cod was reported to 
be good and dealers expressed the opinion that 
it will so continue throughout the vear. It was 
agreed to hold a summer outing on a date to 
be later decided and to invite the ladies. 

Among those active in the affair were Isaiah 
EK. Howes, Edwin L. Morse, Otto E. Kumpunen 
and Edwin K. Greer, of the Edwin K. Greer 
Lumber Co.; Simon C. Doane, B. R. Bevins, El- 
roy B. Penniman, O. C. Nicherson and Samuel 
F. Irland, of the Nickerson Lumber Co.: R. N. 
Nye, of the Harwick Lumber Co.; M. W. Ham- 
mont and Jehn J. MeDonald, of Griffin Bros.; 
Leo H. Miskell, J. B. Miskell and S. I. Law- 
rence, of the Wood Lumber Co.; Leon W. Hall, 
Leon T. Hall and Benjamin F. Sears, of South 
Dennis; J. C. Bearse, James T. Bradbury, L. B. 
Boston, Frank H. Hinckley, F. Howard Hinek- 
ley and John E. Hinckley, of John Hinckley & 
Son Co. 

ee ene 

Plans for Waste Prevention Contest 

CoLuMBuUs, OHIO, Aug. 10—M. W. Stark, 
head of the American Column & Lumber Co., of 
Columbus, and chairman of the waste prevention 
committee of the National Lumber Manufactur- 
ers’ Association, announces that the preliminary 
work for the next contest is under way. Indi- 
cations point to a larger list of contestants than 
entered last year for the $2,000 in prize money. 
Already several suggestions for waste preven- 
tion have been received and much enthusiasm 
is shown in the contest as it becomes better 
known. The first prize is $1,000 and the second, 
$500. A number of smaller prizes are also 
given. 

'(S@2 2220400200) 
International Aspect Features Outing 

ToRONTO, ONT., Aug. 10.—The combined mid- 
summer outing of the Ontario Retail Lumber 
Dealers’ Association and the Quebee Province 
Retail Lumber Dealers’ Association held at St. 
Catharines, Ont., Aug. 6 to 8, was a great suc- 
cess from both an attendance and friendship 
standpoint. Invitations were extended to Que- 
bee and Ontario wholesalers as well as to the 
retailers of the Northeastern and Ohio associa- 
tions of the United States, and as a result, more 
than two hundred lumbermen and their families 
were present at this international gathering. 

Activities opened Thursday afternoon when 
the lumbermen were taken on a tour of inspee- 
tion to paper plants and a wall board factory 
at St. Catharines. The women and children were 
entertained at afternoon tea at the historie old 
home of Miss Merritt, of St. Catharines. The 
evening event was a splendid banquet given by 
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the Chamber of Commerce and the citizens of 


St. Catharines, at which a number of interest 
ing addresses were given. Chief among the 
speakers was James Lyons, minister of lands 
and forests for Ontario. 

Friday was devoted to an extensive motor 
trip to Fort Mississauga, Niagara-on-the-Lake, 
Queenston Heights, the Chippewa power plant, 
Niagara Glen and Niagara Falls. For many of 
the guests, chiefly those from Quebec, this was 
the first opportunity to see the wonders of 
Niagara. After completing the sight-seeing 
tour the party returned to St. Catharines and 
in the evening a moonlight excursion was taken 
from Port Dalhousie to Niagara-on-the-Lake. 

The program Saturday morning consisted of 
a trip through the new Welland Ship Canal. 
The guests were taken by radial car to Port 
Weller from which point, under the guidance of 
engineers of the canal staff, they were conducted 
in observation cars through the canal as far as 
Thorold. At each giant lock, the details of the 
work were explained to the party by the engi- 
neers. After completing the inspection, the 
party returned to St. Catharines by radial ears. 
The outing was concluded with luncheon Satur- 
day noon at St. Catharines. 

The bringing together of dealers from Quebec 
and Ontario and from the United States, proved 
very successful and hope was expressed that 
similar events would be planned for future 
years. The meeting next year will probably 
be held in Quebee where the outing will consist 
of a trip by steamer from Montreal to Tadusac 
and then up the Saguenay River. 
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Discuss Plans to Enlarge Plywood Use 

LONDON, ENGLAND, Aug. 1.—The leading 
members of the plywood trade in England at 
tended in London the annual meeting of the 
plywood section of the Timber Trade Federation 
of the United Kingdom to discuss the best 
methods of bringing before the British public 
the advantages of plywood, of which the in- 
habitants of the United Kingdom seem to be 
wofully ignorant. Although further discus- 
sion was shelved until the next meeting, concrete 
proposals are to be submitted with the object 
of directing attention to the many uses to which 
the material could be adapted with the object 
of increasing the demand and consumption. 

The Timber Trade Federation is a body that 
protects the interests of the whole of the wood 
trade of the United Kingdom, without in any 
way interfering with the individual ambitions of 
its members or of attempting anything in the 
way of controlling prices. 

Mr. Rutherford, of Venesta (Ltd.), London, 
the chairman, at the outset stated that the 
meeting marked the end of the first period of 
the section’s existence. Prior to its inception 
there was no organization in existence to deal 
with the important questions affecting the in- 
terests of the plywood trade. He believed that 
there had been a feeling among certain members 
that the plywood section was not proceeding 
as rapidly with its work as they would wish. 
Although it might be said that they could not 
‘show a great program of accomplishments, the 
important point which had to be borne in mind 
‘was that the plywood section not only still 
remained in existence, but was extending its 
‘influence in the trade and was increasing its 
membership. 


It so often happened, he continued, that or 
ganizations which commenced with the declaration 
of extensive programs and with the beating of big 
‘drums collapsed at an early stage. The plywood 
section, however, had taken a slower course with 
a result (and he felt all would agree wtih him) 
that the section was constituted on firm and sure 
foundations. Things worth while were only ac- 
‘complished by slow progress rather than by hasty 
arrangement. The large attendance of members 
present that day was an indication of that. 

The outstanding feature of the section’s work 
during the last year had been the formulation of a 
plywood c.i.f. form of contract. There were nu- 
merous other matters to which attention had been 
directed by the section, and the result of action 
taken in regard to them had been of considerable 
benefit to the plywood trade. 


In the course of further observations, the 
chairman stated that during the last few years 
there had been practically no Russian plywood 
trade. In fact, today it was practically non- 
existent, whereas prior to the war it was 
second to none. When the plywood trade from 


Russia became one of the chief features of 
the plywood market in this country there would 
be many new questions which would arise re- 
quiring the careful attention of the section. 

J. W. Goldberg, of Y. Goldberg & Sons, 
(Ltd.), of North London, was elected president 
for the ensuing year, and H. W. Gould, Machin 
& Kingsley (Ltd.), London, vice president. 

The retiring officials are to be banqueted by 
the plywood trade in the autumn. 


Massachusetts Retailers Dine on Shore 


Onset, Mass., Aug. 11.—An_ enthusiastic 
meeting of the Southeastern Massachusetts 
Lumbermen’s Club, featured by an especially 
delightful shore dinner, was enjoyed at Pine 
Tree Inn by some fifty dealers and their execu- 
tives. It was unanimously voted that Secretary 
James Miskell, of New Bedford, and Chairman 
John McDonald, of Onset, had staged one of 
the best meetings this group organization of the 
Northeastern Retail Lumbermen’s Association 
and of the Massachusetts Retail Lumber Deal- 
ers’ Association has yet held. Taunton, Fall 
River and New Bedford were prominently rep- 
resented. 

The two special subjects for consideration 
were returned goods and the establishment of 
a base price for the longer lengths of timber 
and seantling. 

B. H. Howe, of the Acushnet Sawmills (Ine.), 
suggested that something ought to be done to 
place the sale of long dimension upon a differ- 
ent basis. Many times customers order 20- or 
18-foot. items when all they really need is a 
9- or 10-foot piece. A customer has become 
accustomed to the practice of calling for the 


aa 
the recent decisions of the United States gy. 
preme Court in the Cement and Maple Flooring 
cases. The outlook, Mr. Collier declared, was 
never more encouraging for conservative, ¢op. 
structive codperation in placing essential busj. 
ness facts in the hands of business men, thy 
enabling them to guide their business intel]j. 
gently. He also described the activities of dif. 
ferent local groups in reducing credit losses 
through exchange of information and in collect. 
ing past due accounts. He said that now is the 
time for the retailer to concentrate strongly 
upon cleaning up delinquent accounts and ye. 
ducing the amount of money on the books. The 
dealer who does this will always be in a good 
position to take advantage of changing condj- 
tions in the business. 

Cashing In on Selling Opportunities 


Field Secretary Thomas M. McIntosh, of the 
Northeastern association, spoke on ‘‘ How Lum. 
ber Dealers Are Cashing in on Their Selling 
Opportunities.’’? Selling is a purely menta] 
transaction in which price does not mean as 
much as one is sometimes prone to think, Mr, 
MeIntosh stated. Drawing from his experi. 
ences in visiting lumber dealers, he showed how 
local conditions have been taken advantage of 
in selling lumber, and how progressive move- 
ments have been initiated by retailers to the 
profit of the community as well as of them- 
selves. He declared that hardwood floors and 
even houses can often be sold with scarcely a 
thought of price, provided the picture of the 
finished product is kept strongly enough to 
the front and the needs of the prospective cus- 
tomer were taken fully into consideration. The 
lumber dealer must direct a steady selling effort 





IT IS MUCH EASIER— 





To find fault with the help than to give helpful criticism. 

To blame business conditions than to perfect economies. 

To find the mistakes than to provide the remedies. 

To admire the average man after you know him better. 

To demand perfection in the police than to obey the law ourselves. 
To follow the crowd than to think a problem through. 

To get into the newspapers than to get out of trouble. 








longer lengths when they are not needed and 
then cutting them in two on the job. Mr. Howe 
expressed the opinion that this situation can 
most effectively be discouraged by charging a 
higher price for the longer lengths than for the 
shorter items. 

Thomas F. Eagan, of Fall River, concurred 
in the views expressed by Mr. Howe, and so did 
Messrs. Porter of New Bedford, Hinckley, of 
Yarmouthport, and several others. After vari- 
ous aspects of the suggestion had been dis- 
cussed thoroughly a motion was adopted urging 
all members of the Southeastern Massachusetts 
Lumbermen’s Club to establish a base price on 
18-foot stock and to add $1 for each two feet 
or fraction thereof in addition. It was stated 
that while each dealer would, of course, establish 
his own individual base price, this custom when 
inaugurated would fix a definite base price for 
18-foot stock and proportionate advances for 
longer material, something which has not pre- 
vailed in the past. 


Emphasizes Need for Knowing Costs 


Called upon to discuss present business con- 
ditions confronting the lumber retailers, Secre- 
tary-manager Paul 8S. Collier, of the Northeast- 
ern Retail Lumbermen’s Association, cited sta- 
tistics as to volume of building, production of 
lumber and profits made by all branches of the 
industry. He pointed out that overproduction 
among lumber manufacturers had had a bad 
effect upon the retail market and made it more 
difficult for the retail dealer to sell his lumber 
at a profit. Unless a policy of selling at a 
profit is established, Mr. Collier stated, it is 
useless to hope for a good showing at the end 
of the year. He emphasized the need of estab- 


lishing selling policies in accordance with the 
known cost of doing business, which the cost 
accounting bureau of the association is estab- 
lishing for members upon request. 

Mr. Collier also reviewed the significance of 


toward his buying public, Mr. McIntosh said, 
because people are in a constant state of change, 
with a certain proportion of the population 
continually passing out of active life and new 
faces coming into view. 

There followed an interesting discussion of 
the practice of making lump sum quotations as 
against unit price quotations. It was generally 
agreed that this would be an excellent subject 
for discussion at the next meeting of the club, 
and the chairman was instructed to send out an 
advance notice to this effect. 

By unanimous consent it was agreed that 
another meeting will be held in September. 
The committee appointed to take charge of ar- 
rangements includes Harry H. Richards, of Bor 
den & Remington Co., and Thomas F. Eagan, 
of Cook, Borden & Co., both of Fall River. 


(SEG EEE aaa 


National Meeting to Help Retailers 


Four business sessions filled with interesting 
reports and discussions on the vital problems 
confronting the retail lumberman today are 1! 
store for those who attend the ninth annual 
meeting of the National Retail Lumber Deal: 
ers’ Association to be held Oct. 7-9 at the May: 
flower Hotel, Washington, D. C., according t 
an announcement by President Fred L. Lownie. 
The association, realizing the many perplexing 
problems confronting the retailer, is endeavor 
ing to include as many of them as possible 1 
the convention program. 

‘¢‘Putting Our Business on a Sounder 
Basis’’ will be one of the vital subjects which 
will run through all the meetings. Several se 
tions of the country are registering better bus: 
ness conditions and representatives from thes? 
parts of the country will tell of local associa 
tion activities and of the success they are él 
countering along this indispensable line ° 
activity. 

For the first time in the history of the retail 
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jumber business, dealers are taking a really 
gerious interest in the cost of doing business. 
Therefore, reports and testimonies will be had 
from cost study clubs, which are now operating 
in at least six cities, as to the manner in which 
they are coordinating operating and sales ends 
of their business. The entire subject of com- 
parative data and the effect it has on the ef- 
ciency of the retail lumber business will also 
pe fully discussed. ’ 


Several subjects dealing with home building 
and remodeling are also on the program and will 
come under the heading of ‘‘ Progress in Better 
Merchandising.’’ Speculative dwelling con- 
struction, which has caused so many poorly 
built houses and has resulted, in many eases, 
in inadequate returns to the dealer for materials 
furnished, will also be discussed, as will pre- 
pared roofing; hardwood sales, and the com- 
petitive conditions which, in some cases, keep 
the retailer from realizing the profit he should. 

Then the vital question which has come up 
since the last meeting of the association and 
which deserves careful thought and attention, 
although most retailers are opposed to such 
practice, is the advisability of instalment sell- 
ing. This subject will be presented from both 
sides. 

Another subject along an entirely different 
line which shows the progress the retail lumber- 
man is making in efficient practices is that of 
testing lumber for moisture content. Actual 
moisture content tests will be made at the con- 
vention by a lumber dealer who has been doing 
this at his own yard for several years. 


Other important subjects include the develop- 
ment of a model State lien statute, the campaign 
for grade marked lumber, an analysis of prob- 
able car supply this fall and winter, insurance 
service through the National’s inter-insurance 
exchange, and a survey of business conditions 
through reports from convention delegates each 
reporting from a given section of the country. 


But the whole program of the convention is 
not to be taken up with business. The con- 
vention officially closes Friday, Oct. 9, which 
leaves the whole week end for sightseeing 
around Washington. A golf tournament is also 
planned to consume the whole afternoon of the 
final convention day. The official program for 
the convention has not yet been completed. 
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Reducing Costs of Distribution 


SEATTLE, WASH., Aug. 8.—In one of his 
characteristic letters to the membership, Roy A. 
Dailey, manager north Coast district, National 
American Wholesale Lumber Association, dis- 
cusses the subject of ‘‘Reducing Distribution 
Costs,’? this particular letter dealing with ‘‘ The 
Telegraphic Shotgun.’’ In this letter, Mr. Dailey 
Says: 

It has occurred to us that at a time like this, 
when on every side we read and hear so much 
about the elimination of waste all along the road 
from producer to ultimate consumer, the mention 
and analysis of a few concrete items of expense 
that swell the cost of lumber distribution might 
point the way to material reductions in selling 
costs, 

At the outset, let us consider a mighty large 
and important item in the selling costs of every 
horth Coast shipper—telegraphie expense! 

_ One morning recently, I had occasion to visit 
SIX Seattle lumber offices. In each I was shown 
the same “collect wire inquiry” from an eastern 
commission salesman which stated that if the 
recipient desired to sell a car of a certain item 
at a price about $1 a thousand under the market 
price, to “please wire accepting or declining the 
business.” 

A day or two later, visiting with a Portland 
lumberman, I happened to mention this incident. 
The Portland man told me he had received this 
Same wire direct; that a Seattle firm had wired 
asking if he could fill the order; that he had tele- 
phoned them he could not; and furthermore, he 
discovered that five other Portland firms had re- 
oma the same identical wire inquiry. 
—o all the shootin’ about? It was simply 
Fv ortive lumber snowbird s wild shot at sun- 
bag ; wtth his telegraphic shotgun in an effort to 
rs 8 4 small commission on the morrow. He may 
mane been disappointed, but his ammunition cost 

thing, and—well—the law of averages was ad- 
mittedly in his favor. 

Let us figure a little. Wires to and from this 


eastern point cost about $1 each. Let us assume 
that six firms in Seattle and six in Portland an- 
swered those wires. That is $24 or about $1 a 
thousand on the shipment. But that is simply 
figuring on the firms we know received that wire! 
Would we, in such a case, be considered unfair if 
we should presume that say ten additional firms 
in other Coast cities received the same glad tidings 
—collect? That would run up the expense on this 
particular car close to the bootlegger’s necessarily 
high distribution cost. 

Astounding! Yes, yet this nefarious practice has 
been going on for years and we could cite dozens 
of similar cases drawn to our attention simply by 
stumbling on them in our travels around the dis- 
trict because, usually, each recipient fondly be- 
lieves he is the only favored one—and guards the 
information carefully. 

There are two ways to curb these ‘“‘snowbirds” 
who willfully add this tremendous burden to the 
costs of distribution. First, to report them to your 
association and exchange experiences with your fel- 
low members. Second, to make it a rule in your 
office to refuse to pay collect telegrams from any 
but your regular salesmen to whom you may extend 
this privilege. 


Activities of Ohio District Dealers 


AKRON, OHIO, Aug. 10.—John E. Woodruff, 
of the Lyman-Hawkins Lumber Co., past presi- 
dent of the Akron Builders’ Exchange, was 
elected president of District No. 18 of the Ohio 
Association of Retail Lumber Dealers, at the 
annual meeting held recently at the Silver Lake 
Country Club. Joseph V. O’Connor, of the 
O’Connor Lumber Co., Cuyahoga Falls, was 
elected vice president, and Mark Hudson, of 
the Hudson Lumber Co., Kenmore, became sec- 
retary-treasurer. District No. 18 ineludes lum- 
ber dealers in Portage and Summit counties. 

Approximately one thousand lumber dealers 
and their families from Districts 14 and 16 at- 
tended the annual outing held at Tuscora Park, 
New Philadelphia, Ohio, recently. The local 
Elks band, furnished music throughout the day. 
The Distriet No. 14 indoor baseball team regis- 
tered an 8 to 0 victory over the team from Dis- 
trict No. 16. The association furnished free 
ice cream, lemonade and coffee. All lumber 
companies closed their yards for the outing. 


Grade Marking Campaign in Ohio and Indiana 


Principle Endorsed by Retailers 

YOUNGSTOWN, OHIO, Aug. 10.—Approximate- 
ly fifty representatives of the lumber and build- 
ing interests of District No. 17, Ohio Associa- 
tion of Retail Lumber Dealers, which includes 
Youngstown, Warren, Niles, Girard, Columbi- 
ana, Kast Palestine, Canfield and Newton Falls, 
met at dinner at the Mahoning Valley Country 
Club last Thursday to discuss the movement 
for grade marking and standardization of lum- 
ber as recommended by Secretary of Commerce 
Herbert Hoover. The dinner was held under 
the joint auspices of the Ohio retail lumber deal- 
ers of District No. 17 and the Southern Pine 
Association. 

Fred H. Alexander, chairman of District No. 
17, presided as toastmaster. The principal ad- 
dress of the evening was given by F. V. Dun- 
ham, field representative of the Southern Pine 
Association, who told the history of the grade 
marking movement and the effect it will have 
on the merchandising of lumber. He pointed 
out that 85 pereent of the lumber marketed in 
northern Europe is gradé marked and that this 
practice has been in foree for over fifty years. 
He also said that the efforts of the mills and 
the Southern Pine Association in this country 
were but an opening wedge and that it was his 
belief that the practice would become general 
within the next few vears. 

Several lumbermen, building contractors and 
architects then spoke briefly on grade marking 
and standardization, after which the meeting 
was thrown open for discussion. The movement 
met with the hearty approval of all present 
but there was some criticism about the dimen- 
sion widths established. Practically all the 
dealers protested against 1°%-inch and stated 
a preference for 1%-inch stock. Claim was 
made that Douglas fir dimension was coming in 
dressed to 1,%-inch and that when this was 
shipped green it would shrink in transit or yard 
to 114-inech and was difficult to sell. 


Ohio Dealers Support Movement 


CANTON, Onto, Aug. 11.—The grade marking 
and standardization campaign, recently put into 
effect by the Southern Pine Association, was 
given another boost at a dinner at the Y. M. C. 
A. this evening given jointly by District No. 16 
of the Ohio Association of Retail Lumber Deal- 
ers and the Southern Pine Association. Over 
fifty representatives of the leading lumber and 
building interests of Canton and vicinity were 
present, and expressed approval of the move- 
ment in the following resolution, which was 
unanimously passed : 

That the movement for grade marked lumber is 
in the interest of the general public, as well as 
that of the lumber industry and trade; that the 
practice, as inaugurated by the Southern Pine As 
sociation, is a long stride forward in better busi- 
ness practices in that it transforms lumber from 
a mere commodity, known as “boards,” to a defi- 
nitely identified product of quality. 


O. H. Bachtel, chairman of District No. 16 of 
the Ohio association, presided as toastmaster. 


F. V. Dunham, of the Southern Pine Asso- 
ciation, outlined the history of the grade mark- 
ing movement and the purpose which it is hoped 
to accomplish through this method of identify- 
ing the quality of lumber. Continuing, Mr. 
Dunham said: 


Grade marking of lumber affords direct benefits 
and protection to lumber manufacturers and dis- 
tributers as well as the consuming public. It im- 
proves the manufacture of lumber at the mills, in- 
sures more careful grading and increases efficiency 
in handling, besides preserving the integrity of the 
producers’ grade, clear through from the mill to 
the consumer. Distributers will be benefited in the 
protection it affords them against unfair tactics 
and the competition that is involved in the manipu- 
lation of grades, and which takes advantage of the 
lumber-using public’s ignorance of grades. 

Users of lumber—the public——will have the as- 
surance, when they buy grade marked lumber, that 
they are receiving the quality of material they pay 
for and desire for building purposes. ‘They also 
will be able to utilize the lower grades, where such 
material will best serve the purpose, and they will 
save money in having correct grades used in their 
construction. work. 

Architects and engineers will be relieved of much 
worry and trouble in ascertaining that the proper 
grade of lumber and timber is being used in their 
clients’ buildings when they ean secure properly 
grade marked material. They can feel assured that 
the quality of lumber they call for in their speci- 
fications is used in the building job, and grade 
marking will make for more economical building. 

Contractors will be relieved of unfair competition 
from builders who make a contract to build a 
structure, using specified grades of lumber, but 
who, owing to the owner's lack of information as to 
grades, substitute a lower quality of lumber. 

Bankers, mortgage companies, and building and 
loan associations, will have assurance that their 
security is sound and worthy when grade marked 
lumber is used in the structures upon which they 
lend money, for they will know that the value of 
the material used in the building is as represented. 


Following Mr. Dunham’s talk, the meeting 
was thrown open to general discussion, the tenor 
of which was expressed in the resolution men- 
tioned above. 


(2a aaa aeaeaaa 
To Further Campaign in Indiana 

SouTH BEND, INpD., Aug. 10.—Under the joint 
auspices of the local lumber dealers and the 
Southern Pine Association, with the codpera- 
tion of the Retail Lumber Dealers’ Association 
of Indiana, a meeting will be held in this city 
Aug. 19 for the purpose of furthering the 
nation-wide movement for standardized and 
grade marked lumber, as recommended by Sec- 
retary of Commerce Hoover and the National 
Standardization Conference. The State and 
city associations of retail lumbermen are being 
assisted by the Southern Pine Association in 
the campaign to establish Secretary Hoover’s 
program for standardization and grade marking 
of lumber in the State’s principal markets, and 
L. E. Sigur, of New Orleans, La., will represent 
the pine association at this meeting, which will 
be participated in by leading local lumbermen, 
publie officials, architects, engineers, contrac- 
tors, builders, realtors, building and loan asso- 
ciation officials and others identified with build- 
ing in each community. Dates for gatherings 
in other Indiana cities will be announced as 
plans for extension of the campaign are devel- 
oped. 
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Hardwood Clubs Discuss Prevention of Stain in Gun 


[Special telegram to AMERICAN LUMBERMAN] 

SHREVEPORT, La., Aug. 12.—Utilization of 
large sections of cut-over hardwood Jand in 
Louisiana for the raising of fur-bearing ani- 
mals for commercial use, was recommended to 
the joint quarterly meeting of the Southwestern 
Hardwood Manufacturers’ Club and the West 
Side Hardwood Club, in session here today, by 
J.C. Brady, of the Delaware Fur & Trading Co., 
of New Orleans. Mr. Brady believes this use 
will solve the problem of utilization of cut-over 
hardwood land in this State, which already pro 
duces more fur annually than any State in the 
Union, he declared. The commercial breeding 
of muskrats was one of the projects named that 
can be successfully accomplished on the cut 
over lands. No action was taken by the lumber 
men. The matter will be taken up with them 
as individuals by Mr. Brady’s firm, he stated. 

Two propositions were submitted for the 
consideration of the hardwood men. The first 
proposal was that the hardwood men furnish 
the land, finance the project, which will cost 
about five cents an acre the first year and half 
that the next year, and the fur company will 
furnish the legal advice and protection, the land 
owners to get 75 percent of the proceeds and 
the fur company 25 percent. The second pro- 
posal was that the fur company pay all expenses 
and the gross receipts be divided with the land 
owners. 


Report on Prevention of Stain 


The major part of the morning session was 
devoted to a report of the survey to date on the 
prevention of stain in gum made by the Forest 
Products Laboratory under direction of A. C. 
Knauss. The best way to avoid blue stain and 
decay in gum logs is to get them into the mill 
within « short time after felling, Mr. Knauss 
stated. Another way to prevent stain is to keep 
the logs stored in water. He continued: 


As the most promising method of reducing stain 
in the logs that must be stored, we developed and 
prepared three mixtures for treating the ends of 
the logs. The first mixture consisted of one part 
cresylic acid and ten parts kerosene; the second 
consisted of one part cresylic acid and ten parts 
hardened glosser, which contained 60 percent rosin, 
and the third contained one part cresylie acid and 
ten parts hardened glosser which contained asbes- 
tine and barytes as fillers to give it body. Logs 
thus treated showed by far the best results. 

The results of the tests on treating gum logs 

with chemicals indicate that this method of pre- 
venting stain can profitably be used where logs 
must be held in storage. However, treatment of 
the sides of the logs will be necessary as well as 
of the ends. 
_ Further tests should also be made on end rack- 
ing to determine the actual drying rates obtained 
in end racking for various periods and the amount 
of degrade resulting from each. 

Experiments on steaming sap gum lumber should 
be made to determine the following: Temperature 
and length of time required for obtaining the de- 
sirable pinkish color; maximum steaming tempera- 
tures which can be used without damage to the red 
gum in the sap boards; drying obtained by differ- 
ent temperatures and periods of steaming; desira- 
bility of giving lumber preliminary kiln drying 
treatment before air drying ; minimum degrade pos- 
sible with steamed stock. 

Tests have not yet been made on the amount of 
degrade occurring in kiln drying air dried gum 
lumber, Experimental runs should be made to de- 
termine the extent of the degrade and methods for 
reducing it to a minimum. 


Laboratory Experiments to Be Continued 


A roundtable discussion followed this report, 
and it was decided that the experiments being 
conducted in the Southwest by the Forest Prod- 
ucts Laboratory be continued along the lines 
set forth in the report of Mr. Knauss and 
the recommendations of a committee on gum 
study. It was also agreed that the experiments 
hereafter will be made at only one mill, that of 
Hillyer-Deutsch-Edwards (Ine.) at Oakdale, 
La. The report recommending that the experi- 
ments be continued at Oakdale was submitted 
by a committee consisting of C. H. Sherrill, W. 
J. Stebbins and W. B. Morgan. The hope was 
expressed in the report that a laboratory be 
established in the South. : 

Following the address by Mr. Brady and 
a talk by John R. Thistlethwaite, of Opelousas, 
La., vice president National Hardwood Lumber 
Association, the lumbermen adjourned to the 


Youree Hotel roof for luncheon, being the guests 
of the Peavy-Byrnes Lumber Co. and Sales 
Manager O. N. Cloud, of that company. 


Aids to Reforestation 


During the afternoon, Mr. Thistlethwaite 
spoke on reforestation. ‘It is hard,’’ he de- 
clared, ‘‘to outline and define the methods of 
reforestation because we sre hewing to new 
lines.’’ He pointed out that his own company 
in several thousand acres of plats of reforested 
land has obtained 300 board feet annually an 
acre, or at the rate of 9,000 feet an acre for a 
30-year period. He urged the manufacturers 
to investigate their own tracts and see how fast 
the trees are growing by checking the rings at 
the mill. He said that his company is finding 
some trees 35 inches in diameter which are only 
$5 years old. Neighbors are glad to codperate 
with lumbermen in keeping out fires and aiding 
reforestation, he said. 

H. B. Johnston, of the Mansfield Hardwood 
Lumber Co., speaking on export conditions in 
hardwood, declared the trade is being injured 
by large consignments to Europe. These con- 
signments in recent months have been tremen- 
dous, he declared. 

R. R. MeIntyre, of J. F. MeIntyre & Sons, 
Pine Bluff, Ark., said he found an increase in 
demand on his company and that during the 


last week many customers have sent in jp. 
quiries. The demand for oak is also improving, 
he declared. 

J. M. Pritchard, secretary-manager of the 
Hardwood Manufacturers’ Institute, spoke oy 
the statistical work of the institute. 


Data on Dry and Green Stocks 
Reports submitted at the meeting showed that 


25 mills reporting have 78,250,000 feet of dry 
stocks, or an average of 3,250,000 feet eal), 
Green stocks reported totaled 94,750,000 feet, 
Orders on hand at 24 mills reporting were 28. 
500,000 feet, or an average of 1,250,000 feet 
each. Orders on hand were approximately 33 
percent of the dry stocks. Fourteen of the 24 
mills reporting are operating on a normal basis, 
it was shown. 

The program was concluded by an address 
by O. N. Cloud, of the Peavy-Byrnes Lumber 
Co., on the outlook for the lumber industry, He 
said his company is conservatively optimistic. 
The outlook for the fall trade is all that ean 
be hoped for under the circumstances, he said, 
The outlook on the whole is optimistic. He de. 
elared that certain social conditions are affect- 
ing the business conditions of the nation, which 
he said are not altogether wholesome nor sound. 
He said there is a great demand for moral 
leadership in business. The South is in for a 
great era of development, he predicted. 


Florida Millwork Association Quarterly 


DAYTONA BEACH, Fua., Aug. 10.—One of the 
most interesting meetings in the history of the 
Florida Lumber & Millwork Association was 
held Jast Thursday at the Clarendon Hotel here. 
Eighteen new members were voted into the 
association—twelve active and six associate— 
making the total membership 195. It was de- 
cided to appoint a field secretary to assist See- 
retary Wand. 

President Joe M. McCormick, of Orlando, 
gave a most instructive address, the keynote of 
which was the necessity of codperation in asso- 
ciation work, and the importance of meeting 
together in the different districts as often as 
possible. 

Two amendments to the bylaws were adopted, 
Article 4 on membership was amended to read 
as follows: 

Membership shall be active and associate. Act- 
ive members shall consist of any retail millwork 
manufacturers and retail lumber yards. Holding or 
owning companies having two or more yards, which 
may be designated as line vards, may hold one act- 
ive membership for the holding company, but the 
individual yards composing the units of a line-vard 
system shall be eligible to membership on the same 
basis as independent yards. 

Article 5 on officers and directors was amend- 
ed to read: 

The president, vice president and treasurer and 
the National director from Florida and the first 
past president shall be ex-officio members of the 
board of directors. 

Thomas B. Douglas, of the Portland Cement 
Association, gave an instructive and helpful 
talk on cement stucco and its uses and applica- 
tion. 

Resolutions Adopted 


The following resolutions were submitted by 
the resolutions committee and accepted by the 
membership: 


Resolved, That the Florida Lumber & Millwork 
Association heartily endorse the advertising cam- 
paign as adopted by the Florida Dense Longleaf 
Pine Manufacturers. 

Resolved, That the Florida Lumber & Millwork 
Association reaflirm its position in the matter of 
ethical distribution by readopting the principle of 
“100 percent distribution through the retail dealer,” 
and that the association does not believe the theory 
of direct quotations from mills to consumers. in- 
cluding a commission for the dealer, is 100 percent 
distribution through the retail dealer. 

WHEREAS, In the death of Parker A. Henderson, 
of Miami, this association has lost one of the ablest 
of its active members, the community which he 
served has lost one of its foremost citizens, and his 
family is deprived of an affectionate husband and 
father; therefore, be it 

Resolred, That this association go on record as 
mourning his departure, and that this resolution 


be spread on the minutes and that copies be mailed 
to his family and his firm. 

WHEREAS, The Burton-Swartz Cypress Co. and 
the Brooks-Seanlon Corporation have so kindly ex- 
tended the members of this association an invita- 
tion to make a trip to Cuba as their guests; 

Resolved, That we do hereby most gratefully ac- 
cept their kind invitation and that the secretary 
communicate with them expressing our thanks and 
if possibly arrange the trip to follow immediately 
the Miami meeting. 

‘‘Why the Dealer Should Quote f. 0. b. 
Carload Prices to Contractors’? was the subject 
of an interesting and instructive address by L. 
F. Collier, of the East Coast Lumber & Supply 
Co.,” Ft. Pieree, Fla. 

C. C. Jones, of the Jones Lumber Co., Jack 
sonville, spoke briefly on ‘‘Some Problems Be 
tween Dealers and Contractors,’? and J. B. 
Moore, cost accountant for the association, gave 
some interesting figures showing the reduction 
of handling costs at the yards that have in 
stalled the uniform cost system. 

H. P. Blanke, of the Millwork Cost Bureau, 
Chicago, spoke on ‘‘Cost Figures on Millwork 
Plants.’’ A number of the members testified as 
to the beneficial results gained by their em 
ployees from the course of study prescribed by 
the Millwork Cost Bureau. 

Miami was selected for the November meet 
ing, and the invitation of Guy Stoms, of Miami, 
on behalf of the Miami lumber dealers, was 
accepted. The members will probably go ts 
Cuba after the meeting at the invitation of the 
Burton-Swartz Cypress Co. and the Brooks 
Scanlon Corporation. 


. 2 
Lumbermen Organize New Business 

Hoveutox, Micu., Aug. 12.—Edward A. 
Hamar, for the last ten years general manager 
of the Armstrong-Thielman Lumber (o., ani 
Albert W. Quandt, general manager of the Wor 
cester Lumber Co., Chassell, Mich., have orga” 
ized the Hamar-Quandt Co., and have purchased 
the stock of material and good will of the James 
Pryor & Son Lumber Co., at this place. The 
new firm will conduct a general building mate- 
rial business. Mr. Hamar will act as general 
manager of the new business, while Mr. Quandt 
will retain his other business connections. 

Mr. Hamar is a former president of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association, is now president of the Upper 
Peninsula Development Bureau, and is a mem 
ber of the United States advisory board for 
standardization of Jumber grades. Mr. Quandt 
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js a past president of the Cloverland Retail 
Lumberman’s Club and has had experience in 
sawmill, planing mill and sash and door factory 
work. 


Date Set for Fall Golf Tournament 


INDIANAPOLIS, IND., Aug. 10.—O. S. Hixon, 
secretary-treasurer of the Indianapolis Lumber- 
men’s Golf Association, is sending out notices 
to the membership, advising that the annual 
fall tournament will be held at the Indianapolis 
Country Club on Friday, Sept. 11. Mr. Hixon 
said this notice is being sent out in advance in 
order that all lumbermen golfers may reserve 
that date for a day of pastime and enjoyment. 


Move General Sales Offices 


MINNEAPOLIS, MINN., Aug. 11.—Increasing 
importance of Minneapolis as a center for lum- 
ber sales was indicated in announcement here 
that the Winton Lumber Co., operator of five 
large lumber mills, had coordinated the general 
sales offices for American territory in the Min- 
neapolis headquarters. 

At the same time, announcement was made 
that the Hales Lumber 
Co., manufacturer and . ee 
wholesaler of northern | 
hardwood, hemlock and 
pine, had removed its 
headquarters 
offices from Fifield, 





P. M. LACHMUND., 
Minneapolis, Minn. ; 
In Charge of Sales 
Winton Lumber Co. 





Wis., to Minneapolis, 
where it could be in 
closer touch with users 


of its factory stock, in 
which the company spe- 
cializes. The company 


operates a mill near 
Fifield. 
The sales offices of 


the Winton Lumber Co. 
are in charge of P. M. 
Lachmund, formerly in 
charge of the sales of Idaho white pine for 
the Winton company at Gibbs, Idaho. 

Mr. Lachmund has brought to the Minne- 
apolis offices with him part of the sales staff 
from Gibbs. The Gibbs offices are to be main- 
tained as western sales offices, under the Minne- 
apolis headquarters offices. 

The Winton Lumber Co. manufactures white 
pine at three Idaho mills, at Gibbs, Rose Lake 
and St. Joe. It manufactures Engelmann 
spruce at Giscome, B. C., and white spruce at 
The Pas, Man. The Minneapolis general sales 
offices are to handle the sales in the United 
States for the latter two mills and all sales of 
the Idaho mills. 

‘We have codrdinated the sales organiza- 
tion in Minneapolis because this city is a 
geographical center,’? Mr. Laechmund = said. 
‘Our sales are increasing in the East and in 
Minneapolis we are closer to our trade.’? 

Mr. Lachmund began his lumber career when 





a boy with C. Lamb & Son at Clinton, Iowa, 
serving in a minor clerical job. Later he came 
to Minneapolis and was affiliated with the L. 
Lamb Lumber Co., which operated a system of 
retail yards. Serving first in a clerical capacity, 
he later was sent to North Dakota points to 
take charge of retail yards. He went west in 
1901 and was connected with the sales depart- 
ment of the Lamb-Davis Lumber Co., Leaven- 
worth, Wash. He remained there four years and 
in 1906 became connected with the Potlatch 
Lumber Co., Potlatch, Idaho, as sales manager. 
In that capacity he served until 1923. In 
January, 1924, he dffiliated with the Winton 
Lumber Co. 


+ . . e e 

Buys Mississippi Plant and Timber 

JACKSON, Miss., Aug. 11—J. Trigg Wood, 
president W. C. Wood Lumber Co., of Collins, 
Miss., announces the purchase of the plant of 
the Gulledge Lumber Co., at Mendenhall, Miss., 
and a large tract of fine longleaf timber in 
Simpson County within easy reach of the 
Gulledge plant. It is understood the deal in- 
volved around $600,000 for plant and timber. 
The W. C. Wood Lumber Co. is closing its plant 
at Collins, Miss., after a long and successful 
run, beginning in the very first years of this 
century. It was one of the pioneer manufac- 
turers of this section of the State and is well 
and favorably known in the industry. Within 
a short time all of the employees will have 
moved to Mendenhall and it is understood that 
the Mendenhall plant will be operating at full 
capacity by Sept. 1. 

The Gulledge Lumber Co. a short time ago 
closed its operation, having exhausted its tim- 
ber supply. 

It is understood that the W. C. Wood Lum- 
ber Co. will still retain its identity at Collins, 
Miss., with the operation of a retail lumber 
yard to supply that community with building 
materials. Resumption of operations at Men- 
denhall brings new life to that community and 
citizens are whole-heartedly welcoming the 
Wood organization to their midst. 


Elected Secretary of West Side Club 


PINE Buurr, ArK., Aug. 10.—O. 8S. Robinson, 
who has for several years been sales manager 
for the J. C. Love Lumber Co., has been elected 
secretary of the West Side Hardwood Club, 
succeeding J. C. Love. Mr. Robinson will con- 
tinue to look after the interests of the J. C. 
Love company in Arkansas until the return of 
Mr. Love from Georgia in September. 

The West Side Hardwood Club, which has 
been organized about a year, is composed of 


about thirty hardwood milis in _ southeast 
Arkansas and northern Louisiana. Meetings 


are held in Pine Bluff on the third Wednesday 
of each month except every third month, when 
quarterly meetings are held jointly with the 
Southwestern Hardwood Manufacturers’ Club, 
of New Orleans, at Shreveport, La. 


Entertains Employees at Country Home 
PirTspurGH, Pa., Aug. 11.—F. R. Babcock, of 
the Babeock Lumber Co., entertained the office 
force of that firm last Saturday afternoon at 
his country estate, Chestnut Ifill, 
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The Indiana Flooring Co.’s baseball team at Coal Grove, 
Ohio, is composed entirely of employees at the company’s 


Coal Grove plant. 
fourteen games in the Ohio River district, and 
only one 
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During this season the team played 


near Valencia, Butler County. There 
were about forty-five present, includ 
ing the wives and friends of some of 
the employees. The afternoon was 
spent in social diversions, games and 
swimming contests, Mr. Babcock 
having built on his estate this sum- 
mer a fine new swimming pool. <A 
shore dinner was served on the lawn 
at 6 o’clock, consisting of fish, crabs, 
clams, and other sea foods, which the 
host had received direct from Boston. 
After dinner there was dancing, for 
which musie was rendered by Ni 
rella’s orchestra, composed of mu 
-sicians from the Pittsburgh Munice- 








ipal Band. At a late hour, the 
party motored back to the city, 
has lost all declaring it to have been a de- 


lightful occasion. 


Good for 100 years’ 
hard usage. . 










NOW FLOORED 
WITH MAPLE 


Thousands of feet 
constant trucking 
tered the original 
wood flooring in 
modern _ hospital. 


and 
splin- 


main corridor, 2200 ft. 
long and 9 ft. wide, is 


now floored with maple, 
laid at an angle over the 
old floor. 











The finished floor, Michigan hard maple 


Why Maple Flooring ‘3:3? Factory Flooring 


(1) Made from Michigan hard maple lumber. 
(2) Thoroughly kiln-dried to prevent shrinkage. 
(3) Accurately dressed and matched, so all edges 
come together, fitting perfectly. 
(4) Guaranteed for grade in accordance with Maple 
Flvuoring Manufacturers’ Association rules, 
Write, or wire’ our expense, for prices 
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CHICAGO Telephone Boulevard 0636 


1052 Princeton Ave., 
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RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 























0 TIMBER ESTIMATORS O 
Jasper Lemieux 


TIMBER Frederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1078 Phone Main 2479, NEW ORLEANS 














JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 


Maine 





Largest Cruising House in America 








The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St., CHICAGO 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the iollowing woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN, = T ymber Co. 


WIS. 


Try 
Us 

















A Brand to 


Tie te 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 






Members of 
Maple Flooring 
Manofacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage|] 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 
















The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWO 


OD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 











VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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NECROLOGICAL RECORD OF THE WEEK 








FRANK THAYER WHITED 


An illness of just a little more than three 
weeks’ duration, beginning July 17, when he 
was stricken while on a business trip to Mon- 
roe, La., resulted in the death of Frank Thayer 
Whited, prominent Louisiana lumberman, at 
his home in Shreveport, La., on Sunday night, 
Aug. 9. Mr. Whited was 65 years old and an 
outstanding leader in the industry, commerce, 
finance, and civic, edueational and religious af- 
fairs of the Shreveport section, the lumber in 
dustry receiving his major attention. 

When Mr. Whited first became ill, his condi- 
tion was not considered very serious. He re- 
turned to Shreveport and was for several days 
confined to his bed, but rallied and was again 
able to go to the office. But a relapse followed 
and his condition became so serious by Thursday 
night that little or no hope was entertained for 
his recovery. The end came early Sunday eve- 
ning. 

Funeral services were held from the family 
home in Shreveport on Monday afternoon, con- 
ducted by Dr. Robert E. Goodrich, pastor of 
the First Methodist Church, of which Mr. 
Whited was an officer and valued worker, as 
well as liberal supporter. Dr. George S. Sex- 
ton, president of Centenary College, to which 
Mr. Whited was also a generous donor, assisted. 
Interment was made in the Forest Park Ceme- 
tery. Active pallbearers, who were all busi- 
ness associates of the deceased were: A. J. 
Molt, D. M. Clowney, 8. H. Dowell, W. B. Few, 
J. L. Avery, W. R. McCrocklin, F. W. Scott, 
J. L. Keenan, R. G. Triplett, F. L. Wisdom, 
C. S. Williams, J. F. Hawthorne, F. L. Garza 
and C, C. Hattaway. The honorary pallbearers 
were the members of the board of stewards of 
the First Methodist Chureh and included many 
of the most prominent lumbermen, financiers 
and other business men of Shreveport. 

Frank Thayer Whited was born in Terre 
Haute, Ind., May 4, 1860. He was four years 
old when his family moved to Louisiana and he 
had made that State his home ever since except 
while attending school in Indianapolis. Mr. 
Whited received his early education from the 
country schools near New Orleans, going to 
Indianapolis to complete his training. In 1874 
Mr. Whited entered the employ of the Vicks- 
burg, Shreveport & Pacific Railway Co. as tele- 
graph operator and station agent, remaining in 
that capacity until 1881 when he operated a 
general store at Mill Haven, La. In 1881 Mr. 
Whited was married to Mrs. Katie Bowman 
Gordon. They moved to Shreveport in 1887. 
Mrs. Whited died in 1922 and Mr. Whited about 
a year ago married Miss Pauline E. Rodgers, 
of Little Rock, Ark., who survives him. 

Mr. Whited entered the lumber business in 
1890 in partnership with H. H. Wheless start- 
ing with a lumber yard and planing mill at 
Shreveport, buying lumber from the small mills 
and remanufacturing it. In 1894 Whited & 
Wheless (Ine.) built a sawmill at Alden Ridge 
and continued to operate it until November, 
1908, when the concern was merged with the 
Frost-Johnson Lumber Co., of which Mr. 
Whited became vice president and director. He 
had been previously associated with the Frost 
interests, particularly with the Black Lake Lum- 
ber Co., the Montrose Lumber Co., and the 
Frost-Trigg Lumber Co. He was first vice pres- 
ident of the Frost Lumber Industries (Inc.), 
recently organized to succeed the Frost-Johnson 
Lumber Co., and was a director of the Union 
Sawmill Co., first vice president and director 
of the Arkansas & Louisiana Railway Co., and 
held many other directorships in railway, bank- 
ing, power and other industrial and financial 
concerns. He was also treasurer and director 
of the Perfection Oak Flooring Co., and diree- 
tor of the Shreveport Long Leaf Lumber Co. 

Mr. Whited was active in all association and 
civic activities of Shreveport, was a member and 
former president of the Chamber of Commerce 
of Shreveport and a member of the Chamber 
of Commerce of the United States. He was a 


32nd degree Mason, Knight Templar and a 
Shriner. He was also a member of various 
sports and recreational clubs and was former 
president of the Shreveport Country Club. He 
was one of the most liberal contributors to al] 
benevolent enterprises and to all the important 
civie and educational movements. He was a 
man of great tact and kindliness, of a pleasing 
personality, and possessed a large circle of 
loyal and devoted friends among both business 
associates and social acquaintances. The city 
in which he had made his home for so many 
years will feel his death as a very great loss, 
He was a man whose place in the community 
can searcely be filled. Among the monuments 
to his memory there stands in the city of Rus. 
ton, La., an orphanage which he built and do- 
nated to the Louisiana Methodists, and most of 
the philanthropical institutions in Shreveport 
owe a great deal of their welfare to his personal 
interest. 

Mr. Whited’s genial disposition, his unas- 
suming regard for the welfare of others and 
his unfailing courtesy endeared him to all with 
whom he came in contact and to those closely 
associated with him he was more than a_busi- 
ness associate—he was a companion and a 
friend. 

Besides his widow, Mr. Whited is survived 
by one brother, A. H. Whited, of Houston, 














THE LATE FRANK THAYER WHITED 


Texas, three sons: H. W. Whited, of Nacog- 
doches, Texas; Frank T. Whited, jr., of Shreve: 
port, and S. J. B. Whited, also of Shreveport; 
two daughters: Mrs. J. B. Greer and Mrs. PD. 
C. Scarborough, both of Shreveport, one step- 
daughter, Mrs. J. H. Adger, of Broadmoor, 
and a number of grandchildren. 


PHILONES M. PARKER, 62 years oid, for 15 
years an outstanding Minneapolis lumbermati, 
died Thursday, Aug. 6, at Northwestern hospital, 
Minneapolis, Minn., following a stroke of paraly- 
sis suffered a week previously at the Lumber 
Exchange building in that city. Mr. Parker was 
born at Wonewoc, Wis., and when 16 years old 
had his first experience in the lumber business. 
He was manager of the Rice Lake Lumber Co 
at Rice Lake, Wis., for several years in his early 
career. In 1910 he and C. L. Kellogg moved to 
Minneapolis and incorporated the Parker-Kellogs 
Lumber Co. The next step in the organization 
was affiliation with the N. C. Bennett Lumber 
Co. and the new company became known as the 
Parker-Bennett-Kellogg Co. With the subse- 
quent withdrawal of Mr. Kellogg, the firm name 
became Parker-Bennett Co. Early in 1925, Mr. 
Parker withdrew and organized his own com- 
pany, as the P. M. Parker Lumber Co. Offices 
were established at the Minneapolis Lumber Ex- 
change. The company’s mills in northern Minne- 
sota manufacture pine and hardwood lumber. 
Mr. Parker at one time was president of the 
Northwestern Hardwood Lumbermen’s Assocla- 
tion and was identified with the order of Hoo- 
Hoo. The funeral services were conducted Sat- 
urday in Minneapolis. Mr. Parker is survived 
by his widow and a daughter, Mrs. J. K. Nelson, 
of St. Louis. 


JAMES E. GLASS, for 40 years identified with 
the lumber industry in the Northwest, died 5un- 
day, August 2, at the home of his daughter, 
Mrs. Henry G. Spear, in Flushing, L. I., an 
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funeral services were conducted Friday in Min- 
neapolis, Minn. Mr. Glass became active in the 
development of the lumber industry in 1889, when 
he went to Minneapolis, after having been en- 
gaged in the business in St. Paul and Duluth. 
He first organized the Brainerd Lumber Co., a 
pioneer firm, with mills at Brainerd and Minne- 
apolis. AS the business expanded Mr. Glass saw 
the advantage of rapid transportation and con- 
structed the Brainerd & Northwestern railroad, 
which now is part of the Northern Pacific sys- 
tem. Later he organized the Glass-Sawyer 
Lumber Co., the Park Rapids Lumber Co., and 
the J. E. Glass Lumber Co. He served as presi- 
dent of each of these companies. Mr. Glass was 
porn at Shelbyvile, Ky., Aug. 17, 1847, and went 
to the Northwest in 1882. He retired about five 
years ago and since that time had made his 
home with his daughter in the East. He is sur- 
vived by three daughters: Mrs. Spear, and 
Josephine Glass Winston, both of Flushing, L. L., 
and Mrs. George Babcock, of Washington; and 
two sons, Lewis M. Glass, of Los Angeles, and 
Samuel B. Glass, of San Diego. Albert M. 
Melone, secretary-treasurer of the Melone-Bovey 
Lumber Co., Minneapolis, was a nephew. 


ALVIN H. CONNELLY, president of the Con- 
nelly Hardwood Lumber Co., of Kansas City, 
Mo., died last Sunday morning, Aug. 9, as a 
result of a self-inflicted bullet wound. Mr. 
Connelly was 64 years old, and had been worry- 
ing over his own and his wife’s health and also 
had been concerned over the disappearance of 
the secretary of his company last year. Early 
last month Mr. Connelly was prostrated by the 
heat, a stroke of paralysis followed and for sev- 
eral days he was unconscious. His recovery 
was very slow. Sunday morning he awakened 
early and going to the bathroom, shot himself 
through the mouth. Last spring Mr. Connelly 
disposed of his retail yard at Eighteenth Street 
and Indiana Avenue, Kansas City, but continued 
as a Wholesaler with offices in the Davidson 
Building. Mr. Connelly was born Jan. 23, 1861, 
in Rock Island, Ill He had some lumber ex- 
perience in that town and thirty years ago 
moved to Kansas City where, with his brother 
Clark, who died three years ago, he established 
the Connelly Hardwood Lumber Co. He _ took 
an active interest in business and civic affairs, 
was a vice-president of the Chamber of Com- 
merce and past president of the Sons of the 
American Revolution. Besides the widow, he 
left a daughter, Mrs. Felix La Force, of Los 
Angeles; a brother, B. D. Connelly, of Rock 
Island, and a sister, Mrs. C. W. McGavren, of 
Pasadena, Calif. Funeral services at 2:30 o’clock 
Tuesday afternoon were conducted by Bishop 
Sidney Partridge of the Episcopal Church. 
Burial was in Forest Hill cemetery. 


GEORGE C. HAUGH, president of the Haugh 
Lumber Co., Windsor, Ont., died on Aug. 2 of 
heart disease, with which he was stricken while 
swimming in Lake St. Clair on that day. He 
was born at Kitchener and had lived in Windsor 
for thirty-eight years. He was a member of 


Windsor Lodge, Order of Odd Fellows, and of 
the Sons of Scotland. Surviving are his widow, 
Mrs. Ida Ellen Haugh, and one son, John O. 
Haugh. 


JACOB P. BRUER, lumberman and banker, 
died Tuesday, Aug. 11, at his home in Minne- 
apolis, Minn. He was 71 years old and was born 
at Hamburg, Germany. He came to the United 
States as an immigrant and settled in Tampa 
County, lowa, in 1870, later becoming a tenant 
farmer. With his brothers, I. J. Bruer and 
R. N. Bruer, he opened a lumber yard in the 
village of Paulina, Iowa, in 1885. He continued 
in that business with headquarters at Bancroft, 
Iowa, until 1900, when he moved to Minneapolis 
and with his brothers formed the Bruer Bros. 
Lumber Co., which continued in business until 
1915, when it was sold to the Bruer Lumber Co. 
Mr. Bruer became president of the Minneapolis 
State Bank in 1915 and remained head of that 
institution until its purchase by’the Northwest- 
ern National Bank, of Minneapolis, and it was 
made the Lake Street office of the owner bank. 
For the last three years Mr. Bruer had been a 
director of the Midland National Bank, of Min- 
neapolis. Surviving relatives are his wife and 
one daughter, Mrs. Herbert T. Park, of Minne- 
apolis. Funeral services were conducted Thurs- 
day, August 13. 


CURTIS J. HUNTING, 52 vears old, a former 
filer in the N. Ludington Co.’s mill in Marinette, 
Wis., where he resided twenty-five years, died 
qunday afternoon, August 9, at his home in 
agola, Mich., to which place he had removed 
Seven years ago. During his residence in Sagola 
he was superintendent of the Sawyer-Goodman 
oe chere. He is survived by his widow and 
pd Prey adie The body was taken to Marin- 
dea on Monday for burial. Mr. Hunting, whose 
f alth had been failing for three months, suf- 
pe abe a stroke on Saturday. He was a member 
{the Marinette Masonic lodges. 
wan A. FULLER, of W. A. Fuller & Son, 
died ve nt umber retailers at Clinton, Mass., 
Fuller pg at the home of his son, John F. 
had bo the present head of the company. He 
el ; +: ill for a long time. Mr. Fuller was 
seen “J Hinton, Mass., 57 years ago and for 30 
ena ~ been that town’s leading lumber mer- 
munici ala many years he had served on the 
mental’s Inance Commission and he was instru- 
Sanne a ge through some important ordi- 
ae coe r. Fuller was president of the Wachu- 
cooperative Bank and a director of the 


Clinton Association for Aged People. His many 
and quiet charities had made him popular and 
highly respected among rich and poor alike. Mr. 
Fuller was a member of the Northeastern Retail 
Lumbermen’s Association and had become 
widely known in the association by joining in 
many of its excursion parties. He was a past 
president of the Massachusetts Retail Lumber 
Dealers’ Association. Mr. Fuller was a member 
of the Unitarian Church at Clinton, and promi- 
nent as a Mason, an Odd Fellow and an Elk. He 
was a great advocate of outdoor sports and was 
a member of the famous Boston Association. 
He gave the town of Clinton ‘‘Fuller Field,” 
which is now the recreation center of the com- 
munity. 


dent of Sherbrooke, Que., and one of the oldest 
lumbermen in the Province of Quebec, passed 
away Friday afternoon, Aug. 7. Born in Drum- 
mondville in 1841 he began his business career 
in that place, moving his interests to Sherbrooke 
about 40 years ago. Since that time he had 
been an important lumberman of the eastern 
townships and was well known throughout the 
Province. In 1861 he married Eliza French, of 
Drummondville, who survives him with three 
grandchildren: Mrs. H. P. Thomas, Quebec; 
Mrs. C. C. Dunsmore and Forest Keene, both 
of Sherbrooke. 


KENNEY S. WHITE, who had been in charge 
of the sash and door sales for the Boake Manu- 
facturing Co., of Toronto, Ont., for some time, 
died very suddenly on Wednesday, Aug. 5, as he 
was about to step into his automobile. The 
cause of his death was heart failure. He had 
been in apparently very good health up to the 
moment of his death. Mr. White was one of 
the best known traveling salesmen in the lumber 
business of Ontario. He was born in Trenton, 
Ont., where he spent several years on the staff 
of the Gilmour Co., and he was later associated 
with the Seaman Kent Co., and J. Kent Ockley 
(Ltd.), of Toronto. Kenney White represented 
all that was best in lumber salesmanship and 
leaves behind him an enviable reputation for 
uprightness and a good fellowship. He is sur- 
vived by his widow, a mother, one sister and a 
brother. 


FRED O’LEARY, vice president and manager 
of the Grand Ledge Lumber Co., of Grand Ledge, 
Mich., died on Monday, Aug. 3, at his home there. 
Mr. O’Leary became associated with the Grand 
Ledge Lumber Co. in July, 1921, holding the of- 
fices which he held at the time of his death. 
Prior to that connection he was with the Roberts 
Sash & Door Co., of Chicago, for about fourteen 
years. For six or seven years he represented 
that firm in western Michigan where he made 
a host of friends who will learn of his death 
with deep regret. Mr. O’Leary was only 35 years 
old and leaves a wife and two young children. 


MRS. MARGARET BARTELLE, wife of John 
Bartelle, secretary and treasurer of the Kelsey- 
Freeman Lumber Co., of Toledo, Ohio, and sec- 
retary of the Union Association of Lumber & 
Sash & Door Salesmen, died at her home in that 
city on Sunday, Aug. 9, following a long illness. 
Mrs. Bartelle was well known in musical circles 
in Toledo and many years ago was soloist in the 
choir of St. Francis de Sales Cathedral for sev- 
eral years. Her only son, John, died in Ger- 
many while serving with the army of occupa- 
tion following the armistice. The John Bartelle 
post of the American Legion in Toledo was 
named in his honor. Mrs. Bartelle was 63 years 
old and was born in Toledo, where she had lived 
all her life. She was the last member of a 
pioneer Toledo family, her father having been 
John Crennan. Besides her husband, three sis- 
ters survive. 


ANDREW J. BRADY, lumber dealer of North 
Tonawanda, N. Y., died on Tuesday afternoon, 
Aug. 11, while sleeping, at Atlantic City, N. J., 
where he was vacationing with his wife. Mr. 
brady had apparently been in the best of health 
and his death was entirely unexpected. He was 
66 years old. A member of the firm of Brady 
Bros., North Tonawanda, Mr. Brady had been in 
the lumber business since his young manhood. 
He was born in Ireland and came to America 
when a boy. He entered the lumber business 
and soon became prominent in lumber circles in 
Michigan, Canada and western New York. The 
firm of Brady Bros. was established about twenty 
years ago. For many years Mr. Brady had lived 
in the Black Rock district in Buffalo. He leaves 
a widow and five sons: Andrew J., jr., Dr. John 
C., Bernard, Charles P. and Francis Brady, all of 
Buffalo, and one brother, Peter Brady, also of 
Buffalo. 





TIMBER LAND SALES 


PONCE DE LEON, FLA... Aug. 11.—R. L. Hughes, 


of Ponce de Leon, recently acquired a tract of 
timber property located along the Chattahoochee 


River in Houston County, Alabama, consisting of 
about 4,000 acres and estimated to contain some 
12,000,000 feet of lumber. 





NEW ORLEANS, La., Aug. 11.—Advices from 
Fayette, Miss., state that J. M. Russ has sold to 
Edward J. Young 6,000 acres of land in Jefferson 
County for a consideration of $100,000. About 
1,000 acres is in virgin timber and the remainder 
cut-over lands which are, it is understood, reforest- 
ing naturally. The purchase includes the old mill 
site of the Wood-Russ Lumber Co., at Red Lick. 








Another Million Dollar Job 
Finished in 


Superior Brand 


Oak Flooring 


“ 


The Security Apartments in Holly- 
wood, California, are among the 
finest in that famous city. They 
were recently completed at a cost 
of nearly $2,000,000 with the definite 
objective of creating a group of liv- 
ing quarters which should be the 
last word in correct appointment 
and decorative scheme. 


Seeking the best obtainable material 
with which to floor the rooms of 
this exclusive home community, 


SUPERSR none 


‘America’s Finest-" 


was chosen, using the Select Quar- 
tered in 13/16” x 114” face, giving a 
mirror-smooth floor of rare beauty. 


Here is another instance of the 
steadily increasing reputation for 
merit which Superior Brand is con- 
stantly building. The word-of-mouth 
endorsement of those who have 
previously used it has proven a 
most profitable stimulator of sales— 
and of special benefit to those dealers 
who consider it an indispensable 
item of their regular stock. 


The specific features which are a 
part of Superior Brand manufacture 
are clearly explained in our inter- 
esting booklet written especially for 
dealers. Your copy will be sent free 
on request. 


On what shall we quote? 


SUPERIOR OAK FLOORING 
COMPANY 


Helena + Arkansas 


7™ 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Eastern Tennessee 
Kentucky and 
West Virginia 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, III., 1216 Fisher Bldg. 


Providence, R. I., 
Philadelphia, Pa 


115 Adelaide Ave. 


., 1629 Land Title Bldg. 
Detroit, Mich., 


Dime Savings Bank Bldg. 


Johnstown, Pa. 





Hemlock an 


SAW MILL 
Konnarock, Va. 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 


d Hardwoods 


PITTSBURGH, PA. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 Feet 

er Day. 





CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 








1530-35 Oliver Bldg., 


WILLSON BROTHERS LUMBER CO. 


PITTSBURGH, PA. 








grandfather 


tear to your eyes. 
home ties, make 


You will want 
for yourself, and 
sent. 
cloth, 222 pages. 








A new book by 
** The 


Lumberman 
Poet’’ 


Come 
On 
Home 


DOUGLAS MALLOCH 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
Green, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


Elder Jones, 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 


They will tighten 
life worth living. 


“Come on Home” 
to send to the ab- 


Postpaid, $2. Bound in blue 


Address: 


American Lumberman 
431 South Dearborn Street, 


CHICAGO 




















Progress in Simplified Practice 

In a report to Secretary Hoover, covering 
work for the second quarter of 1925, Ray M. 
Hudson, chief of the division of simplified prac- 
tice, states that as a result of simplification 
and elimination of waste in nine important 
groups estimated savings total $293,600,000 an- 
nually. During this quarter more than forty 
conferences were held in which groups either 
adopted simplified practice programs or met 
to initiate projects or to revise existing sim- 
plifications. 

The most important of these saw American 
Lumber Standards reaffirmed and the 60 percent 
reduction in softwood yard lumber items— 
adopted a year ago—extended to timber and 
other softwood products. Also in the wood 
using field, and of importance to the home 
builder, steps were taken by the sash, door and 
millwork industry of the Northeast to make 
sweeping reductions in the variety of these com- 
modities. In this direction supplementary ac- 
tion was taken to promote a single nation-wide 
set of standards. In September a conference 
of sectional committees will be held for further 
work on national standards for sash, doors and 
millwork. Various other conferences are sched- 
uled for September and October. 

Suggestions made to the division for the pos- 
sible simplification of variety in other indus- 
tries are expected to result in early preliminary 
conferences to initiate action in various other 
fields, ineluding wood handles, binder board, 
box board, finished boxes, tissue paper ete. In 
short, a very busy autumn season is ahead of 
those who are working in the field of waste 
elimination and simplification. 


Revised Lumber Standards Acceptance 


The Department of Commerce and the Cen- 
tral Committee on Lumber Standards are urg- 
ing associations of Jumber manufacturers, 
wholesalers, retailers and consumers who have 
not yet sent in their formal acceptances of the 
Revised Lumber Standards approved at the 
general conference May 1 to send them in to 
the Department of Commerce immediately in 
order that all interested associations may be 
recorded. The new publication of the stand- 
ards is waiting upon these formal official ae- 
ceptances. 


(Sm@aga@aaaaanaan 


To Discuss Proposed Rosin Standards 


A public hearing will be held at the bureau 
of chemistry, Department of Agriculture, on 
Nov. 16, beginning at 10 o’clock, to discuss 
proposed standards for rosin for which no speci- 
fied standards are established by the Naval 
Stores Act. 
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Forest Fire Situation Favorable 


Except for Idaho and Montana national for- 
ests, the fire season so far this year has been 
considerably better than that of last year. 
Aside from these States the situation on the 
national forests is considered very favorable. 
However, the Forest Service, with local codp- 
eration, has organized emergency fire units 
generally, and they are prepared to take the 
field almost at a moment’s notice, with a desig- 
nated forest officer in charge of each unit. 
There are possibilities of trouble in Oregon, 
Washington and California, on account of pro- 
longed dry weather over much of the area of 
those States, but serious fires have not started 
and officials are very hopeful that great forest 
conflagrations will not develop there. 


Statistics on Zoned Cities and Towns 


Statistics compiled by the division of build- 
ing and housing, Department of Commerce, in- 
dicate that there has been an increase of more 
than 130 percent in the number of people liv- 
ing in zoned cities and towns in this country 
during the last four years. By July 1 of this 


year more than 26,000,000 people were living 
in 366 zoned municipalities, as against less than 
11,000,000 in 48 cities and towns in September, 
1921. The number of zoned municipalities thus 
increased more than seven times during the 
four-year period. Twenty-seven of the 33 larg. 
est cities of the United States, having popula- 
tions of more than 200,000, have now adopted 
zoning ordinances, Denver being the latest, 
During the first six months of this year zoning 
legislation was enacted by Arizona, Idaho, 
Maine, New Hampshire and Utah, which there- 
tofore had been without zoning legislation, 
Four of these five States used the Department 
of Commerce ‘‘Standard Act’’ wholly or in 
large part in drafting their laws. In addition 
a number of other States made use of. the 
‘*Standard Act’’ in legislation supplementing 
and broadening the application of their existing 
zoning laws. 


Timber Consumption by Coal Mines 


The Department of Commerce announces that 
174,389,004 cubic feet of round timber and 507,- 
359,000 board feet of sawed timber was used 
underground in 1923 by 6,384 mining establish- 
ments. In 1905, the latest year for which com- 
parable statistics are available, 165,535,900 
cubic feet of round timber and 435,944,000 
board feet of sawed timber was used under- 
ground by 5,163 mines. The figures were 
gathered by the Forest Service and the bureau 
of mines. 

Bituminous coal mines used 63.6 percent of 
the round timber and 44.8 percent of the sawed 
timber reported in 1923, anthracite mines rank- 
ing second with 23.7 percent of the round and 
13.7 percent of the sawed timber. Pennsylvania, 
the leading consuming State, reported 43.6 per- 
cent of the round and 28.7 percent of the sawed 
timber in 1923, against 28.8 percent of the 
round and 36.1 percent of the sawed timber in 
1905. 


Tests with Pulp Mill Waste Products 


Extracts prepared from the waste sulphite 
liquors discharged from pulp mills have been 
largely used as fillers in the manufacture of 
sole leather, without detriment to the wearing 
and aging qualities. As a consequence, labo- 
ratory experiments have been conducted to de- 
termine whether these materials could also be 
used in the earlier or actual tanning stages of 
the leather-making process. After describing 
the tests, the bureau of standards ‘‘ Technical 
News Bulletin’’ says: 

These laboratory experiments indicate that sul- 
phite cellulose extract may be used in the actual 
tanning process and that tanners might well inves- 
tigate its use on a commercial scale and thereby 
utilize one of the cheapest raw materials available 
and at the same time practice conservation of a re- 
source now largely wasted. 


Effects of Fire on the Forest 


‘‘Fire and the Forest,’’ just issued by the 
Department of Agriculture as Department Cir- 
cular 858, presents for popular reading the 
outstanding facts regarding the effects of fire 
in the California pine region. The authors are 
S. B. Show and E. I. Kotok, of the Forest 
Service. 

The circular tells a convincing story in both 
picture and text of the cumulative effects of 
fire damage in the California pine region, often 
scarcely perceptible in connection with any one 
fire, but in the aggregate wearing away virgin 
stands of timber, second growth stands, cut-over 
areas and all potential forest land to an alarm- 
ing degree. 

To quote the authors: 

Not only is the quantity of wood in the forest 
persistently reduced, but the quality of the forest 
suffers as well. Already the long-continued burn- 
ing of the forests has reduced many stands below 
the point where profitable lumbering is possible. 

The circular discusses to some extent the prac 
tice of ‘‘light-burning’’ the forests with the 1 





~—- 


LTR ILE TTT 


AvGt 


tenti 
mené 
forni 
matt 
timl 
and 


ceed 
Orle 
in | 

M 
men 
yea 
und 
Eve 
him 
obli 


Lu 
Len 


kill 


was 














‘ing 
han 
ber, 
hus 
the 


irg- 
ula- 
ited 
est, 
ing 
tho, 
PTe- 
ion. 
ent 


‘ion 
the 
ing 
ing 


he 


)0- 


be 
of 
ng 
a] 


ul- 
lal 
PS- 
by 
le 
re. 


th 


st 
st 








August 15, 1925 





AMERICAN LUMBERMAN 61 








tention of reducing fire hazard, and also the 
menace of the great brushfield areas of Cali- 
fornia, Which, if they could be fully stocked with 
mature forests, would, it is stated, supply the 
timber needs of the entire country for a year 
and more. 


Last Minute News 


(Continued from page 33) 
ceeded on Aug. 15 by Dr. V. K. Irion, of New 
Orleans, a dentist who has taken active interest 
in public affairs and conservation work. 

Mr. Sonderegger explains that his own retire- 
ment has been in contemplation for the last 
vear. ‘'We had much important State work 
under way,’’ he said, ‘‘and I had promised Mr. 
Everett to see it through. Now that Mr. Everett 
himself is leaving the office, I feel under no 
obligation to disregard my private affairs. ’’ 


Lumberman Killed in Auto Accident 
[Special telegram to AMERICAN LUMBERMAN] 
Pirtspurc, Kan., Aug. 13.—James M. 
Lemon, widely known Pittsburg lumberman, was 
killed yesterday when a motor car in which he 
was riding skidded on a country road. Mr. 


Lemon’s neck was broken. He was thirty years 
old. Fred Vasey, of Kansas City, representa- 
tive of the Huttig Millwork Co. of Kansas City, 
was severely infured. Two other men in the 
car were slightly injured. Mr. Vasey has been 
a salesman for the Huttig company for about 
ten years. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Aug; 13.—Following 
are f. o. b. mill prices, Aug. 6 to 8 of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates. 


Sap Flooring Common Boards, S2S 


Edge grain ey or S4S 
= oo re i 1x 8” No. 1...... $36.50 
‘Nat grain— ih ae os 9 
xt” Babetter ... 46 IS) Ne 3.-..-- pig 
1x4” No. 2 com... 18.59 Ix = No. sche estas 16.20 
1x6” No. 2 com... 21.11 Ra” NG. Beceess 55.00 
1x6” No. 3 com... 17.50 Eda” NG: Zeuceu 23.19 


Dimension, 2x4”, 16’ 
INOR SE ea atene Sain *$30.87 INGE 2 vk wtdieec 19.31 
Longleaf Timbers, S4S, 20’ and Under 
8” and under..... } 
*Figures for Aug. 1 to 5. 








LUMBER TRANSPORTATION 








To Combat Increased Rates on Lumber 


RicuMonp, Va., Aug. 11.—Filing a petition with 
the Interstate Commerce Commission, asking that 
proposed increased tariffs on lumber from southern 
points to Richmond and other Virginia cities be 
suspended pending an investigation of their justi- 
fication, E. S. Goodman, traflic manager of the 
Richmond Chamber of Commerce, took definite steps 
to combat an increase in lumber rates that would 
have a material effect on the costs of lumber and 
residential construction. 

Under the rates proposed by the carriers to be- 
come effective Aug. 15, lumber and articles taking 
lumber rates shipped from North and South Caro- 
lina and other southern States into Richmond and 
Virginia cities, would be increased from one to five 
cents a hundred pounds. The proposed rate in- 
creases are being protested by the Chamber of Com- 
merce, the Virginia Shippers’ Association and a 
score of Virginia cities which would suffer by their 
application. 

The effect of their applicaton would be to in- 
crease the cost of constructing a frame house of 
eight rooms by approximately $100, such cost in 
creasing with the size of the house, according to 
evidence set forth by Mr. Goodman with the com- 
mission. 

The manufacture of box shook in Richmond and 
other Virgina cities, which industry is already 
faced with keen competition from the Pacific coast, 
would be interfered with seriously. Car repairers 
and builders operating at Richmond and Newport 
News would be affected adversely by the increase 
in the lumber rate, as well as a number of other 
industries. 

The traffic bureau of the Richmond Chamber of 
Commerce, in its petition, draws the conclusion 
that the increased rates are an effort on the part of 
the railroads to lay the burden of a possible de- 
crease in revenue upon the commerce of Virginia 
cities, although the present rates are believed to 
be bearing their share of the cost of transportation. 

The petition suggests that Richmond be desig- 
nated as the place to hold such hearing and inves- 
tigation as the commission may make, as this city 
IS Most centrally located for the purpose. It also 
requests that the carriers be required to justify the 
Proposed increased rates on lumber and in the 
event of their inability to do so that the commis- 
lon issue an order canceling the same. 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries and 
orders by railroads are reported as follows: 

INQuIRIES—The Mathieson Alkali Works, 20 tank 
cars of 15 tons’ capacity. 
‘ ORDERS—The Texas & Pacific, 750 gondola cars 
rom the Pressed Steel Car Co.; the Seaboard Air 
Shivt 30 caboose cars from the Newport News 
epbuilding & Dry Dock Co.; the Cuba Cane 
Sugar Corporation, 50 cane cars of 30 tons’ ¢a- 
pa wed from the American Car & Foundry Co.; the 
rg of Georgia, 1,000 ventilated box cars from 
Missc ennessee Coal, Iron & Railroad Co.: the 
ae ry Kansas-Texas, 1,000 single sheathed box 
ah »t 09 tons’ capacity from the Mt. Vernon Car 

Manufacturing Co. 


Suspends Increased Rate Schedules 

WASHINGTON, D. C., Aug. 10.—The Interstate 
Commerce Commission has suspended from Aug. 
10 until Dee. 8 the operation of schedules pub- 
lished in Supplement No. 5 to Norfolk & West- 
ern Railway tariff I. C. C. No. 7446, which pro- 
pose to increase rates on carload lumber traffic 
from the Durham division of the Norfolk & 
Western to Pittsburgh, Pa., territory, applica- 
ble via western routes. For example, the pres- 
ent rate from Durham, N. C., to Pittsburgh is 
34 cents and the proposed rate 38 cents a hun- 
dred pounds. 


Rates from Mississippi to Tennessee Points 

The Jackson Traffic Bureau has filed with the 
commission a complaint on behalf of the J. L. Fet- 
terman Lumber Co. against the Illinois Central 
Railroad Co. and others, urging the establishment 
of reasonable rates on lumber from Yazoo City. 
(Como and other Mississippi points to Loudon and 
Ilarriman, Tenn. Complainant claims to have been 
paying various and divers rates, ranging from 27 
to 35 cents a hundred pounds, and declares any 
rate in exeess of 24 cents is too high to permit the 
selling of lumber at Loudon and Harriman. Rep 
aration on past shipments is also requested. 


Railway Company Buys Logging Road 

CINCINNATI, OHIO, Aug. 11.—The Chesapeake & 
Ohio railway has purchased the Pond Fork & Bald 
Knob railway in West Virginia from the Crane 
lumber interests at a reported price of $500,000. 
As soon as the deal is approved by the Inter- 
state Commerce Commission the line, which ex- 
tends from West Junction to Barrett, W. Va., and 
taps a rich timber and coal region, will be taken 
over and operated by the Chesapeake & Ohio. The 
road was built by Crane & Co. to open a big 
timber tract, and cost about $600,000. The Crane 
company will continue its logging operations along 
the line. 


To Construct Pole and Tie Factory 


MINNEAPOLIS, MINN., Aug. 11.—Opening one 
of the largest pole and tie plants in the country 
in Minneapolis, the Naugle Pole & Tie Co. will 
expend $200,000 in construction of a branch 
factory on a 32-acre tract of land a half mile 
west of Twin Lakes, near this city. Announce 
ment of the new industry just has been made by 
Karl De Laittre, president of the Minneapolis 
Civic & Commerce Association. The company 
will employ a force of forty to fifty men at the 
start. Grading and laying of two miles of 
track already have been started by the Soo Line. 
W. F. Frostenson, secretary of the company, 
and W. H. Schutt, real estate department head 
of the Soo railroad, negotiated the transaction 
for the location. Construction will start before 
Oct. 1. 
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Have you received our 
latest stock list? 


If not, write for a copy 
today. It offers big 
values in many items 
you need to fill up 
your bins. You'll like 
our service. 


Yard Stock 
Shed Stock 
Timbers 


Dimension 
Car Material 








Idaho White Pine 
Cal. White Pine 
Cal. Sugar Pine 
Pondosa Pine 
Redwood 


Get 
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'W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 






General Offices, QUINCY, ILL. 








Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 








¥ 7) 
Dunn Lumber Camen| 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 


SIDING AND SHINGLES | 
—— 

















THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431.8. Dearborn St., Chicago, Ill. 
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Co PACIFIC COAST Co 





FIR 
OR 
HEMLOCK 


SHIPLAP 


Either No. | or No. 2 common 
shipped DRY in straight or mixed 
cars with uppers. 


Snappy Service 
PACIFIC STATES LUMBER CO. 


TACOMA, . : WASHINGTON 














REPRESENTATIVES : 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
Joseph Lean, P. O, Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box 1187, Fargo, No. Dakota 
O.G. Valentine. P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 

















Hemlock 
Spruce 


Fir 7% 
‘e Wort BAY 
Cedar \ TACOMA 


¢/ 
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Lumber, Lath, Shingles, 


Shi 
pisos Garage Doors, O. G. Gutter, K. D. 


Anywhere 
by Car Frames, Porch Rail, Door Jambs 
or Cargo in sets, Columns, Industrial and 


Railroad Materials. 


Rudell-Hayden Lumber Co. 


G 1 Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. BOX,1474 











Ke ——— 


Kent 


Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 
_ 5530 White Bldg, SEATTLE, WASH. | 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 














| Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile, Every lumber- 


iD 
ib ytcsawed 


Fables 





meena man owes it to himself, 
Malloch Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 

















Business Changes 


CALIFORNIA. Mayfield—Peninsula Ladder & Mfg. 
Co, succeeded by Patterson Ladder Co. 

Oakland—-Union Blind & Ladder Co, 
Putterson Ladder Co. 

Salinas—Independence Lumber Co. sold to Sterling 
Lumber Co. ? 

San Francisco—Stock and holdings of California Ply- 
wood & Door Co, sold to H, B, Maris Panel Co. 

COLORADO. srush——Brush Lumber Co.; Chas. Me- 
Mullen sells interest to Walter Greenwood, of Wa- 
verly, Neb. 

FLORIDA. Bartow—F. E. Drake, of Owensboro, Ky., 
has purchased the business of the Bartow Lumber Co, 

Lakeland—Reported that retail yard of Dugger Lum- 
her Co. is sold to Isabel group of line yards which has 
its headquarters in St. Petersburg under the name of 
Sunshine Lumber & Supply Co. 

Starke—Consumers Lumber Co. sold stock of lumber 
and building material to DeWitt C. Jones who will 
operate under name of D. C, Jones Lumber Co. 

GEORGIA, Pembroke 
headquarters to Savannah, 

IDAHO. Oro Fino—F. A, Shore Lumber Co. stock 
sold to J. M. Brown, of Long Lake Lumber Co. by 
the trustee in bankruptcy. 

ILLINOIS. Glen Ellyn 
o Alexander Lumber Co. 
Ladd- Lumber yard, eleyator and coal yard of Armour 
Grain Co. sold to Hunter, Dougherty & Co., of Spring 
Valley. 

Marengo—-Kirkpatrick Lumber Co, succeeded by Wal- 
lace Lumber Co. 

INDIANA. South Bend-—L, E. Pearson Lumber Co. 
old retail business to Lowe-Voorhees-Jontz Co., but 
ietains wholesale hardwood business. 

IOWA. Allison Surbridge Lumber Co. 
Fullerton Lumber Co. 

KANSAS. Ottawa—Milo R. 
sould to R. CC. Miller, 

Stafford—-H, I. MeCurdy succeeded by T. M. Deal 
Lumber Co. 

Wichita—F. S. 
H. Engstrom, 

MASSACHUSETTS. Boston 
Co. succeeded by Aecolian Co, 

MICHIGAN, Battle Creek—Brigham & Uldricks suc- 
ceeded by Brigham & Uldricks Co. 

MINNESOTA. Minneapolis—Ritten-Shepardson Lum- 
her Co. have taken over the north side branch of the 
Thompson Lumber Co. 

NEW JERSEY. Asbury Park—Buchanan & Smock 
Lumber Co. changing name to Jones & Smock Lumber 
Co, 

NEW YORK, Jamestown—Modern 
succeeded by Modern Cabinet Co. 

OHIO. Fostoria—Eureka Planing Mill & Lumber Co. 
sold to ©, T. La Cost and son, of Genoa, 


succeeded by 


Southern Lumber Co. moving 


Newton-Baethke Co, sold 


1 


succeeded by 


Harris Estate, interest 


Caldwell Lumber Co. sold to John 


Hallett & Davis Piano 


Furniture Co. 


OKLAHOMA, Toise City—-Resident Lumber Co. sold 
to T. M. Deal Lumber Co. 
OREGON. Beaverton Jeaverton Lumber Co. sold 


to Lewis Lros. 

PENNSYLVANIA, Johnstown—Millboro Lumber Co. 
sold to R. EE. Work Lumber Co., of Baltimore. 

SOUTH CAROLINA. Kimball—Furrow-Evans Lumber 
Co, succeeded by John W. Evans Lumber Co. 

WISCONSIN. Denmark—Community Lumber’ Co. 
changing name to Denmark Lumber Co. 


Incorporations 


CALIFORNIA. Santa Barbara—Seaboard Logging & 
Lumber Co., incorporated; capital, $100,090. 

Sherman—yYost-Linn Lumber Co., incorporated. 

COLORADO, Denver—Oregon Lumber Co., incorpor- 
uted; capital, $30,000; old concern, 

FLORIDA, Deland—Jacobs Lumber & Supply Co., 
incorporated; capital, $50,000. 

Jacksonville—General Lumber & Supply Co., 
porated; capital, $1,000,000. 

Tampa—Alexander Lumber Co., incorporated; capital, 
$250,000, 


incor- 


Tampa—Palma Ceia Lumber Co., incorporated; capital, 
$75,000. 
ILLINOIS. Chicago—DeKoker-Bossert Lumber Co. in- 


creasing capital from $6,000 to $35,000. 

Crystal Lake—Crystal Lake Sash & Door Co., in- 
corporated, 

INDIANA, Gary—-Merrillville Lumber & Supply Co., 
incorporated; capital, $50,000. 

New Albany—New Albany Woodworking Co., incor- 
porated, 

KENTUCKY. Madisonville—Service Lumber Co., in- 
corporated; capital, $50,000. 

MARYLAND. Hagerstown—Maryland Lumber & Mill- 
work Co., incorporated; 4,500 shares no par value. 

MASSACHUSETTS. Springfield—R. B. Shattuck Cor- 
poration, incorporated; capital, $25,000. 

MICHIGAN. Detroit—MecCaul Lumber & Coal Co. 
increasing capital from $135,000 to $200,000. 

Halfway—-Stephens Lumber Co. increasing 
from $75,000 to $150,000. 

MISSOURI. St. Louis—Wood Products, incorporated. 

St. Louis—Tiffany Adjustable Stand Co., incorporated; 
capital, $50,000. 

St. Louis—Ponath-Banks Mfg. Co., incorporated; capi- 
tal, $12,000; wood products. 

NEBRASKA,  Bruning—Home Lumber Co., incorpo- 
rated; capital, $50,000. 

Omaha—Foye Lumber & Tie Co., incorporated capital, 
$50,000. 

NEW YORK. New York—Trimpak Corporation, in- 
corporated; capital, $50,000; lumber, timber, etc. 

OHIO. Canton—Wilson-Mohler Lumber Co., 
porated; capital, $25,000; retail. 


eapital 


incor- 





OREGON. Astorin—-Lewis-Malone 
creasing capital to $38,060. 

Portland—Eagle Lumber Yards, incorporated; capita] 
$30,000. , 

PENNSYLVANIA, Ebensburg-——Citizens 
Supply Co., incorporated; capital, $20,000. 

SOUTH CAROLINA. Sumter—O. L. Williams Top & 
Panel Co., incorporated; capital, $1,000,000; furniture, 

TEXAS. Austin—Honerkamp-Peck Lumber Corpora- 
tion, incorporated; capital, $10,000. 


Logging Co. de. 


Lumber & 


Dallas—Kean Lumber Co., incorporated; capital, $50,. 
080. 

Dallas—Maple Lawn Lumber Co., incorporated; capital, 
$60,000. 


WASHINGTON. Oroville—Swanson-Daly Lumber (Co,, 
incorporated; capital, $35,000. 

Shelton—Reed Mill Co., incorporated; capital, $500, 
O00. 

Tacoma—-Henry Mill & Timber Co. increasing capita] 
from $240,000 to $336,000. 

WES VIRGINA. Salem 
corporated, 

WISCONSIN. Green Bay—North End Fuel & Lumber 
Co., incorporated; capital, $10,000. 

Milwaukee—Marsh Wood Products Co., incorporated, 

Stoughton—Commonwealth Sash & Door Co.,  incor- 
porated, 





Preston Lumber Co., in- 


Casualties 


ALABAMA. Jasper-—North Alabama Lumber Co., loss 
by fire in kiln. 

New Hope-——Butler & Kennemer sawmill damaged by 
fire; loss, $15,000, 

ARKANSAS. Branch--Sawmill owned by 
damaged by fire; loss, $1,000. 

CALIFORNIA. Blue Lake--Sawmill owned by John 
Buckley on Lord-Ellis roud about 5 miles from here 
destroyed by fire. 

COLORADO. Longmont -—Building and sheds of. Erie 
Lumber Co, damaged by fire; loss, $5,000. 

ILLINOIS. 
$1,000,000, 

KENTUCKY, 
$10,000, 

Pike County—Plant of Turkey Creek Lumber Co., five 
miles from Williamson, W. Va., destroyed by fire; 
loss, $25,000. 

MINNESOTA. 
fire, $15,000. 

MISSISSIPPI. Corinth-—-Mill of 
Co. destroyed by fire. 

OREGON. Cascade Locks—-Wind River Logging Co., 
sawmill, logging camp destroyed by fire. 

Coquille—-Sawmill and excelsior mill of Younker Bros., 
in Coos County, near here, has been damaged by fire; 
loss, $15,000; no insurance. 

PENNSYLVANIA. ‘Todmorden—-H. KR. Sacks suffered 
loss of sawmill by fire; loss, $80,009, Mill was known 
as the Bancroft mill and had been in operation since 
1832. 

SOUTH CAROLINA. Sumter 
Co., loss by fire, $25,000. 

TENNESSEE. 
by fire, $125,000. 

TEXAS. Broadus—Fisher & Bland’s sawmill de- 
stroyed by fire; located five miles from Broadus. 

WASHINGTON. Centralia—M. Krulikoski, loss of 
$1,000, by fire in sawmill. 2 

Edmonds—Rainbow Shingle Co., loss by fire, $15,000. 

Maytown—George Simpson Lumber Co., loss by fire, 
$170,000; mill and houses destroyed. 

Morton—Sawmill owned by Homer Jolinson destroyed 
by fire; loss, $40,000. 
Preston—Logging 

stroyed by fire. 

Winlock—Veneer Lumber Co., loss by fire, $10,000. 

Yacolt—Sawmill of Murphy Timber Co. destroyed by 
fire; loss, $30,000. 

WEST VIRGINIA. Assurance--Whitt’s sawmill on 
Hans Creek near here was destroyed by fire. 

Brocks Bridge, Gauley River—Mill of H. M. Jackson 
near here destroyed by fire, loss about $50,009. 

WISCONSIN. Waukesha—Wilbur Lumber Co., loss by 


fire, $3,000. 
New Ventures 


ARKANSAS, Camden 
cently began; wholesale. 

Paris—Richey-Johns Hardware Co, plan opening lum- 
ber and builders’ supply business; have bought additional 
space, 

Pine Bluff——-Alexander & Farmin Lumber Co. recently 
began; planing mill. 

CALIFORNIA. Fresno—L. L. Howard planing mill 
to be turned into faetory for manufacture of adjustable 
door and window jambs perfected by Arthur Young. | 

Kelseyville—P.  ¢ Robison & Sons to establish 
lumber yard in connection with Willits Mercantile Co. 

Los Angeles—-Harbor Box & Lumber Co. recently 
began. 

San Francisco—Coast Wood Carving Co. has engaged 
in business at 1277 Howard St. ’ 

San Francisco—Kent Lumber Co. has engaged 10 
business in the Chancery bldg. : 

Sebastopol—B. W. Rutherford recently began planing 
mill operation, 

FLORIDA. 
began; retail. 

Fort Pierce 
began. 

Sebring-—Townsend Sash & Door & Lumber Co., Te 
cently began; retail. 

GEORGIA, Macon—-Arnett Mfg. Co., 
mfr. spools and bobbins. 

IDAHO. Hailey—Wood River Box Co., recently be- 
gan; mfr. egg crates. 

Lolo—Schmidt Bros. recently began; sawmill. 

LOUISIANA. Minden—Paul Wallace is reported about 


sube Gattis 


Chicago—-Harris Bros. Co., loss. by fire, 


Liugrange--A, S. Nevill, loss by fire, 


Windom-—-Tuthill Lumber Co., loss by 


Pocahontas Lumber 


Sumter Veneer Cabinet 


Chattanooga-—-Willingham & Co., loss 


camp of Preston Mill Co., de- 


Ogemaw-Graves Sales Co., rée- 


Daytona—Halifax Lumber Co. recently 


Sunrise Lumber & Supply Co., recently 


recently began, 
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to put in plant for manufacture of crates and boxes. 
New Orleans—Carribean Lumber Co., recently began; 

wholesale. 
MISSISSIPPI. 

recently began; 
NEBRASKA. 


Meridian—H. H. 
wholesale. 


Fallon—Vesper 


Gentry Lumber Co., 


Commercial Co., re- 


cently began; retail. ; 
NEW MEXICO—Dayton—Big Jo Lumber’ Co., recently 
began; re tail; headquarters, Wichita, Kan. 
NEW YORK. New _ York—Nicolai Door Mfg. Co., 


recently began wholesale office. 


New York—Perry & Wylly recently began; 20 W. 
34th St., Commission. 

OHIO. Canton—Wilson-Mohler Lumber Co. about to 
open. 

Cleveland—Walter J. Johnson recently began whole- 
sale and commission lumber business at 2036 East 


105th St. 
OREGON. 
sawmill. 
Newport—Carlton LaDow and A. G, 
gaged in the lumber yard business. 
PENNSYLVANIA. Philadelphia 
Lumber & Woodworking Co., 
TENNESSEE. 
concern, 
TEXAS. 


Black Rock—-W. E. Gilbert recently began; 


Patchett have en- 


Sesqui-Centennial 
recently began. 


Livingston—Maugan & Belle Co., new 


Burleson—J. G. Green has purchased a 


controlling interest in the hardware firm of Wilson 
Bros. & Co., and will add a lumber yard. 
Panhandle & Quanah—Galbraith & Foxworth Lumber 


(yo. opening new 
WASHINGTON. = Arlington—Eyre 
cently began; saw and shingle mill. 
Orting—U. S. Lumber Co., recently 
Seattle—Lumber Sales Co. recently 

and commission office. 


yards. 
Shingle Co., re- 


sawmill. 
Wholesale 


began; 
opened 


New Mills and Equipment 


ALABAMA. Lirmingham—Birmingham Sash & Door 
(Co. has secured site and awarded contracts for con- 
struction of new plant, 275x225 ft. Considerable new 


equipment will be purchased. 
Decatur—-Decatur-Albany Furniture Co, 
that it will establish a plant for the manufacture of 
lawn and porch furniture, using hickory principally. 
Mobile—Mobile Furniture Mfg. Co. planning plant 
for manufacture of general line of furniture. 
ARKANSAS. Pine Bluff—J. M. Dial erecting saw- 
mill at Sorrells Switch; capacity, 20,000 feet daily. 
CALIFORNIA. Alturas—H. L. Payne planning eree- 
tion of molding factory. 


has announced 


Atwater—Adams Box & Crate Co. will build box 
factory. 
Marysville—B. N. Nelson, of Oroville, Calif., has an- 


nounced his intention to build a box and molding 


factory here. 

FLORIDA. Pace—Pace Lumber Co, has began re- 
building plant; capacity, 50,000 ft. 

West Palm Beach—J. J. Cater Furniture Co, to 
build plant here this year. 

GEORGIA. Valdosta—Weston Lumber Co. completed 
improvements to plant. 


LOUISIANA, Barham—Webber-King Lumber Co. 
(Inc.), to rebuild burned mill; cost about $100,000. 
MARYLAND. Cumberland—W. R. E. King building 
two-story 50x100 ft. barrel factory. 

MISSOURI. New Madrid—-New Madrid Stave Co. 
rebuilding burned plant; capacity 50,000 staves daily. 


NORTH CAROLINA. Kinston—Hines Bros. Lumber 
Co. rebuilding plant destroyed by fire. 
OHIO. Cincinnati—M. B. Farris Lumber Co. installing 


two additional kilns. 
_ Cincinnati F. and A. Weber Lumber & Planing Mill 
Co. acquired tract and will erect mill and lumber yard. 
OREGON, Hebo—Three River 
ganized to install sawmill, 
PENNSYLVANIA. Pittsburgh 
plans erection of planing mill. 
SOUTH CAROLINA. Sumter—O. L. 
Panel Co. to erect plant for furniture 
Sumter—Sumter Veneer Cabinet Co. 
ture factory. 
TENNESSEE. 


Alder Lumber Co, or 


Hoffman Lumber Co. 
Williams Top & 
manufacture. 

rebuilding furni- 


Chattanooga—-Willingham & Co. will 
rebuild plant destroyed by fire; loss, $50,000. 
WASHINGTON. Woodland—Joe Courtney and Earl 
Sennett establishing tie mill 
WISCONSIN. Shawano—Shawano Lumber Co, will 


rebuild plant on large scale, 


BRITISH NORTH AMERICA 

QUEBEC, Montreal 
plant. 

St. Ludger 

cently burned, 


Canada Creosoting Co, will erect 


Romain Dallaire will rebuild sawmill re- 


New Sheds and Yard Improvements 


ARKANSAS, 
structing 


Paris 
lumber yard 
CALIFORNIA. Santa 
repairing lumber shed; 


-Richey-Johns Hardware Co., con 
buildings. 

Barbara—Ambrose Lumber Co. 
cost, $1,500. 


916 ORIDA. Tampa—Tampa Lumber Co. will erect a 
5,000 Storage building. 
ILLINOIS. Alton—Ginter-Wardein Lumber Co. build 
ing lumber yard, 
tha EBRASK A. Kearney—Excavating has begun for 
hew 'Tollefsen-Elliott Lumber Co. office. 
OHIO, Cumminsville—F. & A. Weber Lumber & 


Planing Mill Co, 


OKLAHOMA. 
$15,000 building, 


PENNSYLY ANIA. 


will build sheds, 


Tulsa—Pickering Lumber Co. erecting 


building for acs Latrobe—J. Karl Miller erecting 
SOUTH Dp AKOTA. Si 
y, Sioux Falls—J. F. £ ars y 
building Storage warehouses. ‘ini ole asia 
TEXAS. Lubbock—Claude B. 


Hurlbut will erect $30,- 
000 lumber vee ak meee but will erect $3 


Shamrock—w hite House Lumber Co. 


yard and store. will build lumber 


Coast Threatened by Log Shortage 


SEATTLE, WASH., Aug. 8.—Acute fire hazard, 
coupled with an “impending shortage of logs, 
has brought about a quick change in the lumber 
outlook and has contributed to a strong bullish 
feeling in the fir market. Not many weeks ago 
there was a heavy surplus of logs in the hands 
of the loggers, with an accumulation in British 
Columbia estimated at 500,000,000 feet; but 
today it is stated that practically all of the logs 
in the water on this side of the line have been 
bought by the mills, and that the British Colum- 
bia reserve, if there be any, is being held for 
requirements over there. As a consequence, fir 
log prices are firm at $12, $18 and $24; and 
hemlock, which a month ago were selling slowly 
at $11 straight, are now very firm at $11 and 
$13. Forest fires, with the exception of the 
Lyman outbreak in the Skagit Valley, seem as 
yet to have done little damage to standing tim- 
ber, although ground fires have run through 
thousands of acres of logged-off land and have 
overcast immense areas with smoke. The effect 
of these fires on logging has been to withdraw 
entire logging crews from their usual work, 
and engage them in fire-fighting—so that log 
production is practically nil, and will remain so 
until the present season of fire hazard has been 
ended by rain. The Monroe Logging Co., mear 
Everett, has 260 men engaged in fire fighting, 
and the same situation prevails in substantially 
every camp in the Puget Sound basin and in 
British Columbia. 


According to a well informed observer of the 
lumber market, the outstanding feature today 
on Puget Sound is the rapid approach of a log 
shortage. The mills, feeling quite hopeful over 
the outlook for the remainder of the year, are 
eager to run to capacity, and therefore have rap- 
idly depleted the log supply. Just how acute 
the shortage may become depends largely on 
the continuation of dry weather; and touching 
that phase today’s report by the United States 
Weather Bureau, for the period from Aug. 10 
to Aug. 15, is a significant warning: 

“Fair weather in the interior 
cloud and fog along the coast; 
mal. 


and considerable 
temperatures nor- 
Fire hazard will be high in the forested areas 


in the interior of Washington and Oregon ; normal 
elsewhere.” 
Under such conditions, there is no immediate 


chance for an increase in the supply of logs. 
The protective agencies have been recruited to 
their fullest strength to cope with any emer- 
gency that may arise. 

The reaction on the millmen is indicated by 
an expression from a lumberman who keeps 
in close touch with developments. He says: 

“In Tacoma yesterday I found all the mills much 
alarmed over the outlook, while some of the larger 
operators have sufficient logs in sight for only a 
few days’ run. They are buying everything that is 
offered them. They are paying really high prices 
for inferior grades of logs. JI saw a log seale and 
invoice yesterday on a raft of No. 2 and No. 8 fir. 
which on aceount of general quality and length 
would not have brought $12 a thousand sixty days 
ago, and yesterday the mill was glad to get that 
raft at $16. On Gravs Harbor the log situation is 
easy. So far. no serious forest fires have occurred 
in that locality, with the result that practically all 
of the camps have been running quite steadily sinee 
the Fourth of July closedown. There are sufficient 
logs on Willapa Harbor to keep the mills running 
another fifteen or twenty days. After that, it would 
not be surprising if some of the Willapa mills, par 
ticularly those controlled by the Lewis interests, 
would close down. The situation on the Columbia 
River is not serious vet, nor is it on Bay. 
Puget Sound looks more or less dangerous.” 

It is apparent that an acute shortage of 
logs on Puget Sound would result in two things: 
(1) Bidding up the price of lumber to fill cargo 
space; (2) a temporary break in space rates, 
due to inability of shippers to take care of their 
commitments. Advancing prices on Puget 
Sound, regardless of the cause, would have a 
corresponding effect in all other Pacific coast 
markets, even though no log shortage were 
present in the other districts. 


Coos 


The fir situation is healthy throughout. 
fornia has accepted recent advances 
sign of protest; strength continues in Atlantic 
coast business; in the rail trade there is an 
upward trend, with an increased volume that 
in some quarters is a matter of surprise; and in 
export there are signs that fall trade will show 
a satisfactory increase. 


Cali- 
without 


PORTLAND, ORE. 


: 
. 
AND THE COLUMBIA VALLEY } 














Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty ~ 


Vertical Grain Uppers 
Carefully dried—Well manufactured. 


AYMOND, WASH. 
Seed Salen ‘sian PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 














Capital for Timber 


We underwrite and purchase entire bond 
issues in amounts of $100,000 to $1,000,000 
or more, secured by first mortgage on tim- 
ber lands and plant. Sound security and 
satisfactory organization essential. Our 
capital, experience and facilities are ample. 
Funds made available promptly. Rates 
conform to the market. The standard 
method of financing long term lumber or 
wood-pulp operations is by means of tim- 
ber bond issues. Communicate with us if 
interested. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLOG. BARTLETT BLOG, 





DOUGLAS FIR 


TIMBERS 


All sizes, cut from finest 
. Douglas Fir trees and val- 
ues you can’t surpass. Put 
us to the test. 


Rough and PLANK 


Surfaced 


Bridge Material 
and Yard Stock 


P.S. McKENZIE 


Lumber Company 


Gasco Building, 
PORTLAND, ORE. 


Commission Salesmen Wanted. 


Watch for 
the Green 
Fir Tree. 














H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


POLES = PILING 


RAIL OR CARGO 
301-338 Northwestern Portland, Ore. 


Bank Building 








Red 
Cedar 








T HE relative merits and costs of various types 

of construction are fully explained in the 

Hool and Johnson 2-volume “‘Handbook of Builid- 

ing Construction.’”’ Covers fully principles, 

methods, costs, etc. Illustrated, 1474 pages, 

$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, Ill. 
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Co CALIFORNIA Coo 





eee White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - - 


San Francisco 


Lane Mortgage Bldg., Los Angeles 
Grand Central Terminal, New York 
London Guarantee Building, | . 

360 North Michigan Avenu, ( Chicago 
W. O. W. Building, Omaha 





he 


— 


CALIFORNIA 


WHITE 
PINE 


You'll like our quality, 
milling and prompt ser- 








vice. Try us next time 
you need H. B. HEWES, 
resident 
BOX, SHOP W. T. VIRGIN, 
and CLEARS Vice-President 


R. H. DOWNMAN 
J. H. McWILLIAMS 
T. C.TERWILLIGER 
Sec.-Treas.&Gen.Megr. 
F. E, WALKER, 
Asst. Sec. & Treas. 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 








— a 








[ 
REDWOOD 











You'll find it easy to satisfy 
builders with our 


FINISH AND SIDING 


Write today for prices. 











Albion Lumber Co., Gere'ttrosnia. 


Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 
San Diego Office, - 320 Spreckles Bldg. 








Los Angeles Office, 397 Pacific Electric Bldg. 





Collections by Retail Lumber Dealers 4. «ries 


of letters 
by subscribers to the American Lumberman, giving their vlews 


on the best way to handle the accounts of a retail lumbe~ 
business. These letters offer many excellent ideas and it w= 
repay any retail lumber dealer to read them carefully.. 

Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 


Forest Protection Clause in Mortgages 


WASHINGTON, D. C., Aug. 11—Many Louis- 
iuna bankers are making fire protection and 
reforestation compulsory on mortgaged lands, 
according to information issued by the Forest 
Service. For the purpose of insuring resale 
possibilities of such property they bind the 
mortgagor to make every effort to prevent forest 
fires on his land and to plant trees on waste and 
cut-over areas. 

This practice is being energetically supported 
by the Louisiana department of conservation 
and has been taken up by bankers in all parts 
of the State. It has spread more rapidly since 
the failure of efforts to boom certain cut-over 
lands for farming as opposed to timber grow- 
ing purposes. The Louisiana Bankers’ Associa- 
tion in April, 1925, adopted a standard forestry 
clause for insertion in all mortgages. 


Foresters to Confer on Conservation 


CoLuMBus, Onto, Aug. 10.—Edmund Secrest, 
forester, will represent Ohio at a regional con- 
ference on conservation, at which there will be 
representatives from Indiana, Kentucky and 
Illinois, to be held at Madison, Ind., Oct. 15 
and 16. The gathering will be the first grow- 
ing out of the suggestion made by the national 
conference on State parks at Skyland, Va., last 
May that groups of States, for the stimulation 
of their various conservation projects, hold re- 
gional meetings similar to the national one. 

The meeting will be based upon the principle 
that recreational opportunities in each State are 
of interest to each of the other States, and that 
the economic value of conservation will be 
more readily realized as a result of the contact 
between conservation bureaus. 

The four States conference grew out of a 
dinner table discussion at Skyland between 
Richard Lieber, director of the Indiana depart- 
ment of conservation, and Tom Wallace, chief of 
the editorial staff of the Louisville Times, who 
is a member of the general council of the na- 
tional conference on outdoor recreation. 


He Thought SPA Meant Sap 


NEW ORLEANS, La., Aug. 10.—Something new 
under the sun is reported by a Massachusetts re- 
tailer, in a letter to Secretary-manager Berckes, 
of the Southern Pine Association. This dealer 
sold one of his customers grade marked heart 
rift flooring. To his astonishment, the buyer 
returned it, complaining that the delivered stock 
was sap rift. A joint personal inspection of 
the lumber was arranged when, in support of 
his claim, the customer pointed to the grade 
marked ends, saying: ‘‘There it is, plainly 
marked sap.’’ He had mistaken the ‘‘SPA’’ 
insignia, certifying that the stock had been 
manufactured by a Southern Pine Association 
mill and inspected under the S. P. A. grading 
rules, for ‘‘SAP.’’ Explanations followed and 
the incident closed happily. It is said that many 
humorous incidents have occurred in the grade 
marking of lumber, but on the whole it is 
seriously accepted by the trade and gradually 
becoming recognized as one of the biggest 
movements ever undertaken by the industry. 


Memorial to Represent Log Drivers 


Banoor, Met., Aug. 11.—Early in September, 
probably on Labor Day, a fountain provided 
for in the will of Col. Luther Peirce, of Chicago, 
formerly of Bangor, as a gift to the city of 
Bangor, will be dedicated. The dominating 
figure will be a bronze group of statuary repre- 
senting the oldtime Penobscot River drivers— 
the men who navigated the spruce and pine and 
hemlock logs to this city from the distant head- 
waters of the river, in the day when Bangor 
shipped 200,000,000 feet of lumber yearly to all 
parts of the world. The bronze group, designed 
by Charles EF. Tefft, of New York City, formerly 
of Bangor, is now in process of casting. The 
figures are eight feet in height and represent, 
in the central group, three drivers at work with 


canthook and ax to dislodge a ‘‘keylog’’ and 
thus break a jam. 

The committee having charge of the erection 
of the Peirce Memorial has taken pains to haye 
the log drivers correctly represented by the 
sculptor, and Mr. Tefft has had the benefit of 
criticism and advice from one of the oldest lum. 
bermen now living in Bangor—Patrick Con. 
ners, sole survivor of the famous Conners quar. 
tette—William, Edward and John, all veteray 
woodsmen and river drivers, now being dead, 

Patrick Conners has passed his eighty-fifth 
year, but is still hale and hearty and manifests 
a lively interest in the plans for the perpetua. 
tion of his craftsmen in bronze. Mr. Conners 
spent all his active life, except a few years 
at gold-digging in California, in the woods 
camps and on log drives of the Penobscot, with 
occasional seasons on the Connecticut, and his 
reminiscences of the rough and ready days 
among the axmen and the ‘‘ white water’’ men 
are full of dramatic and comic interest. Of the 
doings of ‘‘ Dingbat’’ Prouty, ‘‘ Lucifee’’ Mur. 
phy and the notorious Austin Marshall the old 
Maine woodsman has vivid memories, and his 
descriptions of those once famous characters 
and anecdotes of their activities would give 4 
novelist material for many a stirring romance, 


Retailer Sustains Fire Loss 


WAUKESHA, Wis, Aug. 11.—The Wilbur 
Lumber Co., of this city, has suffered two fires 
recently, within two days of each other, and 
they are believed to have been started by a 
fire-bug. The first fire occurred in a tool shed 
and it was extinguished with little damage re. 
sulting. Two days later a fire broke out ina 
barn of the company which is rented out and 
in which several horses and equipment are 
housed. Just previous to the barn bursting 
in flames, an explosion was heard in the barn. 
The loss on the barn will be about $4,000. 
While the fire in the barn may have been started 
by spontaneous combustion the fact that a 
building owned by the Waukesha Dairy Co. 
was burned the day before and an explosion also 
heard in connection with its fire strengthens 
the belief that the fires have all been set by 
some person. Authorities are now working on 
the case, with Conrad Asmuth, deputy State 
fire yharshal, in charge of the investigation. 


Film Pondosa Pine Operation 


BEND, OreE., Aug. 8.—‘‘Pondosa Pine,’’ a 
3-reel motion picture showing ‘‘Shevlin Qual- 
ity’’ lumber as it is manufactured by the Shev- 
lin-Hixon Co. at Bend, has just been completed. 
The film, which shows all of the steps in the 
manufacture of the lumber from selecting and 
falling the timber in the woods to loading the 
finished lumber on to the cars, will be used by 
the Minneapolis sales office of the Shevlin, Car- 
penter & Clarke Co. It is understood to be the 
first time that a lumber company has used mo- 
tion pictures of the processes of manufacture 
in sales work. 

Pictures of the logging machinery used and 
the timber being loaded in the woods, are fol- 
lowed by scenes along the logging railroad as 
the timber is brought into Bend to the sawmill. 
The logs are then followed through the mill 
with the various sawmill machinery, the systems 
of air and kiln drying, the molding and box 
departments and other steps toward the finished 
product likewise shown. 

All of these pictures were taken at the Bend 
operation, although it is possible, according to 
officials, that additional pictures will be made 
featuring the operation of the McCloud River 
Lumber Co. at McCloud, Calif. 

A feature of the film, which will be shown 
at the Hoo-Hoo annual this fall, is a forest fire 
which happened to break out when the moving 
picture crew was at one of the logging camps. 
Methods of fighting the fires are shown in the 
views secured. 

Frank Prince, advertising manager for the 
Shevlin-Hixon Co. and the McCloud River Lum- 
ber Co., and also editor of the Shevlin Equalizer, 
has been in charge of making the film, which 
was given a preview by officials last week. 
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The Lowing Kine 


They talk about ‘‘the patient ox,’’ 
But ‘‘patient’’ ain’t the proper word: 
If you had drove among the rocks, 
An ox, a yoke, perhaps a herd, 
You’d know it ain’t ‘‘the lowin’ kine,’ 
It ain’t no darned Bull Durham sign, 
That has the patience—it’s the man 
That navigates an ox or span. 


? 


I had to drive ’em ’way down east, 
Right in the place, not in the play; 
I drove ’em forty years, at least, 
From Bangor, Maine, to Ioway. 
I swamped along the Saginaw, 
Muskegon, then the Chippewa, 
And then I broke a prairie farm, 
The Ten Commandments, and my arm. 


To make ’em pull, you just yell ‘‘ Whoa,’’ 
To make ’em stop you yell ‘*Giddap.’’ 
The man who talked about the low 
Of lowin’ kine, some poet chap, 
By accident that sayin’ said, 
And yet he hit it on the head— 
Perhaps he called ’em low because 
He knew how low they really was. 


They’re slow to start, they’re hard to stop: 
They always pull a yard or two 
Beyond the place you want to drop 
A lawg, or something else to do. 
‘‘The patient ox’’ looks nice to read, 
But it is us that patience need: 
They’re like to give their head a toss 
And make a patient of the boss. 


I want to give ’em credit, some, 
For helpin’ men to pioneer: 
The ox was handy when we come 
To settle up this country here. 
I broke this farm with such a yoke; 
And that, by gosh, ain’t all I broke; 
The cattle helped us settle thus, 
And sometimes darned near settled us. 


Now, I a Christian trainin’ had, 
The kind that youngsters used to get; 
(Now evolution is the fad; 
A Christian home is seldom met.) 
And I am mighty glad I did: 
I’m purty sure no modern kid, 
With bell-shaped panties on his brain 
Could ever stood the awful strain. 


For even I at times forgot 
The Ten Commandments, one or two. 
I quoted Scripture some, but not 
The way we was intended to. 
And yet I think the Lord forgave: 
He knows how eattle could behave, 
Sent lowin’ kine, and stubborn soils, 
The same as Job was sent his boils. 


We See b’ the Papers 


The life of a dollar bill is seven months. But 
not in a cabaret. 

Three nations are to exchange radio programs. 
Won’t we look nice! 

Tell your son something, and you will find 
that it isn’t so or that he knew it all along. 

Manufacturers announce cuts all around in 
automobiles, and we can say the same about our 
tires, 
ne exchange is quiet but firm. Foreign 
“xchange would be a good name for some 
women. 
‘ Someone has pointed out the Philippine 
slands as a source of rubber. What about our 
bathing beaches? 

y . e . . 

Well, there is shadow with sunshine, bitter 
with Sweet, and so on. At the same time we 
got radio we got jazz. 

The American Woolen Co. has reduced wages 


6 cat tn een ten ore a 





10 percent, but that isn’t nearly what women 
have reduced woolens. 

A political club in New York City was held 
up by six masked robbers. Somebody must have 
got his signals crossed. 

The Frisco directors want to buy the Muscle 
Shoals railroad. Why don’t they ask the Gov- 
ernment to give it to them? 

Farmers are said to be holding their grain. 
Probably the farmer is holding the grain and 
the retail lumber dealer the bag. 

Washington will get the $2,500,000 Clark art 
collection that New York refused. But New 
York probably got a terrible kick out of refus- 
ing it. 

Our foreign policy is, that nothing must be 
permitted to get the United States into a hole, 
although we are confident of our ability to pull 
the hole in after us. 

Germany has a new radio station at Koenigs- 
wusterhausen. Considering what some of our 
radio announcers do with operatic selections, 
we would like to see what they would do with 
that. 

You know, in Germany call letters are not 
used but the name of the city is transmitted. 
If they transmit the name of Koenigswuster- 
hausen that will be about an evening’s program 
in itself. 

Gasoline consumption in June was 27 percent 
above that of June a year ago. Last June the 
boys married ’em and stayed home; this year 
they don’t marry ’em, and take ’em out every 
night. 


Between Trains 

STERLING, ILt.—Corn is growing five inches a 
day (believe it or not; we didn’t know whether 
to), so the prospects look good for the lumber 
yards in a corn country. Frank Grimes ran 
over to the hotel to see us, and, while Frank 
is not our authority for the five-inches-a-day 
story, he did say that it looked like the farmers 
were going to be in a position to buy a lot of 
lumber this fall. But, as for that, so is a 
Scotchman in the end of the pew in a position 
to put a lot of money in the contribution box. 
Lots of things, Frank, don’t necessarily follow. 
We came to Sterling, which is a good habit we 
have, to attend the salesmen’s convention of 
the National Manufacturing Co., and, from the 
optimism evident, we assume that it is expected 
that the cornfed farmers will buy some hard- 
ware to fix up the barns and houses that Frank 
is going to sell them, maybe. 


The Fall of the Tree 


A tree can never fall alone: 
Others will suffer in that hour: 
Perhaps some nest some bird has known, 
Perhaps some sweet and lovely flow’r. 
For bough or branch some neighbor grieves, 
Another mourns its tattered leaves, 
Some sapling bends beneath the strain, 
That time can never mend again. 


Oh, walk with me a little while 
And learn the wisdom of the wood: 
There is so much to make you smile, 
So much so beautiful, so good. 
Yet I must show you many a scar 
On many a tree, its life to mar, 
Because some weaker brother fell 
BY some mischance I can not tell. 


A man can never fall alone: 
And, if you do, then do not say 

That that is business of your own, 
And you alone will have to pay. 

Here is the sadness of it all: 

Perhaps some nest, some home, shall fall, 
Or die perhaps some lovely flow’r, 
Some woman’s heart, in that dark hour. 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
| SHINGLES 


po Sales Agent for the Following Mills:— 


} THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 


Vale Royal Mill, Savannah, Ga. 
In territory east of Pittsburgh. 


Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








\| e i 
| _ Wise Old Solomon | 
Wy (of “1,000 Wife” Fame) | 
History tells us that King Sol- 
omon succeeded in keeping a 
thousand spouses happy and | 
contented. Now-a-days,aman | 
has his hands full keepingone | 
wife satisfied. Solomon was 
justly called a ‘‘wise man’’. 

The Louisiana Red Cypress 
Company has more customers 
than Solomon had wives; and, 

’ although we are not blessed | 
with Solomon’s wisdom, we have been satisfying | 
customers for more than seventeen years. 

It will pay you to join the ever-growing family of 
satisfied users of “LaRED” Products. A good start 
will be to let us quote you on: 

















Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 


TRY OUR “‘LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 
“LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100". clear,85‘-edgegrain | 
“LaRED” Star A Stars— Real Stars | 


Louisiana Red Cypress Company 
of New Orleans 
ieeous wenden. 1018-19 White Bldg., 
Seattle, Wash. 


New Orleans, La. 
CYPRESK)X 


















CorintHHarpwoop (o,f 
CORINTH, MISS. 
OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 
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Win Sales 
with this 
Flooring 


When you go after flooring 
sales, you'll find the quality, 
attractiveness, smooth finish, 
even texture and close match- 
ing—and the economy of 
Hudson Brand Oak Flooring 
will stand you in good stead. 
It has fully demonstrated its 
«bility to sell against the stif- 
fest competition. 


Free samples sent 
promptly on request. 


Hudson Hardwood 
Flooring Company 


P. O. BOX 217 
MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Co. 


HUDSON n&kive 




















Hardwoods 
OAS. Stee 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 





OAK FLOORING 





The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 




















Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. loth, $4.50, postpaid. 


A meri can Lu mberm: an 431 So. Dearborn St. 


Chicago. III. 




















DETROIT, MICH. 


Aug. 10.— The increasingly satisfactory outlook 
for larger purchases of hardwoods in the automo- 
tive industry is given an impetus by a survey of 
the plants, indicating that closed car output for 
this year will reach at least 55 percent of the total 
production. This estimate is applicable to closed 
cars above $400 in value. While gradual evolution 
toward the closed car has brought about the estab- 
lishment of large hydraulic presses that stamp 
motor ear bodies out of one piece of metal, it is 
undoubtedly a development making for consistent 
use of quality hardwoods. It is stated that this 
will be particularly applicable to cars in the 
higher price ranges, as to which there is not any 
decided tendency to use steel. Inclination to use 
ash, as before as well as birch, on a larger scale 
is noted as the beginning of a consistent trend. 
The Lineoln Motor Co., belonging to the Ford in- 
terests, is known to be conducting research work 
with a view to using birch in its various models. 

Scattered softwood buying by retail yards is re- 
ported due to a somewhat disturbed outlook in the 
building situation, brought about by the retarding 
influence of speculative building, a situation which 
is expected to clear up within a short time. Tran- 
sit cars are not so numerous and are selling closer 
to list. 

Jeff. Webb, general manager Lowrie & Robinson 
Lumber Co., has been appointed chairman of the 
committee of the Detroit Retail Lumber Dealers’ 
Association to consider the advisability of a joint 
meeting of representatives of lumber and building 
interests in this city in the early fall. 

R. H. Van Doren, of the Tri-State Lumber & 
Shingle Co., has returned from a two weeks’ trip 
to southern mills. 


LOUISVILLE, KY. 


Aug. 10.—The hardwood market continues fairly 
active, prices being firm and advancing, and de- 
mand good. On some items there is shading of 
quotations, especially on advancing items, where 
rehandlers have stocks on hand purchased on lower 
markets. Oak, poplar, ash and gum items are in 
fair demand. Walnut is moving in FAS and selects. 
There is a little demand for chestnut, and scat- 
tered demand for other items, including maple, 
elm, cottonwood, beech, sycamore, basswood, cherry 
and cypress. Pine is active. Louisville quotations 
on inch stocks: Quartered white oak, FAS, $125@ 
140 ; common, $75@85; quartered red, $105@110; 
and $65@67.50; plain white, $85@100 and $60@ 
62.50; plain red, $82@90 and $57@60. Poplar, 
FAS, $105@110; saps and selects, $70@75; com- 
mon, $50@55. Quartered red gum and plain red 
gum, FAS, $83@85; common, $56@60; quartered 
sap, FAS, $57; common, $40@44; plain sap, FAS, 
$55; common, $34@35. Walnut, FAS, $215: se- 
lects, $150; common, $100; No. 2, common, $50. 
Chestnut, $105 and $57. Cottonwood, $53 and $38. 
Ash, $90 and $53. Basswood, $85 and $55. 

Edwin Norman, of the Norman Lumber Co., is on 
a vacation trip into Canada; and Harry Klein, of 
the Louisville Veneer Mills, is motoring in the 
Kast. J. G. Brown, of W. P. Brown & Sons Lumber 
Co., is back from a visit to the company mills in 
the South. O. G. Krider, of the Southern Hardwood 
Traffic Association, is back from a motor trip to 
Atlanta; and M. S. Shadburne, of the same office, 
is on a vacation into the eastern Kentucky moun- 
tains. C. S. Willett, of the W. R. Willett Lumber 
Co., is back from a vacation at Lagrange, I]. Col. 
C. C. Mengel, of the Mengel Co., is at Atlantic City, 
after a visit to White Sulphur Springs, W. Va. 
Cyrus L. Adler is back from a trip to Europe, and 
is at the Adler Manufacturing Co.’s office again. 
Gilbert Wymond, of the Chess & Wymond Co., has 
returned to the Jackson (Miss.) office after a visit 
to Louisville. Roscoe Willett, of the W. R. Willett 
Lumber Co., is spending a vacation at Winnetka, 
Ill., and Chicago. 


COLUMBUS, OHIO 


Aug. 10.—Iardwood trade is rather steady, with 
prices firmer all along the line. Buying on the 
part of dealers is one of the best features, while 
factory consumers are also buying. Railroad in- 
quiries are better. Furniture factories are expected 
in the market soon. Prices are better maintained, 
as dry stocks are not plentiful. Flooring is the 
strongest item. 

A better feeling is developing in the southern 
pine trade, as dealers are buying better. Prices on 
some items have strengthened. Finish and dimen- 


sion are stronger, while fiooring and siding are 
selling better. 

J. W. Mayhew, assistant to the president of the 
W. M. Ritter Lumber Co., returned Aug. 11 from a 





three weeks’ business trip in the Pacific Northwest, 

John Murray, of John Murray & Son, West Jef- 
ferson, a village near Columbus, with his daughter 
Miss Helen Murray are touring Europe. 


The Mathews Lumber & Manufacturing (Co,, 
which has been operating a retail business and 
mill on South Central Avenue for years, has opened 
a down-town office in the Columbian Building. 

Actual work of rebuilding the destroyed mill of 
the Prentice Lumber Co. has been started. The 
mill will be modern and will have a larger capacity 
than the one burned about eight months ago. 


MERRILL, WIS. 


Aug. 10.—Lumbermen in this section are very 
optimistic about the outlook for fall sales. Many 
orders are being received, evidently from those in 
a position to know that prices are sure to rise 
higher. Prices are stiffening and, with increased 
demand, some advances are certain. Lumbermen 
are realizing that to fill future demand, logging 
crews will have to be fully up to normal this year, 
and there will be a large cut from all indications. 
Lumbermen, both wholesale and retail, report pres- 
ent prices very unsatisfactory. Building through- 
out northern Wisconsin is unusually active, due 
largely to this realization that lumber may be ob 
tained so cheaply now. 


EVANSVILLE, IND. 


Aug. 10.—Southern Indiana hardwood business 
has improved. Orders and inquiries have picked 
up, and prices are tending upward on certain items, 
especially of gum. Buying is more liberal. Rural 
dealers are stocking up, as farmers are harvesting 
good crops. Box demand has been a feature during 
the last week, factories operating on steady time. 
There are many inquiries coming in from the fur- 
niture manufacturers, but automobile factory de- 
mand has not been very brisk. Musical instrument 
manufacturers are doing a nice business. Chair 
and desk trade is fair. Some export inquiries have 
been received. 

W. B. Allen, of the Oaktown Lumber Co., Oak- 
town, Ind., several weeks ago received a painful in- 
jury while bathing near Oaktown, but has resumed 
his regular duties. 

Claude Wertz, Maley & Wertz Lumber Co., Elmer 
D. Luhring, Luhring Lumber Co., and several other 
local lumber and furniture manufacturers are in- 
terested in the new bank, known as Thrift (Ine.), 
just ognened here. 


ELKINS, W. VA. 


Aug; 10.--Most lumbermen report a decided im- 
provement in demand for hardwood and for floor- 
ing, and attribute the increase in part to more or- 
ders from coal operators, furniture and radio man- 
ufacturers, Certain lumber producers report hav- 
ing more orders than at any time during the last 
year. Certain it is that the probability of a strike 
in anthracite territory has led buyers to urge pro- 
ducers to speed up shipments and delivery. Among 
West Virginia hardwoods, Nos. 1 and 2 common 
oak and the sound wormy chestnut appear to have 
the eall, No. 1 common oak brings about $50 and 
No. 2, about $30. Indications point to an improve- 
ment in the steel industry. and lumbermen believe 
that there will shortly be increased demand from 
that source. 

After having been closed down for several weeks 
for repairs the mill of the Wildnerness Lumber Co. 
at Nallan, W. Va., has resumed operation, with a 
full force of men and a number of orders. 


MEMPHIS, TENN. 


Aug. 10.—-An improved tone has been noted in 
the hardwood market for the last week, with 
higher prices ruling. Advances of $3 to $5 
on various items are the rule, while in some cases 
advances have been as much as $14. New price 
lists are being issued, and buyers are eager to book 
before prices become higher. Demand has not been 
better for months, and a considerable volume of 
hardwoods is being contracted for each day. ‘The 
demand is coming from all groups, not just one, 
and it is generally conceded that the market 1s 
tending toward new, high levels. 

Orders are rolling in from the building trades 
in nice volume. The hardwood flooring people con- 
tinue to be good buyers, and one mill last week 
bought 1,000,000 feet of oak from one concern. 
Other flooring plants have been buying heavily of 
hardwoods. The interior trim plants have also 
run to cover, but all are paying the new prices. 
The agricultural implement people are also in the 
market. ‘The automobile people have come back, 
and one body plant has placed orders for more 
than 2,000,000 feet of sap gum. All automobile 
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people have inquiries out for good quantities of 
pardwoods. The furniture people think better of 
the market now, and are gradually placing orders. 
However, this demand has not been as heavy as 
had been expected. Other groups are buying in 
fairly good quantities. 

The overseas demand is still rather slow, with 
some activity noted among the Continental buyers. 
United Kingdom buyers are still on vacations and 
are not paying much attention to the hardwood mar- 
ket. Other parts of the world are now sending in in- 
quiries for hardwoods, and sales are reported fair. 

The closing down policy which has been adopted 
py more than a hundred mills throughout the 
South and East is being rigidly held to by all con- 
cerns, and production is being curtailed rapidly. 
Reports of the Hardwood Manufacturers’ Insti- 
tute for the week ended Aug. 1 showed that produc- 
tion was but 68 percent of normal. Many mills 


went down between Aug. 1 and 15, so the next 
report will show still further curtailment. Mills 


are not reopening because of better prices, and will 
not start for another thirty to sixty days, it is 
felt certain. Logs are rather scarce. Few are 
along the railroad rights-of-way. Rains have kept 
loggers out of the forest during the last week or 
two. Log prices remain unchanged. 


ASHLAND, WIS. 


Aug. 10.—For the first time in about six years, 
the Flambeau River Lumber Co., of Ladysmith, 
will find it necessary to curtail production at its 
large sawmill on account of low water in the Flam- 
beau River. The company depends upon high water 
to float logs to the mills. Officials hope that fall 
rains will solve the problem of getting supplies. 
The loading and planing mill crews will be kept 
at work as usual. The Flambeau River Lumber 
Co. is one of the few lumber companies remaining 
in this part of northern Wisconsin which depends 
upon water transportation, 


JACKSON, MISS. 


Aug. 11.—Local manufacturers of hardwood re- 
port further improvement in market conditions 
during the last week. Production has been very 
low, and mill stocks are greatly reduced. Increased 
demand is noted from all buying groups. Prices 
on practically all items have advanced. Red gum, 
ash and plain oak are the leading items. Prices 
throughout the hardwood list are reported to have 
advanced about $2. Logs continue scarce in this 
section, as farmers are becoming more and more 


indifferent to getting out logs at present low 
prices. 
BAY CITY, MICH. 
Aug. 10.—There has been no improvement in 


demand for hardwoods during the last week. Buy- 
ers are taking advantage of “weak spots” to sup- 
ply their immediate needs, but there is no inclina- 
tion to purchase for future requirements. Reports 
from the mills for July show very favorable con- 
ditions. Shipments and orders exceeded produc- 
tion, so that stocks of some items have been reduced 
to a low point. High grade maple occupies the 
most satisfactory position, while stocks of hard- 
wood culls are also below normal. 

The hardwood flooring manufacturers continue 
to receive good demand for their product, and the 
mills have reduced their stocks considerably during 
the last thirty days. Some of the desirable items 
are in low supply, and higher prices are likely in 
the near future. 


MILWAUKEE, WIS. 


Aug. 11.—Firm prices and a steady, increasing 
demand were the features of the Milwaukee lum- 
her market last week. Demand is improving each 
week as the building program continues. In Mil- 
waukee there is a good demand for residential and 
business buildings. This is also true in the north- 
ern part of Wisconsin. There is a better demand 
Trom the factories, especially for hardwoods, than 
in several weeks. Each week sees an improvement 
in the rural sections, and more reports of building 
and remodeling on the farm. Country yards are 
hot putting in heavy stocks but are buying for im- 
mediate shipment. The railroads are sending all 
available cars to the grain belt and a slight tight- 
‘ning in car supply has already been noticed. 

Theodore Laist, of the Northern Hemlock & Hard- 
wood Manufacturers’ Association; W. J. Kessler, 
of the New Dells Lumber Co., and E. FE. Kaiser, 
of the Kaiser Lumber Co., of Eau Claire, Wis., 
recently spoke before the board of education at Eau 
Claire on the -use of hemlock and birch in prefer- 
‘nce to other Jumber in the construction of the new 
high school building which will be erected at Eau 
Claire, Action on the matter was referred to the 
building committee. 

Py G. Donner, newly appointed superintendent 
of the Menominee Indian reservation, arrived at 


Neopit to assume his duties. He is originally from 
Wisconsin, claiming Monroe as his birthplace. Mr. 
Donner has been in the Indian service for twelve 
years, most of whjch were spent in the West. 

The Stoughton Wagon Co., of Stoughton, Wis., 
reports that between forty and fifty wagons are 
being built daily, double the amount turned out 
during the last three years. 

A seven and one-half pound daughter was born 
to Mrs. Dolores Eberle Schaefer, of Milwaukee. 
Mrs. Schaefer worked in the office of the Wiscon- 
sin Retail Lumbermen’s Association for about ten 
years before her marriage. A convention was not 
complete without her at the registration desk. 


Joseph Stauber and Carl Williams, of Marinette, 
Wis., both entrants in the world’s champion log 
rolling tournament at Washburn, Wis., performed 
on logs at the first annual Lions Club water earni- 
ral held at Bay Beach, near Green Bay, Wis., on 
Aug. 2. 

Frank Flanner, of the Flanner-Steger Land & 
Lumber Co., of Blackwell, Wis., near Crandon, Wis., 
has been selected as the president of the newly 
organized Crandon National Bank at Crandon. 
Phillip D. Flanner, also of the Flanner-Steger Co., 
and J. L. Haile, treasurer Keith & Hiles Lumber 
Co., of Crandon, are on the board. 


ATLANTA, GA. 


Aug. 10.—-Though the hardwood market has im- 
proved considerably, and prices are growing stead- 
ily stronger, production is still comparatively low. 
A number of mills cutting hardwood are either 
shut down or have lessened their production. Stocks 
are declining. 

The building trades are the principal buyers, the 
hardwood flooring plants are active, and millwork 
plants are taking a considerable amount. Oak floor- 
ing this week is $1 to $2 higher than it was at 
the end of July. 

Southern furniture factories continue to buy act- 
ively and have ample business to insure steady 
production well into the fall months. No. 2 com- 
mon plain red gum is up about $1.50 to $2. This 
is principally due to the improving demand from 
the box manufacturers, who have orders that will 
insure steady production well into fall. Quartered 
red gum continues $82@86 for FAS 4/4 to 8/4; 
$55@65 for No. 1 common, and $30@38 for No. 2. 
Plain red gum is $75@85 for FAS, $53@65 for 
No. 1 common, and $31@39 for No. 2. Plain sap 
is $48@55 for FAS; $31@40 for No. 1, and $21@ 
24 for No. 2. 

“airly good demand for oak and poplar is re- 
ported here, though prices showed no changes in 
the last few weeks. 

The automobile and body trades are buying 
fairly well. Ash, maple and elm in the thicker di- 
mensions, however, are moving well. 

Export demand for hardwoods is 
quiet, but inquiries are good. 


CINCINNATI, OHIO 


‘The lumber market as a 
the usual midsummer 
was not quite as dull as that month usually is, 
because few laid up stocks for the summer, so 
that hand to mouth buying kept the market fairly 
active. Lately a number of mills have been hold- 
ing their Jumber at their own prices, so that the 
market is becoming firmer, The retail trade reports 
an active summer business, at satisfactory prices. 
Demands of consumers have made serious inroads 
into stocks in retail yards. 

Cc. R. Tustin, of the Tustin Hardwood Lumber 
Co., of Memphis. Tenn., was a caller among Cin- 
cinnati lumbermen during the week. 

Plans for consolidation of the Weir Frog & 
Switch Co., of Cincinnati, and the Kilby Frog & 
Switch Co., of Birmingham, Ala., have been an- 
nounced. <A holding company is to be formed to 
take over both concerns. with O. DeGrey Van- 
derbilt, president of the Weir company, as head. 
The Weir company has supplied many logging rail- 
roads with its specialties. 


MARINETTE, WIS. 


Aug. 10.—The Bay Shore Lumber Co., of Soper- 
ton, is pulling up its railroad tracks in the north- 
western part of Marinette County. 

Ray Andrews, of the Andrew Lumber Co., Tal- 
bot, Mich., has a crew of men building a bridge near 
Foster City across the Sturgeon River, so he can 
haul logs near the railroad to be shipped to his mill. 
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BAKING is still an important institution in the 
American home as is evidenced by the fact that 
from 1917 to 1924 more than 2,125,000 copies of 
the bulletin ‘‘ Baking in the Home’’ were dis- 
tributed by Uncle Sam. 













Let us handle your 
Pine requirements 


We now operate a planing mill in con- 
nection with our band sawmill at Pres- 
cott, Ark., cutting from our own timber 
tracts the well known Arkansas short- 
leaf pine (Rosemary species), unexcelled 
for the best interior trim. 


We offer kiln-dried lumber, mouldings 
and finish. 


% 





Bruce pine items can be 
advantageously shipped in 
mixed cars with Bruce oak 
flooring and other Bruce 
southern hardwood pro- 
ducts. 

Write us today for full in- 
formation and prices. 


E.L.BruceCo. 


Manufacturers 


MEMPHIS, : TENN 





| We Will Save 
| You Money 


i} Whether you desire a new mill or are 
i]! planning to remodel your present plant, 
our engineers will show you how to econ- 
omically and efficiently do the work. 

We'll make the specifications, furnish 
labor, superintend construction and 
guarantee our work. 


Write for list of mills we have 
built; also data on our service. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS.» 














Lake Charles, La. 














Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for mar- 
ufacturing and wholesale lumbermen to collect their 
accounts. Just advise us the amount due you. We’ll 
get it. 


LumBerMen’s Crepit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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‘| arite” 
Flooring 


Sales are a mighty good cri- 
terion of a product’s worth. 
We believe the fact that ‘‘La- 
rite’’ Flooring is one of the 
largest selling dense longleaf 
pine floorings on the market 
proves it offers unusual values. 
And you know the way to build 
sales is to offer a little better 
values than the other fellow. 
3uy ‘‘Larite’’ mixed with 


Southern Pine 
YARD AND SHED STOCK 


You'll find “Larite’’ a 
money-maker. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























Ask for List of ‘‘Specials”’ 


RED 
AND 




















We will 
keep your 
stocks balanced 


KEITH 
LUMBER CoO. 


547-551 Keith Bldg., Beaumont, Tex. 


Short Leaf 
YELLOW 
PINE 














TACOMA, WASH. 


Aug. 8..-To enable Tacoma lumbermen to take 
part in the entertainment of two hundred and fifty 
eastern golfers who visited the city Wednesday, 
the regular meeting of the Tacoma Lumbermen’s 
Club this week was canceled. Nearly all the lum- 
bermen golfers were on the links during the day, 
watching the special matches arranged between 
visiting and local stars, and playing around with 
the higher handicap men. The lumbermen also 
furnished twenty automobiles for the visitors. 
Paul H. Johns, E. W. Demarest, A. H. Landram and 


J. A. Gabel were members of the entertainment 
committee, 

Widespread interest in the annual Northwest 
Lumbermen’s Golf Tournament, to be held next 


Friday at the Tacoma Country & Golf Club, indi- 
cates a record attendance, according to members 
of the tournament committee of the Tacoma Lum- 
bermen’s Club, which is sponsoring the tournament. 
Portland is to send the largest delegation on record 
to the contest, and all the other lumber districts 
of the Northwest will be well represented. The 
events will include play for the J. H. Bloedel and 
Everett G. Griggs cups, and a four-man team con- 
test for the championship of the district, besides 
many special prizes for driving, putting and ap- 
proaching. 

Investigation of the claims made by P. G. von 
Hildebrandt, of Chicago, who declares he has de- 


queries were made increasingly technical untij 
nearly all the contestants were at a loss. This con- 
test was declared by the buygrs to be of great value 
to them, as it has stimulated the study of thejr 
business on its theoretical side, as well as showing 
many of them the vast amount of knowledge to be 
obtained by a little study. The picnic was the 
most successful held since the organization of the 
club, and was attended by fifty buyers and their 
families. 

The annual meeting of the Washington State 
Chamber of Commerce was held at the Hotel Win- 
throp Wednesday and Thursday. J. J. Donovan, of 
sellingham, president of the organization, presided 
during the sessions. Maj. Everett G. Griggs, of 
Tacoma, as director of the National chamber from 
the Pacific coast, took a prominent part in the 
proceedings and welcomed the delegates to Tacoma. 
One of the resolutions adopted recommends the 
adoption by the State of a definite reforestation 
policy, with an adjustment of taxation to allow 
reforestation by private timber owners. 

There are 103 industrial plants specializing in 
lumber and wood products in Tacoma, according to 
figures compiled by the Tacoma Chamber of Com- 
merce in an industrial survey of the city. 

A recruise of the timber in Pierce County is 
planned by the county officials for next year. The 
last cruise was made eighteen years ago, and the 
valuations then fixed no longer apply to the 
stands. The cost is estimated at about $60,000. 








‘“Tacoma, The Lumber Capital of America,’’ read the attractive bronze sign that adorned a 
healthy log giant of Douglas fir which was one of the features of the mammoth parade during the 


national convention of the Elks, at Portland, Ore., last month. 


The float was arranged through 


the instrumentality of the Tacoma Lumbermen’s Club, an organization which has attracted coun- 
try-wide attention by its conduct of a 3-year national advertising campaign to boost Tacoma as 
a great lumber producing center 


veloped a process for manufacturing synthetic 
building material from wood waste, will be investi- 
gated by a special committee of the Tacoma Cham- 
ber of Commerce. Mr. von Hildebrandt, who is a 
chemical engineer, gave a demonstration of his new 
material this week before the chamber. He ap- 
peared before the Tacoma Lumbermen’s Club last 
week, and this organization is also investigating 
his claims. 

Plans for standardizing Northwest veneer prod- 
ucts, and for coordinating efforts to get them better 
appreciated and more generally used in eastern 
manufacturing plants, were discussed at the meet- 
ing of Northwest Plywood Association held at the 
Winthrop Hotel here Wednesday. ‘The association 
decided to prepare a chapter on Northwest veneers 
for inclusion in the publication to be issued by the 
National Plywood Association. Speakers at the 
meeting claimed that the Northwest veneers are 
too little known in the East, and that though the 


manufacturers have been doing an _ increasing 
amount of business there is still room for con- 


siderable expansion. Gus Bartells, of the Elliott 
say Milling Co., Seattle, president of the associa- 
tion, presided during the meeting. sruce Clark, 
of Walton Veneer Co., is secretary. There were in 
attendance representatives from the Wheeler, Os- 
good Co, and the Tacoma Veneer Co., Tacoma, the 
Washington Veneer Co., Olympia, and the Portland 
Manufacturing Co., Portland. 

An educational contest, to test the actual knowl- 
edge of the club members as to lumber, was the 
feature of the annual picnic of the Northwest Lum- 
ber Buyers’ Club held July 25 at Tanwax Lake, near 
Tacoma. Starting with simple questions such as 
“What is lumber?’ and “What is a board?” the 


The first shipment of airplane spruce from a 
small mill in Clallam County was loaded on the 
steamer Chattanooga City here this week for de- 
livery to an English airplane manufacturer. The 
spruce was shipped to the Pacific ocean on a road 
which the Government paid millions to construct 
and which was not completed in time to be of use 
during the war. The material was barged to 
Grays Harbor and shipped by rail to Tacoma for 
shipment abroad. Local lumbermen see the possi- 
bility of developing a big industry in airplane mate- 
rial if the first shipments are satisfactory. The 
stock was purchased by W. E. Simpson, represent- 
ing the plane manufacturers, and the mill in which 
it was cut is operated by A. W. Shearer, Ivan 
Shearer, A. A. Fletcher and Nansen Anderson. 

Lumber carriers at the Tacoma docks during the 
present week included the following: St. Paul & 
Tacoma Lumber Co., Oregonian, Atlantic coast, 4,- 
000,000 feet (full cargo), and Orleans, Atlantic 
coast, 900,000 feet (part cargo). Wheeler, Osgood 
Co., Caddopeak, California, 250,000 feet (part car- 
go). Defiance Lumber Co., Claremont, California, 
100,000 feet (part cargo). Puget Sound Lumber 
Co., Strathfillan, Egypt, 560 tons box shook (part 
cargo). Balfour dock, Jane Nettleton, California, 
200,000 feet (part cargo). Dickman Lumber Co., 
Claremont, California, 400 feet (part cargo) ; Ben- 
gloe, South Africa, 450,000 feet (part cargo); 
Africa Maru, Japan, 750,000 feet ties (part cargo) ; 
Everett, California, 300,000 feet (part cargo), and 
Charles R. McCormick, Atlantic coast, 400,000 feet 
(part cargo). Baker dock, Caddopeak, California, 
150,000 feet (part cargo), and Ohian, Atlantic 
coast, 10,000 doors, 15,000 feet cross arms and 
Terminal dock, 


300,000 shingles (part cargo). 
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Chattanooga City, Europe, 3,000 doors and 200,000 
feet Jumber (part cargo) ; Everett, California, 50,- 
000 feet cross arms (part cargo) ; Katrina Lucken- 
bach, Atlantic coast, 200 tons box shook and 450,- 
000 feet lumber (part cargo); Celilo, California, 
75,000 feet (part cargo), and Andrea F. Lucken- 
pach, Atlantic coast, 750,000 feet (part cargo). 
Portacoma docks, Noorderdyk, Europe, 12,000 doors 
(part cargo) ; Achilles, Japan and China, 1,000,000 
feet and 156 tons box shook (part cargo) ; Africa 
Varu, Japan, 800,000 feet ties and 140,000 feet 
lumber (part cargo) ; Toyama Maru, Japan, 650,- 
000 feet (part cargo) ; Strathfillan, Egypt, 1,500,- 
000 feet ties (part cargo) ; Bengloe, South Africa, 
1,250,000 feet lumber and 1,000 doors (part car- 
go); Tanana, Atlantic coast, 100,000 feet (part 
cargo) ; Orleans, Atlantic coast, 550,000 feet (part 
(cargo) ; Claremont, California, 150,000 feet (com- 
pleting) ; Melville Dollar, Atlantic coast, 450,000 
feet (part cargo); Providencia, Mexico, 75,000 
feet (part cargo), and Santa Inez, Atlantic coast, 
500,000 feet (part cargo). 


American business men must be prepared to 
meet the keenest kind of competition in world 
markets, particularly from English and German 


manufacturers, according to John Buffelen, presi- 
dent of the Buffelen Lumber & Manufacturing Co., 
who returned to Tacoma last Friday from a trip 
abroad. Mr. Buffelen, who was accompanied by 
his wife and two of his daughters, visited Belgium, 
Holland, Germany, France and Switzerland. The 
trip was cut short by the death of Mrs. Buffelen’s 
aged mother, who died in Ireland two days before 
the Buffelens arrived from the United States. “I 
inquired into the building material market while 
in most of the European cities,’’ Mr. Buffelen said. 
“I found keen competition which we can not meet 
in lumber. Lumber of low grade is coming into 
the principal markets from Sweden, the Balkan 
States and Russia. They are cutting young growth 
and selling the lumber cheap. 3ut we have the 
lead in the door business and I obtained many good 
orders.” Mr. Buffelen said Germany and England 
are showing a good recovery from the war, while 
conditions in Belgium are bad and France is rapidly 
going to pieces. 

Word from Mr. and Mrs. August Von Boecklin, 
now touring in Europe, has been received by Ta- 
coma friends this week. Mr. Von Boecklin, who 
is president of the Washington Manufacturing Co., 
has recently visited Rome and was accorded the 
privilege of an audience with the Pope. They will 
return to Tacoma late in the autumn. 

Mr. and Mrs. Frost Snyder have returned from 
a cruise to Alaska in their motor launch. Mr. 
Snyder is president of the Clear Fir Lumber Co. 

Mrs. L. T. Murray, wife of the president of the 
West Fork Logging Co., won the trophy given for 36 
holes of medal play golf in a tournament at the 
Tacoma Country & Golf Club this week. Mrs. 
Murray’s score was 81-86, or a total of 167 for 
the 36 holes. 

C. R. Skidmore has taken over the management 
of Aston & Todd (Ine.), lumber wholesalers. Mr. 
Skidmore and the other parties having financial in- 
terests in the business expect to continue it along 
the same lines followed by its founder, Lou. C. 
Aston, whose death occurred a few months ago. 

A. P. Judson, president and manager of Mutual 
Kir Column Co., this city, plans to leave Aug. 15 
for a six week’s trip among the column jobbers. 
His itinerary includes stops at Chicago, several 
points on the Atlantic seaboard, New Orleans, 
points in Texas and California. 

Mr. and Mrs. Corydon Wagner are receiving 
congratulations on the birth of a baby boy, July 30. 
Mr. Wagner is assistant superintendent of the St. 
Paul & Tacoma Lumber Co. 


SAN FRANCISCO, CALIF. 


Aug. 8.—That the trade outlook is good is the 
general belief of the lumber manufacturers of San 
Francisco. In many instances there have been in- 
creases in prices of shop grade in the pines, and fir 
has gained on an average about $2. Inquiries 
have been coming, and the retailers have reported a 
Steady increase in orders during July, the gains 
continuing through the first few days of August. 

The worst is past and any change will be for the 
better, is the way R. D. Baker, president California 
White & Sugar Pine Manufacturers’ Association and 
president of the Lassen Lumber & Box Co., de- 
scribes the pine situation in California. “Volume 
Seems to be steadily increasing,’ declared Mr. 
Baker. “Prices, while they have shown no mate- 
rial change, have been strengthening and in some 
cases actually rising. The Lassen Lumber & Box 
Co. is what might be termed ‘swamped’ with or- 
ders. The price on shop has shown an increase of 
around $2, while upper grades in clear and select 
are off, which as an average about equalizes the 
Prices so that no gain is realized. Because of in- 
creased shook business we were compelled to open 
the Castella mill, and with this and the Susanville 
mill both running to capacity we are able to handle 
this business nicely.” , 

Leon Walker, 


” 


general sales manager Red River 








Lumber Co., will leave during the week for Santa 
Barbara, to return to San Francisco on his 90-foot 
yacht Imperial, on which he has been spending a 
great deal of his, vacation touring the southern re- 
sorts. Business is gaining, declared Mr. Walker, in 
commenting on the pine situation. Box shook busi- 
ness is also good. The company now has on hand 
orders for about 17,000,000 feet of lumber, and 
about 700,000 feet of veneer box shook. 

Theodore Knappen, 6f the publicity department 
of the National Lumber Manufacturers’ Association, 
recently spent nearly two weeks in San Francisco 
and Los Angeles. 

The Van Arsdale-Harris Co.’s spring board, its 
Douglas fir sideline, is gaining in international 
prominence, two boards being shipped during the 
week to Shanghai, China, for use in the new 
American Club’s natatorium. 

The McCloud River Lumber Co. is planning to 
add a manufacturing plant covering an area of 
28,000 square feet. Production is reported to have 
been increased considerably over last year, when 
the company manufactured 150,000,000 feet. 

Joseph Fyfe, manager Fyfe Lumber Co., has an- 
nounced that J. C. Hamilton, who has been con- 
nected with the Pacific coast lumber industry for 
a number of years, will act as manager of the 
company’s domestic lumber department. 

Hugh Handley, of the Van Arsdale-Harris Lum- 
ber Co., has returned from a two weeks’ vacation 
with his family at Gold Lake. Richard Jones, also 
of Van Arsdale-Harris, has returned from a two 
weeks’ trip through Placer County, where he vis- 
ited several mills. Matt Harris, president, re- 
cently returned from a trip through Canada and 
eastern United States.. 

R. W. Condon, general manager Puget Mills Co., 
Seattle, was a visitor at the offices of the Chas. R. 
McCormick Lumber Co., following the acquisition of 
the Pope-Talbot properties, with which the Puget 
company was connected. 

L. V. Graham, vice president and general man- 
ager Chicago Lumber Co. of Washington, is spend- 
ing the week on a trip into the Klamath Falls dis- 


trict. 
COOS BAY, ORE. 


Aug. 8.—The latest affair to stir this district 
is a threat of the Interstate Commerce Commis- 


sion to withdraw terminal rates based on a list of © 


over one thousand articles. Chambers of commerce 
are up in arms and a general fight is to be made 
against the suggested order. The port commission 
expects business to increase very materially upon 
completion of two jetties now under construction. 

The Southern Pacific railroad announced that in- 
ward shipments to Marshfield for July were heavier 
than usual. Seven hundred carloads of fir logs were 
received on the bay, and 500 of white cedar logs, 
besides many cars of manufactured lumber. Such 
shipments are manufactured here, and the white 
cedar is shipped abroad as logs or made into bat- 
tery separator stock. Outgoing rail shipments 
have not increased. 

Japan is again in the local buying market, and 
has seven craft scheduled for calls here, four in 
August and three in September. The Gyokoh Maru 
arrived Aug. 7, the Woyo Maru is due Aug. 15, and 
the Havre Maru on Aug. 17. The Fukkuyo Maru 
will not arrive until about Aug. 27. Those listed 
for September have not been named. The Gyokoh 
Maru started loading white cedar logs at the port 
dock. 

Lumber from the Coquille Valley is going over 
the Smith Terminal dock in Marshfield in a con- 
tinuous stream. The steamer schooner Daisy 
loaded there last week, and when she left the dock 
another cargo was ready for the next charter. The 
greater part of the lumber from the Coquille comes 
from the E. E. Johnson mill. With a view to 
inducing more manufacturing of lumber, the Marsh- 
field Chamber of Commerce has prevailed upon the 
city to set aside a 40-acre tract, taken over some 
time ago as a park ground, and to offer it as 
cheap factory or mill sites. The area borders 
Coal Bank Inlet, and would give access to log rafts 
and mill facilities. 

Port Orford is still the white cedar industry’s 
most active center, with trucks hauling from the 
woods day and night to the Port dock at Port 
Orford. Moonlight nights the forepart of the 
month aided night hauling materially. 

McCarthy Bros. will start camp in August with 
twenty men, and increase the force as orders war- 
rant. saxter & Barker, who have a 20,000,000- 
foot contract on the north fork of the Coquille for 
the Coos Bay Lumber Co., have orders to re-open 
and log in a modest way. This camp will use 
about twenty-five to thirty men at first. The 
Stout Lumber Co. is opening its Black Creek camp 
and foreing work on one at South Slough. The 
Winchester Bay Lumber Co., on the lower Umpqua 
River, has made application to the Port of Ump- 
qua for boom privileges at Winchester Bay, close 
to the ocean, where it will immediately open a new 
logging camp. Since there is some livening of the 
lumber market there are a number of small opera- 

















A TRADE MARK 


Every Lumber Dealer 
Should Know— 


Dixie Oak Flooring has a long record 
of successful sales. For more than 20 
years it has been one of the outstanding 
floorings of the country. It has gone 
into 48 states, Canada and Mexico. 


Graded, bundled and shipped under 
Oak Flooring Mfrs. Assn. rules. Good 
average lengths, even color and accurate 
milling. Write for samples and prices. 


We carry average stocks of 
9,000,000 feet of Oak, Gum, Ash, 
Elm, Cottonwood and Cypress 
lumber on sticks. All finest 
band mill manufacture. Mixed 
with flooring if desired. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 

















Ours is the Trade 


that Service made 


|)) GOODFELLOW 
LUMBER CO. 


Natural Bridge at Goodfellow 
ST. LOUIS, MO. 














Established 1847 


C.B. Richard & Co. 


Foreign Forwarders, 
Customs Brokers. We 


29 Broadway, NEW YORK  iiandie all classes of 
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Ocean Freight  Sitscn' cas 
rokers for Exports& Imports 


Special department handling export lumber shipments 
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LONGLEAF 


Yellow Pine 


We Specialize in 


2x4 





We also make 
Gang Sawn 


4” Flooring, 


diner —and— 

ar Decking 

Framing and 2 x 6 
Yard Timbers S1S 2EStandard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 


Caryville, Fla. Lumber Co. 
is 


— 


Gum 
Tupelo 
Oak 
Ash 
Hickory 














Good grades— 
Good milling— 
Good values— 
Good service— 


Aycock 
Mat: Holley 


Lumber City, 


Ga. Lumber Co. 


On Southern Ry. JACKSONVILLE,FLA. 

















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler ’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 
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" 
,Cummer Gypress Co. ' 





Mills: Jacksonville and Sumner, Fla. 


sna. LUMBER 
Gypr ess Rough and Dressed 


Shingles and Lath 











| Sales Office, 300 Madison Ave., New York City | 





THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBHRMAN, 431 §S. 
Dearborn St., Chicago, Ill. 


tors in the market again looking for timber to 
cut. Small tracts suitable for such are scarce. 


Henry Bergman, of Florence, on the Siuslaw 
liver, is constructing a logging railroad = on 


Knowles Creek, opposite Mapleton, where seven 
miles will eventually be built. 3y the time a mile 
and a half is finished, in about thirty days, log 
delivery can begin. Mr. Bergman has contracted 
to log 10,000,000 feet of fir before leaving the dis- 
trict. 

The Coos Veneer & Box Co. plant put on a night 
shift last Monday, and is employing fifty men at 
night and a small army of women in the daytime. 

The Wieder sawmill, at Englewood, has been 
leased by G. Taylor and is operating on fir for the 
present. The mill handles about 20,000 feet daily. 


BELLINGHAM, WASH. 


Aug. 8.—In Whatcom County, two more camps 
have resumed operation, the St. Paul & Tacoma 
Lumber Co. starting in a small way, and the Buf- 
felen camp making a few shipments and planning 
shortly to ship eighteen to twenty cars daily. No 
extensive operations are expected before the fall 
rains come. Among the mills, activity is general. 
The cargo plant of the Bloedel Donovan Lumber 
Mills, closed a short time ago for repairs, will 
begin running again on Aug. 10. The Anacortes 
Lumber & Box Co. has resumed a double shift ; 
since July 1 one shift had been employed. 

Cargo business in July “was heavier than for 
several previous months. The three companies that 
shipped, moved 15,876,000 feet, the Bloedel Dono 
van Lumber Mills shipping more than 12,000,000 
feet. The other shippers were the J&. K. Wood 
Lumber Co. and the Morrison Mill Co. The distri- 
bution follows: Atlantic coast, 6,400,000 feet ; Cali- 
fornia, 5,300,000 feet; Hawaii, 1.346,000 feet; 
Australia, 1,500,000 feet; China, 600,000 feet; 
South Africa, 500,000 feet: Mexico, 250,000 feet. 
Sixteen cargoes were shipped. 

Cargo shipments were light this week. Vessels 
due are: Whitney Olsen, 1,500,000 feet, California ; 
Apayo Maru, 1,000,000 feet, Japan: Vakaweli and 
Mauna Ala, Hawaii; West Nilus, 600,000 feet box 
shook, New Zealand. 

According to Everett G. Griggs, jr., president 
Puget Sound Log Protective Association, its patrol 
has on the average saved logs worth about $6,200 
monthly. Beachcombers’ operations have been les- 
sened and, with the help of the police in some in- 
stances, losses have been prevented. 

Bellingham lumbermen were again given impor- 
tant places in the Bellingham Safety Council at its 
annual meeting this week. Fred J. Wood, president 
BE. K. Wood Lumber Co., was elected vice presi- 
dent. J. J. Donovan was chosen chairman of the 
executive committee, whose other members include 
President C. F. Nolte, of the Commercial Shingle 
Co., and J. G. Earles, vice president Puget Sound 
Sawmills & Shingle Co. D. E. Wiedman, city su- 
perintendent of schools, was reélected president of 
the council, and R. A. Mullenger was reappointed 
safety engineer. 

In considering the application of the Morrison 
Mill Co. for the rental of four blocks of tidelands 
owned by the port commission, for use in storing 
logs, the commission advised President Archie Mor- 
rison that blocks now leased to B. L. Jones are 
open to all mill companies, leaving all concerns 
handling logs free to deal with Mr. Jones, who has 
been given to understand that the storage grounds 
are for the public’s use. 


SEATTLE, WASH. 


Aug. 8.—Theo. M. Klement, of Klement & 
Kennedy, Fortson, Wash., just back from an ex- 
tended business trip in the East, says he was most 
impressed by the increased purchasing power of 
the farmers, and expects a steadily increasing de- 
mand for lumber from the farm trade. He noted 
that dairying communities were already good buy- 
ers of lumber, and had kept their buildings in bet- 
ter repair than the districts which depended on 
grain crops. Mr. Klement is interested in a stock 
ranch at Remer, Minn., where he has a herd of 
blooded Holsteins, and remarked that at a sale of 
surplus stock this spring the cows found a ready 
sale at good prices, which is a decided contrast 
with the sale held nearly two years ago and at 
which the farmers and dairymen seemed neither to 
want to buy stock with which to increase their 
herds, nor to have the money to pay for them. Mr. 
Klement visited the ranch during his trip. 

It is reported from logging camps that during 
the curtailment interval of the last sixty days, an 
effort is being made by the I. W. W. to spread 
their propaganda, to the effect that reduced opera- 
tions have not been due to depressed markets or 
increased log freight rates, but to a concerted move 
to reduce wages. On this basis agitators are sug- 
gesting that the men “plant” themselves, and 
wherever possible slow down operations. The em- 
ployers are on the alert to cope with this condition. 

Ralph A. Clark, sales manager Bloedel Donovan 
Lumber Mills, as an ardent golfer, has added to his 


experience by sensing the thrill that comes with 
a drive of more than three hundred yards. At the 
thirteenth hole of the Ingelwood course, the dis- 
tance is three hundred and _ sixty-seven yards. 
When Ralph last Saturday cut loose for his long 
drive. it looked for a while as if he had covereg 
practically the entire space. To be approximately 
correct, his drive was three hundred and forty-five 
yards. 

A party of Kansas lumbermen who have heen 
in Seattle during the present month included J, R, 
West, of the Emporia Lumber & Coal Co., Emporia: 
John Halloran, of Ottawa, and Joe Fell, president 
and general manager of the Concordia Lumber Co,, 
Concordia. Mr. Fell is returning home by way of 
Los Angeles, Calif., where a son is connected with 
the Hammond Lumber Co. 

Cc. W. Culver, of Chicago, vice president James 
ID. Lacey & Co., and F. T. Boles, of Chicago, con- 
nected with the Lacey Securities Corporation, ar- 
rived in Seattle a few days ago on a visit to the 
Pacific Northwest. Mr. Culver is now in Port 
Angeles and will journey to Grays Harbor before 
returning to this city, while Mr. Boles at present 
is in Vancouver, B. C. C. A. Lyford, of the Lacey 
organization, is also in Vancouver. 

Ed Lynds, vice president of the Willapa Lumber 
Co., formerly of Minneapolis and now a resident of 
Los Angeles, was in Seattle a few days ago on an 
automobile tour of the Pacific Northwest. Mr, 
Lynds accompanied him, and they had as _ their 
guests Mr, and Mrs. Curtis, of Los Angeles. 

The many friends of John McMaster, dean of the 
shingle industry of the Pacific Northwest, will be 
pleased to learn that he is recovering from a recent 


illness. 
DULUTH, MINN. 
Aug. 11.—-Lumber jobbers and sawmill operators 


in this territory regard the trade situation as satis- 
factory for the season. A development that has 
been coming in for comment is the heavier demand 
for carlots of mixed northern pine lumber coming 
from western Minnesota and eastern North Dakota, 
where better than average crops are regarded as 
assured. As against that, inquiry has slackened 
from retailers in western North Dakota, where 
the prospect for a bumper crop has been killed by 
five days of high temperatures last month. On 
the whole, lumbermen here are looking for sub- 
stantial expansion in building operations during 
the fall months, and operators of retail yards are 
preparing to take care of it. Fair eastern inquiry 
for No. 3 and better and box lumber for cargo ship- 
ment was received here last week, but no fresh 
bookings were reported. A cargo of 600,000 feet 
of box lumber is scheduled to be loaded out this 
week for Buffalo and Tonawanda (N. Y.) delivery 
on an order booked recently. All items of north- 
ern pine lumber are firm, with dealers generally 
bullish regarding the course of business. 

Shipping departments of sawmills at Duluth, Clo- 
quet, Virginia and International Falls are being 
kept busy in loading out cars of northern pine 
ordered for prompt shipment. The Northern Lum- 
ber Co.’s mill at Cloquet, Minn., has been closed 
down for repairs and a general overhauling, and 
will be reopened on or before Dee. 1, in time for 
the winter’s run. The men have been taken on by 
the Cloquet Lumber Co., which has started to run 
both day and night shifts. All other northern Min- 
nesota sawmills, including those at Duluth, Vir- 
vinia and International Falls, are running full 
time. 

A survey of the saw logs, pulpwood, ties and the 
timber situation generally on this market, has led 
estimators to conclude that woods operations are 
likely to be curtailed to some extent next winter 
as a result of the output of all materials having 
been heavier last winter than had been generally 
figured on. 

Edward Ifines, president Virginia & Rainy Lake 
Co., passed through Duluth on Wednesday on his 
way to Virginia, Minn., where he was scheduled 
to attend a quarterly directers’ meeeting on Thurs- 
day. 


LOS ANGELES, CALIF. 


Aug. 8.—Predictions of better retail prices seem 
to be coming true, for, according to reports, orders 
have been placed at higher quotations, and there is 
a decidedly more optimistic feeling on the part of 
all branches of the trade. While the figures are not 
yet available, it is stated authoritatively that July 
cargo receipts at the local harbor will run consid- 
erably less than the total for June. Loeal whole- 
salers are placing larger orders than they were a 
few weeks ago. 

The last reminder of Redondo as a lumber im- 
porting port will soon disappear when the Pacific 
Electric lumber pier ceases to operate. It will un- 
doubtedly be removed. This will leave only the 


municipal pleasure pier, which is said to need re- 
inforcement. At one time Redondo was considered 
the best location for an important seaport between 
San Francisco and San Diego. 
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EVERETT, WASH. 


Aug. S.—Everett shipping for July, which is 
largely of forest products, made a total of forty- 
eight vessels, as compared with thirty-nine in 
July, 1924. The list included twenty-seven coast- 
wise, thirteen intercoastal and eight off-shore. Ex- 
port shipments embraced three cargoes for Austra- 
lia and two for South America The Isthmian liner 
Robin Adair is at the Weyerhaeuser mill loading 
3,000,000 feet of lumber for Baltimore. The 6- 
masted barkentine #. R. Sterling, which has just 
come off the drydock in Lake Union, Seattle, is at 
the Weyerhaeuser mill loading 1,500,000 feet of 
lumber for Australia. The Walter A. Luckenbach, 
which has just set a new dock-to-dock record of 
twenty-five days and two hours from New York 
to Seattle, is now at Pier 1 loading 700,000 feet of 
lumber for the Atlantic coast. She will take on a 
million feet in Tacoma, and then go to Seattle to 
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Photograph by Forest Products Laboratory. 


These kiln trams were not, as a skeptic has already remarked, piled espe- 
The piling and stickering practice shown are stand- 


cially for photographing. 


ard with a lumber company manufacturing southern pine. 
used under each side of a 16-foot load, each pair of trucks supporting three 
carefully laid lines of stickers of uniform thickness. 
As the stickers are spaced at short intervals, 
the inner ends of 14-, 12-, and 10-foot lengths have no more chance to be un- 


With the short lengths inside. 





and other manufacturing enterprises in the Pacific 
Northwest. Mr. Peters is an officer of the Marl- 
borough Timber Co., and is also a representative of 
Reese Bros., with head office in Christchurch, and 
has come to the*United States to study American 
methods of lumber manufacture and likewise the 
use of other materials in modern office construction. 
After a survey of the Coast, he will extend his ob- 
servations to the East. In connection with his 
visit to Everett, it is interesting to note that the 
Marlborough Timber Co. is operating two sawmills 
in New Zealand, both of them supplied completely 
by the Sumner Iron Works of this city. 


NEW ORLEANS, LA. 


Aug. 10.—There is little apparent change in the 
volume of buying, but with the approach of fall 
the tone of market comment is more confident and 
weak spots are firming up. Southern pine book- 
ings apparently registered a small decline for the 
week, attributed by some 
observers to price ad 
vances that have disposed 
buyers to ‘‘wait a bit,’ if 
and where they’ can. 
Where stock is required 
for immediate needs, it is 
ordered despite advances. 
The mill contention is 
that the advances are jus- 
tified and will stick. Cy- 
press volume changes lit 
tle from week to week and 
no change of quotations is 
reported. Mill-group  re- 
ports for the week indi- 
cate that orders exceeded 
both shipments and cut. 
Iiardwood reports con- 
tinue to conflict in some 
details, but it appears 
that the buying is on con- 
servative seale, without 
notable price changes for 
the week. Continuance of 
the hardwood curtailment 
movement is reported. 
Lath are rated among the 
active sellers, both ey- 
press and pine -mills re- 
porting the call very act 
ive. 

Despatches from Baton 
Rouge this afternoon an- 
nounce that Gov. Fuqua 
has accepted the resigna- 
tion of W. J. Everett, con- 
servation commissioner of 
Louisiana. 

Members of the New 
Orleans Contractors «& 
Dealers’ Exchange, Gen 
eral Contractors’ Associa 
tion and Sub-Contractors’ 
Association have selected 
Aug. 19 as the date of 
their annual outing. The 
lake excursion steamer 
Susquehanna has been 
chartered for the day, and 
the building-trade folk 
will voyage to Mandeville, 
where the day will be 
spent. An athletic pro- 
gram, music, dancing and 
other diversions will be 
featured. 

The giant main drive 


Three trucks are 


The lumber is box piled 


supported, and therefore warp, than do the ends of the 16-foot lengths. The belt in the plant of the 


spaces between boards on each course are carefully maintained in order to Great 
By combining the piling methods 
shown here with good kiln operation, the company 
Warping, twisting, cupping, and “crook” during kiln drying, and subsequent 
degrade due to planer-splitting, to a minimum. With the use of six trucks 
under each load, the derailment of a single truck is not so apt to affect the 


provide adequate vertical flues in each load. 


Southern Lumber 
Co. at Bogalusa, La., was 
discovered ablaze last 
Wednesday morning. The 
blaze was quickly mas- 
tered, the damage being 


concerned has reduced 


entire Joad as it is when four trucks are used, and the replacing of the truck confined to the belt, which 


Is CAaASIEr, 


foreman. 


complete cargo of lumber and merchandise. 

The Everett city council has decided to abandon 
all its auxiliary pipe line of the water system south 
of the Woods Creek line, and salvage as much of 
the equipment as possible. This action is due to 
the fact that logging interests represented by My- 
rick, Gilson & Farrell will soon start operations 
over a tract in which the city’s easements expired 
last year, 

Carl Oliver, traffic manager Robinson Manufac- 
turing Co., was the principal speaker at a recent 
Meeting of the Foremen’s Club, following a tour 
of the Plant by the members. His subject was 

Codperation and Opportunities.” 

C. L. Peters, of Christchurch, New Zealand, was 
among the visitors to Everett this week, having 
come here during the course of a tour of sawmills 


Should derailment occur within the kiln, the tram will usually work wag 
through without wrecking, a point which can be appreciated by any dry shed 





valued at several 
thousand dollars and is 
said to have been the 
largest in the world. 
Fashioned of three ply leather, 72 inches wide and 
238 feet long, it is said that the hides of 445 
steers went into its manufacture. 

Last Thursday a $350,000 issue of stock of the 
new Hortman-Salmen Co. was placed on local sale. 
Three hours later, it had been oversubscribed 50 
percent. The Hortman-Salmen Co. is a consolida 
tion of three of the largest local retail and wood 
working concerns, its organization having been re- 
ported in last week's AMERICAN LUMBERMAN. The 
swift oversubseription of the stock issue listed for 
the sale indicates the confidence of local investors 
in the enterprise. 

C. S. Williams. of the F. B. Williams Co., who is 
spending his vacation in North Carolina, is in New 
Orleans for a few days this week, to look after 
business matters requiring his attention. 


Cc ALABAMA CI 


DIMENSION 


We offer you some 
mighty good values 
in this stock for we 
specialize in 


No. 1 and 2 
SHORTLEAF 
DIMENSION 


Large and Small orders are 
Solicited. Try a car soon. 


Lathrop Lumber Co. 


LATHROP, ALA. ow 


Pine Plume > 
Lumber Co. 


MONTGOMERY, ALABAMA 

















LONG LEAF 

Rift and Fiat 
Flooring 
Dimension, 
Roofers 


\ QUALITY — SERVICE / 


%" and 4%" CEILING. 
yy" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











































MATERIAL 
Lumber Co. 


WETUMPKA, ALABAMA 











QOUTHARD LUMBERCO. 


Greensboro,Ala. 
” * No2 
AllSizes * 


‘Com. 








Machine Molder Practice 


A manual on molder work, the operation _and 
superintendence of the molding machine. Pu 
lished by a practical rnc ts deo who traveled 
many thousands of miles to gather the meceneey 
information. Bound in Red Leather. $2.50, 
postpai 


1 So. Dearborn St, 
American Lumberman “* Ghicago, 
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Ld MISSISSIPPI Co 





RAILROAD 
MATERIAL 








Railroad and car material 
buyers are finding that our 
stock offers attractive values. 


It has the natural quality be- 
cause it is cut from finest virgin 
Longleaf timber. It is superbly 
manufactured in a new mill. 


See us on your needs. 


We also manufacture a complete 
line of yard and shed stock. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 


























q LONGLEAF 


iis 
HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 
L.N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 





Daily Capacity 
400,000 Feet 








Moss Point Howison TenMile Cedar wn”, 





BEAUMONT, TEX. 


Aug. 10..-The southern pine market continues to 
show improvement, with a better volume of busi- 
ness reaching the mills. There have been no ma- 
terial advances in prices, except on finish and floor- 
ing, which are up $2 to $4. Lath, both Nos. 1 and 
2, have advanced strongly and there are no stocks 
of either at the mills. No. 2 in 1x6-, 1x8- and 
1x10-inch have advanced $1 and are becoming 
scarce at the mills, particularly 1x10-inch No. 2. 
Timbers are in good demand, and all the mills are 
heavily booked up on cutting orders. AS a conse- 
quence timber prices continue strong. 

The hardwood market showed an improved tone 
during the last week, with a broader inquiry and 
a slight increase in volume of bookings. Furniture 
and flooring factories furnished the bulk of the de- 
mand. Curtailment of output, which has been 
going on for some time, is gradually bringing about 
a reduction of surplus stocks, resulting in a steadier 


market. 
LAKE CHARLES, LA. 


Aug. 10.—The southern pine market continues to 
show satisfactory improvement. While bookings 
have been above production and shipments, mills 
are operating only five days a week, while some are 
running on shorter schedules, and a few of the 
smaller plants are closed down. Dry weather con- 
tinues to hamper production, and in some sections 
timber is being damaged by the long dry spell. 
Most logging camps are operating full time, and 
are taking timber out of territory that is ordinarily 
inaccessible. Retail yards continue to buy freely for 
immediate consumption. There is a great deal of 
building in this territory, and no accumulation of 
stocks has been possible. Timbers are still in very 
strong call, not only for interior consumption but 
for export as well; they are searce and gener- 
ally bring good prices. Lath are in good eall. 
There is good demand for sueh items as siding, 
flooring and finish. Loeally, oil field material is in 
good call, as activity in coastal oil fields has in- 
creased. Demand from the railroads is slow. 
Prices generally have gained strength during the 
last few weeks. Advances ranging from $1 to $4 
have been noted, and there is a decided tendency 
on the part of manufacturers to hold stocks for 
better returns, 


HOUSTON, TEX. 


Aug. 11.—-Although crop prospects are as bad as 
could be in the central part of the State, the 
Valley is in excellent shape. Western Texas has 
had good rains, and it is expected that good busi- 
ness will develop there in the late fall. 

Southern pine business is holding up well. There 
are plenty of orders for the upper grades particu- 
larly, and prices have advanced again. Foreign 
trade is more or less brisk. The mills can not 
begin to supply the demand for lath; prices have 
shown considerable advance. Shingles are in fair 
demand. 

It is reported that a good many small mills in 
eastern Texas are closed down for lack of water. 
From seventy-five to a hundred have curtailed pro- 
duction. Larger companies report curtailment to 
096 percent of normal production. 

Hardwood prices are reported good. There is 
good demand for flooring, especially oak. The de- 
mand is better than any experienced in three or 
four months. No. 1 common has seen an advance 
of $1 in the last thirty days. No. 2 common has 
advanced no less than $3 in the same time. Red 
gum is searce and is rapidly advancing. No. 1 
common has advanced $6 over what it was thirty 
days ago. Other hardwood items are strong, due 
to reduced mill stocks and curtailed production. 

J. W. Link, vice president and general manager 
Kirby Lumber Co., Houston, is at present enjoying 
a vacation. 


BALTIMORE, MD. 


Aug. 10.—A. E. Boadle, assistant chief of the 
lumber division of the Department of Commerce, 
Washington, D. C., last Friday called on some of 
the hardwood men with a view to obtaining trade 
data which may prove helpful when he goes abroad 
for the purpose of promoting an increase in Amer- 
ican exports. Mr. Boadle will said from New York 
on Aug. 17. He is expected to return to Baltimore 
next Wednesday, when he hopes to confer with 
Harvey M. Dickson, secretary National Lumber 
Exporters’ Association, among others. Mr. Dickson 
was out of the city on Friday, having gone west 
to attend the funeral of a sister. 

James Baer, of the Kidd & Buckingham Lumber 
Co., this city, expects to sail some time this month 
for Europe to make a study of conditions and per- 
haps establish connections with a view to increas- 
ing the corporation’s foreign trade. 

Wehr & Edwards (Ine.), which for a long time 
confined itself almost entirely to North Carolina 
pine, has begun to handle west Coast products. 


Young Fred Wehr, a son of the senior, was con- 
nected for a time with the Weverhaeuser Timber Co,, 
and some time ago he persuaded Wehr & Edwards 
(Inec.) to take up fir. In the last few weeks the 
Tiger and Venetia have arrived here with big 
consignments, and the Monticello is expected next 
week with another. Wehr & Edwards say they are 
finding a responsive market for fir. 

B. W. Ackles, secretary Alton Lumber Co., Buek- 
hannon, W. Va., was in Baltimore last week. He 
was much encouraged by the results of his latest 
trip, having found buyers rather receptive. 

Hen H. Morgan, of the McCloud River Lumber 
Co.. of MeCloud, Calif., is now on a tour of the 
Kast. Mr. Morgan, who makes his headquarters jn 
New York, said that he is 14,000,000 feet ahead of 
last year at this time, and found business to be 
picking up. 

F. E. Hoffman, president Hoffman Lumber Co., of 
Columbia, S. €., and president National Lumber 
Exporters’ Association, stopped here last Friday 
in the course of a trip. 

James S. Hickok, sales manager R. E. Wood 
Lumber Co., manufacturer and wholesaler of hard- 
woods, is going on a trip this week to Florida, 
Alabama and Mississippi. 

M.S. Baer, of Richard P. Baer & Co., hardwoods, 
this city, is on a trip to the sawmills and planing 
mills at Mobile, Ala., and Bogalusa, La., operated 
by subsidiary companies. Doth plants are being 
run full time. 


OMAHA, NEB. 


Aug. 11.—-Nebraska will not have the immense 
corn crop figured on a month ago, on account of 
lack of moisture during July, but general rains last 
week assure a 75 percent corn crop, with better 
prices than at any time for several years. Country 
dealers are now buying oftener and more than 
for months, and their inquiries indicate that they 
expect reasonably good business this fall. It is felt 
that the increase of the country trade will indi- 
rectly influence city business. Country dealers are 
discounting their bills in so many instances that it 
is conceded they are in a good financial position. 
There is much more talk than usual among farmers 
about putting up new buildings, and practically all 
of them contemplate doing a large amount of im- 
proving and repairing. Another good feature is 
that retailers have been buying exceptionally close 
and do not have heavy stocks of anything. 


KANSAS CITY, MO. 


Aug. 11.—Outside of fir and hardwoods, the lum- 
ber market here is stronger without being notice- 
ably higher. While fir would not be considered 
weak, the mills are not sticking to their price lists. 
In hardwoods, prices are showing considerable va- 
riation on similar items, the difference in some 
eases amounting to as much as $20. With larger 
supplies of shingles being offered, prices have de- 
clined 5 to 10 cents here. Orders for building lum- 
ber are plentiful, and the volume being placed is 
probably greater than at any other period this year. 
There has been some fluctuation here and there in 
the volume of orders placed by city yards, but pur- 
chases by country retailers have been showing ¢ 
steady increase and all signs point to brisk demand 
for some weeks. Local lumbermen read with in- 
terest a dispatch from Washington asserting that 
housing accommodations now had caught up with 
demand, but they say that condition does not obtain 
in the middle West, and certainly not in Kansas 
City. 

lL. O’Daniel, who represented the Exchange Saw- 
mills Sales Co. in South Bend, Ind., for a time, 
has resigned to go to Florida to enter the building 
business. Mr. O’Daniel formerly handled the city 
trade in Kansas City. 


PITTSBURGH, PA. 


Aug. 11.—The upward trend of the lumber mar- 
ket is being well maintained. Shipments from the 
mills appear to be still somewhat delayed, indicat- 
ing that most of them have pretty good order files. 
Prices are strong, with new advances in some items, 
despite which buyers are continuing to place orders. 
Southern pine prices are holding firm, and in some 
cases the mills are advancing quotations. In some 
quarters, pine boards are reported up about $1. Fir 
and Idaho, California and Pondosa pines are hold- 
ing firm in price. Eastern hemlock is showing more 
activity. Appalachian hardwoods are moving very 
freely, and the upper grades of all varieties appear 
to be growing more scarce. In chestnut, especially, 
there is a great shortage, which wholesalers say 
will continue. Sound wormy chestnut is up $2, 


aa 


and is 5 percent higher than it was a few weeks 
ago. Retailers report the demand for house build- 
ing lumber holding up well, and expect a good fall 
business. The industrial demand is hurt very much 
by the depression in the coal industry. Standard 
lath are moving well. Lath are quoted: Spruce, 
$7.50@7.75; fir, larch, and southern pine, $7.50; 
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— 
poplar, $6. Transit cars are in about the usual 
supply. 

Members of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania, including several from Pitts- 
purgh, are representing the association at the meet- 
ing of the Pennsylvania Retail Merchants’ <Asso- 
ciation in Reading, Pa., this week. 

The Pittsburgh Builders’ Exchange will hold a 
corn roast Saturday, Sept. 19, at Turner park, 
perrysville. There will be outdoor sports in the 
afternoon and dancing at night. 

The fourth meet of the Pittsburgh lumbermen’s 
1925 golf tournament will be held Monday at the 
Highland Country Club. One feature will be match 
play between the wholesalers and retailers. 

L. R. Putman, of Chicago, was here last week in 
the interest of the lumber standardization cam- 
paign. Ata meeting of the directors of the Pitts- 
purgh Lumbermen’s Club, in the Fort Pitt Hotel, he 
explained the plans of the Southern Pine Associa- 
tion. 

F. R. Dague, auditor of the Retail Lumber Deal- 
ers’ Association of Pennsylvania, will leave Friday 
for a vacation of two weeks at Ocean Grove, Md. 

H. F. Burnworth, secretary Pittsburgh Lumber- 
men’s Club, will leave Saturday on a camping and 
fishing outing along Ten Mile Creek in Greene 
County. ; 

F. R. Babeock is spending several days this week 
in Detroit in connection with the affairs of the 
Babcock Lumber Co.’s office in that city. 

E. V. Babcock, of the Babcock Lumber Co., is 
spending several days this week at the company’s 
plant at Sewell, W. Va. 


WINNIPEG, MAN. 


Aug. 10.—Wholesalers report that the last week 
has been somewhat quieter, probably due to such a 
large number of orders having been placed previ- 
ously. Then harvest is quite general. There is 
every reason to believe that fall trade will be the 
best in years, but retailers continue conservative. 
Shipments continue to lag considerably. The north- 
ern spruce mills have large stocks of seasoned lum- 
ber and are getting an abundance of cars; these 
mills all report a very nice volume of business from 
the Prairie dealers. Building in the city continues 
active. Larger western centers are also doing a 
very nice volume. Construction of thirty more 
country elevators in Saskatchewan has just been 
authorized by the Saskatchewan Wheat Pool; of 
the original thirty elevators authorized fifteen have 
been completed, and contracts have been awarded 
for fifteen more. 

J. A. Farmer, representing E. C. Phillips Lumber 
Co., Vancouver, B. C., was a business visitor this 
week. 

Secretary Ritter, of the Western Refail Lumber 
men’s Association, reports that three years ago out- 
standing accounts owed by retail yard customers in 
Saskatchewan totaled $16,257,677; there were at 
that time 657 lumber yards in the province. Today 
the total is only $10,167,753. Mr. Ritter believes 
that this year’s crop will liquidate at least 50 per- 
cent of the remaining old debts. 

George Fuller, general manager Reliance Lumber 
Co., Saskatoon, was a visitor this week. 

J. W. Brown, Great West Lumber Mills (Ltd.), 
is on a trip to Vancouver to make arrangements for 
lumber to take care of fall requirements on the 
Prairies. 


MACON, GA. 


Aug 10.—Weather conditions in Georgia short- 
leaf producing territory have been ideal for both 
manufacturing and shipping. Stock as a rule is 
unusually dry. The general feeling among the 
mills is that from now on until the last of the 
year there is going to be an active market. ‘The 
yards, while not responding as well as they might 
to the higher prices, are continuing to buy some 
stock, which indicates that they do not have an 
oversupply. While orders from the North and 
East have been the least bit spotty, the same being 
true of the central West, the larger volume of 
business being booked for shipment ipto Florida 
has offset any weakness in demand from the more 
distant markets. The vacation period in the cen- 
tral western and eastern markets has not been 
seriously felt here, except in orders for future 
shipment. Many yards have purchased stock to be 
delivered in three or four weeks, but most busi- 
hess is for immediate shipment. Georgia roofers 
have continued on a fairly even keel. Manufac- 
turers having stock to sell have found it compara- 
‘ively easy to get orders, and wholesalers with 
orders to place. have experienced no great difficulty 
M finding mills to handle them. Prices have not 
changed. ‘The 6-inch sell for $20 and 8-inch and 
wider at $21 and the 1x4-inch at about $14.50 on 
4 Georgia main line rate of freight. Shipments 
have been comparatively heavy, and business can 
be said to be very satisfactory for this time of year. 


WARREN, ARK. 


Aug. 10.—The Arkansas soft pine market this 
week has been fairly active, demand being strong 
enough to maintdin price levels reached last week. 
New business was slightly under last week’s total. 
Inquiries are being received in good volume from 
dealers; their orders are for mixed cars mostly, 
and are accompanied by requests to rush them. Or- 
ders that are now two to three weeks old are being 
traced constantly. Industrial inquiries are only 
moderately heavy, some business being booked. 
Railroad buying is light, only small orders being 
placed. Production this week has been normal. 
Shipments are normal also, being in line with pro- 
duction and slightly ahead of new business. Small 
mill production continues heavy. 

Gum is moving at fair prices, and there is some 
demand for oak items. Hardwood flooring manu- 
facturers are taking some oak now. Hickory wagon 
stock demand has slightly improved, although de- 
mand for hickory spoke stock is still weak. 

The Southern Lumber Co.’s ball team, of this 
city, has just completed a three-game series with 
Newport, Ark., and the local team won all three 
games. The Southern Lumber Co. team is a very 
strong semiprofessional team, and is making an en- 
viable reputation. 


SHREVEPORT, LA. 


Aug. 10.—Southern pine mills are beginning to 
accumulate fairly good order files. Their stocks 
appear to be badly broken, however, and there is a 
surplus only of very low grades, such as No. 3 com- 
mon, at the longleaf mills. In order to save drouth- 
killed timber they had been compelled to manufac- 
ture it. One large longleaf manufacturer reported 
that over half of his cut last month was No. 3 
common. Production of No. 1 common and B&bet- 
ter is limited for this reason, and it is conserva- 
tively stated that 75 percent of the B&better has 
been ruined by insects. Prices of finish lumber 
have been advancing sharply on that account. Most 
southern mills able to handle export orders have 
had more business offered them, at attractive 
prices, than they could handle. Kiln dried saps, 
B&better steam dried 1-inch boards rough, have 
been in heavy demand and exporters are taking at 
good prices all such stock they can get. Small 
mills catering to yards, and producing common 
boards, dimension, shiplap and center matched 
flooring, have been getting plenty of business. 
Transit shipments have been moving fairly well. 
The mills are taking orders and shipping them out 
as fast as they ean. Mills, especially the smaller 
ones, are handicapped by shortage of water. 

No advances are noted in hardwood quotations, 
and only a limited amount of stock is moving, as 
there is not much on offer. 


TUSCALOOSA, ALA. 


Aug. 10.—Prices of southern pine continue to 
gain strength. Production is not keeping pace with 
orders and shipments. Some yards and sawmills 
are liquidating stocks on hand. ‘There is quite a 
variation in the prices being asked, and also in the 
prices being offered. On a heavy schedule for No. 
2 common boards, for the East, there was a spread 
of $4.75, delivered. This seems quite abnormal. 
Freight rates, however, are responsible for a spread 
of about $2. as some mills were basing on a 46- 
cent rate, while others were on a 37-cent rate. The 
eastern rates seem to vary too much, even between 
shippers in practically the same district. lvery 
“equalization” of rates by the Interstate Com- 
merce Commission makes conditions worse for the 
southern producer. 


MINNEAPOLIS, MINN. 


Aug. 11.—There is assurance now that there 
will be released a large amount of new money 
in’ Minnesota, North and South Dakota’ and 
Montana by late fall. Northern pine manufactur- 
ers and wholesalers report this week that the 
volume of sales is abnormally large for midsummer. 
Hardwood manufacturers and wholesalers have not 
recorded any large sales, but the business is fair, 
with every prospect for a brisk fall trade. The 
prices of red cedar shingles are stiffening, despite 
the Jack of any noticeable stimulus to sales. The 
demand, however, is on a level with the supply. 
Northern white cedar post and pole distributers 
are doing a good pole business, with seasonal 
decline in post requirements under way. 

While the retailers still are hesitant about laying 
in supplies of lumber for future requirements, the 
manufacturers and wholesalers are proceeding on 
the belief that this increased demand is just around 
the corner. One of the difficulties now being called 
to the attention of the retailers is that, unless 
they show more tendency to lay in stocks for fall, 
there may develop some shipping difficulties. The 
railroads soon will be called upon to move the 
enormous Northwest crop, while the shipping de- 
partments of the various wholesale and manufac- 


CI MISSISSIPPI Co 








Time Has Proved 
Our Reliability 


The years we have been deliv- 
ering satisfaction to buyers of 
Yellow Pine lumber have, we 
believe, established beyond 
question that we can be abso- 
lutely depended upon. We pride 
ourselves on our uniform quality 
and try to encourage repeat 
orders by taking good care of 
our customers. 


Yard and Shed 
Stock Timbers, Lath. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE | 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















tocar ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 























74 AMERICAN LUMBERMAN 


Aveust 15, 1995 








CI LOUISIANA Co 
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It Pays to Push 

Oak Flooring 


Make it a specialty in your 
time you get a 


































vard. [every 


chance suggest to your cus- 
tomers the advantage of a nice 


Oak Floor, how much easier it 

to keep clean and how much 
more attractive. In this way 
you will line up a lot of good 
Oak Flooring prospects. And 
when you order remember we 
ship mixed cars of 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 


























Lutcher €& Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 


































CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Miil Facilities. 


Dibert, SrkbBrensiienes: Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 





















Timber Surveys and Plans 


—for the management of virgin and second 
growth timber on practical forestry principles. 


Banzhaf ‘Watson Ine, 
Forest : 
Milwaukee 





New Orleans 




















turing lumber plants are not equipped for too 
great requirements. This may cause delay. 

Retail stocks in the hands of yard operators in 
North Dakota and Montana are abnormally low, 
and the dealers are reluctant to place orders even 
in the face of a certainty that they will need 
heavy stocks within.a few weeks, according to 
QO. O. Bye, Northwest representative of the Booth- 
Kelly Lumber Co., Eugene, Ore., who returned from 
that territory recently. He said conditions are 
good throughout that district. Retailers, he be- 
lieves, are taking a risk of inability to meet emer- 
gency demands unless they buy in quantity at once. 

Retailers still are buying only for immediate 
needs in southern Minnesota and northern Iowa, 
according to George A. Odette, representative of 
the Shevlin, Carpenter & Clarke Co., who was 
in the Twin City market this week. 

There are retail yards in Florida today doing a 
business of $2,000,000 a year, M. J. Scanlon, of 
the Brooks-Scanlon Corporation, said when he re- 
turned from Florida last week. The corporation’s 
pine mill at Eastport, Fla., will dispose of 50,0086,- 
000 feet of its product in and around Florida this 
year, he said, the remainder being shipped to 
north Atlantic points. The output of the mill, he 
said, will be 100,000,000 feet this year and all of 
it will be sold. 

A fair amount of trade in the lumber field is 
available in the East, but because of low prices 
the profits are lean, according to Dr. LD. F. Brooks, 
of the Brooks-Scanlon interests, who just has re- 
turned from a trip to the East. 


BOSTON, MASS. 


Aug. 11.—The New England market for lumber 
continued to gain strength during the last week. 
Volume of business is now quite satisfactory for 
August. Prices look firmer. Jase quotations on 
spruce frames remain unchanged but there is a 
more or less general feeling that important ad- 
vances are pending. Quotations on random lengths 
of spruce are firmer. Arrivals from Canada have 
been light. The lath market is stiffening, and some 
sellers are quoting 25 to 50 cents more for eastern 
spruce lath than they were a few weeks ago. Red 
cedar shingles are firm, although the white cedars 
continue to be offered at modest figures. Demand 
for Pacific coast lumber, particularly fir, is active 
and recent advances are firmly maintained. South- 
ern pine flooring and partition are commanding bet- 
ter prices. The roofer market is much stronger 
than it was last month. The outlook for hardwood 
lumber continues to improve, but prices are recov 
ering slowly. 


NORFOLK, VA. 


Aug. 10.—Demand for North Carolina pine has 
been a disappointment to many millmen, because 
sales did not show an increase over the same period 
in July. Some items of rough stock have been more 
active, while others have been quiet, and the same 
is true of dressed lumber. One feature that is 
going to hold back development of demand is the 
tendency of millmen to advance prices too rapidly. 
Rainy weather is keeping down the supply of air 
dried. Prices on low grade stocks are weak, due to 
small mills making sacrifices, but most mills are 
holding steady. 

Demand for 4/4 edge No. 2 and better, both band 
and circular sawn, has been light. New England 
buying is inactive and other sections seem to be 
well covered. Mills are not disposed to make fur- 
ther concessions, though some wholesalers are quot- 
ing very low to get orders. No. 2 and better 4/4 
stock widths have not been very active, either in 
band or circular sawn. ‘There is a surplus available 
for quick shipment, but millmen refuse to make 
lower prices. Edge 4/4 No. 3 has been very quiet. 
No. 3 4/4 stock widths are not very active. Mills 
could sell more if they would accept rather low 
prices. Edge, No. 2 and better, 5/4 and thicker, in 
mixed cars is moving in small quantities in New 
England. Nos. 1 and 2 bark strips, rough, con- 
tinue very quiet. 

Demand for 4/4 edge No. 1 box, kiln dried, has 
shown a slight improvement, but buyers are fixing 
their own prices. Box makers are not liberal in 
purchases. Air dried stock is hard to move, and 
its price is weak, due to small mills soliciting box 
trade direct. Edge 4/4 No. 2 box has not been very 
active. No. 1 4/4 stock box, dressed, has been mov- 
ing well, but rough box has not been very active. 
Kiln dried stock is not very plentiful, but some 
mills are quoting prices lower than wholesalers 
have been paying mills recently, demoralizing the 
market. No. 3 4/4 stock box continues rather 
quiet, but mills are not disposed to quote lower. 
Edge and stock box, 6/4, air dried, has been in 
better demand, and 5/4 edge is being inquired for, 
but box makers are offering very low prices. Box 
bark strips, 4/4, have been quiet and some mills 
have shaded their prices a little. 

Sales of flooring, thin ceiling, partition ete. have 
been light, and mostly in mixed cars. Rift flooring 
2%-inch face, seems to be scarce at many mills, as 





a 


there is a good demand for small lots. uyers, 
however, in ‘buyi ing solid cars of rift seem to prefer 
southwestern stock. Prices have not changeg, 
Kiln dried rocfers have not been very active, anq 
the same is true of air dried after a short spurt. 
It seems the minute prices are advanced on air 
dried stock, sales fall off. Framing, rough anq 
dressed, has been very quiet, and more stock js 
available now than there was several weeks ago, 


PORTLAND, ORE. 


Aug. 8.—The fir market is much improved as a 
result of a marked increase in export demand, 
This was all that was needed to strengthen the 
market, and rail and domestic demand by water 
having been up to normal, if not better, for some 
time. Everybody seems to look for a good volume 
of business at better prices all through the gsum- 
mer and the fall. Not a few look for a very heayy 
fall trade. 

The Mickle Mills (Ine.), of North Vortland, 
which have made a fine record in accident preyen- 
tion work, gave a luncheon in the company cafe. 
teria at noon Aug. 7, at which all employees were 
guests. More than three hundred men were pres. 
ent. -A. W. Miller, vice president and genera] 
manager, presided. The luncheon was given in ree- 
ognition of the codperation of the men in safety 
work, and addresses were made by special guests, 
among whom were: Dillard Elkins, chairman of the 
State industrial accident commission ; William 4A. 
Marshall, member of the commission; Hugh H, 
Herdman, general manager National Safety Coun- 
cil; George M. Aitkin, field engineer National 
Safety Council, and George M. Cornwall, one of 
those most active in securing passage of the State 
industrial accident commission bill. The Mickle 
Mills are one of Portland’s largest sawmill plants, 
and cut 300,000 feet of lumber daily. George T, 
Mickle, formerly of Chicago, is president of. the 
company, and Wilbur Hattery, jr., is secretary, 
treasurer and sales manager. 


ATLANTA, GA. 


Aug. 10.—Though southern pine production has 
improved somewhat, due to the reopening of a 
number of mills, new business appears to have in- 
ereased more rapidly, so that production since the 
first of the month has averaged around 10 percent 
less than orders. Increased orders and shipments 
have caused rapid depletion of mill stocks and for 
the most part they are badly broken. Mixed car 
load shipments appear to be the rule. Some mill 
companies report a slight labor shortage. 

Retail business appears to have improved con- 
siderably over the whole of Georgia recently, par- 
ticularly in the southern part of the State, where 
the fine tobacco crop is resulting in a heavy de- 
mand from rural districts. Retailers are buying on 
a much larger scale. Particularly good business is 
reported by some mills in southern Georgia, and 
larg?r mills in other parts of the State, in sales of 
building items in Florida. 

Export demand also is reported improving, with 
good business recently coming in from buyers in 
Mexico, Cuba and other Latin-American countries. 

Flooring has advanced since the first of the 
month about $1 to $1.50, particularly the better 
grades; roofers are up about $1 to $1.50 for No. 
2 common 1x6-inch ; dimension has advanced about 
$1; ceiling is expected to increase; and kiln dried 
finish lumber is up about $1. 

Quotations on 1x4-inch flooring are: B&better, 
$43 ; and about $39, $18 and $13.50 for Nos. 1, 2 
and 38 common. The 1x3 B&better flat is up about 
$2, while Nos. 1 and 2 are $46 and $17. The three 
common grades of 1x6-inch are comparatively un- 
changed at $42, $22 and $17 respectively. 

Ceiling, 1x4-inch, averages $47.50 for B&better, 
up to $48 and $48.50, with No. 1 at about $40, and 
No. 2 at about $19 to $19.50. 

No. 2 common 1x6-inch roofers are about $23, 
and 1x8-inch are $22. Georgia mills ask a little 
less, $20@21 for 1x6-inch, and about $21 for 1x’ 
inch. Roofer mills have good order files. 


SACRAMENTO, CALIF. 


Aug. 8.—Louis Gervais, widely known as an ex 
pert in the construction of dry kilns, who is cred 
ited with the discovery that brown stain as a fac 
tor in kiln drying is due to improper handling in 
the kilns, rather than to any chemical reaction set 
up in the wood, is engaged at Algoma in installing 
ten dry kilns of a new type. Mr. Gervais recently 
succeeded in eliminating brown stain as a factor 
in the kiln drying of the McCloud Lumber Co., and 
prescribed schedules for the Yosemite Lumber Co. 
at Merced Falls, and the Hutchinson Lumber C0. 
at Oroville. 

Thirty-two to forty loads of logs are being loaded 
daily at the Modoc Camp, where the Modoc col 
pany expects to complete its contracts with the 
Wheeler-Olmstead and Big Lakes companies within 
a week or two, preparatory to resumption of cutting 
for itself for the rebuilding of its mill near Chilo 
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quin. Long hauls have characterized the operations 
recently. 

Sidehill and uphill logging has held down the 
output of the Shaw-Bertram camp near Klamath 
Falls to fourteen to eighteen cars daily. The op- 
erations are now beginning on level ground and 
the output is expected to double. 

The Chiloquin Lumber Co. put on a night shift 
the first of last week. Considerable improvements 
have also been made to the camp. 

Sixty percent of the daily output of the Likely 
Lumber Co., at Alturas, Modoc County, is being 
absorbed by the Alturas Box Factory. The mill is 
turning out from 25,000 to 28,000 feet a day. The 
firm’s output is being graded at the railroad yards 
this season, instead of at the mill. 

The Solomon Butte Lumber Co., near Kirk, Ore., 
operated by Christy Bros., is preparing to install 
a 30-inch planer. <A building is now being con- 
structed to house the machine. The company’s 
yard is now nearly filled with lumber. A cut of 
about 40,000 feet a day is being made. 

The days of “white water’ drives in Klamath 
County, Oregon, are passing. Only two outfits, the 
Campbell-Towle Lumber Co. and the Bray Lumber 
(o., utilize the Sprague River to some extent for 
drives, on tracts close to the water. Railroads 
and auto trucks have crowded out river driving in 
the Klamath region. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 8.—Shipping in Grays Harbor is again ap- 
proaching its normal state of activity. Export 
lumber trade has been quiet during summer, but 
the Japanese market is displaying an active tone, 
and an increasing number of Japanese steamers 
called at this port last week. One of the most 
consistent operators booking cargo from Grays 
Harbor has been the Walker-Ross (Ine.), of 
Seattle, agents for the Tatsuma Steamship Co. 
Mr. George R. Walker, who was on the Harbor 
last week, has just returned from a six weeks’ 
conference with the officials of the company at 
the head office in Japan. 

Remodeling of the buildings of the old National 
Mill, recently purchased by the Neff-Merrill inter- 
ests, will be started next week, and installation of 
machinery, shortly thereafter. When completed, 
the Neff-Merrill mill will be one of the most modern 
in the Northwest, with a daily capacity of 125,000 


feet of lumber, besides shingles. The mill will 
probably not be in operation for three or four 


months. It will handle only spruce and hemlock, 
as holdings consist chiefly of these species. 

New electrical machinery for the two new units 
of the Grays Harbor Cedar Co., in South Aber- 
deen, was given its first tryout last week, and the 
plant resumed full operations after being closed 
since the Fourth. The plant has a daily capacity 
of 100,000 feet of cedar bolts, flitches and logs. 
Practically all the output will be sold to the Japan- 
ese market. 

A $700,000 bond issue of the Oregon branch of 
the Anderson & Middleton Lumber Co., of Aber- 
deen, has been placed on sale. The bonds were 
issued as a sinking fund to retire bank and note 
indebtedness, to finance improvements to its mills 
and railways, and to provide additional working 


capital, 
VANCOUVER, B. C. 


Aug. 8.—-Some mills expect to be turning down 
lumber orders before many weeks, if the present 
rate of increase in demand keeps up. And from 
all the indications the demand will keép up well 
into the fall months, for rail trade at least. 
Shipments to United States markets are well 
divided now between rail and water. <A heavy 
movement to the Atlantic coast has been noted in 
the last week, and one cause is given in the 
fixing of a number of vessels some time ago for 
that market. Loading 1,500,000 feet of Sitka Spruce 
lumber for New York direct, from the Sitka Spruce 
Mills, Queen Charlotte Islands, the Japanese 
freighter Norfolk Maru has opened another deep 
sea shipping port for British Columbia coast ex- 
port trade. . 
og ward of the Quebee harbor contract of nearly 
*4,000,000 to a Vancouver firm, the Northern Con- 
struction Co., with which Gen. J. W. Stewart is 
associated, has brightened the chances of Coast 
lumbermen securing a big portion of the lumber 
requirements for the work. The news of the award 
has just been announced. 
an is not buying heavily. The price does 
none = 5 and the mills are not inclined to do 

y bidding. That may account also for the light 


pean of Australian business on the books. Aus- 
Ja ‘an trade “shops round” much more than 
“apanese, or than Egyptian even. Three vessels 


Ped ne, or just completed, with railway ties 
ton an In British Columbia ports. There are 
oe a on S$ fixed for loading foreign in the month, 

The ition to those now at mills or wharves. 
inh toe ten is the season for biggest local de- 
or box shook, British Columbia box manu- 


facturers are also fairly swamped with export 
orders. The Orient and Australia are buying 
heavily, and some orders for the West Indies have 
been filled. = 


Shingles have staged a most marvelous come- 
back in British Columbia. There has been some 


sort of right to expect it, because the shinglemen 
have been doing some thorough work in organiz- 
ing. Shingle mills all along the coast are running 
full shifts, full time, most of them working twenty- 
four hours. It is by no means invidious to give a 
word of praise to J. A. Edgcumbe as one of the 
men who have devoted themselves to the best in- 
terests of the shingle industry as a whole. 
Shingle cutting has made cedar logs scarce, and 
there are no surplus stocks in sight. Coast logging 


camps have continued to operate under adverse 
fire hazard conditions, but if this week’s ex- 
perience with the fire situation continues, there 
must come a very general shutdown till the 


danger season is over. Continued dry weather has 
kept heavy fires going, and high winds have in- 
creased the difficulty of controlling them. 

The Canadian Pacific branch line on Vancouver 
Island, to Great Central Lake in the interior of the 


island, has just been completed. This 10-mile 
branch opens an absolutely virgin timber area. 
The new plant of the Great Central Sawmills 


(Ltd.), which has acquired large timber limits at 
the lake, is under construction and will be in com- 
mission before many months. 


SPOKANE, WASH. 


Aug. 8.—Business in Inland Empire pines is of 
about the same volume as last week. The feel- 
ing prevails that a price advance is imminent. 

A. J. Dickinson, general traffic manager Great 
Northern railway, was the guest of his brother-in- 
law, I. N. Tate, of the Weyerhaeuser Sales Co., and 
of D. C. Spoor, general agent here of the Minneap- 
olis & St. Louis railway, at the Spokane Hoo-Hoo 
Club. He spoke briefly, telling of the advertising 
campaigns of the three Northwest roads, which 
this year already have brought 50,000 direct in- 
quiries regarding the territory. 

“Scoots” is just off the press. This is a clever 
little booklet ‘“‘published semi-oceasionally in the 
interests of the MeGoldrick Lumber Co.” This 
volume is devoted to the coming Hoo-Hoo Annual, 
and interspersed through its pages are pictures of 
the various Hoo-Hoo members of the company, 
starting with one of J. P. MeGoldrick, president 
and Hoo-Hoo No. 14,108, and concluding with 
Seoots “himself,” who is A. Grantham, No. 32,918, 
the editor. These pictures are all appended to 
black cats. Other pictures are logging scenes and 


views of Spokane. The booklet is worth sending 
for. 
JACKSON, MISS. 

Aug. 11.—The southern pine market continues 
strong. Orders are in excess of output, and ship- 
ments are extremely heavy. Aug. 1 price lists 
show advances on many items, and shortage of 
x good many staples. The southern demand is 
unusually strong, and ‘feelers’ from northern 


agricultural sections indicate good business. Car 
and railroad material show more activity, and a 
few orders will quickly clean up the small mill 
stocks of siding, lining and decking because for 


some months the mills have been cutting their 
output into other material. Export demand is 
fair. Domestic longleaf timbers are very strong, 


so producers are not eager to sell export shedules. 
Crop conditions in the South are unusually good. 
Cotton picking has already started in several sec- 
tions. The Gulf coast and in Florida are drawing 
on Mississippi mills for stocks needed for their 
rapid development. 


BUFFALO, N. Y. 


Aug. 10.—The market shows an improvement as 
to all lumber but hardwoods. The keeping up of 
the building activity calls for a liberal amount of 
all sorts of softwoods. In most of these there is a 
healthy upward tendency in price. At the same 
time there is too much competition among all woods 
for the good of the trade, so that nobody is likely 
to get much benefit out of it, unless it be the con- 


tractor. 3y it he is able to keep up exorbiant 
wages that he has to pay most of his men. Buffalo 


has no surplus of men, and with the volume of work 
ahead and mostly in sight, the chances are that 
wages will go up rather than down. The prospect 
here is for continued building activity for years. 

The effort to cut down the production of white 
pine lumber 50 percent in Canada in the next log- 
ging year leads to a study of the situation. It is 
found that the peak of Canadian production was 
reached with 5,000,000,000 board feet turned out in 
1911. It was about 1,000,000,000 feet less in war 
time, and was down to 3,732,000,000 feet in 1923, 
with an upward tendency. The aim is to build 
smaller and more efficient mills, reducing cost and 
production, but not at the expense of values. 

Log rafting on the lakes, which used to be such 
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OAK 


RED 
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offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


HICKORY—OAK 
GUM 


HICKORY 


GUM 15,000’ 4/4 No. 2 Common 
15,000’ 6/4 No. | Common 

SA Pp 30,000’ 6/4 No. 2 Common 

15,000’ 8/4 No. | Common 

G U M 15,000’ 8/4 No. 2 Common 
30,000’ 8/4 No. 3 Common 


00" 1274 Res | Somes & Ber 
. y o. | Common - 
BLACK 7,000’ 16/4 No. | Common & Btr. 
GUM MIXED OAK 
HICKORY 150,000’ 4/4 No. 3 Common 


150,000’ 4/4 Sound Wormy 
MAGNOLIA 


PLAIN BLACK GUM 





CYPRESS 150-000" “ia my { Common 
WHITE 45,000" + Common & Sel. 





15,000’ 5/4 No. 2 Common 


ASH 


Write for prices today. 


Grant Timber 
& Mifs.Co, Sets: 


LOUISIANA 
W.W. BEAT Y, Sales Manager 
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sawn SHORTLEAF 


Base, Casing, Edge and Fiat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 
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Lucas E. Moore Stave Co.,Inc. | 


MANUFACTURERS 
EXPORT DOMESTIC 
Berd Southern Hardwoods 





Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. | 
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Redwood 
Douglas Fir 
Hemlock 
White Fir 
Calif. White Pine 
Calif. Sugar Pine 
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Hammond Lumber Co., Inc. 
SALES OFFICE: 
1805 Londen Goarantee CHICAGO eabae 3711 


Mills at: Mill City, Ore., Samoa, Calif 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 














We Buy Short Lenghts 


Rough or dressed—all woods, 
grades and all patterns. 


What have you ? 


John A.Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








White & Red Oak 


Timbers, planking and ties. Also special dimen- 
sion stock and squares. Exclusive sales agents for 
Stewart Mills, Leslie, Arkansas. 3 fine mills all on 
the R. R. We ship when we promise. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 








Telephones: Wabash 8117-8118 
Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 


Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 





Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








OSGOOD -SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. | 


Lumber Merchants 


j Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


EVERYTHING IN L U M B E R | 
Northern & Western 
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Walter Heyser, of the 
made a trip to Cincinnati this week. 
formerly was a resident of Cincinnati. 


seech Fork Timber Co., 
Mr. Heyser 


J. A. Brinker, eastern Michigan representative 
of the Hilgard Lumber Co., was in Chicago several 
days of last week conferring with P. L. Musick. 


W. J. Bruce, of Bruce & Eddy, Minneapolis, 
Minn., was in Chicago this week conferring with 
«. W. Molin and George C, Eccles, the lath special- 
ists. 


A. P. Judson, of the Mutual Fir Column Co., 
Seattle, Wash., arrived in Chicago this week and 
has been calling on some of the local column job- 
bers before proceeding East. 


J. L. Corn, of L. D. Leach & Co. (Ine.), returned 
last week from a trip to the company’s Cairo (IIL) 
mill, where he spent several days looking over stock 
and manufacturing conditions. 


F. D. Timlin, of the Wheeler Timlin Lumber Co., 
Wausau, Wis., wholesaler and manufacturer, 
stopped in Chicago this week en route home from a 
business trip through the East. 


Cc. P. Strauss, manager of the Chicago office of 
the Malvern Lumber Co., arrived in the city the 
first of the week after spending several days at 
the company’s mill at Perla, Ark. 


Hlarry Street, of the Street, Chatfield Lumber 
Co., has put aside all thoughts of the lumber busi- 
ness and is seeking recreation on his vacation at 
his ranch in Montana. He will not be back until 
Sept. 1. 


John A. Spencer, of the John A. Spencer Lum- 
ber Co., left this week for Corinth, Miss., for a 
conference with officials of the Corinth Hardwood 
Flooring Co., the annual output of which is con- 
tracted for by the local company. 


W. IT. Osgood, of the Osgood-Simonson Lumber 
Co., left the fore part of the week for Boston, 
Mass., where he will spend a few days, going from 
there to Portland, Me., for a visit with his father. 
Ile expects to be gone about a week. 


R. W. Buddington, of the Lumber Mills Co., and 
family have left on a two weeks’ motor trip which 
will take them to Pittsfield, Mass., where they will 
visit with Mr. Buddington’s parents. They also 
expect to visit other cities in New England before 
returning west. 


Wilbur Farris, of the Farris Hardwood Lumber 
Co., Nashville, Tenn., was among the southern lum- 
bermen calling on the trade this week. Mr. Farris 
says that the closing down of southern hardwood 
mills has reacted to produce better prices and 
more active demand. 


ITarvey Moyan, manager of the hardwood de- 
partment of the Louisiana Red Cypress Co. with 
headquarters in New Orleans, was expected to ar- 
rive in Chicago the latter part of the week for 
a conference with L. E. Hooper, manager of the 
company’s local office. 


G. P. Millican, manager of manufacturing opera- 
tions for the Jacaw Lumber Co., Corinth, Miss., 
was in Chicago this week calling on the trade. 
Mill stocks throughout the South are low, accord- 
ing to reports Mr. Millican has received, and he 
looks for a good business from now on. 


3ert E. Cook, of the Vanlandingham-Cook Lum- 
ber Co., and family, left the first of the week by 
auto for Ellison Bay, Wis., where they will enjoy 


a two wecks’ outing. W. B. Vanlandingham, who 
with his family has been making a motor trip 


through the East, arrived in Chicago a few days 
ago. Ife reports a pleasant vacation. 


L. . Hooper, manager of the local office of the 
Louisiana Red Cypress Co. expeeted to leave this 
week end on a two weeks’ motor trip through 
northern Wisconsin. He will be accompanied by 
his family and will try his luck at fishing at vari- 
ous points along the way. Miss Irene Fahey will 
be in charge of the local office during Mr. Hooper’s 
absence. 


Hi. P. Welch, general mill superintendent of the 
Central Pennsylvania Lumber Co., Williamsport, 
Pa., was in Chicago last Friday, en route to Rib 
Lake, Wis., where he expected to spend several 
days looking after the interests of his company at 
that point. The company’s operation at Laquin, 
Pa., cut its last log last week, and the equipment 
there probably will be sold. 


George D. Griffith. of George D. Griffith & Co., 
and family left last week by auto for Nova Scotia 


on the first lap of an extended trip which will cover 
a little over a month. They will visit various 
Canadian cities along the way and will take g 
boat from Nova Scotia for some Atlantic coast 
port. After stops in several eastern cities, they 
will return by the United States route to Chicago, 


L. L. Clore, of the Clore-Strack Lumber Co., and 
wife arrived in Chicago last week after an ex. 
tended trip through western Canada visiting Lake 
Louise, Banff and other points of interest. Op 
their return, Mr. Strack, accompanied by his family, 
left for a three weeks’ motor trip through the Fast. 
They will visit the Berkshire region, New York 
City, and with relations in New Jersey. 


Joe Thompson, of the Thompson-Katz Lumber 
Co., hardwood wholesaler of Memphis, Tenn., was 
in the city last week visiting with some of his 
friends in the trade. Mr. Thompson had been jn 
Detroit calling on some of the larger automobile 
manufacturers, and reported a good business. He 
notices that the automotive industry shows a tend- 
ency to book some large blocks of stock for fall re- 
quirements. 


J. W. Ball, sales representative in Chicago and 
surrounding territory for the Gulf Red Cypress 
Co., Savannah, Ga., returned last week from a trip 
through Wisconsin and reports that both the town 
and country yards are buying more lumber than 
a few wecks ago. He looks for an active fall trade 
to follow the large harvests which now seem al- 
most assured. Mr. Ball left this week for a trip 
through Illinois. 


Miss M. E. Cowper, executive secretary of the 
Lumbermen’s Association of Chicago, has laid aside 
her duties for three weeks while she spends her 
vacation motoring to various nearby cities in her 
new Essex car. She is spending the coming week 
with relations in Richmond, Ind. Miss Verna 
Bunjes, cashier at association headquarters, has 
only recently returned from her vacation spent at 
Saugatuck, Mich. 


Albert R. Israel, director of publicity, and L. E. 
Sigur, of the trade extension department of the 
Southern Pine Association, are spending some time 
in Chicago and vicinity, on work connected with 
the grade marking campaign. Mr. Sigur has his 
family with him and has taken an apartment in 
Chicago during the time that he will be engaged 
in this work in Indiana and Illinois. Mr. Israel 
also is’ accompanied by his wife. 


Miss H. A. Leonard, assistant secretary of the 
Illinois. Lumber & Material Dealers’ Association, 
was a week-end guest of Mr. and Mrs. W. W. Tilden, 
of the Corn Belt Lumber Co., Bloomington, IIL. 
at their summer home, ‘Shoreview,’ near South 
Haven, Mich. Mr. Tilden is a director of the 
Illinois association, and Mrs. Tilden is president 
of the Ladies’ Auxiliary. Miss Leonard conferred 
with Mrs. Tilden on plans for, the coming conven- 
tion of the association, to be heJd at the Edge- 
water Beach Hotel Feb. 12-14. 


A. F. Marsh, of the Marsh & Truman Lumber 
Co., left a few days ago for the East, to join his 
family who have been spending some time at their 
cottage on Long Island Sound. After a short visit 
of about a week, he will return to Chicago, bring 
ing bis family with him. M. G. Truman is back 
at his desk after a month’s vacation spent partly 
at home and partly with his son, Gordon M. Tru- 
man on a canoe trip down the Flambeau River of 
northern Wisconsin. It was a 186 mile trip, Mr. 
Truman says, and they enjoyed every mile of it. 


Ernest T. Bond, manager of sales in the Chicago 
territory for the Hugh McLean Lumber (o., of 
Buffalo, N. Y., returned last week from an ex- 
tended business trip through Wisconsin. Mr. Bond 
ealled on a large number of hardwood lumber con 
sumers and returned with a hopeful outlook for fall 
business. Although the consuming industries are 
buying only for their immediate requirements they 
are, for the most part, very active and will need 
considerable lumber to meet heavy order files. The 
sash and door and millwork concerns, he reports, 
are operating at capacity to take care of large book- 
ings, and the automotive interests are also very 
active. The furniture business is rather spotted 
and as a result the takings of manufacturers vary. 
On returning to Chicago, Mr. Bond was welcomed 
by A. E. McLean of the company’s Little Rock (Ark.) 
mill who was on his way to Buffalo headquarters. 


S. M. Eaton, general sales manager W. M. Cady 
Lumber Co., Holbrook, Ariz., accompanied by his 
wife, is spending some time in Chicago and ad- 
joining territory. While on this trip, Mr. Eaton 


expects to visit New York and other eastern points 
Mr. Eaton reports an active demand for 


also. 
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Cady quality Arizona white pine, and while the 
mills of the company at McNary and Flagstaff, 
Ariz., are operating full time, they have not been 
able to accumulate any appreciable amount of 
stock ahead of the sales. There is an especially 
active demand for molding and lath, the capacity 
of the big plants being taxed to take care of this 
demand. Just as soon as a definite decision has 
been arrived at as to its location, work is to 
pegin on the third mill of the W. M. Cady Lumber 
Co. in Arizona, this new plant being erected for 
the purpose of cutting the timber recently pur- 
chased in the Sitgreaves national forest. In the 
meantime work will go forward on the big planing 
mill and concentration yard the company is estab- 
lishing at Holbrook. 


Ww. W. Starr, of Alva, Okla., operator of a flour- 
ishing line yard concern in that State, was a 
Chicago visitor this week. Mr. Starr was accom- 
panied by his wife and daughter and was on his 
way home after an extended eastern trip. Leav- 
ing Alva about the middle of July, they had visited 
St. Louis, Cincinnati, Richmond, Va.; Washington, 
Philadelphia, New York City, Boston, Albany, Buf- 
falo, and Detroit before finally arriving in Chi- 
cago. In each of these cities, Mr. Starr called on 
some member of the retail trade and found business 
generally to be good. He also sees excellent pros- 
pects for large fall business in Oklahoma where 
crop conditions were never better. While the win- 
ter wheat crop was not up to expectations, there is 
every indication that the spring wheat will show 
a heavy harvest which should put the farmer in 
an ideal position to go ahead with a large amount 
of the building he has deferred for the last few 
years on account of the depression. Mr. Starr and 
family, on leaving Chicago, expected to visit in 
Des Moines, and Kansas City before reaching home 
about Sept. 1. 


Becomes Secretary of Local Firm 

W. E. Rutledge, for five years assistant to W. R. 
McMillan in the eastern sales department of the 
Hammond Lumber Co., of San Francisco, Calif., 
has recently severed his connection with that com- 
pany and has become associated with the John A. 
Spencer Lumber Co. as secretary, and manager of 
its western department. 
He will have charge of 
the sales of all western 
woods, including Douglas 
fir, spruce, western and 
California pines and red- 
wood. 

In tendering his resig- 
nation to the Hammond 
Lumber Co., Mr. Rutledge 








W. E. RUTLEDGE, 
Chicago ; 
Secretary of the John A. 
Spencer Lumber Co. 








terminated seven- 
teen years of faithful 
service which began at 
the company’s Samoa 
(Calif.) mill, but a short 
distance from his native 
town of Eureka. After 
fourteen years at the mill, 

a period in which he be- 
came thoroughly familiar with manufacturing de- 
tails and problems, he entered the San Francisco 
offices, serving under Mr. MeMillan who was in 
charge of eastern sales. Here he gained a knowl- 
edge of the marketing of redwood, fir, and Cali- 
fornia white and sugar pines. When the eastern 
sales headquarters were moved to Chicago early 
this year, Mr. Rutledge accompanied Mr. McMillan 
east and in the short intervening time has made 
many friends and built up a wide acquaintanceship 
among the trade, which will prove a valuable asset 
in his new position. 

The John A. Spencer Lumber Co. is especially 
fortunate in securing a man of Mr. Rutledge’s expe- 
rience at this time as it has just completed arrange- 
ments to have its redwood sales handled by the Red- 
wood Sales Co., of San Francisco, Calif., which mar- 
kets the output of seven of the largest redwood 
mills. John A. Spencer, president of the company, 
also announces, in a letter recently sent out to the 
trade, that his firm has secured the exclusive 
agency for the well known high quality oak flooring 
manufactured by the Miller Bros. Co., of Johnson 
City, Tenn, Through special arrangements with 
the producer, all flooring sold by the Spencer com- 
pany will be marked with the brand “Spenoak” as 
4 symbol of its fine quality. Another large account 
Sandled exclusively by this concern is that of the 
ial aad Lumber Co,, of San Francisco, Calif, 

wuutacturer of white pine shop and California 
White and red fir dimension. 








Fire Razes Big Lumber Plant 


Property, building materials and factory equip- 
ment of Harris Bros. Co., valued at $750,000 were 
destroyed Sunday evening, Aug. 9, by a fire which 
swept the company’s extensive yards at West 35th 
and Iron streets. The loss was well covered by 
insurance. 

The fire was discovered about 7 o’clock by one 
of the company’s watchmen and, although the 
blaze covered a wide area, was in control by 9 
o’clock. Starting on the board fence surrounding 
the company yards, the flames soon spread to the 
sheds, eating their way into the immense stock 
of lumber, and then jumped to the factory build- 
ings. Efficient work by the fire department pre- 
vented their spread to adjoining structures. 

All the sheds and their contents, including a 
large amount of finishing material, two units of 
the factory and equipment, and six cars of build- 
ing material which had not yet been unloaded 
were destroyed. Several portable garages, which 
constitute one of the company’s specialties, were 
seorched by the flames. 

The cause of the fire has not been determined 
but it is thought that it started from a cigarette 
dropped beside the board fence where the flames 
first made their appearance. According to officials 
of the company, work of cleaning up the yard 
will be started immediately and the stock and 
buildings replaced as quickly as possible. In the 
meantime the company is doing business as usual. 


Machinery Contracts Awarded 


At Brandreth, N. Y., the recently incorporated 
Little Rapids Lumber Co., has begun the erection 
of a sawmill which will have complete Allis- 
Chalmers equipment, the contract placed with the 
Allis-Chalmers Manufacting Co. of Milwaukee, Wis., 
including a 7-foot type C roller bearing band mill, 
carriage, steam feed, edger, trimmer, cut-off saws, 
log jack, transmission and conveyors. The mill 
will be ready for operation early in the fall. 

The American Sawmill Machinery Co., Hacketts- 
town, N. J., has secured the contract for a number 
of woodworking machines for the University of 
North Carolina, at Chapel Hill, N. C. Included in 
the equipment are power feed rip saw, planer and 
matcher, tenoning machine, hollow chisel mortiser, 
jointer, shaper, boring machine and lathe, with 
motor equipment for each machine. 

While the sawmill at Royalton, Ky., of the Daw- 
kins Lumber Co. is down for a short time, roller 
bearings are being installed on its two Allis-Chal- 
mers band mills. 

The Wilderness Lumber Co., of Nallen, W. Va., 
and the Suncrest Lumber Co., of Sunburst, N. C., 
are among the recent converts to the antifriction 
principle, each having recently changed two Allis- 
Chalmers mills from plain to roller bearings. 


Hardwood Division Frolics at Golf 


The annual golf tournament of the hardwood 
division of the Lumbermen’s Association of Chicago 
was held at the Devonshire Country Club, west of 
Evanston, Wednesday afternoon, Aug. 12. Meeting 
at the association rooms at noon, the division took 
luncheon together and then journeyed to the course 
where the matches were promptly begun. While 
the attendance was quite satisfactory it might have 
been considerably larger had the weather not ap- 
peared so threatening. Sullen skies were unable 
to dampen the spirit of the players, however, and 
some good matches resulted. First low prize was 
won by G. A. Vangsness, of the Vangsness Lumber 
Co. with a net 73, and second low net by Dudley 
Fitts, of the McMullen-Powell Lumber Co. with a 
net 78. Of the bogey prizes, first was won by 
J. W. Cisar, of Cisar Bros. with a net score of 79, 
and second by J. C. Cisar, of Cisar Bros. with a 
net 80. 


(SARA aAaaaa as 


Meeting to Promote Grade Marking 


The lumber and building material interests of 
Chicago are planning a conference to be held in 
this city Sept. 29 for the purpose of arousing inter- 
est and securing the codperation of all concerned in 
the promotion of the national movement for stand- 
ardization and grade marking of lumber as recom- 
mended by Secretary of Commerce Hoover and as 
put into effect by the Southern Pine Association. 
Effort is now being made to have Secretary Hoover 
present to address the meeting. 

As now planned, the subject of standardized and 
grade marked lumber will be considered from every 
angle. The guests and speakers will include promi- 
nent public officials, representatives of lumber re- 
tailers and manufacturers, architects, engineers, 
contractors, purchasing agents, realtors, building 
and loan officials and representatives of organiza- 
tions or groups identified with building in the 
community. 

The proposed meeting was first taken up with 
the Chicago Retail Lumber Dealers’ Association 





CHICAGO 





A. J. BARKER Cc. F. CARNEY 


Fir, Spruce, Redwood 


H. T. FALL 


Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard. CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


Co McCormick Building, 
i] 


332 So. Michigan Ave., CH ICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 


Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 Se. Western Ave., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
‘I. F.C.O.”’ Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts.. - : CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, Publishers, 431 S. Dearborn St., Chi- 
cago, I). 
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DIRECT APPEAL 


to dealer simplifies the ques- 
tion of publication advertising 


Everybody has_ heard 
what the boy got who swung 
his gun in shooting to get 
all of the blackbirds sitting 
on the rail. Had the boy 
remembered that “a bird in 
the hand” etc., he would 
have aimed at some specific 
bird or two and got ’em. 


In seeking new customers 
the experienced advertiser 
carefully studies his field 
and then prepares his mes- 
sage with specific appeal to 
the man he wants to attract. 


Usually the first step in 
successful campaigns is to 
secure dealer distribution; 
some advertisers with lim- 
ited output never need go 
further. The question then 
is how to reach the dealer? 
Of course, sometimes a wife 
can influence her husband, 
who may be a building ma- 
terial dealer, but why 
chance telling your story to 
the wife in her home when 
you can go directly to the 
dealer in his office? 


Direct appeal spoken in 
the everyday business lan- 
guage of the salesman is 
truly the shortest route to 
getting the dealer to stock 
your line and you can reach 
thousands of lumber dealers 
through the advertising col- 
umns of the 


Published in Chicago, IIl. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 
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which subsequently referred the matter to the 
Chicago Lumber Practice Committee of which L. L. 
garth, of the Edward Hines Lumber Co., is chair- 
man. Meeting in conference with representatives 
of the Southern Pine Association, which as the first 
organization to put the standardization and grade 
marking program into effect is assisting the lumber 
and building interests in the principal centers east 
of the Rocky Mountains in inaugurating the move- 
ment in their respective communities, the commit- 
tee fixed Sept. 29 as a tentative date for the meet- 
ing. It is likely that the event will take the form 
of a luncheon or a banquet but this detail and 
others will be worked out and announced at a 
later date. The Lumber Practice Committee is in 
charge of all arrangements and expects to have all 
details as to sponsoring organizations, speakers and 
program complete in a short time. In view of the 
fact that Chicago is the largest lumber market of 
the world, the building industries of the city are 
counted upon to take a leading part in promoting 
standardized and grade marked lumber. 

In addition to Mr. Barth, the Chicago Lumber 
Practice Committee is composed of W. S. Frisby, 
of the Bishop Lumber Co., and J. J. Chalmers, of 
the Lord & Bushnell Lumber Co., representing the 
retailers ; Ff. E. Davidson and Emery Stanford Hall, 
representing the Chicago chapter of the American 
Institute of Architects; Joseph C. Llewellyn and 
Harry B. Wheelock, representing the Illinois So- 
ciety of Architects; and James W. Perl and J. H. 
Prior, representing the American Society of Civil 
engineers. 


Will Handle Softex Kiln 


INDIANAPOLIS, IND., Aug. 10.—The Standard Dry 
Kiln Co., of this city, has announced the establish- 
ment of an office at Detroit, Mich., which will be 
in charge of’ George T. Hancock who recently has 
joined the Standard organization and will handle 
the new Softex kiln. Mr. Hancock has been design- 
ing and selling dry kilns for many years, and is 
well known to and has the good will of woodwork- 
ers in many States, whose drying problems he has 





helped to solve. He is essentially a practieal kiln 
man who attacks problems on the basis of yearg 
of experience and not merely theory. He will cover 
territory east of Detroit and concerns in that terrj- 
tory interested in drying equipment will profit from 
his experience coupled with the manufacturing and 
engineering experience of the Standard Dry Kiln 
Co.. which for more than a third of a century has 
been devoted exclusively to seasoning equipment, 

The Standard Dry Kiln Co. reports good business, 
and its conservative policy will be maintained jp 
the marketing of its new Softex kiln. One of the 
most recent concerns to recognize the value of 
using the latest type of lumber drying is Hillyer. 
Deutsch-Edwards (Inc.), which is installing a bat- 
tery of the new type Softex kilns at its plant at 
Oakdale, La. 


In Charge of Production Department 


Sr. Lovis, Mo., Aug. 10.—The Gideon-Anderson 
Co., St. Louis, manufacturer of hardwood lumber 
and slack cooperage stock, announces that Walter 
S. Hermansen was placed in charge of the produc- 
tion and purchasing departments, effective Aug. 1, 
Mr. Hermansen was formerly sales manager for 
the Chicago Lumber & Coal Co., and later was with 
the Memphis Band Mill Co. and May Bros. 


Accident Victim Somewhat Improved 


Sr. Louis, Mo., Aug. 10.—Howard F. Tilson, 
manager of the Current River Lumber Co.’s mills 
aut West Eminence, Mo., who suffered a fracture of 
the skull Aug. 1 when he was thrown from a log 
train on one of the company’s tram lines in the 
timbered hills near West Eminence, has been con- 
fined to a hospital at West Plains, Mo., where 
physicians on Monday reported his case as some- 
what improved. Mr. Tilson is still in a dangerous 
condition. 

Mr. Tilson is a nephew of J. W. Ferguson, presi- 
dent Sabine Lumber Co., of St. Louis, who last 
week journeyed to West Plains to be at Mr. Til- 
son’s bedside. 














Notwithstanding the fact that the sash and 
door business in the Chicago territory seems to 
have struck a slight seasonal slump, demand is 
holding up well under the circumstances and 
the larger factortes are operating at capacity to 
keep pace with good order files. The best trade is 
with the cities, where construction work has 
created an active demand for millwork products, 
but the agricultural sections are coming forward 
with inquiries which would seem to indicate an 
active business from that source in the fall. City 
trade also is expected to hold up well during the 
autumn. Competition locally is exceptionally keen 
and there are reports of some price cutting, al- 
though quotations generally are steady and well 
maintained. 

A very large volume of business is reported by 
the sash and door manufacturers of Tacoma, Wash., 
this week. Most of the mills have full order files 
and are taking no more business at present prices. 
No general advance in quotations has taken place, 
though the market is firmer and an upward move- 
ment is expected in the near future. The demand 
is general from all the principal buying centers. 

Orders for sash, doors and all classes of interior 
finish are reported to be sufficient to maintain ali 
Duluth plants in full operation. An official of one 
of those companies said that materials for moder- 
ate-priced houses being built in Duluth and north- 
ern Minnesota points are making up the bulk of 
the orders. Prices are firm throughout the list. 

The: midsummer volume of business at plants of 
the Minneapolis-St. Paul (Minn.) district last week 
was regarded by the manufacturers as a reflection 
of good business. While the rural districts are 
not active in the sash and door market the city 
business is offsetting that loss. The rural sections 
are expected to come back into the market later, 
as indicated by the requirements being placed in 
the estimating departments by the retailers in a 
widely scattered territory. Seldom have the esti- 
mators been as busy in summer season as now. 
The mills are operating closer to capacity this week 
than they have for this period in many years, ac- 
cording to manufacturers. 

Estimators at Kansas City (Mo.) plants are 
being kept busy figuring local jobs, and sales man- 
agers say they are getting good prices on specials. 
Standard stock is moving to the country in a little 
better volume, and city orders are fair. Prices 
continue weak. 

The door and millwork trade at Buffalo, N. Y., 
is keeping up well for the season, though it is as 
usual held back somewhat by the vacation period. 
Millmen are looking for an increased trade next 


month and for a fair business this fall. Trade 
is said to be on about as large a scale as a year 
ago. 

There is a steady demand for millwork, inelud- 
ing doors and sash, in Columbus (Ohio) territory. 
Buying for home building is the chief feature, al 
though, there is a considerable amount of business 
booked for big jobs. Mills as a rule are operating 
to three-fourths of capacity and door and_ sash 
plants ,are accumulating some stock. Prices are 
steady at the levels prevailing for the last month. 
Orders have been booked by some of the factories 
sufficient to keep them going for six weeks. 

The sash and door market at Omaha, Neb., 
is in much better shape than recently. The soak- 
ing rain all over the State last week gave a much 
brighter outlook to all business. Country dealers 
now see a good prospect of sales to farmers, and 
are ordering stocks in anticipation of that busi- 
ness. There will be a moderate amount of build- 
ing in most of the small towns throughout the 
State, but the better business is looked for from 
the farms. 

The Baltimore (Md.) sash and door men are 
on the whole fairly well satisfied with the prevail- 
ing state of trade. Many orders for the products 
of mills are coming out, and while the buying is 
not entirely free from a suggestion of caution and 
hesitancy, the local requirements remain sufficiently 
broad to keep the mills at work practically all of 
the time. Construction proceeds at a rate to en- 
courage expectations that the rest of the year will 
be productive of a fair amount of activity. 


Purehasing of window glass is mostly for im- 
mediate needs, according to the Glass Worker, 
which also says: “Some who bought a carload 
or two early in July have placed orders for rush 
shipment of another car. This would indicate that 
distributers’ stocks are low. There is no doubt 
that some distributers, feeling that window glass 
prices will not be any lower than they are now, 
are getting glass for future requirements. ILow- 
ever, most of the orders are for shipment at once 
and in several instances some sizable orders have 
been placed elsewhere when the first producer was 
unable to ship promptly. Stocks of window glass 
in factories are lower now than at any time this 
year and from the manufacturing viewpoint there 
is a much better chance of a sellers’ market this 
fall than there was in 1924. Present factory 
stocks are greatly below the corresponding date 
last year. In addition, producers are looking for- 
ward to the usual demand in October and Novem- 
ber which have come to be the banner months of 
the year for shipment of window glass.” 
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Jer SO eS 2 Ee oe 157 CR aR SS 25.09  BiNbpeenscs cites 14.50 18.00 16.78 15.29 
ter 1x4” EG B&better 69.00 , 71.15 : ge sniiiae 1 
C kl eee. ead cece 40,00 No. 3 (all lengt Is): a a Longleaf Timbers 
L tea eeseeeeees ee le alae ated eit azo 18 Tee segs | No.1 Sa.E&S S48, 20° and under 
1 a kha ... 45.50 44.938 44.76 45.86 BOE de cdccictady sae neces 17.00 ..... 16.25 16.95 Senta nina ang a ies Eee 24.38 31.44 
for nie Hatctter ie BE sease, Sse cs EMIOR? cokdoccaeeds ee sack. ISAT 18.75 17.79 17.15 A RS he aeuceaerer es 52: — 
TR -Secsriceneen prac s 36.36 al Nea vaneteuastecers, sees 17.75 18.44 17.98 eet renee veers ore ens ree 37.04 
- D ie hein twa. eke SAQUTA 37.69 ..... No. all widths and lengths ..... ..... 7.05 8.00 Wee ee, ee ee 52.00 
No. 2 eeeeeeeees 20.68 18.69 24.81 Shiplap Maen beaeh apt ar svi 37.03 
NO. 3 aeeeeeeeees 12.55 32.88 .---- | No. 1, 1x 8, 14.@ 10...... BO sts. acon seis iia Cintiin 
Y: | eG? NO, 2 Oe Dereccnmenes onene 21.50 21.44 Other Igts. wees scene nee es 33.61 No. 1 S48. 20’ & under: — 
, Op. Se Ou Meter ccuceue cee den 15.00 14.69 1x10”, 14 & 16’..... Oc sat, Fie oF Na anaes ecnletaceecane yk Ae sec. 93.68 
ween CGURGP FRG. es  Qeeen hicte Sete 36.95 Diestes Lath 
Nn, 24.90 35.00 ¥ pom m . av ; as 
lls igh Bbhetter ..nccccccces Bare bts 5 No. 2 (10 to 20’): —_ Fee ait AEE Bic aa ene 5.2 5.85 5.38 5.1 2 
f Ee B prekiercaenes «3 | oe IX BP eects eee eee eee 22.28 22.03 22.16 | No 9) %) alll eee 3.47 3.61 3.34 
ws NO. 2 veeeeeceeeeeees eS a SP cottuscainekans 12.00 22.94 22.24 ; Biyrkit Lath oer 
og 6x4" B&better ..........- 37.80 36.75 3t.50) 3 3.13 . P : iccstie tO nn ees AE ee re 3.1 
he PhO NO TD ec a, 300 i813 i878 aia i 3” rer deceenencn sae 17.50 16.87 18.23 G cecesteavecsces 13.00 Siren cae 13.75 
mn- CE a oe So en SO oso cae eee ete ae 17.88 17.96 12’ and longer............ 13.00 18.50 
re yx” Ba&better RNa eats 433.00 seeee Dimension, — ‘at ide canine Car Material 
1e- iy i: Gees steers ee sees tenes 31 od ites No. I, O84". 10° oc ccc ccicx 7.00 .... d Reale p uP ‘e ae 
4 n~-,;,Z:-€ ee ee obec 27 ae ; "40 und 207.1... eich. aanke, eee an 
Partition ae at ueerneaes yt Ge) FS FAME c oc ccceccccues ae gawady lew acne ae 
“4 > ». 44.50 44.68 47.07 19) G2 2. ce. 35.93 28.25 NO. = Fé “s 
- =e eee ee AF T1383 40,00 10 to 20’.... 82.82 ..... ie Car Sills 
st 7 sa acai aba abi te 26.00 2413 ..... OP MN aad. oss a 27.00 eos S4S, SERS: aid 
i aig i at wei 2° i ‘ ee ee 
7 Bovel Siding ts co ae ao 8 to 4072.0... we 
Re NY SRAM aT es, SeaNe) CARRE Ou KES — 18h... « 29.00 27.25 Up to 9”, 34 to 36’...... 32.00 
Drop Siding 10’ to 20’ 29.08 ..... Up to 10”, 34 to 36°...... ee 
1x4 or 6” age tter -» 48.90 45.50 48.71 44.15 eS Te aieiadxeas. snenee) ocak Up to 12”, 34 to 36’...... .. 34.00 
aL 39.00 38.28 37.64 39.37 1S ccccscccee 2000 26.25 Seelenens 
No. Zee ee eeeeees 25.75 25.94 23.36 27.74 1 Eee 28.56 ..... 90% hrt., 7x16 & 8x16” ” 
WD arsaerscrse ; 1+: MEE Anke 18 & 20'..... er soeee MORGAN ccc ras5 beeen 62.00 
pn 10’ to 20 32. 
‘ , Longleaf ninth Block Stock 
cbe t Finish RA TN ese wenciale. wees - 
“— o dal eoccccncccees eae ° - }.. eae oxi0", i oath pag 29.67 N@u 2 BGs decntscccesus ZO.CO accce 
PRR ac inaieeste Jeans 44.00 48.00  Deptlaeueses 3103 |... 
1X8” sees e eee eee eee ees See 50.69 8 & 20! 32°87 221! 
: ae oe. Sage ty Sowa) BR oo: 8 8 | RED CEDAR SHINGLES 
ar i Wsteudsuatawaenee ea “vos ye, 2x12”, 10% occ cece ee 36.00 ..... 27. 33.24 ao . 
Ixl2! WOM iecutencctoker Kenae (aweus 51.63 ™ 70,7 elastin aces 33.67 28.66 32.68 Seattle, Wash., Aug. 8.—Eastern prices, f.o.b. 
D/AXG” occ e cece cence eee teens pene 50.90». s « I (Saree ee BORED ccs dane 37.65 | mill, are: 
d- BGMER”  Saniaciacen encees es weve 73.00 63.50 84.50 7. 3750 |... 31:92 39°38 —_— Per M 
'v. Ole Be SLERS og kcieccccccnee  cuaics aoe $3.50 10’ to 20’. 34.33 are 3 - . 4 bunches 4 or 5 bunches 
i] C/G BORE nbc cesses Skiee. Secs CHEE. wees No. 2, 2x4", 10° ..cccccue. 24 OO 24.00 23. 8 . 
i Bkbetter surfaced: een We csadenens 1 i nr 20.74 22.11 First Grades, Standard Stock | a” 
§ 1x6 to ote cee eaeEe, Kaban aes : 30.68 bose i DR ees 293.76 21.25 22.35 22.74 Extra stars, 6/2 Aes: $2.16 p> 
1B ct -26 50.25 90.13 54.66 18-& W..... S988 ..... 23.83 28.05 | Extra stars, 5/2............ 224 280 
a cas Ghee Gain Sea 10° to 20'.... see eee 23.85... 5 . DIMGES CLEANS oc e:cvcecciecue’ 2.48@2.52 3.10@3.15 
re ae Se SS Be RW essivvvns OO 2.54: 18.38 1832 | Derfects, 6/2 ............. 3°05 3.80 
: 63.17 62.75 GO.87 G4.74 TG cas aula ds FE ooo 19.35 18.44 , 277 3 80 
h 25 5 708 2 2] - WRINGMMMG sacs ceseweeesues : 
: 63.00 65.25 Pape 10.59 Oe -cwnsasevus 23.00 --- 20.19 19.61 Perfections 347 4.70 
SAYRE to 12 eee eee eee cree ene 52.00 ..... 3 & 20°.. 2: 24.00 23.00 20.66 20.51 seen eeeeeeees . 
renee 62.75 G27)... 10" Sa 20 Sa. ate ee First Grades, Rite-Grade Inspected Stee 
wena Se Se Se Be OIG anccassese “anaes 1) eee Extra stars, 6/2... 00... 6+ $2. $2.75 7 
"4 ao Ee 2 V2’ wee eee eee 21.00 19.15 21.75 | Extra stars, 5/2............ 2°39 > 2.90 
4 es aaa VO" we ween cee ne ees 20.25 24.37 | Extra clears .............. 2.68@2.72  3.35@3.40 
‘h 6/ q “ke 8/48” ow cc ccecccees sseee sees tenes CO.99 18 & 20’...... Pibien, os Rees 21.40 25.53 Perfects, 5/2 ........20c * 309 3. 35 
i —— — sin 10 to OW .... WSL ..... 5. <>) Shap | Barekas .......-. Eagaaner. 284 3.90 
id Pn gg 39.94 2x10", 10" wees eee eens 19.00 Pe Perfections ....... ? 3.50 4.75 
i Deere ae oe eee Wr 220 Bago BBS; Tae B04 Second Grades, Standard Stock 
1 RI trae ts tie 11.19 oe ye eee 25.50 21.0) 22:15 28.07 | Common stars, 6/2........$1.00 oe $1. Th an - 
2 1X8” occ eee ee eee 1.9% 10’ to 20’ WEG io. axe cake Common stars, 5/2.. 92@1. 
‘ a liad ok a i ea ce 2x12", 12° ..... seen. 23.50 ..... .... 27.00 | Common clears ........... 1.48@1.56 1.85@1.95 
cae I caleenae itode —— WG’ wees wees 28.24 20.43 29.90 British Columbia Stock, Seattle Market 
Casing and Base 18 & 20 geese 30.25 eoeee —— 32.1% SEEM (OMAR oc. css. ccccccaccccous 3.65 
re er: _ “espa ee EE 2 2 5 Seepeeen $3.33 4.15 
1 LO nee 55.00 62.23 64.91 No. 3, 2x4" oe cece eee eee aS 11.67 15.50 | Durekas ........ entire 73°49 4.30 
‘ COE Ti ah ( CaR Maine ree tyler On a eed 60.00 66.13 72.28 a eee ve. 138 | Daa. “oe 500 
* y — 21.74 21.63 i As 18.25 | XX 6/2 16” (Canadian).... ..... 1.60@1.70 
a ee See ht ee coo Scherer wid 1? | EX 672 16” (U.S). ese, 148 1.80 
iv 
. Jacksonville, Fla., Aug. 10.—Following is the recapitulation of f.o.b. mill prices obtained in this territory during the 7 weeks ending Aug - 
A Week led Aug. 8 Aug. 1 Week ended— Aug. 8 Aug. 1 Week ended— Aug. 8 Aug. 1 Week ended— Aug. 8 Aug. 
" ila i -_ : - : Siding Boards Longleaf Sunenates. No. 2 & Better 
ooring , = a eT ee D4 
Ixd B&better ......... 41.50 $42.80 | Bond, 1x6" — 18.00 43.00 eer e: ore OO nese 10 to 20’— Straight cars 
4 ae eae i897 1794 aa 1 as 42.76 40.40 oe pee 55.00 50.00 SE Pi titscuvtullacees $27.40 $25.18 
r, No. 2 COM. ....066. 18.97 7.94 No. 1 COM.........-. 42.7 =. c : : S weeeeeeeee a. + Palpcareigtnemedtats <a 35 61 
d i NO.. 3. COM.....+..+ 12.00 13.25 _No. 2 com. . ane aes 26.67 25.88 : : jer peepee co an 45.60 ——  atelac an taeda 37°94 28,00 
h | 1x3 Bé&better rift...... aa vin) 44.00 i510 9. eee ere 56.50 51.00 Specific lengths 
i B&better flat...... 56.02 51.92 SIAINCRUGES 5 z.c-ccts aca awa 44. ie one » oo ee sone anes 
t j INO; Ee CORR, sc.050s 41.00 16.50 (a ko: re 37.00 40.00 Saas / glee errs a are = Menunesueseve-tes ee Ee 
rt ING, 2 COM. 6665001 16.92 16.95 INO COM ec ween ncnes 22.38 23.39 _9/4X0 & UI Deeeees 29-UO wee SG captesepicaepesigmtse go. 3500 
s ' NO. 3 COM. ccc 6s00 11.00 10.50 Nee D COM a6 co ncin scene WOO siete No. 1 common 29 ae 5 10 to 20’- Mixed orders 
: 6 N ; , (> a). ee 38.88 45.00 ; ‘der 
y ; Ex6 No. 1 COM... A Jevel— 2 ee $26.50 
a ‘ : 9.5 SRI css ox caw eats 45.00 Seer 6 
- ae geste oe ssa ag ala elk lalla po x § Shipl: 38.00 Ct SESE See et 25.49 
e : NO. 3 COM... 0c 0s 16.00 16.69 A Bi Rs a eg 6c) eh 12.00 ras oe See eee are ee eyes > SPeyaapienein sab iomecenaaiiton nce 37.00 
e Ceiling Square edge, %x6 30.25 1x12 D48 1........... [1111 50,00 | Specific lengths ais 
8 1x4 B&better ......... 45.00 48.00 eye #sisiGigt ss. eieaie. ‘sim Siele 21-71 Df SRR EMRE a  sandees «ec 55.00 a Cote eereccceccere coens ye 
‘Ss 3 No, © QO ceccdiaras 41.00 40.00 No 9 : DIM sc cecescae s 14. 5() 12.96 No. 2 common- BA weeewdwaedededidaadewn oJ.U 
sf No. 2 com......... ee ee ee an ee . 2 ae 21.72 21.95 Roofers 
‘ %X3% B&be ter 4... 41.00 40.00 hingles Eee ceed ace ken 22.50 23.00 No. 2. common poe 
“ No. 1 com...... 39.33 34.38 Pine— a 1x 8 Shiplap ........ pr es i> ree 1.07 23.50 
—_— +91, Oye COM... +.. 17.68 = 17.52 CT , e 4.74 OC ce 4 esse 23.00 So SE aRaiaaintens a arcmin 2200 
| wX5144 B&better ...... 32.00 25.00 Heart— : Ix 6 & up D4S....... TECH cacec No. 3. common: - 
: : No. 1 com...... ..... ae ee 5.00 ..... No. 3 common— 1x 6 .....----- 16.50 
— No. 2 come... ae. sae ro 8 ae ee 1.80 Eo” Se 16.00 16.00 | Georgia cael 
2 4 Partition SMT cic cnes «cen nc -+. 18.00 1x 6 i ene er 20.00 
if : 1x4 B&better ......... 4400 ..ci45 Lath, Std. 4-Foot 1x8 Shiplap ......... 16.00. os: = ewes cee a1.6 
BRO Be COME crass ease vip s acsa'e SOOO b Nou I Greeiie..scencece cscs 3.91 EG Ge GINAS e 6 oc n ccc cus 16.3 BUG vac tscctan. 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Aug. 7: 
Flooring Finish—Dressed Dimension S2S&CM—Shipltap 
; 3” (é B&better VC" : “9. 2 No.1 No.2 No.3 

“ ary — 0 S71 50 5 a $64.50 $52: 9 “i 9 igs — 16" -ccscewevenc$B8Gi50 $22.50 $1675 

B&better Tt wn TR 2 2 eer reer 67.00 BS, 34, 29, 38, 12,14, 10,18, | yx 9” 34.25 23.75 1809 
‘BY. lle 68.50 | 1x5, 10, 12”... 0.1... (2.50 1... hy ce = = RE GEN IR 24.25 18.50 
a: —* . 1%, 1%, 2”x4 to &”..... 74.50 ..... $27.00 $29.00 2x 4” $25.00 $26.50 

Flat grain 14,, 134, 2’x5, 10,12”... 76:50 ...5. 25.00 = 26.50 2x 6” 21.60 23.25. Ceiling and Partition 

5 5 ; 25.50 26.75 2x 8” 22.75 24.50 1,’ By ad : 
> ponies ONO 4078 POROIRG GE CHES 27.25 29.00 2x10" 2 25.25 Ge Ce. Ce tok 
og 1 wees esses oe OF 99 75 No.1 ace Nias 28.00 30.00 2x12” 27:25 B&better $38.00 $41, 00 $43.50 $48.00 
“ , : . ~_ — : > ¢ ‘on wir PPOs Os aida-os Be.oe. SB.46 6c ess ee 
, peor I ae's0 "ae's0 Shee Casing and Base oe we Be 
cesitittiinds eS alae 33.50 23.50 18.00 B&better Lath 

15%” and under...26 percent discount ixl0” .......... 37.00 28,75 18.25 BI OSs sive gb adia hues eaaya. ele wee $75.00 Wo..t No.2 

1%” and over....21 percent discount | 1x12” .......... a a. a | Sennen nnn ents 79.50 | %x1¥9"—4" oo... eee. $5.50 $3.59 
Norfolk, Va., Aug. 13.--The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 

Edge, rough No. 2 & better No. 3 Box ga red heart No. 2 & better 
't, $48.00€@50.00  $29.00@31.00  $23.50@ 24.00 $19.50@20.00 . : eb EE Metis. ees eae v9: 
5/4002 22LLIILIIT"§2200@55.00 °33.00@35.00 “24.00@25.00 © .....@..... | Mate No. 1-8 $208 Bae Roofers, oon ey CaS Br 850.000 56.00 
BIS iccsseseenscasies 56.00@59.00 35.00@37.00 24.504 25.50 ; G re Factory, 2”. 26.50@30.00 10”, 28'50@29 50 10”: 34.00@60,00 
BP aww curd $5000 oO 60.00 @W63.00 38.00@40.00 ee ee OED Saeuie Sizes, 2”.... 20.50@25.50 12”. 30.00@31.00 12”. 60.00@66.00 

hough, he | . veceeeeses 52.00@54.00  36.00@38.00 — 26.50@27.50 — 21.00@22.00 Finished widths- No. 2 & better No. 3 No. 4 
| Mere oe .. 54.00@56.00  39.00@41.00 = 27.50@28.50 = 22.00@23.00 Flooring, 43x2% and 3” rift......... $75.00@80.00 yee on 
i ge en 69.00@63.00  42.00@45.00 — 29.00@30.00 — 22.50@23.50 2%, 3 and 348”............ 46.00@53.00 $36.00@42.50  $23.00@26.06 

3ark strips, Nos. 1 & 2.$30.00@31.50 jark strip partition, CCUG 5g eis aicts anal naiers wala ernerein te 28.00@30.00 — 24.00@ 25.0% — 15.000 16.00 

BOX c.vs00% 3.50@14.50 Nos. 1 & 2............$41.00@44.00 IE, Raion meine wend semmninaatad 24.00@32.00 — 25.00@27.00 1. 00@18,00 
Call red heart......+ 5,66 10.00@11.00 EAPO DE, 205: snsreusscoce"ssiyscun balecanelead 17.00@54.00 = 37.000 43.00 24.000 27.00 

Duluth, Minn., Aug. 11.—Market is firm, there being no disposition to shade lists. Quotations f.o.b. Duluth are: 

CoMMON BoarRpbs, RouGH— FENCING, Rougu— ‘ : ; 

6’ 8’ 10’ 12’ 14&16’ 8” 20’ 7 p. 6 8 10,12&14’ 16’ 18&20' 

NO. 45-87 055500005 $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 6", NO. Loo... eee ee eee $52.00 $55.00 $60.00 $62.00 $61.00 

nie: ee 61.00 63.00 69.00 71.00 66.0 71.00 71.00 NO. 2... .00seeeeeeeee 37.00 41.00 42.00 44.00 44.00 

Oc enicesacon 65.00 68.00 75.00 75.00 70.00 75.00 75.00 yp NOL Seve ceeeeeeeeeees 26.00 28.00 29.00 30.00 30.00 

No DS sveevestes 38.00 40.00 47.00 49.00 47.00 63.00 55.00 | 4% No. 1.........eeeeees 50.00 53.00 55.00 61.00 63.00 

* Ms ceveneaind 41.00 43.00 50.00 50.00 47.00 53.00 55.00 NO. 2... .... cece enone 32.00 38.00 39.00 45.00 47.00 
Le ssa ene’ 46.00 48.00 57.00 57.00 52.00 or pe NO. 3....--. see eeees 27.00 27.00 29.00 30.00 29.00 

- ie ere 29.00 31.00 33.00 32.00 33.00 33.00 -00 bs : A : : ee 

vn a 29.00 31.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

1S Ga saeae woe 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 


For all white pine, Nos. 1 and 2, add 
Boards, 6 to 20’, 8, 10 and 12”, 


$1. 
No. 4, $30; No. 5, $21. 


For S1 or 28, add 75 cents; S1S1F, add $1; for resawed, add $1. 


Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. 


25. 


; 21ncE StTuFF, S1S1E— 
sca call % 4 30, 30.00 $29.00 $31.00 sa 00 

a conen 26.00 $28.00 $30.00 $30. J 3 
= 600 27.00 29.00 29.00 28.00 30.00 32.00 
pr 27.00 29.00 30.00 32.00 31.00 31.00 34.00 
| ee 31.00 32.00 34.00 36.00 34.00 33.00 36.00 
_ re 32.00 33.00 35.00 37.00 35.00 34.00 37.00 
a "7 ee 37.00 38.00 40.00 42.00 40.00 40.00 43.00 


No. 2 piece stuff, 


or S48, add $3. 


Minnesota larch, 


$3 less than No. 1; pine, rough, deduct 75 cents; D&M 


2x4- and 2x6-inch, $3 under Norway pine. 


All white pine, Nos. 1 and 2, add $1. 

S1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


nee SIDING, 4 AND 6”, 4 TO 20’— 

32.00 6” 4” 6” 
34.00 ee se eessecccons $40. ro BeOS seis way oe yore sav este $20.00 $22.00 
Oath |S CES Sa Renee omer are te 33.0 38.00 Norway, C&better.... 34.00 36.00 
37.00 D C6 igi 0 aitb a: eldieiel bie: Sie16s0 7 28. 00 31.00 

43.00 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 























‘ : ; : [Special telegram to AMERICAN LUMBERMAN] Spok 5 Si) bone mcrae 
» . llowing pokane, Wash., Aug. 8.—Following are prices 
_— einer rs —_— . — See Portland, Ore., Aug. 11.—The following are f.o.b. mill: a - 
are average prices, July 26 to Aug. 1, of Califor- f.o.b. mill, and f.o.b. Chicago shop. prices on ig 2 _ ; 
nia pines, f.o.b. mills, those on common being Pondosa pine: sietcaaenaiiane — Ring 7 o oy No. 5 
1-inch stock only: eeaendinaed ae es ie ee $41.50 $34.00 $18.50 ..... \.. #6 
; : ca aan ET 42.50 35.00 21.50 .....  .... 
California White Pine Mixed Pines ” ’ > Be Sister scare sere AQ S000 2000 ciccs canes 
ee gt LUE cc | $33.00 $18.00 | 45, 40.50 30.00 20.00 
; a oA 9 C _ BOs AUOLEO 664s 4408G0ceGasiowianre 34.00 20.00 i ; : Say oS sees 
Nos. 1 & 2 clr.. .$ 94.25 ommon rE ae Ac: i | | 2 ana 28.00 20.00 12 o Scaere pelea le 44.00 30.00 20.50 cee  Secee 
C select ........ 75.00 No. : ee ee $ 44.50 TRIO. 10) GO. 1G” «oo cco eves coonecd cove - 29.00 21.00 SEE ics cic in ekies- cahiniee  uceae $15.50 $8.00 
D select ........ 51.50 No. 2 .....+.. 28.00 | 1x18” and wider, 10 to 16’.......... 34.00 24.00 | WesterRN Pine Suop, S2S— 
No. 3 clear...... 67.50 No. 3 ....-5-- go No.4 No.5 Factory 
Inch shop ...... 35.50 _No. Ms n)spisit mss seas , - com com. No.1 No No.3 Com 
No. 1 at 50.75 No. 1 dimension. 20.00 BE” GRO SWAG 55665 dh SS aR see $16.00 $ 9.00 he BEES 60 $70. 50 $50.50 $33. 50 $23.50 ....- 
o. 1 shop...... picigecl No. 2 dimension. 18.25 80.50 60.50 43.50 99 50) 
No. 2 shop...... 29.75 Selects, mg tHE aera pila oie 5 60.5 5 23.5 ween 
No. 3 shop en eae 20.75 3eveled siding— ” ” ” oe “B&btr.” —. “D" 4 GOs AC id a SI iads c  ac i 28.25 
Panel, % a. w.. 86.75 on on | 2X, 4%, 6” and 8”, 10 to 20’...$78.00 $66.00 $45.00 | Inano Wurre PINE, 16-Foot— 
1 41.50 B&btr. premanit 37.25 1x10” Re Oy ea -. 87.00 77.00 57.00 No.1 No.2 No.8 No.4 No.6 
Shop, std. ...... ae Srna WO ES cen knits so nndcencues 93.00 88.00 67.00 | 4 $52.00 $4600 $2100 
D Oe RwA dedi eRS 23.25 1x13” and wider..... 98.00 93.00 72.00 Rhee ee 53.00 46.00 26.00 ||... po ecg 
Ss Pi By, gscrstardaneiseuateve 12.75 5/4, 6/4x4” & wadr., 10° to "20° 96.00 91.00 74.00 Rpopecroe Mien 51.00 4200 25.00 ..... .... 
— 8/4 and WIdER....65.6cc0s50 00s 98.00 93.00 76.00 | yor ''"""'''' Beng «64200 «8800 
Nos. 1 & 2 clr..$105.50 Shop, S2S, f.0.b. Chicago Be averse wielelevs SISO 44:00 26:00 cscs nasa 
‘ i on Douglas Fir : ‘ No.1 No.2 No. Cito weers socks “sauce $18.50 $8.00 
ee | re 79.25 5/4 a 6/4 500 $4500 $800 
omeiect ......... 68.25 Cgpnetter $ 46.75 and 6/6. ......+- heneeee eee yee wer Wuire Fir, 6 To 20- Foor, ne 
2 lear...... 75.25 : ’ SPSS. See Ltt SSR 6805s 5i85 Wis 5 es eosee 2 by 8&10” i ” &war. 
se an mee 88.50 anna gia & tne. = 50 phic prices are for shipments of No. 3 and | No. 1 & 2....$23.50 $25.50 $26.50 $27.5 eae 
No. 1 shop...... 61.25 Dimension ..... ig'59 | better, shop. For straight cars of specified | No. 3........ 19.50 20.50 21.50 22.50 .... 
: grades, add $5. Me: csitcacectaes. wees, eines -cetee $16.50 
No. 2 shop...... 33.00 
No. 3 shop...... 20.50 Box 
Std., D&btr 62.75 
Std., No. 3 clr.. 50.75 Mixed pine— WEST COAST LOGS 
Shop, std. ...... 17.25 5/4 & 6/4 a. w.$ 21.00 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Aug. 8.—Log quotations: 
B48 Bi Wesiscans 21.00 Portiand, Ore., Aug. 11.—Present log quota- 

White Fir tions are: Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
eS $ 42.75 Lath Cedar: $15 to $17. Cedar: Rafts of shingle logs only, $18 base; 25 
No. 3 &btr.,com. 20.50 - , Yellow fir: $22, $17 and $12. cents added for each one percent of lumber 1og8 
No. 4 com...... 14.50 MNE4 pines g09 | Red fir: $16, $15 and $13. mn 
No. 1 dimension. 19.00 a 3°? oe Spruce: $26, $18 and $12. emlock: No. 2, $13; No. 3, $11. 

No. 2 dimension. 16.00 =< i SEER eae 2.25 Hemlock: $10 and $12. Spruce: $1 higher than fir. 
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DOUGLAS FIR 


[Special te legram to AMERICAN LUMBERMAN] 

Seattle, Wash., Aug. 12.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: Pre- 


High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No. 2 clear ......++- : ».00 $41.00 $42.00 
MOS sacs eae 0.00 27.00 27.00 
Slash Grain P cl 
1x4” No. 2 and better..... 29.00 28.00 29.00 
Ot UNDG Gc paccee singer acces SOO ti 
1x6” No. 2 and better..... 37.00 35.00 36.00 
NO. 3 vee eeeeeeceee ees 28.00 BEOO asans 
Steppi ng. 
No. 2 clear and better..... | Oe ae eee 
Finish No. 2 Pi Better 
1x8 MN RO at see see ora sala 56.00 52.00 55.00 
Casing and base.......... 66.50 62.00 63.00 
Ceiling 
%x4” No. 2 clr. & btr..... 29.00 26.00 28.00 
‘ IN HE cae aon a Broce ee wale oes 21.50 20.50 20.50 
4” No. 2 cle. & btr..... 29.00 27.00 29.00 
OOk a daenaneewacarnn 24.50 20.00 23.00 
Drop Siding 
1x6” No. 2 clr. & btr...... 36.00 33.00 35.00 
No.3 ClO 2.54 ccdées 30.00 26.50 26.50 
No. 1 Common Boards and Shiplap 
ee A Ee sien s cic os een since 18.00 16.00 17.50 
ISIE fsectasebh wens nmenaes 18.50 17.00 18.00 
Dimension, No. 1 Common S4S 
eh 52 ANE EE oceans mes 17.00 15.50 16.50 
Plank and Small ieuene*' No. 1 Common 
ie A", 12 10-16" S48. cc ccccee BOs ).50 18.00 18.50 
e012", 12 10.16" S48. 65s c ss 32°00 y ere 
Timbers, 32’ and Under, No. 1 Common 
CEE BES ocaidncdecvancareane 23.00 20.00 21.00 
Shop 
% Vertical grain rough green- 
Select GNA PGtter: «66 vices css ce dowces $39.00 
No. OO eT ry Te ere 
15% & 2” Vertical grain rough green— 
BOlOCE BNE. DEER. cc ov occecendscaweves 36.00 
} R: ORCS A eee ie mene rer a ae 26.00 
5/4 Vertical grain kiln dried rough— 
BOIGCE SUG WECHOR cic as even nr oosceriacs 40.00 
PRO le. i, Vata di Oi eerste Rie ACR bk ae eee ale 34.00 
TAGs An aa aaa ae ee eRe Sarna hare el ee 
4/4 Common kiln dried rough.............. 26.00 
6/4 Slash grain kiln dried S28 
BGICe OG DCEGR. cick cccscaceuncadte Gane 
RCN Gileee Mads Wee ReUERE Calla cebemeees 25.00 
WML ld oe OLE ae he dim EKe mh eRe ek Rew 20.00 


(Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 11.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 





TRO” NO. D ClGOi sic ceccccéasnencenvisacencee $48.00 
No. : GU cicccdcwduactecdcceccccseves 43.00 
Wik, © CIM sc ckence ee mene eusueucincees 28.00 

1x3 and 14" No. 2 clear and better........ 45.06 

POG, a CHOMIN inne tebeauseedaue 35.00 
Slash Grain Flooring 

int” No. 2 Glee? Gnd BGtteP. 0... cccesiccéeccs 28.00 
ING: CiQIOME scacgeweded ee vee dnncceenaess 24.00 

Ize” No. 2 Clear ANG DOtteF.... ccccccccseces 35.00 
INO, @ GIOMB ices vecuwccvctsaccesecsvees 28.00 

Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
NO, 2 GlGAP ONE DECOR se <.6c66ccecsecsievicseas 55.00 
Ceiling 
%x4” No. 2 clear and better 
INC Oe GIGGE caccuenetos dcntaseekes oune 

1x4” No. 2 clear and better.. 

NGOs @ GIO Satccccecavenaecqucnnences 
Drop Siding and Rustic 
TAO TNO; 2 SN DGREE as iin ccc sicn ccc celecec's 35.00 
De CO a renner rrr rr rst 28.00 
Boards 
NDB cise Seon aici eaonueaaw ene sees $16.00@ ty - 
NUGia Kcncetucaciancusaswanecsetavedueneeccs 
Dimension—2x4-Inch, S4S 
No. 1, 12 and 14’... ..cccccccccecsccccccccce 16.50 
WOME Vovice ocmcnenccpucenusonenvas Moncuauens 12.00 
Timbers 
Rerciiaincicace once asradetad ena adecudaeouess 16.00 
GAO BNC IREROD es acu veniedee note us eddcsn cess 17.00 
Miscellaneous Items 
California, random .....-.eee.- ecuecewutens 15.00 
PO Gi ipinccesececideusevcausnivenens 3.25 








WEST COAST SPRUCE 


(Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Aug. 11.—The following are 
Prices for mixed cars prevailing here today: 


Finish, on We ana viekeeennecwndencedeecnaee $78.00 
B COMO ccs dcirdedustceseentens 67.00 
evel dite. BA cideceuwscensucnccncoessd 30.00 
x6 pe pennechcewewotaeteneeus “= 
___ Tagine Ae eee SERS SUS ERELETIOE 30.00 
Deno i. ccdsig cd cgeedeecomdnaaee ye 

1 mie eteeeeere e**®eeeveeeeereeee . 
2” icwkceusecieeneniusoucnen 37.00 
244" Peewee eseavesetoene PCr Or 41.00 


3 Pre 
UE SR, WN. ca. oon caceccstccnceens 19.50 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 


Tank FAS Selects Shop eck 
4/4....$118.50 $108.50 $ Ry a $51. 30 so8. 50 sbi 50 
6/4.... 123.50 113.50 63.50 36.50 34.50 
6/4... --- 126.50 116.50 66.50 36.50 34.50 


8/4.... 185.25 124.25 97.25 74. rH 35.25 35.25 
10/4.... 141.25 130.25 103.25 80.25 ..... «...- 
12/4.... 141.25 130.25 103.25 80. 38 sudee canes 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 


Boards, Rough 


No.1 No.2 No.3 
1x4 to 12”, random length...$55.50 $44.50 $36.50 


Finish, seme — te 


Clr. hear 
14 to ti". Stes 00 $104. 00 $ 94. Xo $84 00 suf. 00 
1x2 to 11”, 
spec. wdths. 109.00 104.00 94.00 84.00 74.00 
ERE sétwcns 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 “D” grade, 
add $3; for 8/4 add $6. 


Bevel Siding 


A B Cc D 
1%4”x4, 5 or 6”, std. Ilgths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 
A 





Cincinnati, Ohio, Aug. 10.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


+9 tell Selects, rough —— 
Gadd eawdetadddadvdnedcuuadanda $74.25 $49.25 
DAE Wadsvivsccaawscecadnadawdewené 84.25 61.25 
ClO Widwadandcedeecasededudadaddas 87.25 64.25 
Si Gtcdcdccdadcddduadeuksaddsdaeene oo 72.00 
Common, Rough— No. om. No. 2 com. 
1”, random widths and lengths. 1563. 25 $42.25 
Finish, SiS or S2S— 

Clear 

Heart A B Cc D 
gS R ) erecer $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory Rough— No.1 Rand. widths 


FAS Sel. Shop No.1 No.2 
cl ee $75@85 $60@65 $37@42 $33 $25 
5@6/4 .... 80@90 70@75 52@58 38 27 
SSS ee denea 90@95 80 57@62 41 30 
Boards— No. 1 com. No. 2 com. 
EG ET Cicateccdccaoacaneas $40.00 $33.00 
EMG GU I a bias ciciitaxewuases 47.00 30.00 

St. Louis, Mo., Aug. 10.—The following are 


current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 








C&btr. New Grades 
%x8” from 1” stock......... $53. a $45.75 $43.75 Factory 
%x8” from 1%” stock....... 71.2 62.25 60.25 Tank Selects Shop Box 
For 10-inch, add $5. Bh bt tncanaaaae de so by re erg 
katte “GRE étdeeucancees is 3 3 i 
~~ ie Sed  Miirccsercase: 123.75 81.75 63.75 34.75 
SE ae ies rk ck RRA aaa ADRES OREE $9.25 $8.25 10/4 oe ee eee eeeees bree wan ao 33.50 
RED CYPRESS— ii Il res wadede 136.75 102.75 (i) freee 
Ol@'Gracee wg t—(‘i:w™~s~S~*™*C RR ncn ce 141.756 107.75 82.25 ..... 
Factory, Rough POGOe ROMGOO: OIE cc cencduccacanccedictenews $24.75 
No. 1 No. 1 No. 2 | Common Rough— No.1 No.2 No.3 
FAS Selects shop com. com. io ES eee eee +. -$52.75 $43.75 $31.75 
4/4 . hg 00 $ 90.00 $ 55.00 $50.00 $40.00 | 1x12” .........cccccccccccs 59.75 48.75 31.75 
5/4 .... 105.00 95.00 70.00 50.00 40.00 | Add $2 for specified lengths on common grades. 
G/4 .... 107.0 95.00 70.00 50.00 40.00 Finish, $1S or S2S— 
8/4 .... 110.00 100.00 80.00 50.00 40.00 Clear 
eee ee ca ce 
“os ae A eed aeoes 1x4—10” . $104 00 $. 99.00 $ 92.00 $ 82.00 $72.00 
16/4 .... 145.00 130.00 SO. «ease «edea S70 es 0.00 108.00 110.00 90.00 79.00 
Boards, Rough Ixl4” ....... 127. 00 -122.00 112.00 104.00 ..... 
No. 1 com. No. 2 com. Peck EN a644eXe 137.00 132.00 122.00 115.00 ..... 
Le AZ PONG cavcwnagues $53.50 OS! ee Bungalow Bevel Siding— A B C&btr 
1X12” oo. sees e cere ee eeeee 60.50 52.00 ened. ME oauetendcwedkunnwades $74.75 $65.75 $63.25 
ET UME Cccawssetcdats causes  seand $33.50 53) S17 al LS Pee aa RS 79.75 70.25 68.2 
YELLOW CYPRESS— owe Siding— B Cc D 
Factory, Rew st AR ch cseccencaseniss $48.50 $45.00 $41.00 $28.00 
No. 1 No. 1 No. 2 venkat CYPRESS— 

FAS Selects shop com. com. Factory— No.1 No.1 No.2 
4/4......$ 85.00 $62.00 $43.00 $37.00 $33.00 FAS Select shop com com 
OT. eee 95.00 70.00 53.00 39.00 34.00 Oi s idadawns $ 75 $58 $38 $31 $26 
aa 95.00 70.00 53.00 41.00 34.00 ie Saeneree 63 50 35 29 
SL ee 100.00 75.00 66.00 42.00 35.00 S44 jada = = . = = 

ae + ga 10/4 .........18' & 7 
Selects com. com. Peck | Boards— No. 1 com. No. 2 com. 1" random 
TRG cesses cars $75.00 $44.00 be 00 $29.00 EMG céavdaarssawe $42.50 (errors 
MO cn wawccees 75.00 44.00 7.00 29.00 Mi Jaddcaceveeaad 42.50 IN ere 
TY ec cssiaie vee 77.00 44.00 38:00 29.00 EMME ascackcseeeus 43.50 aeen 0té‘C wk wc 
EER kciceve cde 85.00 54.00 41.00 31.00 BEEN) anvewvenucaenwn 53.00 , ) errr 
iD” REM ecae caane: -@08en  -wortas 27.00 OGM SEER deetaadccae 8 8=© \adaea $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 
Bevel Siding, /2-Inch, S1S1E Clear and Tank, Rough or S2S, 8 to 20’ 
c—Clear—,  -—“‘A’’——  “B” Width— 6” 8” 10” 12” 6-12” 
3’-7’ 8’-20’ 3°-7’ 8'’=-20’ 3’-20’ Thickness— 
a seteucnene $24.25 $34.25 $20.25 $30.25 $23.25 ia. 2). aeaioee dae $107 $107 $108 $109 $107 
Mm” ivegadvess 29.25 39.25 25.25 35.25 27.25 MP xiunccneeaedendon 111 112 113 114 112 
P xnteneiacs 26.25 36.25 22.25 32.25 26.25 Finish, Rough, $28 or S4S 
a er "can 4 to a aan tie ” Clear “All Hea re” ae “An —) 
x1 l-inch— 3-44’ * 3-4%’ 5-7’ 8-20’ 
CIGGP. 6 cia $40.25 37° 25 she 25 366 1" $68.75 $70.75 we wadewxas $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
SE” eaneuede 35.25 42.25 51.25 64.75 66.75 68.75 SO Kativaas re as Pp: by os ay 
idi Wee cnanade 0 7 x 
as aie | Lions 52.50 62.50 82.50 44.50 51.50 69.50 
7”. 4-20" “$49.25. $43.50 «$37.75 Ree 69.50 74.50 84.50 59.50 64.50 73.50 
ie aceasta. SR A De sansanes 79.50 84.50 88.50 69.50 74.50 78.50 
Prices of 7” based on shipping 5 percent 4-7’; “7 > eo: a ae ae 90.50 Hy So 80.50 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 6 pd 12” . : 95.50 ; y 76.50 
ra. eee ee eee 8 oe eee OU eevee eee08 . 
Random Shop, Rough or S2S, 8’ to 20’ ¥ 2 & 1% inch— 
1” 1Y4&1%” 2” 21%” 3” i Me ore ere $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
5” to 12”.$43.50 $57.50 $53.50 re caéanaea 55.50 65.50 87.50 47.50 58.50 78.50 
$75.00 $73.00 $77.00 We édewuens 64.50 74.50 93.50 61.50 71.50 88.50 
14” & up. 53.50 62.50 63.50 ne gaia a poi Py oa a a 
Wide Clear Finish, “All Heart,” Rough or S25, | iow °"""."". 90.50 98.50 97.50 85.50 $8.50 92.50 
1” 1%x1%” » : 3” 4” 5” Ea ad casiaas 92.50 95.50 99.50 Ee oes 94.50 
14”, ..$107.50 $116.50 $115.50 $126.00 $131.00 $134.50 oo oe oer ee, ee ee ee 
Agr HEB ARLES “Hanan 18140 19800 389.80 | heroes , 
Pics Reece os ° . zi aad 
1g. 122.50 131.50 130.50 141.00 146.00 149.50 a eesdaden $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
22”... 127.50 136.50 135.50 146.00 151.00 154.50 Oe sacaadas 54.5 64.50 86.50 46.50 53.50 73.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 5” ea aaaed 63.50 73.50 90.50 55.50 62.50 ba 
26”... 137.50 146.50 145.50 156.00 161.00 164.50 6’ gaa dada 56.50 66.50 86.50 48.50 55.50 Lh +4 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 8” a acacar alana 73.50 78.50 90.50 69.50 72.50 ord 
30”... 147.50 156.50 155.50 166.00 171.00 174.50 i eundaca a bry Ha ey bry ae 
” Ee aveckaae 4 9 \. ° . a 
wadr. 112.50 121.50 120.50 131.00 136.00 139.50 3 to 6” 54.50 64.50 ..... 46.50 53.50 “sib 
Add for S4S, $6; add for specified lengths, $2. OU Bsc c Scccs cccce GE aedae enced 2 














82 


AMERICAN LUMBERMAN 


AveusT 15, 1995 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Aug. 10.—-The following is a 


summary of Chicago/Cleveland 


average 


hardwood 










































































prices obtained during the week ended Aug. 4, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM | SAP_GUM-CONTD RED OAK SOFT MAPLE WILLOW 
Quartered Plein 
Figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts 4 Seconds No, 2 Common Firsts & Seconis No, 1 Com & Sels Firsts & Seeamte 
4/4 124,75 wee || 4/4 © 24,25 coe |] 5/8 70,00 eve |} 10/4 57,25 ooo It ee a 
8/4 114,50 eee || 5/4 27,50 vee || 3/4 83,25 No, 1 Com ry Sels 
6/4 26,00 cee || 4/4 85,50 109: 50 4/4 44,00 ee 
Plein 8/4 29,50 see || 5/4 97,00 122,00 HICKORY 5/4 .75 ee 
Figured Wood No, 3 Common 6/4 Re 124: 00 seaweed 
Firsts & Seconds 4/4 21,25 oon Sf eee 134,00 || Firsts & Senonis 
4/4 115,25 ede No, 1 Com & Sels 6/4. 206585 —..4% MAGNOLIA 
5/8 45,00 ese || No, 1 Common ane 
No, 1 Com & Sels BLACK GUM 3/4 45,00 eee || 8/4 59,00 eee || Firsts & Seconds 
4/4 63,75 sou 4/4 59,00 e. || Ho, 2 Common 4/4 m aes 
Quartered 5/4 66,00 74,00|| 6/4 28,75 soe lt S/4 74550 ans 
Quertered Firsts & Seoonis 6/4 70,75 sae 6/4 78,50 ee 
Firsts & Seoonis 4/4 49,00 eee |] NO, 2 Common 8/4 83. 75 cae 
4/4 90,50 ae Plain 3/4 25,25 SOFT ELM No, 1 Com & Sels 
5/4 94,25 eee || Firsts & Seconis 4/4 41,75 57,75 (inne 4/4 46,75 pad 
6/4 92,75 see || 4/4 39,00 a Firsts & Seconis 5/4 55,00 vim 
8/4 89,50 eee || 30, 1 Com & Sels 12/4 86,00 eee || 30, 2 Common 
Ho, 1 Com & Sels 4/4 31,25 ‘ae POPLAR No, 1 Com & Sels 4/4 28,25 were 
4/4 60,50 “oe 4/4 39,50 he 
5/4 64,50 cies TUPELO Quartered 5/4 45,25 siete 
6/4 65,50 oe wee 1 Com & Sels No, 2 Common CHERRY 
8/4 60,75 eee || Firsts & Seconis ono OOOO 4 25,00 eats 
3/4 44,75 eee no. * Common 8/4 30, 00 eee || NO, 3 Common 
Plein 6/4 44,75 <1. || 474 69,00 .., 4/4 24,00 <i 
Firsts & Seconds No, 1 Com & Sels 
4/4 85,75 wee || 3/4 35,75 cee Plain COTTONWOOD 
5/4 93,00 see |] 4/4 © 29,25 eo. || Panel & Wide Be 2: ee CYPRESS 
6/4 91,25 oo | 5/4 34,75 pee il Ore eee 148,25 ||/13-17" Box Boards nl 
No, 1 Com & Sels 13-17" Box Boards 4/4 68,50 eee || Tank 
1/2 38, 50 — 4/4 eee 126,00/|9-12" Box Boards 8/4 114,25 man 
3/4 50,50 i 2 WHITE OAK Firsts & Secoris 4/4 59,50 eee || Firsts & Seconigs 
4/4 57,50 ee 4/4 eee 120,00]|| Firsts & Seconds 4/4 82,25 cr 
5/4 63,25 a Quartered 5/4 eos 132,00]| 4/4 58,25 ae 5/4 88,25 oe 
6/4 64,75 we. || Firsts & Seconds 8/4 eee 152,00 || No, 1 Com & Sels 6/4 67,00 anaes 
6/4 69,75 wee || 4/4 135,50 156,25 || Saps 4/4 33,75 ose tl 8/4 95,50 Peas 
No, 2 Common 5/4 145,75 173, 50 4/4 soe CPSOe 6/4 47,00 eee |} 10/4 185,00 new 
4/4 37,50 eee |] 6/4 148,75 173, 50 || Seleots No, 2 Common 12/4 124,50 ee 
6/4 38,25 ooo [Os 2 Com @ Sels. 5/4 cece 84,75 ]| 4/4 28,75 ee. |} 16/4 158,75 Naa 
4/4 2,00 93,50||/No, I Com & Sels Selects 
5/4 89,25 ee 4/4 coe 68,50 4/4 67,50 ane 
SAP GUM 6/4 94,00 eee ll 5/4 cee 91,28 CHESTNUT 5/4 76,25 on 
silane No, 2 Common 10/4 ibis 82.25 mneenets 6/4 74,00 aie 
Quertered 4/4 52,25 eee || 12/4 ooo Caan Quartered 8/4 84,25 ice 
Firsts & Seconds 5/4 53,25 eee || No, 1 Common Sound Wormy No, 1 Shop 
4/4 60,80 ..,|| 6/4 53,25 ...]| 4/4 55,75 68,75|| 4/4 wwe MBSO5| O74 435525 sss 
5/4 59,50 PER 5/4 " 72,50 5/4 54,25 ee 
6/4 60,50 ae Plain 20/4 GBEL75 ssec Plain 6/4 80,00 69,50 
No, 1 Com & Sels Firsts & Seconds No, 2 A Common Firsts: & Seconds 6/4 64,00 80,25 
3/4 37,75 woe |] 2/2 66,25 eco || 4/4 44,75 41,75]| 4/4 woe 222,001; 20/4 71.50 oe 
4/4 44,75 eee || 3/4 79,50 saw tlio, 2 8 Common 5/4 woe e800 ae/4 86 771.50 te 
5/4 45,50 see || 4/4 92,00 116,00]) 4/4 28,75 28,00]; 8/4 see 137,00||16/4 91,50 ee 
6/4 46,00 cess 5/4 108,50 122,75||No, 2 Common No, 1 Com & Sels” No, 1 Common 
8/4 46,25 sii |l 6/4 116,50 121,00]] 4/4 31,50 ose a76 coe 63,50|| 4/4 34,75 sets 
8/4 129,50 130,00]/ No, 4 Common 5/4 re 6/4 47,25 sae 
Plein 10/4 159,00] 4/4 see 20,00]]No, 2 Common 8/4 33,50 sat 
13-17" Box Boards No, 1 Com’& Sela 4/4 eee 92,25]/No, 2 Oonmon 
4/4 2,00 ae 3/8 39,50 gigi FAS Wor 4/4 33,25 cau 
9-12" Box Boards 3/4 56.75 nes ASH 5/4 eee 55,75 || 5/4 51,25 te 
4/4 60,25 woe |] 4/4 62,25 83,50 alee 6/4 53,00 || Peo 
13" @ War FAS _ 69,75 84,00]) Firsts & Seoonis Sound Wormy 4/4 22,75 ais 
4/4 62,25 we eee 86,25]] 4/4 99,25 120,75 /4 cee 09,00 
Firsts & Seconds ova 92,75 87,251) 6/4 123,25 ae 
5/8 39,00 sev || Yo, 2 Common 8/4 108,75 ae 
7/4 47,50 vert] 4/4 9 43,75 wee || 10/4 125,75 wee BASSWOOD 
4/4 54,75 woe || 5/4 49,50 32. |] 16/4 135,75 ae iiiiaess caite 
5/4 59,50 ees 6/4 eco 94, 00]} No, 1 Com & Sels Firsts & Seoonis 
6/4 58,75 wee || 8/4 woo 09,751) 5/8 428,50 oso S74 coe 52x00 
No, 1 Com & Sells No, 3 Common 4/4 59.25 sates 5/4 a  h 
/2 25,50 gies ve 25,75 ne 6/4 62,25 sae, 67% 82. 50 
0/8 25,25 cat eee 25,00]}10/4 82,25 t..|| No, 1 Com é& Sele” 
3/4 29,50 ae Pn Wormy No, 2 Common 4/4 see OeETD 
4/4 36,00 wee || 4/4 35,50 eee] 4/4 31,75 soo ll 2/4 see 62,00 
5/4 39,00 wee || 12/4 70.00 wake No, 2 Common 
6/4 44,00 coe 4/4 eco 56,00 
St. Louis, Mo., Aug. 10.—Current quotations o n southern hardwoods f.o.b. St. Louis. 
GuM— 44 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red QUARTERED RED OAkK— 
WATS 059 sae $ 82 84 $ 84 +4 $ 84 he RO ea 68 110 “es 125 $1380@135 
No. 1 com... 54@ 55 63 63 és No. 1 com..... 72 75 KG 
No. 2:com... hsiteas 32 33 $5 35 38 No, 2 Com... 44 @ 38 50 53 57 60 
Qtrd. red, S.N.D PLAIN WHITE OAK— 
vA 5 
FAS 2... a “'53@ 54 55@ 56 55@ 56 WAS 6553: 80@ 81 108@110 118@120 
nee cane 40@ 41 42@ 43 42@ 43 oS em ‘and at an oe 
le speas 25@ 26 28@ 29 =6380@ 31 No. 2 com..... 36@ 37 39@ 40 42@ 44 
Plain red No. 3 com..... 20 ne 24 26 24@ 26 
URES. othe 4% 75 76 82 83 84 86 Sound wormy.. 31 "32 48@ 49 55@ 57 
No. 1 com 53 54 60@ 62 65 66 > ‘ 
No. 2 com 31@ 32 34@ 35 386@ 38 PLAIN Rep OakK— 
Plain sap: . ates r 78@ 80 nis 108@110 
FAS ....... 48@ 49 52@ 53 54@ 55 ” dietetic 
No. 1 com... 31@ 32 34685 996 30 “een **: S8@ 54 62 65@ 68 
No.2 com... 21@... 23@... 3.50 0 eCom..... 83@ 86 38 40 42@ 44 
CoTTonwoop— POPLAR— 
| See 49@ 50 53 54 ..@.. Ly.) Rare a 88 90 100@105 105@110 
No. 1 com..... 33@ 34 36@ 37 ...@.. Saps and sel.. 62@ 65 72@ 75 78@ 80 
No. 2 com..... 29@ 30 33@ 34 .@. No.1 com..... 47@ 48 49@ 50 51@ 52 
QUARTERED WHITH OAK— a : com. S. . bo og 36@ 38 37@ 38 
ails .. 120@122 135@140 150@155 pi bargaeae 8 380@ 31 31@ 382 
No. 1 com. and Sorr Martr— 
sel. ........ T0@ 72 82@ 84 90@ 95 Log run ...... 38@... 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales of Michigan and Wisconsin flooring mijjs 
of maple, beech. and birch flooring, D&M, as je. 
ported to the Maple Flooring Manufacturers’ Aggpo. 
ciation, averaged as follows, f.o.b. cars flooring mij) 
basis during the week ended Aug. 8: 


MaPLe— Clear No. 1 Factory 
eS sia gy. k niece $75.90 $59.60 $32.75 
BE) sae tao tuations: Cinend 73.90 64.90 35.40 
al A ree ae 89.90 69.74 38.18 
AAR rie Caren 78.49 68.55 42.7] 
Oe GNU Secs. a aecn, emcee (ae 
I = 2 ial Oe ae Re ae a 84.75 (ic 5) ae 
eS as Sir wk wees 76.61 
18 9 Sle an aera 2 | 7 ee 
BP etn cSS, Bebe -ee eae | Jr er oe rn! 
3EECH 
Wee asiatin wae S290 64.80% 
Re tose are nré ce ana acetone 64.82  ..... 
BIRCH 
OM iconic pads een ee 55.10 
Mie Wkcanseverue esters 77.40 66.57 
31, Saitou. reed tele abet crete 65.07 





OAK FLOORING 


The following are average carlot prices, Mem- 
phis base, obtained for oak flooring during the 
week ended Aug. 1, as reported by the Oak Floor. 
ing Manufacturers’ Association : 





18x14" 12x24" %x114" Ky" 
Ct GOA. WHE... oe ks $128.80 ..... $106.42 
Oe, POGUO kee areas 
ORDO MEI TR ce aes bane. HS od 80.00 
Sel. qtd. w. & r... $75.00 TOs ssa 65.29 
Cir. pin. wht.... 84:62 $8.54 $60.21 66.69 
ORS eS 68.08 80.90 54.17 61,74 
Sel. pin. wht.... 59:27 73.44 49.24 46.25 
Sel. pln. red..... 58.5 75.55 48.39 45, 3 
No. 1 common... 46.52 59.79 24.68 24.27 
No. 2 Common... ..... LEGO. ene k< 
Wx” Yx2"” Pex1h” yex2” 
CP, MP WRG as asians « Stee FSeus $74.40 
ON MIs os eka 86 Reece ee ah 80.00 
Sel. pin. Wht... <.. $63.39 CEO geile 60.69 
Cl. DMPO cen seu e-s GOS ence 61.10 
No. 1 common... 35.93 QUEER vue 35.02 





OAK FLOORING STRIPS 


Chicago, Aug. 12.—The following are carload 
prices, t.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








—White—— Red 
Qtrd. Plain Qtrd. Plain 
2 ree _ HH ~~ 00 $116.00 $79.00 
SAU CIOAD esisiese AUOUOO Ssscs SeeReS eomoue 
MOGIECE, 6.50% 5008s 139° 00 "1. 00 89.00 71.00 
No. 1 
ONION: accis Se conGaniewotacees wen oue cnet 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 11.—The following are 
today’s prices of American black walnut f.0.b. 
Cincinnati: 


FAS. 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 


No. 1, 4/4, se: 5/4, $105@110; 6/4, $110@ 
115; 8/4, $120@12 


No. 2, 4/4, a. 5/4 and 6/4, $47.50; 8/4, $50. 


HARDWOOD LOGS 


Memphis, Tenn., Aug. 10.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inch and up in diameter, and 
12- to 16-foot in length: 





F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 

Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
Eo. aeais waverearecaye 20.00 to 22.00 12.00to 14.00 
PT ODIOY 65 seseaewsas 27.00 to 33.00 20.00to 26.00 
RUN sc disa are cae eee 20.00 to 22.00 12.00 to 14.00 
Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Hickory (12” & up) 25.00 to 35.00 17.00 to 27.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is based on the dis- 
tance the logs are hauled, and the weight of the 
timber. Oak, ash and hickory are drawn from 


wider distances; while gum, poplar and elm can 
be profitably drawn into Memphis only from 
nearby points. 





Au 


ties committe daa) 









1925 
——, 
Pe 
> 3 


Mills 
as re. 
Asgo- 


£ mil] 


actory 
$32.75 
35,40 


Mem- 
Z the 
Floor. 


9h x2” 
106.42 
80.00 
65.29 
66.69 
61,74 
46.25 
45.39 
24,27 


eX2” 
574.40) 
80.00 
60.69 
61.10 
35.02 





e ay- 
nd at 
aver- 
, and 


. Cars 
aphis 
itory 
M 
$22.00 
14.00 
26.00 
14.00 
38.00 
27.00 


ly as 
ge is 
d for 


Jeliv- 
» dis- 
»f the 
from 
n can 
from 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 10.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 











4/4 5/4&6/4 8/4 > ‘s 4/4 poeeies $ a = de aes  ¥ 8/4 

quanrenep WuiTe OaK— No. 1 com..... 111@.1. ° O8@ 10 O8@ 70 Noo 1 com...” 42@ 45 © 47Q 60 * are 80 
WAS cocccecce $135@145 $145@155 ey 165 No. 2 com....-. ueGadis 35 40 35 40 No. 2com..... 27 30 30 33 33 35 
Selects eeeee ee 105 110 110 115 115 120 MAPLE— 4/4 5/4&6/4 8 4 10&12 4. 

No. 1 com..... 85@ 90 90@ 95 95@100 “4rKVg $80@ 35 $850 90 $ Sa 90 98 f 16/4 
No. 2 com..... 45 50 54 59 55 60 No 1 ‘som ee a | 50 55 65 70 65 70 $ “0 $115 120 
Sound wormy.. 43@ 45 52@ 57 55@ 60 No 2 coms, 88@ 480i SSR S| ko ae RBIS 
QUARTERED RED OAK— Wares AsH— $ 
i cecnoates Boks nC!) _—— ae, |. yee Te ee errr 90@ 95 $105@110 $110@115 $125@130 155@160 
og 1 com..... $ 60 G6 .. Ghee. ee TD COME SEG GOR einiciceccnes 00g 55 700 75 3G 80 100@105 . 95 wt 
No. 2 com..... 40@ 45 ...@... No CUS oiknp awe keas Sickacews 30@ 32 33@ 38 38@ 43 45@ 50 50 

PLAIN WHITE AND REB OAK— 
cade $105@108 $115@125 $130@140 VALLEY HARDWOODS 
og eee és 65 70@ 75 70@ 75 Cincinnati, Aug. 10.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 

No. 2 — aes * = - = be 3 * ated, ites 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 le 
Sound wormy.. 43@ 48 55@ 60 55@ 60 =a s0@ 86 85 $ 85@ 90 $ 90@ 95 gg 6” & wdr.$ se 53 $ 54@ 57 
, ‘A 1 com... Bo8 bt og 70 oO. cOmMm..... 37 38 40 

BasSwOOD— , Qtrd. red, sap no y= Bigg No. 2 com..... 30 32 
WES 666.8000 n~ 70 75 $ 75 80 $ 75 80 |, | ore 54 59 64 = 
No. 1 com..... 0G 53 8G 58 aa 58 No.1 com... 40 42 47 QUARTERED WHITE OAK 
NG, 2 COMP. '«: sie. 28@ 31 33@ 38 38@ 43 Plain red: . We seaawnwe “ — a boo $130@135 

ie a 75@ 80 83@ 85 85@ 90 Selects ....... = an 

——" No. 1 com 50@ 55 55@ 60 60@ 65 No. 1 com..... 

Lag Sefaiaieeiser “ea@ 10 “oq 73 “rea $0 Sap a at No. 2 com..... $0 
No. 1 com..... = 47" i 
No. 3.com..... 20@ 21 22 21@ 22 see MOH --:Os-. ««+Gs-- | Qamnen Ri Cae 
- wormy and & wider... 45 50 50 55 55 60 \/) eer es $105@110 ... coe 
No. 2 com... 31@ 33 33@ 35 33@ 35 No. 1 com P 31 33 34 38 39 42 NG. 2 COMRc ccc 65 70 eee eee 
-.. eee: No. 2 con. . . 23 23 25 23 25 No. 2 Comb. cos 35 Ge «uc Qiies 
0. com. 
better ...... 35@ 37 37@ 39 «39@ 40 | Mayme a WHITE AND — wee —— 

Binc— D., log run. .$ 40 $55 $60 Saects ee one eee 
1 Oe ee $115@120 $120@125 $125@130 Sort ELM— 4/4 5/4 6/4 8/4 No. 1 comi..<.. 48 53 53 58 58 63 
No. 1 com. and | / |. eee $63 $65 $65 $70 No. 2 com..... 35 38 40 45 45 50 

oO) Sere wee 67 72 72 17 72 T7 No. 1 com.... 45 48 48 55 Nei 3. GGBscn cs 20 22 22 25 25 30 
No. 2 COM. «+ 33@ 35 35@ 40 40@ 42 No. 2 com.. 4 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 


Present values f.o.b. Lower Michigan mills are as follows: 
No.1 No.2 No.3 


Cincinnati, Ohio, Aug. 10.—The following are 
average wholesalers’ carlot prices, Cincinnati 


No.1 No.2 No.3 base, on “soft texture” poplar, from Virginia, 





en = Selects com. com. com. —— —— Selects com, com. com. West Virginia, Kentucky and Tennessee, and 
4/4 $ 030 7? $ Be oe 60 $ rt 4 & ee best tr: 12/4 110@115 90@ 9 80@ 85 50@55 ..@.. on anaes Valley poplar: 
m4 a0 z & bs He 0g3? 3h@26 | 16/4 125@130 110@115 100@105 S5@60 ..@.. Sox TexTuRe— ‘ ; Sferace, s103g12 
8/4 85@ 90 3@ so 00g oS 40942 ..g.. Hi, EQ 80 65@ 70 50@ 55 30@32 15@17 Saps & select... 72@ 77 82@ 88 82@ 88 
14 2@100 8G 9 OE 1 HGS) ..0-. | Fd se 8 Tg ms sg 60 Has iegie | No pcm; Boe ss Gee Te ee i 
5/8 No.2 common & better 33@36 12@14 | §/f $0.55 [8@ So THe re teO40 18920 | No.2 com. B.. 25@ 27 27@ 29 28@ 30 
4/4 65@ 70 55@ 60 40@ 45 26@28 16@18 10/4 110@115 100@105 85@ 90 40@45 23@25 VALLEY— 
5/4 70@ 75 60@ 65 45@ 50 30@32 18@20 12/4 120@125 110@115 95@100 45@50 26@28 if S. PP eres $ 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 14/4 135@140 125@130 105@110 50@55 ..@.. spe, 6 eemeete. 60 65 7 15 15 80 
ae 85@ 90 75@ 80 60@ 65 40@42 18@20 | 1674 150@155 140@145 120@125 50@55 ..@.. ona ob s = = ys = e 
4/4 110@115 90@ 95 50@ 53 30@32 17@19 | HAyP Marim FuooniXa Stocw — | 4 @30 20@22 | No 2 com. B.. 25@ 27 26@ 28 27@ 30 
A His Bem Be th ge Hes | BA on: cs: MOR Gh Bes 
8/4 120@125 100@105 8g 80 45@50 ..@.. | Sorr Marte— POPLAR BEVEL SIDING 
at 4/4 70@ 75 60@ 65 45@ 50 28@31 18@20 
WA gia megHe we 90 see SB. | See ee $8 428i BB! | cincinnati, Ohio, Aug. 10—Tho following sre 
16/4 150@155 130@135 1159120 ae Se oe 1009108 } 4 a . be a = = mr average wholesalers’ carlot prices, Cincinnati 
Sorr ELgM— base, quoted on poplar bevel siding: 
4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 END DRIED Mle nee No.1 No. 2 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 | 4/4 115@120 ...@... 90@ 95 ..@.. ..@.. Clear Select com. com. 
6/4 80@ 8 60@ 65 50@ 55 33@35 22@24 | 5/4 120@125 -+-Q.. ae ae ee $55.00 $48.00 $30.00 $20.00 
8/4 90@ 95 70@ 7 60@ 6 40@45 ..@.. 6/4 125@130 ...@... 100@105 ..@.. ..@-- | pm oo .. 55.00 45.00 20.00 
10/4 100@105  80@ 8 70@ 75 50@55 ..@.. 8/4 130@136 ...@... 110@115 ..@.. ..@.. | qw (2 re 50.00 40.00 33:00 18.00 


Following are prices of Wisconsin hardwoods f.o.b. mill points: 


No.1 No.2 No.3 
FAS Selects com. com. com. FAS Selects 

ASH— Rock ELmM— 
4/4 $100@ 7 $ 85@ 90 $ se 67 $35@37 $21@22 4/4 T7@ 75 ...@.. 
5/4 110@11 95@100 T0@ 75 42@45 wud @es:« 
6/4 1150120 100@105 75@ 80 48@50 23@24 6/4 85@ 88 ae 
8/4 120@125 105@il0 85@ 90 52@55 23@24 8/4 85@ 90 ...@... 
BaSsswoop— 10/4 90 . ieee 5 eo. 


5/4 76@ 78 64@ 66 55@ 57 30@32 24@25 | Harp MaPLe— 
6/4 883@ 8 72@ 74 63@ 65 32@34 26@21 4/4 75@ 80 65@ 70 
8/4 93@ 95 82@ 85 73@ 75 40@42 ..@.. | 5/4 90@9 

“; Peet ts Be 
4/4 112@116 90@ 95 538@ 55 33@35 21@23 

5/4 117@120 95@100 60@ 62 38@40 23@24 13/4 er tae be or 
6/4 122@126 100@105 65@ 68 48050 24@25 | 1 

8/4 126@128 105@110 85@ 88 58@60 21@22 | Sorr MarLe— 

10/4 181@139 110@ 115 


90@ 95 50g 60 ~ ss 4/4 68@ 73 58@ 62 
12/4 aes 100@105 ..@.. ..@.. 5/4 80@ 85 65@ 70 
Sort Exm— 6/4 90@ 95 T5@ 80 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 95@100 80@ 85 


6/4 80@ 85 70 25 4/4 115@120 90@ 95 
8/4 90@ 95 85 D 25 5/4 120@125 95@100 
10/4 100@115 95@100 80@ 85 50@55 ..@.. 6/4 125@130 100@105 
12/4 110@115 100@105 85@ 90 55@60 ..@.. 8/4 180@135 105@110 


ne 


5/4 75@ 78 i@ 68 50@ 55 30@35 2036 Oak— 





Louisville, Ky., Aug. 10.—The poplar siding 
No.1 No.2 No.3 market continues firm, with movement fair. Con- 


com. com. com. sumption is good, but dealers are carrying small 
stocks in most cases. 

45@ 47 25@28 19@21 _Clear Select No. 1com. No. 2 com. 

53@ 55 28@32 20@22 | ¢-inch ....$58 $46 $32 $22 

BO igo nea |fimeh oO BOR 

10@ 75 45@50 ..@.. 4-inch |... 50 40 24 18 





HARDWOOD DIMENSIONS 


65@ 70 42@45 18@20 Chicago, Aug. 12.—Actual sales of clear short 
70@ 75 43@45 19@21 | hardwood dimension, maple and birch selling at 
75@ 80 48@50 20@22 | the same price as oak, were made f.o.b. Chicago 
8 90 58@60 ..@.. | this week at the following prices: 


90@ 95 63@65 ..@.. wae stock— Plain oak Gum 
DRUG taste idedactswacuaedseeees $50.00 $48.00 
40@ 44 25@28 20@22 2g 2%x19” eidaddecacacdaseds -- 55.00 60.00 
55@ 60 35@38 21@23 REE 8 ates 40 <cuneeuvecewecauad 65.00 60.00 
60@ 65 35@40 21@23 ET os vec addnwawaswekacwe 75.00 65.00 
TOG TG 40S «SUG Ae 1) SH ho deo hc cweccccddvcceccca 80.00 70.00 
Chair stock— 
60@ 65 35@38 20@22 | 1x4” and wider x 19”............ 55.00 55.00 
65@ 70 37@40 22@24 1144x4” and wider x 19”.......... 60.00 60.00 
70@ 75 37@40 22@24 2x4” and WINONA BO” ceesuesecene 75.00 70.00 
75@ 80 50@55 23@25 RERUNS addesndddtaccadscecuneue 70.00 70.00 








WISCONSIN HEMLOCK 


The following are f.0.b. mill prices on Wisconsin hemlock: 

No. 1 — Boarps, 81S— 

lx 4” 10-14’ 16’ 18-20’ 8-16’ 

Oe: 4” $26.00 28.00 $27.00 ay ” . be Sy 00 $31.50@33.50 $28.00@30.00 
7 te 28.50@30.50 29.50 3.00  33.50@35.50 30.00@32.00 
1x10” 30.50@32.50 31.50 33, Hy 33, 00 3 .00 35.50@37.50 32.00@35.00 
Ix19" 31.50@33.50  32.50@34.50  34.00@36.00 36.50@38.50  33.00@35.00 
x12 32.50@34.50  33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 


For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. 





For shiplap or flooring, add 50 cents to prices of No. 1 boards. 





HEMLOCK, No. 1, S1S1EB— 
8° 10-1 16’ 18-20’ 22-24’ 

2x 4” $31.00@33.00 $30. 00@32. 00 $31.00@33.00 . 00 ae 00 $35. - = Po 

2x 6” 26.50@28.50 27.50@29.50  30.00@32.00 00 

> a 30.00@32.00  30.00@32.00 31.00@33.00 33. "50 HS 50 36. $0 36. $0 

2x10” 30.00@32.00  32.00@34.00  33.00@35.00 35.00@37.00 36.00@37.00 

2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  37.00@38.00 


No. 3 Lor rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
wider, $18@20 
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Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


uaranteed for One Year. 





The Only Eight Wheel Trailer 
Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skiddere, Lumber Buggies, Haul-off Gears, Etc. 


Write tor Catalog “G’”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 























CROSS TIES 


St. Louls, Mo., Aug. 10.—The following cross 
tie prices prevail, f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.50 $1.30 
No. 4, 7x8”, 8’, 8-inch face...... 1.40 1.15 
No. 3, 6x8”, 8’, 8-inch face..... 1.25 1.05 
No. 2, 6x7”, 8’, 7-inch face..... 1.15 -90 
No. 1, 6x6”, 8’, 6-inch face..... 1.05 .80 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

PO OOS | 56.0 01:0:6555544055500e08 $43.00 $42.00 
BRT: sedinwsoweunssousoawane 40.00 38.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Aug. 10.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
Be Sous bwe di ssnnseos Seale $5.70 3.20 sehr 
Se ae Perk eer re ry. 6.70 4.85 $3.90 
w Sts ocseaessurentawcee 6.95 5.45 4.30 
D gtsvcosbusnevanescoue 6.95 5.45 4.30 

Lath, 4-Foot, 3%x1!/-Inch 

Os Le sccccaayicke $8.90 INDY -Bis.0s:5-0 eee $7.90 





For Editorial Review of Current Market Con- 
dition See Page 35 


Mean aagag@a@a@anaaaaee 


NORTHERN PINE 


MINNEAPOLIS, MINN., Aug. 11.—With stocks 
low and an increasing tendency on the part of 
industrial users to buy for future needs, the 
demand has continued brisk in the last week. 
Railroads are heavy buyers and are using north- 
ern ‘pine for car repair work in preparing for 
heavy grain ‘shipments. Wooden box manufac- 
turers are buying freely. The demand for lath 
has increased. Prices are firm and steady. 

NORTH TONAWANDA, N. Y., 
Market conditions show steady 





Aug. 11.— 
improvement. 


Sales cover a wider range of items, but lower 
grades continue the best sellers. With the in- 
creased demand have come stronger prices. 


NEW YORK, Aug. 11.—Arrivals of northern 
pine have been unusually light for the last week 
and there is no indication of an active market 
before fall. Mills are not pressing. While prices 
hold firm they are not sufficiently attractive to 
induce shipping. 


BUFFALO, N. Y., Aug. 11.—Northern pine 
buying for fall needs has not started to any 
extent. Prices are firm in the upper grades, and 
No. 1 barn and No. 2 shelving are reported 
strong. Most yards are now pretty well supplied 
with stocks for immediate needs. The move- 
ment by water this season has been smaller 
than usual. 





BOSTON, MASS., Aug. 11.—Northern pine 
buying is restricted to immediate needs. Al- 
though demand is quiet there are enough mod- 
erate orders to make a reasonable volume of 
business for mid-summer. There is no reportable 
change in prices. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 11.—There has been 
a fair business in spruce frames during the last 
week. The market is now steady to firm at 
$39@40 base. Eastern spruce has been helped 
materially by the recent firmer tone of Pacific 
coast lumber. A good deal of Provincial random 
is moving. Retailers are not taking many spruce 
boards and board prices show little strength. 
Quotations: Dimension, rail shipments, f. o. b. 
Boston, 8- to 20-foot, 8-inch and under, $39@40; 
9-inch, $40@41; 10-inch, $41@42; 12-inch, $43@44. 
Provincial random, 2x3 to 2x7, $33@34; 2x8, 
$37@38; 2x10, $388@39. Covering boards, 5-inch 
and up, 8-foot and up, DIS, $383@34; matched, 
clipped, 10- to 16-foot, $38@40; all 12-foot, $36. 
Furring, 1x2, $34; 1x3, $33. 


NEW YORK, Aug. 11.—Shipments continue 
light and there is little activity in the market. 
Mills in Canada are offering little stock and 
New England mills are sending along just about 
what is needed. Prices are far below a basis 
that would encourage much activity from the 
manufacturers’ standpoint. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Aug. 11.—There is 
a fairly active summer trade in posts. Pole de- 
mand has been stimulated by storms in this ter- 
ritory. Retail yards are urged to replenish stocks 
of posts to avoid shipping delays incident to 
the heavy grain movement. 


HARDWOODS 


CHICAGO, Aug. 12.—The hardwood market is 
notably stronger. Northern hardwoods have 
stiffened and distributers experience little diffi- 
culty in getting prices several dollars above those 
prevailing two weeks ago. The position of 
southern hardwoods has also improved. Sap 
gum has advanced and red gum is strong at 
recent levels. Oak is moving in good volume to 
the flooring factories, which are reported active. 

HOUSTON, TEX., Aug. 11.—Hardwood busi- 
ness is slightly better than last week. Due to 
the fact that several of the larger mills shut 
down entirely for a time, prices are firm. Red 
gum and oak are the best sellers. 


CINCINNATI, OHIO, Aug. 11.—The hardwood 


market remains quiet with actual business 
spotty in character. Prices are somewhat 
steadier, as some mills refuse further con- 


cessions, 


KANSAS CITY, MO., Aug. 11.—The hardwood 
market has been slowed up because buyers hesi- 
tate to place orders under existing price condi- 
tions. On numerous items wanted, a considerable 
spread exists among different mills.. Orders be- 
ing placed are only for pressing requirements. 
Smaller consumers do not show so much hesita- 
tion. Retailers are buying when in need of stock 
and the volume of orders from country dealers 
is increasing. 


ST. LOUIS, MO., Aug. 10.—Southern hard- 


wood prices hold fairly firm. There is little 
change in the volume of inquiries, most of which 


center around red gum, quartered sap, FAS 
white oak and implement material. 
NORTH TONAWANDA, N. Y.,. Aug. 11.— 


Dealers report the hardwood market more active 





than for several weeks. Increasing sales and 
inquiries are reported. Prices have strengtheneq 
perceptibly. 

BALTIMORE, MD., Aug. 10.—Some hardwoog 
distributers report demand slow, with quotations 
appreciably lower than they ought to be to in- 
sure modest margins of profits; others assert 
that business has shown gratifying gains in re. 
cent weeks and that previous records are being 
exceeded. 


OMAHA, NEB., Aug. 10.—Hardwoods are ad- 
vancing. On oak and gum for factory purposes 
some grades are up to $4 to $5, with a good 
demand. Some items in oak flooring are over- 
sold, and prices remain firm. Maple flooring js 
up $5 and sells well. Demand for industria] 
items has picked up, due to overhauling of farm 
machinery. 

COLUMBUS, OHIO, Aug. 10.—Hardwood buy- 
ing is well distributed between manufacturers 
and dealers. Retailers are replenishing broken 
stocks. Factories are buying from hand to 
mouth, but the amount of business from that 
source is good. Furniture factories show a dis- 
position to come into the market. Railroad in- 
quiries are better. Dry mill stocks are not 
plentiful owing to reduced production. Prices of 
oak at the Ohio River: 

No.1 No. 2 No.3 


FAS com. com. com. 

CQOUBTEOTER eoci 66505.500s OOD $90 $55 - 
PIE: pices save ees Ole 105 7D 50 $20 
BUFFALO, N. Y., Aug. 11.—Hardwood in- 


quiry has shown some increase over last month, 
The tone of the market is a little stronger, due 
to the curtailment of production. Red gum is 
strong. Inquiry for northern woods, particularly 
birch, is better. 

NEW ORLEANS, LA., Aug. 10.—Local reports 
indicate little change for the week in hardwood 
demand and prices. The market lacks “pep” 
and despite extensive curtailment of produc- 
tion, buying is conservative. It appears, how- 
ever, that advances previously noted are main- 
tained and that quotations on other items selling 
into low supply are tending upward. 


NEW YORK, Aug. 11.—There is a better feel- 
ing than existed last week even though actual 
business perhaps has shown no improvement. 
A fairly good industrial demand has continued 
early in August and bids fair to increase with 
the approach of fall. There is an absence of 
price cutting and most items are in fair supply. 
Maple’and oak flooring prices are especially well 
maintained with a good demand in all parts of 
the district. 


MINNEAPOLIS, MINN., Aug.. 11.—A_ slight 
tendency toward stiffening prices in northern 
hardwoods was reported in the last week, with 
mills curtailing production. The mills, however, 
have a large supply on hand. Few of the larger 
hardwood consumers are inclined to buy for fu- 
ture needs. 


BOSTON, MASS., Aug. 11.—Although hard- 
wood prices are still pretty well spread the gen- 
eral tone of the market has grown firmer this 
month. Demand is not especially active, but 
there are encouraging signs that improvement 
is near. Numerous small orders for flooring are 
being placed. No. 1 common oak is scarce and 
hard to find for quick shipment in round lots. 
The last sale reported was at $70. There is a 
good demand for oak selects at $84. Quotations 
on 13/16x2%4 clear: Birch, $85@90; oak, white, 
plain, $97@101.50; maple, $98.50@101.50. No. 1 
maple is offered at $81@82. Quotations, inch: 


FAS No. 1com. 


A ee RE een nee re Pear ee met $105@115 $80@85 
eS een bree etek era ala athe 103@118 --@.- 
BABSWOOU (cicidivee.disan connec 83@ 90 63@68 
BEING Alok Cee siete drone wequeiat 75@ 80 45@50 
co A. | a aaa ee ee eee ge 130@140 75 @85 
RRR PAA so scan kao oe sso neers 115@125 62@70 
OBE BENIIG occ vacteces ww nnarente os 110@120 80@85 
PURI prac czas soousiateing wre eave <iekeoace © 100@110 Qe 
Oak, White, DIGIUM” «os: accreee 90@120 ..@.. 
Oak, white, quartered* ...... 145@155 Qe 


*Lower prices, hard texture; higher, soft tex- 
ture oak. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 12.—Douglas fir uppers have 
advanced $1 to $2 during the last week, and 
long dimension is selling readily at $2.50 off 
list, with some sales being made at 50 cents less. 
Distributers say it is almost impossible to se- 
cure cars of flat uppers at reasonable prices for 
prompt shipment because of rapid depletion of 
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cag ats 
mill stocks. Heavy buying the last three weeks 
nas left the yards with well assorted stocks and 
as a result demand has fallen off somewhat in 
the last week. Most of the slack has been taken 
out of the market. 


OMAHA, NEB., Aug. 10.—There has been a 
$1 advance on some fir items. Orders for mixed 
cars are more easily placed and better delivery 
is being made. Country dealers are buying more 
neavily for fall trade. Inquiries indicate that 
wholesale business for the next six weeks will 
be good. 


SAN FRANCISCO, CALIF., Aug. 8.—The fir 
market, which has been strengthening for the 
last few weeks, continues to improve in both 
yolume and price. The demand is causing a 
scarcity of logs at the mills due to the curtail- 
ment of logging operations early in July. Export 
business has shown gains. Creosote products 
are in excess of the manufacturers’ ability to 
prepare them for the trade. Retail sales in- 
creased throughout the week and the outlook for 
fr is promising. 


KANSAS CITY, MO., Aug. 11.—The fir market 
isa little stronger, though a good deal of lumber 
still is being sold at prices below the last lists 
put out by various mills. The upper grades 
gre in good demand, especially flooring, ceiling 
and shelving. There also is a good demand for 
lng dimension. Country yards are supplying a 
larger share of the orders. 

NEW YORK, Aug. 11.—The market will con- 
tinue to absorb its usual quota of fir, even though 
shipments from now until fall are expected to 
ease up somewhat. Representatives of ship- 
pers say they have no fear of bringing in a 
volume of lumber as prices continue firm and 
they characterize the market as ‘‘fairly strong.” 
There are good stocks in storage. 

BUFFALO, N. Y., Aug. 11.—The fir market 
ig stronger, and it is not as easy to get mixed 
car orders filled. The strongest items on the 
list are drop siding, slash flooring and 1x4 ceiling. 


BOSTON, MASS., Aug. 11.—Some large sales 
ff Douglas fir are being made to New England 
retail yards. Prices are well held at advances 
recently reported. Local sellers are quoting 
$34.50, ship’s tackle, Boston, for mill shipment 
of ordinary schedules of dressed fir. Fir boards 
are in very fair demand; No. 1 common is 
$29@30; No. 2 common, $26@27. Business dur- 
ing the last week has been exceptionally active. 


CYPRESS 


CHICAGO, Aug. 12.—A healthy increase in in- 
quiries has created an optimistic feeling among 
cypress producers and distributers, but demand 
remains quiet. While there is a fair volume 
moving to both city and country yards, industrial 
consumers are inactive and aggregate sales are 
about on a Jevel with this time last year. Prices 
are steady. 


CINCINNATI, OHIO, Aug. 11.—The cypress 
market remains quiet with prices holding steady. 
Buying has been limited in the last week or 
two, but inquiries indicate a good future demand. 


BALTIMORE, MD., Aug. 10.—Cypress appears 
to be holding its own in a somewhat indifferent 
market, with demand here and there quite nar- 
tow, and with a sagging tendency observed in 
certain divisions of the trade. Orders are placed 
only for immediate wants. 


KANSAS CITY, MO., Aug. 11.—Trade in 
Cypress continues good, with rural yards steady 
buyers, common grades being most in demand. 
City yards are a little slower to place orders. 

BUFFALO, N. Y., Aug. 11.—Occasional small 

lots of cypress are being called for, but there is 
little carload business. Prices are fairly steady, 
but there is much competition from fir and 
Southern pine. 
’ NEW YORK, Aug. 11.—Cypress ‘distributers 
pb much encouraged by the manner in which 
Sales have held up. Especially in suburban yards 
the demand has maintained a steady pace. 


ol ORLEANS, LA., Aug. 10.—Cypress de- 
fall b is seasonably fair and the prospect for 
pe osiness is excellent. Prices rule unchanged 
re a held. The statistical position is in- 
a ed by consolidated reports from a group 

representative mills, showing the week’s 


bookings above production, with production 
leading shipments by a small margin. 


BOSTON, MASS., tug. 11.—Many cypress buy- 
ers are away on vacation and others are mak- 
ing commitments cautiously and only for im- 
mediate requirements. Prices are widely spread, 
most particularly on yellow cypress. There is 
keen competition with some other woods. 


HEMLOCK 


CHICAGO, Aug. 12.—The hemlock movement is 
holding up well. Thus far the country yards of 
Wisconsin and northern Michigan have been 
most active but the last week saw an improve- 
ment in demand from yards in the southern 
Michigan territory. Prices are unchanged. 





NEW YORK, Aug. 11.—Hemlock demand is 
not quite as brisk as last week. Part cargoes 
of large volume have arrived recently, but there 
is not a great amount of surplus lumber on the 
market, yards being only fairly well stocked. 


BOSTON, MASS., Aug. 11.—Retail yards are 
moving large quantities of building lumber, but 
city dealers are not doing much with hemlock. 
In the smaller towns and country districts there 
is a pretty well sustained demand from builders. 
Supplies of northern and eastern hemlock in 
first hands are comparatively light and this is 
helping to hold prices notwithstanding the mod- 
erate inquiry. Eastern clipped boards, 10- to 
16-foot, are $32@33; random lengths, $30. 


WESTERN PINES 


CHICAGO, Aug. 12.—Buying by retail yards is 
the best feature of the western pines market. 
Shop items are in fair demand but few large 
orders have been placed since the recent ad- 
vances. The call for yard items is for mixed cars 
to fill in stocks, reported to be badly broken. 
The mills hold firm to lists and are securing 
business at the prices asked. 


BOSTON, MASS., Aug. 11.—Good inquiry for 
western pines is reported. Pondosa pine sells 
easily in moderate lots and prices are firm at: 
No. 2 common, 1x4, $45.25@51.25; 1x6, $49.25@ 
52.25; 1x8, $47.25@48.25; 1x10, $46.75@48.25; 1x12, 
$47.75@49.25. Demand for Idaho white pine is 
very fair and prices are steady on the following 
basis: 


No. 1 com. No. 2 com. No. 3 com. 
ee ...9GR0GE.....% $60.50@61.50 $36.00@36.50 
FSG nces CREO. 61.50@62.50 39.50@40.00 
PS 4.5 CERI... 58.00@59.00 41.00@41.50 
1x10 .... 70.50@71.50 58.00@59.00 41.00@41.50 
1x12 .... 87.00@88.00 60.50@61.50 42.00@42.50 


NEW YORK, Aug. 11.—Upper grades continue 
to move in good volume, with prices well main- 
tained. Lower grades are in fair demand. 
Shipments come through promptly enough, but 
the market is unable to obtain what it wants 
most. Yard stocks are broken, but retailers are 
not buying much beyond immediate needs, 


SAN FRANCISCO, CALIF., Aug. 8.—The pine 
market has continued to strengthen during the 
week, sales being slightly in excess of cut. Some 
mills report they are oversold on stocks on hand 
and that lumber is being rushed through the 
kilns to meet urgent demands for certain grades. 
Prices on shop grades have shown an average in- 
crease of about $2 a thousand, while the better 
grades and commons are steady. Box shook pine 
is moving in large quantities and has shown a 
$3 advance over quotations at the beginning 
of the season. Retail business throughout the 
west coast of California has taken an upward 
trend, with indications of further increase in 
building. 


OMAHA, NEB., Aug. 10.—Western pines are 
firm. Mill stocks are broken. Demand from 
country dealers is considerably better since the 
general rain all over the State last Thursday. 


KANSAS CITY, MO., Aug. 11.—Prices on 
western pines are firm, especially California. 
This has caused a slight drop in the volume of 
retail business, though industrial consumers not 
having large stocks on hand, keep on buying for 
immediate requirements. 


REDWOOD 


SAN FRANCISCO, CALIF., Aug. 8.—Redwood 
continues to show a steady increase in sales and 
while production has been increased to meet 
the larger demand, orders are still in excess 
of output. Export business showed a healthy 





Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 





We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns—- Porch Rail— Mouldings 
Doors—3-Ply Panels—Windows 


Mutual Fir Column Company 





P. 0. Box 1348, TACOMA, WASH. 
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MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel,— stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 
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Build Sales On Our Quality 


The softness, light weight, brightness and su- 
perb manufacture of Craig Mountain Quality 
Pondosa Pine appeal to builders, contractors and 
carpenters. 
points that bring sales and satisfy the customer 
when sold. 


These are excellent sales points— 


Cars mixed to suit your needs. 





Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President 


Cedar Rapids, lowa. 


Minneapolis, Minn. 


W. C, GEDDES, Vice-Pres. & Gen. Mgr. 


SALES REPRESENTATIVES: 
J. C. Lackey, 5832 McGee St., Kansas City, Mo. 


G. S. Patterson, Oconomowoc, 


R. D. Hunting Lumber Co., American Trust Bldg., 


Colorado Continental Lumber Co., 
Wis. Chamber of Commerce Bldg., D 


enver, Col. 


Alex W. Stewart, 709 Lumber Exch. Bldg., 
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gain and the overseas market is declared to be 
getting into excellent condition. Eastern, west- 
ern and southern California sales all showeg 
a tendency to increase. Prices are strength. 
ening but have not advanced. 


KANSAS CITY, MO., Aug. 11.—The redwoog 
market remains without any particular feature, 
industrial consumers being slow to follow up 
inquiries with orders, and retailers place orders 
only when in pressing need of stock. 





NEW YORK, dine noid have been 
rather light of late, but there are good supplies 
in storage and distributers say they will replen- 
ish before there is any sign of a shortage. A 
good industrial demand continues. 


BOSTON, MASS., Aug. 11.—Redwood demand 
is not especially active, but wholesalers are 
booking a pretty fair volume of moderate orders 
for immediate delivery. Prices are somewhat 
stronger than earlier in the year. Good de- 
liveries continue to be made from well assorted 
stocks at eastern distributing points. 


NORTH CAROLINA PINE 


BALTIMORE, MD., Aug. 10.—Orders for North 
Carolina pine are fairly plentiful, but assort- 
ments are still larger than is conducive to firm- 
ness in prices. In the last week or two roofers 
have advanced $1 to $1.50. 


BUFFALO, N. Y., Aug. 11.—North Carolina 
pine prices are steady. Roofers are $30.50 for 
6-inch. Mills have not been turning out any 
surplus stocks of roofers lately and some of them 
have orders ahead. Retailers are expected in 
the market shortly. 


NEW YORK, Aug. 11.—Roofers sell well, but 
other lumber is moving only moderately. Ship- 
ments are none too satisfactory and some dealers 
complain of inability to get their requirements. 
Yards have little lumber on hand, but show no 
disposition to stock up to a great extent. 


BOSTON, MASS., Aug. 11.—A fair volume of 
business in North Carolina pine has been booked 
during the last week. Prices are firm. Some 
smaller mills now ask $58 for circular sawed 
rough edge, 4/4 under 12-inch. Band sawed stock 
is $58@61. Roofer demand is not brisk; some 
recent sales of 8-inch air dried have been made 
at $33; kiln dried are $35.25. Some sellers of 
shortleaf flooring are offering B&better rift, 1x4, 
at $77.75, but $80 is now a more usual price. 
The low price for C rift is $60, and for B&better 
flat, $54. Bé&better partition is $56.25. 


SOUTHERN PINE 


CHICAGO, Aug. 12.—The southern pine mar- 
ket continues strong in the face of a slight fall- 
ing off in local demand due to the heavy buying 
of recent weeks. Prices are unchanged from 
last week and are generally steady. Transit lists 
are no longer than usual, and desirable cars are 
moving readily. 





KANSAS CITY, MO., Aug. 11.—Stocks at 
southern pine mills are badly broken in the 
upper grades, and mixed orders are hard to 
place. Flooring, ceiling and 6-inch finish are 
scarce. There also is a considerable shortage 
in No. 2 boards. Demand for southern pine 
continues good and numerous revisions have 
been made in the last ten days. Wholesalers 
report they are doing a very good business and 
transit cars are easy to move, country buyers 
taking a good many of them. City demand in 
the middle West is holding up well. East of 
the river demand is a little better. 


HOUSTON, TEX., Aug. 11.—The demand for 
southern pine holds up well, according to local 
sales managers. The chief demand is for upper 
grades. Attractive price offers are made for 
mixed cars, but they are hard to place. The re- 
cent run of good business has cut into the re- 
serves at the mills to an appreciable extent 
Prices have advanced on some items. 








CINCINNATI, OHIO, Aug. 11.—The southern 
pine situation is unchanged. Buying is limited 
to immediate needs. Prices have been steady 
for the last week or two. 





ST. LOUIS, MO., Aug. 10.—The southern pine 
market continues to improve. There was a large 


volume of inquiries and considerable mill ship- 
ment business last week. Prices are advancing. 
Not much change has been noticed on shed 
items, but there has been an improvement in 
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poth demand and prices on yard stock. No. 1 
common dimension was in unusually heavy de- 
mand, with 2x10s especially strong, and 2x4s and 
9x12s a close second. No. 2 common and better 
dimension received a very fair call and some 
jmprovement occurred on straight No. 2 common 
dimension. There was a slight improvement on 
poards, shiplap and 6-inch S2S&CM. There was 
a good demand for transits. 


NEW YORK, Aug. 11.—There is a continued 
strong demand for southern pine, the market 
having improved since last week. Dealers are 
encouraged chiefly by the manner in which price- 
lists have been maintained and this has caused 
an encouraging view of prospects for early fall. 
The business in timbers has been especially 
prisk, with a number of large contracts recently 
allotted. 


BUFFALO, N. Y., Aug. 11.—A firmer market 
has lately developed in southern pine and mills 
report receiving a good many orders from some 
sections where building is active. Wholesalers 
report a fair inquiry, but retailers are not add- 
ing much to their stocks as many are away on 
vacations. 


NEW ORLEANS, LA., Aug. 10.—Mill reports 
indicate a small decline in bookings and ship- 
ments for the week, with production virtually 
stationary, a half point or so under the preced- 
ing week’s volume. Shipments led for the week, 
with orders second and cut third. Mill lists dis- 
close further price advances on items in active 
call or scarce supply. Inquiry is reported ac- 
tive. 


BOSTON, MASS., Aug. 11.—A firmer tone is 
noted in southern pine, although demand is not 
brisk. Much building is under way and more 
is contemplated. Recent advances on longleaf 
flooring are firmly held. Up to $90 is now quoted 
for B&better rift, 1x4. Top price for C rift 
is $65, and for B&better flat, $56. B&better 
partition has been advanced to $58 on some lists. 
Common grades of dimension, plank and boards 
are in not more than moderately active demand, 
but prices have recently stiffened and all ad- 
vances are being firmly held. 


SHINGLES AND LATH 


HOUSTON, TEX., Aug. 11.—Shingles and lath 
are in fair demand. Lath stocks are low and 
prices are unusually strong. 


NEW ORLEANS, LA., Aug. 10.—Cypress shin- 
gles continue in relatively quiet call, though 
holding the gain in buying volume noted re- 
cently. The improved sales are in southern ter- 
ritory. Prices rule unchanged. Cypress lath are 
in active request, with mill supplies reduced and 
acceptances regulated by mill conditions. Pine 
lath sell readily at better prices. 


MINNEAPOLIS, MINN., Aug. 11.—Demand for 
red cedar shingles runs fairly equal to the avail- 
able supply, and as a result there is a slight 
increase in prices. Some wholesalers are ob- 
taining $3.15 for clears and $2.70 for stars. 

KANSAS CITY, MO., Aug. 11.—With mills re- 
suming operations, shingle offerings are larger 
and prices here have declined 5 to 10 cents on 
practically all grades. Clears are $3; stars, 
$2.55; premiums, $3.70; XXXXX, $4.05. There is 
a good demand in the country. Call for lath 
also is strong and southern pine are firm at $5. 
There also is a good demand for western pine 
and some orders are being placed for redwood 
and fir in mixed cars. Country demand for sid- 
ing is good, with western pine, redwood and red 
cedar all moving at better prices. 


OMAHA, NEB., Aug. 10.—Red cedar shingles 
are in good demand, and have advanced 15 
cents. Country dealers are buying in much larger 
quantities, indicating that they now see a bet- 
ter outlet for stocks. Cedar siding is moving well 
to rural yards at firm prices. 

COLUMBUS, OHIO, Aug. 10.—Price levels 
which have prevailed for several weeks on shin- 
gles are still maintained. Rural dealers are plac- 
ing considerable business as building is rather 
brisk. City dealers are replenishing broken 
stocks. Red cedar extra clears are $4.75; extra 
Stars, $4.05; British Columbia, XXXXX, $5.85. 
Lath trade is fair and prices are firm. 


NEW YORK, Aug. 11.—Eastern spruce lath 
continue to arrive in only fair volume and nearly 
all shipments are bargained for in advance. 
Prices continue steady. Sales of fir lath in the 
last few weeks have taken an encouraging spurt, 
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“QUALITY” 


Oak Flooring This is absolutely the most vermin-proof lumber obtainable. 
attracts and holds That’s why it is preferred for lining clothes closets. 

trade on merit. It’s “Kilmoth” Closet Lining is manufactured in %x2, 2% and 
a steady “‘repeater 3% inch widths. Buy it in mixed cars with “Quality” Oak 


for dealers. Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 








For Nearly Half a Century 


our knives have set the standard of quality for 
=. exacting factory men throughout the country. 
# You can make no mistake in ordering 


Planer Knives 


that bear our trademark. It is your guaranty that the 


article you are buying is backed by nearly half a century 
of satisfactory performance. 


Write today for booklet describing our full line of planer and jointer 
nives, matcher bits, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Co. 


RIEGELSVILLE, N. J., U. S.A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 














especially in suburban sections. Yard stockg of 
lath are light but most retailers have good sup. 
plies of shingles, and wholesalers are in pogj- 
tion to fill needs on short notice. Shingle prices 
are firm. 


ST. LOUIS, MO., Aug. 10.—Shingle demang 
continues quiet. Only a few cars are in transit, 
Extra clears are $3.10, mill base, and $4.61, St, 
Louis; extra stars, $2.70, mill base, and $4.04, 
St. Louis. 

BOSTON, MASS., Aug. 11.—The demand for 
shingles is not very satisfactory. Only moderate 
stocks are being carried by retailers. The best 
makes of British Columbia XXXXX red cedars 
are $5.96@6.01, rail shipments; white cedar ex. 
tras, $4.50@6; clears, $4@4.50. Lath continue to 
gain strength. Some business within a few days 
was booked at $6.50 for 14%-inch and $7.50 for 
1%-inch spruce lath, but most sellers ask 25 
cents more; a few recent sales of 14-inch are 
reported at $7. 


CLAPBOARDS 


BOSTON, MASS., Aug. 11.—Wholesalers re- 
port a quiet demand for clapboards the last 
week. Retail stocks are only moderate. Prices 
are held on a fairly steady basis. Eastern spruce 
clapboards are in light supply. Extras, 4-foot, 
are offered at $120 and clears at $110@115. Re- 
cent sales of western red cedar clapboards, 
344- to 6-foot, clears, have been made at $32@35 
a thousand square feet, and of western spruce 
clapboards, at $38@40. 


MAHOGANY 


BOSTON, MASS., Aug. 11.—Mahogany produc- 
tion is held down to volume of current de- 
mand. Adequate log stocks are in _ storage, 
Wholesale quotations on air dried plain ma- 
hogany, f. o. b. Boston, log run for figure: 

No.1 No. 2 No. 3 


FAS com. com. com. 
Ch eae ee $205 $160 $ 95 $40@50 
Pe alge aiatoe iw Cees 210 160 95 40@50 
CP aS waspalodeccrowees 210 170 100 40 @50 
Re eas sreeitcaraanae 210 170 100 45 @50 
|e Saee ea ee cer ECT 220 180 110 60@.. 
ea Siet esival'e ate oa leet 225 185 120 60@.. 
GPE ie ew slespres scocsnatas 230 185 120 60@.. 


BOXBOARDS 


BOSTON, MASS., Aug. 11.—Part time sched- 
ules in many industrial plants have restricted 
demand for most varieties of packing lumber 
this summer. Canning factories are calling for 
considerable quantities of shook. Bushel boxes 
and other containers for farm produce also are 
being called for in greater quantities. 


COOPERAGE 


BUFFALO, N. Y., Aug. 11.—The slack cooper- 
age market is quiet, because of the falling off in 
flour barrel demand. Country coopers are tak- 
ing but little stock, although apple prospects are 
good and many barrels will be needed later. 
Material prices are little changed. 


Eight Reasons for Optimism 


New York, Aug. 10.—Charles Hill, general 
sales manager of the Southern Pine Sales Cor- 
poration, believes that there is every reason 
for optimism concerning fall business. In dis- 
cussing this matter recently, he outlined eight 
reasons for believing that conditons justify this 
optimism. In this connection he said: 


This country’s exports have exceeded its imports 
by $1,000,000,000 during the last six months. | 
Car loadings are unprecedentedly large, showing 
a very wide range of distribution of products. 
Building permits have continued to increase un- 
til they have reached enormous proportions. 
Labor is very generally employed at the highest 
wages ever known, which are reflected in the in- 
crease of savings banks deposits. 
Agricultural conditions are improving every day 
with very satisfactory prospects the country over. 
Credit is easy and interest rates are reasonable. 
The semiannual statements of banks, railroads 
and large industrial corporations show that large 
profits have been made, justifying the optimistic 
opinion that prevailed during the first quarter of 
this year and condemning the pessimistic opinion 
that prevailed during the second quarter. , 
Political agitation is at a minimum and there is 
very general satisfaction with the manner in which 
our national affairs are being administered. 


eae on these conditions, Mr. Hill 
said: 


It is seldom that these fundamental controlling 
forces relating to economic conditions, operate in 
such harmony as they are doing today. If the in- 
dicated results do not occur, then it will be one 
of those rare occasions when all signs fail. 
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News Letters 


BUFFALO, N. Y. 
(Continued from page 75) 


a big industry, all the way to Tonawanda, has 
practically gone out, but a raft of 4,000,000 feet 
was taken into the port of Sarnia, on Lake Huron, 
last week for the Cleveland-Sarnia mills, coming 
from French River. 

C. R. Kelleran, of the Trotter-Kelleran Lumber 
Co., is back from a long trip to Texas and other 
southern pine territory. He found the South with 
big crops, and ready to pay quite as much for lum- 
ber as the North. 


NEW YORK, N. Y. 


Aug. 11.—The midsummer dull period this year 
was less pronounced than usual, and prices of 
lumber with very few exceptions failed to deviate. 
An improvement in demand for southern pine was 
reported today and distributers said there was 
promise of better values and more trade a little 
later on. Word came from fir distributers that 
shipments are expected to be smaller for the re- 
mainder of the summer, but that the market is in 
a position to care for any lumber that may arrive. 
Stocks in storage are large, but the yards are buy- 
ing, and inquiries denote that any slackness in 
shipments will find the distributers going into 
their storage stocks in short order. 

The Southeast Lumber Export Co., of which 
Elmer 8. Anderson is head, announced today that 
it will shortly open a branch yard at Norfolk, Va., 
to expand its export as well as its domestic busi- 
ness. This is the first outside yard to be estab- 
lished by the firm, and denotes a genuine step 
forward in its operations, Until very recent years, 
the company dealt exclusively in export, but its 
domestic department has proved a great success 
and is being developed as rapidly as possible. Mr. 
Anderson said that the export business of late had 
been rather slow, but there were indications of a 
revival with the coming of fall. 

Joseph Cashin, of the Dykes Lumber Co., re- 
turned yesterday from a two weeks’ vacation in 
Connecticut. Mr. Cashin said he visited several 
yards in the Nutmeg State, and found the retail 
lumber business going ahead in a _ prosperous 
fashion. 

Ralph C. Angell recently returned from a visit 
to the west Coast, where he visited the Seattle 
and Portland offlees of the Babeock-Angell Lumber 
Co. “The company’s affairs on the Coast were 
never in better shape,’ Mr. Angell said. 

J. M. Saulpaugh’s Sons, one of the old line New 
York firms, have just announced an increase in 
capital stock to $150,000. The company has yards 
at 705 East Eleventh Street and 180 Lewis Street, 
in Manhattan. 

William EF. Cunningham is completing new sheds 
and an office building at his retail yard at One 
Hundred and Twenty-third Street and Park Ave- 
nue. Mr. Cunningham has another yard only a 
few blocks away. 

Stockholders of the Smith Mill & Lumber Co., 
controlled by a group of west side lumbermen, met 
recently at the Republican Club. Regular business 
was transacted, and the affairs of the firm reported 
to be in tip-top shape. 


JACKSONVILLE, FLA. 


Aug. 10.—The southern pine market is featured 
by increasing activity. Mills within the State are 
enjoying the best business in months. Several of 
the large operators have more orders on their 
books than ever before. The present strong 
position of the market is due to the heavy 
consumption in the South, particularly Florida. 
Inventories of mills south of here show very little 
stock on hand, even in the lower grades; those 
from the western section show fair amounts of low 
grade shed stock and large dimension; while those 
from southern Georgia show that stocks are much 
lower than they were a month ago. Prices are 
slowly responding to the changing relationship be- 
tween supply and demand. At current prices, 
buyers are said to be eager to buy for future de- 
livery, but there are few of the large manufauctur- 
ers who care to sell except for delivery as soon 
as possible, as higher prices are to be expected. 

The movement of shed stock is confined almost 
entirely to the Florida yards. The majority of the 
larger mills are selling direct and wholesale deal- 
erg are finding it necessary to do considerable 
shopping and are making their purchases from 
small mills. Total sales through wholesale chan- 
nels equalled those of last week, with a larger 
movement: direct. All orders are for quick ship- 
ment, as the yards are delivering as fast as lum- 
ber is received by them and are not adding to 
their stocks. Demand from the North and East 
is not large, and prices offered are not attractive. 
Sales of 4-inch B&better flooring were made to 
the retail trade at $46 to $52; to the wholesale 
trade this price is firm. No. 1 did not move as 





Patent Pending 








A New Way to 
Lubricate Dry Kiln Trocks 


Moore Trucks can now be furnished with 
Alemite Pressure Lubricating System. By us- 
ing high temperature grease it is only neces- 
sary to lubricate trucks a few times each 
year. Receptacle formed by pressing washer 
into the hub accommodates the grease and pre- 
vents waste. Inserted washers also prevent 
grit and sawdust reaching the roller bear- 
ings. All Moore Trucks have solid webs and 
staggered spokes; and can be furnished with 
either lathe-bored steel or smoothly-cored 
malleable wheels. The additional cost for 
equipping Moore Trucks with Alemite Lubri- 
cating System is moderate; price will be 
quoted on application. 


Remember! Moore Trucks are 
long wearing and easy rolling. 





Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. © 2 Fally Equipped Plants. ~~ North Portland, Ore. 
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F ig ures That Ross Carriers vs. Horses and Tractors 


Tell the 


Story of 
Economy 


There is nothing we could 
say about Ross Gasoline or 
Electric Carriers which would 
prove their economy as well 
as the cost sheet shown op- 
posite. You will notice how 
completely the Holmes Eureka 
Lumber Company have com- 
piled their costs and how this 
report shows a daily saving of 


$39.00. 


Ross Carriers will reduce 
your handling time and prove 
to be the most economical 
equipment around your plant. 


HOLMES EUREKA LUMBER COMPANY 
Eureka, California 
Estimated Saving Per Year 


November 21, 1923 
HORSES and TRACTORS: 


Value equipment on hand 


Horses {9} $1000.00 
Lumber Trucks [240 at $20.00] "1800 00 
Tractors {3} 1200.00 
$7000.00 
Wages—10 drivers at $5.00 50.00 
ages— | hostler 3.50 
Gas & Oil—2 by at $1.00 2.00 
Feed 9 horses at $1.0! 9.00 
Interest—$7000 00 at Fob 1.60 
Depreciation $7,000 at 20% (5 years life} 4.65 $70.75 
ROSS CARRIERS: 
Wages—2 Drivers at t $7. $14.00 
Gas and Oil 2 Machines a at $1.50 3.00 
Interest $16,000.00 at 7% 3.75 
Depreciation $16,000 at 20% [5 years life} |e 0 $31. 75 
Saving per day $39.00 
SUMMARY 
300 Working days at $39.00 $11700.00 
Labor er repairing — “as 
Labor & Material repairing trucks 1 $14800.00 


NOTE: There is also considerable saving in lumber by reason of 
handling more smoothly with consequent less breakage. 




















Write for List of Users 


-lumbermen who are reducing their costs with Ross 
gasoline and electric Carriers; also complete data on 
the carriers. 


The Ross Carrier Co MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 





Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 
— 
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In One Respect We Are 
Old Fashioned 





“M” Cement 


A can of ““M” Cement 
is a mighty handy 
thing to have around. 
Then if a belt lap 
threatens to come 
apart, you’ve got the 
cement that insures 
an inseparable union. 
Comes in 1,2 and 5 Ib. 
cans. Order a quantity 
for emergency use. 


“A Belt is 
No Stronger than Its 
Weakest Lap” 


| gemrgilien| a belt buyer called at our plant 

and asked permission to make a tour of 
inspection. We were glad to have him do so. 
On his return to the office he explained the 
“why” of his request. 


All belt manufacturers, so he had been told, 
run leather for double belting through level- 
ling machines to attain a uniform thickness of 
plies. However, this process of “shaving” the 
flesh side of belting, while modern, cuts the 
leather fibers. Belting so treated is weakened 
and will not perform with greatest efficiency. 
But, as he discovered, there’s at least one 
brand that is not levelled — 


MOLONEY 
Leather Belting 


Yhe uniform thickness of Moloney belt plies is at- 
tained by proper selection and careful matching, 
making levelling or shimming unnecessary. In this 
one respect we are old fashioned—for nothing, abso- 
lutely nothing, is taken from the leather that will in 
any way affect its efficiency. The first step is to select 
only the toughest part of the finest grade of hides—and 
every manufacturing process that follows must add 
greater flexibility, greater resistance to wear and tear. 





You will do well to specify Moloney Leather Belting 
when you wanta full measure of power transmission. 
It is built to give you just this kind of service—and 
there’s an army of belt users to testify that it does! 


cA Moloney Engineer will be glad to help you 


solve vour belting problems 


Moloney Belting Co. 


124-138 North Franklin Street .«. CHICAGO 


ATLANTA, GA, 


GREENVILLE, S. C. PORTLAND, ORE. 














freely, but its price is firm, the average price ob. 
tained by southern Florida mills being $41.50, 
No. 2 is strongest in demand and price, average 
being $19; the Florida mills are obtaining $19.50 
to $20, and those in other sections $18 to $19, 
An advance of 50 cents on No. 2 is as good as one 
of $4 or $5 on Bé&better. No. 3 sells at $12, 
Price of 3-inch B&better to the wholesale trade 
is $55 to $56; No. 1 is firm; No. 2 is firm, selling 
at $18; No. 3 selis at $10.50 to $12. Sales of 
6-inch No. 2 direct to the yards are made at $26; 
No. 8, $18. 

There is a good demand for %-inch ceiling from 
the Florida yards, especially for No. 2. Stocks 
have been further reduced and it is not easy to find 
straight cars of one grade for quick shipment, 
Prices are firm. Remilling plants report a better 
demand for thin ceiling from Virginia, Tennessee 
and Kentucky, and that they are disposing of con- 
siderable quantities locally. There was a large 
movement of y-inch to the Florida yards on the 
lower east coast. Call for 7,-inch was mostly on 
mixed orders. Stocks are low in the higher grades, 
Prices show no material change. Rough boards 
are not as easily obtained and higher prices are 
asked where contracts have not been made, Parti- 
tion is a slow seller, even on mixed orders. 

The mills that manufacture bond siding are re- 
ceiving sufficient orders to take care of their out- 
put. Some mills will not accept an order for 
B&better unless the lower grades that develop in 
running are to be included in the shipment. Price 
to the wholesale trade has not advanced, but is 
firm. Shipments of novelty were light compared 
with last week. The demand was for No. 2. Prices 
are firm. Bevel and square edge are in fair de- 
mand from the farming section of southern Georgia 
and on mixed orders for southern yards. Prices 
are firm. ; 

Demand for shortleaf air dried roofers is improvy- 
ing right along. No large blocks are being pur- 
chased, but the volume of two and three car orders 
has increased to the point where most mills have 
sufficient business to enable them to run at least 
five days a week. Stocks of dry boards have been 
worked down to a low point, and buyers advise 
it is not easy to place an order for quick ship- 
ment under $20 for 6-inch, and $21 for the wider 
widths. Weather conditions have been good for 
manufacturing and drying. There is no desire on 
the part of the mills to sell ahead. Longleaf kiln 
dried roofers are moving freely from the Florida 
mills to Florida yards at $23.50 for 6-inch, No. 2. 
Mills in the western section are selling plain stock 
at $21. 

Sales of B&better rough and dressed finish were 
larger than for several weeks and prices show a 
firmer tone. Specified widths of 4/4 stock, D48, 
are called for on most every mixed order, at prices 
ranging from $45 for 4-inch, to $60 for 12-inch. 
Southern yards are the best buyers. No. 1 boards 
are in good demand and prices have advanced; 
6-inch sells at $38.50 and 4/4 by 6- to 12-inch 
at $40. Mill stocks are low and in most cases 
stock is shipped as fast as manufactured. No. 2 
boards are in good demand in 6- and 8-inch, D45, 
as is also 8-inch shiplap. No. 8 boards are very 
active and are bringing good prices. 

Orders for large dimension and timbers are 
being received in good volume for shipment to 
southern yards. Eastern demand has improved 
and shipments from here by boat for the week 
were in larger volume.  All-rail business, how- 
ever, is not large, as the mills can not ship by rail 
and compete with other woods. Prices on all square 
cutting are firm. Demand for heavy plank is very 
strong, the mills receiving $44 to $46 for 2x 10’s. 
The outstanding feature of the market is the 
strong Florida demand for smal] framing, No. 2 
common and better, which can not be bought for 
immediate shipment, kiln dried, in lengths longer 
than 18 feet. Prices are: 2x4-inch 10 to 20 
feet, $28; 2x6-inch, $26 to $26.50; 2.x 8-inch, 
$27.50 to $28; 2x 10-inch, $35 to $37. 

Car companies are buying sparingly, and the 
mills that cater to this trade have cleaned up all 
orders on their books. Southern roads are buy- 
ing larger amounts of big sizes in both pine and 
cypress for bridge and trestle work. ‘There is 
some demand for sawn switch ties, with an oc- 
casional order for cross ties. Prices are steady. 

There has been no marked change in the ex- 
port situation. Mills on the Gulf are well sup- 
plied with orders for delivery during this and next 
month. Quotations have stiffened under the 
stimulus of better interior business. 


HATTIESBURG, MISS. 


Aug. 10.—The weather continues so dry that the 
southern pine mills are able to get logs from the 
very worst places, and lumber is drying rapidly. 
Demand for and prices of both dimension and 
boards are improving. Stocks are being reduced. 
Demand for fresh cutting has improved, but prices 
are running about the same. Crops conditions 
throughout Mississippi are fine, and a good local 
demand is expected throughout the fall. During 
recent years, hundreds of small tractor mills would 
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spring up at the first sign of market improvement, 
put the small bunches of timber are about all gone, 
and it is thought that only about seventy-five per- 
cent aS many will operate this year as were active 
jast year. 

The Holleman-Batson Lumber Co., of Lyman, 
Miss., has completed its planing mill and placed 
jt in operation. Its sawmill has been in operation 
for several months. 


PHILADELPHIA, PA. 


Aug. 11.—Practically all dealers report decided 
petterment and firmer prices. Wholesalers gener- 
ally report satisfaction with the volume of July 
pusiness. Eastern spruce lath have made slight ad- 
yances during the week. The demand for shortleaf 
pine continues steady, some yards experiencing 
difficulty in securing shipments of No. 1 flooring. 
Prices on this item remain at the level reached the 
previous month. Longleaf pine does not attain the 
volume of shortleaf sales. There is very little 
industrial demand for longleaf. A large percen- 
tage of orders placed by local yards are still for 
immediate shipment, indicating continued cautious 
buying on the part of retailers. The number of 
orders placed, however, is decidedly higher than 
during the preceding weeks. Fir and hemlock sell 
jn volume, many shipments coming in from the 
west Coast. Industrial buying in hardwoods has 
been very slow until now. The furniture industry, 
however, has begun placing its orders, and a con- 
tinued increase from this source is expected. Hard- 
wood flooring is moving steadily, a heavy construc- 
tion program being carried out in the city and 


suburbs. 
HYMENEAL 


LUNDEN-ARCHAMBEAU. Lester C. Lunden, 
of the Kneeland-Bigelow Co., who resides at 
Gaylord, Mich., and Miss Gertrude Archambeau, 
of Bay City, Mich., were united in marriage on 
Aug. 8. Mr. Lunden is the son of Herman Lun- 
den, vice president of this company. The newly- 
weds will spend their honeymoon touring through 
Ontario, Canada. They will make their home 
in Gaylord, Mich. 





DUNN-WILEY. Peter F. Dunn, of New Or- 
leans, La., and Miss Rebecca Louise Wiley were 
united in marriage at the home of the bride in 
Tyler, Tex., on Tuesday, July 28. Following the 
ceremony they left for New York, whence they 
sailed for Europe on a honeymoon trip. During 
their stay abroad they will visit Mr. and Mrs. 
T. Hofman Olsen in the latter’s home in Den- 
mark, Mr. Olsen being a former member of the 
New Orleans lumber colony. Returning to the 
States some time in October, they will make 
their home in New Orleans, where Mr. Dunn is 
prominent socially and in a business way, hav- 
ing been an officer in the Ruddock-Orleans Cy- 
press Co. for a number of years. 
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TROUBLE AND LITIGATION 


TACOMA, WasH., Aug. 8.—An involuntary peti- 
tion in bankruptcy was filed against the J. L. Jack- 
son Lumber Co., of Maytown, in the United States 
district court of Tacoma this week. The petition 
was filed by the Aberdeen Lumber & Shingle Co., 
the National Lumber & Manufacturing Co. and 
the N. & M. Lumber Co., all of which claim that 
the defendant failed to make payment for logs 
delivered in accordance with contracts. The 
amount due the petitioners is set at $12,000. 


TACOMA, WASH., Aug. 8.—The logging firm of 
Armstrong & Savage of Copalis Crossing filed a 
voluntary petition in bankruptcy in the United 
States district court of Tacoma this week. The 
liabilities of the firm are set at $811 with no as- 
sets. Thomas M. Armstrong, of Rochester, and 
Matthew F. Savage, of Tacoma, the partners in the 
apeten, also filed bankruptcy petitions as individ- 
uals, 


Shingle Concerns Reorganized 


NortH Tonawanpa, N. Y., Aug. 11.—An- 
nouncement was made today that application 
has been filed at Albany, N. Y., to increase the 
authorized capital of the Weatherbest Stained 
Shingle Co. from $250,000 to $500,000. The 
officers of the company are: F. A. Hofheins, 
president; A. S. Guerin, treasurer, and A. W. 
Peters, secretary. The general offices of the 
company are to continue at North Tonawanda, 
with mills here and at Minnesota Transfer, 
Minn, 

The Transfer Lumber & Shingle Co., which 
has conducted a wholesale Pacific coast lumber 
and shingle business for the last twenty years, 
is also being reorganized with F. A. Hofheins, 
president; C. A. Hofheins, vice president; W. 
T. Dean, secretary, and M. B. Kinzly, treas- 
urer. Offices will be maintained at North 
Tonawanda, and storage yards at North Tona- 
wanda and Minnesota Transfer. 





























Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four corsecutive weeks. 
Eight words of ordinary length make one 

line. Count in signature. 
Heading counts as two lines. 
Ne rg except the heading can be ad- 
ed. 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed. 
under heading Too Late to Classify. 





WANTED—MANAGER 
For retail lumber yard located in East Central Illinois, 
“one yard town.’’ State experience, age, and salary 
wanted in your application. 
Address “G. 14,’’ care American Lumberman. 


WANTED 
Experienced, steady, first-class sticker hand and cutter, 
on interior trim. Apply THE MARKERT MANUFAO- 
TURING CO., Syracuse, N. Y. 


YARD SUPERINTENDENT 
Man capable of working out and recommending and 
putting into effect an efficient, economical and uniform 
system of unloading, yarding, shipping and handling 
lumber and building material in four lumber yards 
locating in a large southern city. Must be capable of 
handling men and seeing that system is fully carried 
pre yard and shipping departments when once in- 
stalled. 
Address “FE. 7,"" care American Lumbermsn. 


EXPERIENCED ESTIMATOR: 

Man knowing modern estimating and pricing of lumber 
and millwork. Apply in handwriting. Give references. 
KEYSTONE LUMBER COMPANY, 

South 17th Street, Pittsburgh, Pa. 














MOTOR TRUCKS AND TRACTORS 


Sold by using the classified department. If you want to 
sell or want to buy, insert an advertisement in the 
‘‘Wanted and For Sale Department’’ of the AMERICAN 
LUMBERMAN, Manhattan Building, Chicago, IJ. 





OFFICE POSITION OPEN 
For order clerk in retail lumber yard operating planing 
mill. Want man with good personality, able to read 


blue prints and make cutting bills to mill. Salary to 
start on basis $2,000 per year. Prompt action desired. 
Apply in own handwriting. DYNES-POHLMAN LUM- 
BER CO., Indianapolis, Ind. 


WANTED: ASSISTANT PLAN SERVICE MAN 
Not over 35 years of age with house carpentry expe- 
rience, with ability to draw plans, detail, estimate and 
supervise the building of small house jobs. Married 
man with small family preferred. Good opening to 
right party. State age, experience, reference, salary 
wanted in first letter. Address WILSON & GREENE 
LUMBER CO., Syracuse, N. Y. 


WANTED 
Man to take management and make investment going 
wholesale and retail lumber business best location on 
switch, Dallas, Texas. 
J. L. MeNEES, Santa Fe Bldg., Dallas, Tex. 


WANTED: 
An experienced lumber inspector to grade northern hard- 
woods and hemlock in small sawmill town located North- 
ern Michigan. Advise salary expected and send ref- 
erences with first letter. 
Address “H, 23,’’ care American Lumberman. 


WANTED—YARD MANAGER. 
One who can take five thousand dollars stock. Going 
business in small town. Big opportunity for real man. 
References required. Replies confidential. 
Address “HH. 14,’ care American Lumberman. 


BILLER AND DRAFTSMAN: 
Wanted a young, accurate, ambitious man. Good pay 
at the start and plenty of opportunity for the right 
man. State your qualifications, training and how 
quickly you could come. 
WARREN-HUCKINS COMPANY, Jacksonville, Fla. 


WANTED 
Experienced foreman or superintendent to take charge 
of cutting-up mill manufacturing hardwood dimension 
stock cut to sizes; most modern plant, latest machinery 
put in with best engineering skill; long-life operation; 
good sized town in Wisconsin, first-class schools, 
churches; particularly prefer someone having had ex- 
perience furniture cutting-up plant. 
Address “H. 2,’’ care American Lumberman. 


WANTED—ASSISTANT SALES MANAGER 
Yellow Pine Dept. large Chicago wholesalers. Man 
with wholesaling experience preferred. State fully past 
experience, age, references and salary wanted. 

Address “RF. 26,’’ care American Lumberman. 


WANTED POSITION 
As manager or superintendent of woodworking plant; 
have had entire charge of a successful oak flooring 
plant for the past three years and was manager of a 
large woodworking plant in Ohio for 15 years; leaving 
present position on account of change in ownership. 
Address “G. 22,”’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Young man, thoroughly experienced, steady position as 
we are a large concern and have long term of operation. 
Send recommendations with your reply. State age, loca- 
tion Wisconsin. 

Address 





























“G. 18,’’ care American Lumberman. 


WE WANT 
The best manufacturing box shook man in the South 
for Superintendent in our box plant. Must have had 
several years’ successful operation behind him. Answer, 
giving age, experience, salary and references. 
ddress “G@ 5,’’-care American Lumberman. 








WANTED 
Hardwood circular sawyer capable of keeping saws in 
rnnning condition. 
WEST JEFFERSON LUMBER COMPANY, 
West Jefferson, Ohio. 





WANT A GOOD SALESMAN? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted—Salesmen. AMERI- 
CAN LUMBERMAN, 431 8. Dearborn St., Chicago, Ill. 








SALESMAN WANTED: 


Commission. Unusual 
Address P. O. BOX 


North Central New York State. 
opportunity. State experience. 
368, Bath, New York. 


WANTED 
Thoroughly competent salesman well acquainted with 
lumber dealers in Wisconsin to sell lumber for large, 
well regarded lumber concern. ‘‘Has-beens’’ or incom- 
petents need not apply. 
Address “H. 6,’’ care American Lumberman. 


SALESMEN WANTED 
Thoroughly experienced building material salesmen. 
Small, thickly populated central western territory and 
similar eastern territory. Permanent position. 
Address “F, 23,’’ care American Lumberman. 


WANTED SALESMAN 

WHO CAN PRODUCE RESULTS 
Have good opening in desirable territory for man thor- 
oughly experienced with knowledge of yellow pine, 
northern pine, also some knowledge of northern hard- 
woods desirable. Man of high caliber only need apply. 

EDWARD HINES LUMBER CO., 

2431 S. Lincoln St., 
Chicago, Ill. 


WANTED 
Experienced Hardwood Salesman familiar with North- 
ern and Southern woods, to represent a reliable Whole- 
sale house in New England. Also one in New York and 
Pennsylvania. In replying give reference, age, expe- 
rience and salary expected. 
Address “G 6,’’ care American Lumberman. 


WANTED—SASH AND DOOR SALESMAN 
For Chicago territory, with established trade. 
Address “G. 3,’’ care American Lumberman. 




















WANTED—COMMISSION SALESMEN 
To sell North Carolina and southern pine on commis- 
sion. Write for further information. 
HANKS LUMBER COMPANY, New Bern, N. C, 


WEST COAST MANUFACTURER & WHOLESALER 
Highest rating, many years established, wants reliable 
commission sales representatives. Exclusive territory. 
Address “K. 106,’’ care American Lumberman. 
WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 


commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. O. 














WANTED—BY A LUMBER SALESMAN 
Position as salesman for Cleveland and Northwestern 


Ohio. Best of references. 
Address “G. 15,’" care American Lumberman. 


PLANING MILL FOREMAN, OR SUPT. 
Thoroughly competent man wants position with good 
firm. Handle almost any labor. Address P. 0. BOX 
72, Capitol Hill Station, Denver, Colo. 


EXPERIENCED MFR. AND SALESMAN 
8 yrs. mfg. in W. Va. and 3 yrs. selling hdwds. and 
white pine in Eastern Penn’a., N. J. and Western N. Y. 
have fitted me for responsible position with manufactur- 
er or wholesaler. Only firm of highest integrity consid- 
ered. Age 37. Now employed. 

Address “H. 31,”’ care American Lumberman. 
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SALESMAN OR ASS’T SALES aeen 
I have had 7 years’ selling experience on the road 
handling yellow pine, fir and white pine. Last three 
years as ussistant sales manager specializing on West 


Coast products. Present connection going out of busi- 
ness. Desire to make a connection soon as possible 
after August 15 as salesman or assistant to manager 
with manufacturer or large wholesaler with direct mill 
connections. 

Address “H. 33,’ care American Lumberman. 





WAN TED—POSITION 
As yard foreman or inspector of hardwoods, National 
Hardwood Association rules. Several years in present 
position. Desire change. Good salary wanted. 
Address “Hl. 32,’’ care American Lumberman. 


LUMBER STENOGRAPHER 
Young lady experienced in lumber business desires posi- 
tion in Chicago. 
Address a * eare American Lumberman. 


EXPERIENCED EXECUTIVE 
Age 38. Successful record as accountant, costs, 
secretary-treasurer, assistant manager. Can 
vestment and handle anything in office. 
Address P. O. BOX 778, Lake Charles, 


WANTED—POSITION 
Thoroughly experienced retail lumber and builders’ sup- 
ply man desires position as manager or assistant to 
manager in retail yard. 15 years’ experience covering 
all phases of busine 88. Age 39. Available at once. 
Address “H. 25,’’ care American Lumberman. 


MAN, 33, GOOD EDUCATION 
10 years in the lumber retail and millwork business; 
at present manager of the millwork department of a 
large city yard; well versed in estimating of any mill- 
work job and in billing out. Not afraid of hard work 
and overtime, willing to shoulder responsibility for 
work in my charge. Want a connection which offers a 
life position and a chance to grow up in the concern. 
Address “HA. 34,’’ care American Lumberman. 


ATTENTION PINE MANUFACTURERS 
Strictly high grade salesman at present with old estab- 
lished wholesaler, available Sept. 1, as sales manager 
good mill producing quality lumber, or assistant sales 
manager and buying with first class wholesaler. Health- 
ful location essential. Write fully. 

Address “H. 24,’’ care American Lumberman. 
RELIABLE PLANING MILL FOREMAN 
Wants change of climate, twenty years’ experience han- 
dling men and machines, ten years’ experience running 
moulding department for large factory. A 1 reference. 
Address “Hr. 18,’’ care American Lumberman. 


POSITION WANTED. 
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taxes, 
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Experienced woodworker, sash, doors, blinds, cabinet 
and general millwork. Can get production at normal 
cost. Now employed. 

Address “HH. 19,’’ care American Lumberman. 





WANTED—POSITION BY YOUNG MAN 
Age 25 to learn retail lumber business or lumber and 
builders’ supply. 
Address “Hi. 20,’’ care American Lumberman. 
WANTED—POSITION BY 
Practical lumberman as manager or general superintend- 
ent, married, forty-five years of age. Sober and honest, 
thoroughly familiar with logging railroad construction 
and manufacture, yarding and shipping. Have also su- 
perintended the construction of two large plants, which 
I.operated for a number of years. Will furnish good 
reference, 
Address as SR Rs American Lumberman, 


WELL KNOWN CALIFORNIA 


Planing mill superintendent 





eare 





wn and factory manager open 
for position October 15th, possibly sooner. Any size 
plant up to preferable crew of 50. Personally super- 


vise production and estimating. Heartily endorse sched- 


ule estimating, but am not a Cost Book ‘‘A’’ fiend. 
Age 42. 
Address “TT. 10,’’ care American Lumberman. 





WANTED—POSITION AS 


Lumber salesman or office man. Owner of retail yard 
eleven years; thirty-eight, married. Good general and 
commercial education. Prefer Wisconsin territory. 


Address “H. 7,’’ care American Lumberman. 


POSITION AS MANAGER 
Or assistant manager of individual owned yard with 
opportunity to acquire interest; 26 years of age; single. 
Four years’ experience. Now “employed as manager in 





county seat town. Experienced in oil field, farm and 
house trade. 
Address “H. 9,’’ care American Lumberman. 





PURCHASING AGENT ink: 
With 12 years’ practical experience buying softwoods 
and hardwoods throughout Quebec, Ontario, New Bruns- 
wick and Nova Scotia, car or cargo lots, desires to 
form connection with a good American Wholesaler want- 
ing such connection in Canada. Can purchase any quan- 
tity of lumber at attractive prices on straight sale or 
contract basis. Remuneration, salary, commission and 
expenses, a permanent connection is desired by adver- 
tiser who can guarantee the highest of results. Write 
“LUMBER,” 28 City Councillor St., Montreal, Canada,’ 


LUMBER AND MILLWORK MAN 
25 Years’ experience. Purchase sales and manufacture. 
Wants situation. 
Address “F. 32,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 15 years’ 
rience in all phases of retail lumber, buying, 
selling, superintending and material estimator. Avail- 
able at once. 
Address “Pp. 101,"’ care American Lumberman. 


SHIPPING CLERK OR SUPERINTENDENT 
Open for position Sept. Ist. Twelve years’ experience; 
references furnished from present and former employer. 

Address “G. 23,’’ care American Lumberman. 








expe- 
manager, 





POSITION WANTED BY EXPERIENCED 
Bookkeeper. Address ‘‘G. 20,’’ care American Lumber- 
man. 





WANTED—PINE PILING 30’ AND LONGER 
MIDDLE STATES FOREST PRODUCTS, INC., 
44 Whitehall Street, New York City. 





LUMBER CONCERN’S ATTENTION 
Experienced draftsman, associated also with lumber 
salesman (who has also been building contractor), are 
both open for Florida proposition this Fall. 
Address “G 7,’’ care American Lumberman. 


WANTED 
Five hundred cars walnut logs. 
diameter, eight feet and up long. 
ping point and pay cash. 
GEO. W. HARTZELL, Piqua, Ohio. 


Twelve inches and up 
We inspect at ship. 





ESTIMATOR—SALES MANAGER 
Experienced figuring and closing large contracts stock 
and detail millwork. Cost Book A and college educa- 
tion: Age thirty-five, married. Open September first. 

Address “i. 4, ” care American Lumberman. 


MANAGER DESIRES A CHANGE 
Have had five years managerial experience, familiar 
cost acccounting. Good references. Age 27. Married. 
Address “RF, 29,’? care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of lumber company store. By a 
young man 24 years old, steady and dependable, with 
4 years’ experience. Now employed, but desires to 
change owing to the completion of present lumber oper- 
ation in the near future. Permanent position in W. Va. 
or nearby states preferred. State your proposition in 
first letter. 
Address “FR. 25,’? care American Lumberman. 


HARDWOOD INSPECTOR AND BUYER 


Married man wants position at once. Foreign and do- 











mestic hardwoods. References. 
Address “FR. 20,’’ care American Lumberman. 





EXPERIENCED LUMBER BOOKKEEPER 
With six years’ experience in large lumber office as 
head bookeeper wishes permanent position. Age 39, 
married. Can furnish A-1 references. Good reasons 
for wishing to make a change. Address W. R. RICE, 
P. O. Box 1503, Savannah, Ga. 


YOUNG MAN BOOKKEEPER & STENOGRAPHER 
Desires connection with reputable concern. Twenty-two 
years of age with four years’ experience as bookkeeper, 
cashier, assistant bookkeeper and stenographer, two and 
one-half years of which time being served in first-class 
retail lumber yard as billing clerk, stenographer, book- 
keeper and cashier. 
Address “F. 5,’? care American Lumberman. 


WHAT HAVE YOU TO OFFER 
Man thoroughly experienced in the manufacture, grad- 
ing, yarding, remanufacture and shipping of white pine 
Economical, efficient executive. References. 
Address “KH. 28,’’ care American Lumberman. 
WOODS—RAILROAD SUPT. 
Wants position; hard or softwood operations; capacity 
for work unexcelled; understand the business thoroughly; 
will make investment if agreeable. No. reference. 
Address “. 18,’’ care American Lumberman. 


WANTED—EXECUTIVE POSITION 














Married man, 39, 16 yrs. exp. woods, mill, office, road, 
yard manager, good buyer, estimator, collector, execu- 
tive. Will consider line yard, gen. off., management 
large yard or mfg. opg. VPrefer salary and stock bonus 
proposition. Must offer permanence and opportunity. 
State offer in detail. 

Address “i. 19,’’ care American Lumberman. 





B-O-O-K-K-E-E-P-E-R 

taking full charge 
retail or manufacturing line, 
connection. 

American Lumberman., 


Thoroughly experienced and capable, 
of accounts in wholesale, 
wants responsible, 

Address “EH 


permanent 
10,’’ care 








WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 











MILL CONNECTION WANTED 


I sell on commission, shipper carries own account; dealer 
and industrial trade. 


G. E. FOUTS, Zanesville, 0. 
WANTED—YELLOW PINE 
Buffalo wholesaler wishes reliable connections on yard 
and shed stock, commission basis. Can get large volume 
desirable business. 
Address de: Oe a American Lumberman, 


WANTED—HICKORY & OAK DIMENSION STOCK 
40 cars No. 1 and No. 2—4x5—6’ Hickory Axles. 





care 





10 cars 2x4x4x4—12’ No. 2 Oak Poles. 

Will take 25%—4x5—4’ and 4’ 6” Bolsters—Oak or 
Hickory No. 1 and No. 2. 

Stock to be cut and delivered after Sept. Ist. Mill 


inspection. 
C. ©. LEONARD, Metropolis, Il. 


WALNUT LOGS WANTED 
WALTER A. WESTGATE, Aurora, 





Illinois. 


4 CARS 4/4 NO. 2 COMMON DRY CHERRY 
3 cars 4/4 No. 1 common dry walnut. 
2 cars 4/4 log run waln 


ut. 
CONROY-BUCHANAN LUMBER CO., Jamestown, N. Y. 








POSITION WANTED 
As estimator and supt. millwork, 17 years’ experience; 
age 87; only first class position considered; now em- 
ployed, salary $75.00. Available about Sept. Ist. 
Address ““G. 17,’’ care American Lumberman. 





WANTED-—CREOSOTED TIES 
We are in the market for 3,000 creosoted red oak cross- 
ties. Want a high grade industrial tie; no objection to 
being secant if sound and usable. 
Address “E. 3,’’ care American Lumberman. 





WHOLESALER WANTS, 
ON CASH BASIS, 


Permanent, dependable source of supply of Yellow Pine 
No. 2 and Better Dimension, Common Boards, Flooring, 
Siding and Lath. 


Adress “G. 26,’’ care American Lumberman, 





WANTED RED GUM 
Northern wholesale hardwood company would like to 
get a good band mill connection on 4/4” 1’s and 2’s 
plain red gum. Stock that is well manufactured, soft 
in texture, good red color, and containing all figured 
wood developing. Cash discount terms. Advise price 
f. 0... D.. CRre. 


Address “G, 27,’’ care American Lumberman, 





WANTED— 
One to three million feet of accessible Wisconsin or 
Michigan timber, principally hardwood. 


Address “HH, 21,’’ care American Lumberman. 


WANTED—TO PURCHASE 
From five to twenty million feet long or short leaf pine 
in Louisiana or Mississippi. Write BOX 492, Baton 
Rouge, La. 








HAVE YOU TIMBERLANDS 


To sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 











WANTED—TO INVEST $15,000.00 


With servVices in established retail lumber business by 
married man, 31 years of age, university graduate now 
employed as general manager and part owner of small 
line yard company. City location preferred, 

Address “HAH. 30,’’ care American Lumberman. 


EXPERT SALES ORGANIZATION 





Wishes to connect with progressive millwork concerns 
looking for large millwork contracts in Detroit and 
vicinity. . 

Address “H. 5,’ care American Lumberman 





CO-OPERATING OPPORTUNITY 
Experienced, reliable and practical hardwood lumber 
buyer and inspector who operates in Southern territory, 


would co-operate with reliable salesman or buyer in 
the consuming territory for our mutual profit; would 
be glad to hear from you with proposition; corre- 


spondence confidential. 
Address “G. 16,’’ care American Lumberman. 
WANTED—SOME ONE TO JOIN ME 
In a retail lumber business in some live middle west 
or western city or town, on a 50-50 basis, your money 
against my lumber knowledge and business ability of 
30 years’ experience, stump to markets; also building 
construction experience. Am 45 years of age, married, 
no family. Can give A-1 reference as to business ability, 
honesty and character. 
Address “G, 19,’’ care American Lumberman. 


WANTED 
To buy an established lumber and builders’ supply busi- 








ness in Pennsylvania. Prefer location where present 
owners wish to retire. ; 
Address “EF. 18,’’ care American Lumberman. 





IF YOU HAVE A GOOD CIRCULAR OR 
Band mill and need additional capital to operate, we 
will enter into sales contract making liberal advance 
on lumber. By maintaining good sales organization will 
secure best prices for your product. ‘Tennessee, Loui- 
siana, Mississippi operation preferred, but others con- 
sidered. 

Address ie a 


24,” 


care American Lumberman. 





ARE YOU WANTING SOME MACHINERY? 


rong of our readers have good second-hand machinery 
to sell. Having no further use for the machinery, you 
could buy it at a bargain price. If you did not want it 
known you were advertising we could ~y the advertise- 
ment. AMERICAN LU MBERMAN, 431 S. Dearborn St., 


Chieago, Il. 
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